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INTERCHANGEABLE UNIT-BUILT ASSEMBLY 


OF BRODIE BiRotor METERS 






































IT’S WHAT’S INSIDE 
THAT REALLY COUNTS 








RALPH N. BRODIE CO., IN 











HOLDS MAINTENANCE TO A MINIMUM 


Quick, easy inspection and periodic cleaning—though seldom 
required—can bé done without disturbing existing line connec- 


tions—and without costly tie-up of facilities. 


Each component assembly is fully self-contained, completely 
interchangeable and readily replaceable—adding unlimited serv- 


ice life to initial meter investment. 


Readily available spare assemblies avoid the need for a stand-by 
meter—and eliminate costly time consuming maintenance and 


repairs. 


From actual operating performance, Brodie BiRotor Meters de- 
liver long continuous service with no measurable wear, no shut- 


downs or replacements. Investigate fully today, write for full details. 


ALL-SFEEL 


Bropie Bik” METERS 


C. + 6st & LOWELL STREETS, OAKLAND 8, CALIFORNIA, U.S. A. 


Division Offices: 550 SO. COLUMBUS AVE., MT. VERNON, N.Y. + 59. VAN BUREN, CHICAGO 5, ILL. +» 302 SO. PEARL STREET, DALLAS, TEXAS 
221 9th AVE. N., SEATTLE-9, WASH. + 5401 E. SHEILA STREET, LOS ANGELES 22, CALIF. » REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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Among other things . 


The issue this month puts a lot of emphasis on the Phila- 
delphia convention and exposition. Seven men of the FUEL- 
oi, & Ort Heat staff spent the full week around the meet- 
ings and the displays out at the Commercial Museum. 


So while the program this year was decidedly more com- 
plex than usual . . . more meetings, more committees . . . 
some staff member got to all of them. 


The speakers on the whole were above average in interest. 
Very few of them had prepared formal papers, so the staff 
reporters took notes of the high spots, which is the more 
interesting way to report such a big convention. 

The most unique feature among the reports is the one 
by Joe Keyhole. He can say more complimentary (or other- 
wise) things about more hundreds of people than you'd 
normally hear in a lifetime, even if they were all true. 
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Fas ter Heat —+patented staintess steel 
intensifier tubes speed heat transfer from com- 
bustion chamber to boiler . . . to every room 
in the home. 


Less Fuel—‘hese tubes, exclusive with 
Acme, also cut chimney heat loss, put “cap- 
tured heat” to work for real fuel economy. 


Longer Life —Every Acme Unit is 
AS.M .E, Constructed of heavy welded steel, 
built to give better service, longer. 


Easy to Install and Service 


because the cabinet can be installed after all 
piping has been. completed,:the controls. are 
all on the front of the boiler, the intensifier 
tubes are quickly accessible. 










240 G.P.H. 
TANKLESS 
WATER HEATER 





SEAMLESS STEEL 
FIRE TUBES 

















1" GLASS 
WOOL BLANKET 
INSULATION 














HEAVY FIRE-BOX 
TYPE STEEL 
CONSTRUCTION 











STAINLESS STEEL 
INTENSIFIER TUBES 





Write for the new folder illus- 
trating the complete Acme line of 
boiler-burner units: Acme Heat- 
ing Division, 1033 New Britain 
Ave., West Hartford, Conn. 


*U. §. Pat. No. 2,560,275 
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Names in the News 


Bernard Alexander has been named oe 
sales manager, Watts Regulator Co,, 
Lawrence, Mass. 
He formerly was 
sales manager for 
Milwaukee Valve 
and before that 
had been with J. 
A. Zurn and 
Crane Compa- 
nies. His back- 
ground and ex- 
perience in selling and marketing 
analysis will help to round out the 
expansion plans announced by George 
B. Horne, Watts president, at a re 
cent three-day factory sales confer: 
ence. 


= SMR ts 


hex 





Harold P. Mueller, Jr., has been 
appointed assistant sales manager, L. J. 
Mueller Furnace 
Co., Milwaukee 
15, Wis. In his 
new capacity, 
Mueller will co- 
ordinate sales and 
administrative ac- 
tivities between 
the home office 
and the com: O]"™" | 
pany’s sales representatives throughout 
the country. Previously, Mueller was 
a sales representative for the company f 
in the Milwaukee territory. Prior tof 
this he was a field service engineer. 

Willard P. Cunningham has become 
director of engineering sales, L. 0. : 


¢ 


Koven & Brother, Inc., Jersey City. 








N. J. He has been with Koven in re i 
sponsible sales positions for 2 years} 
and for more than 20 years has been 
assisting petroleum and other indus 
tries in solving processing, handling 
and storage problems. 
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PENN 


heat-anticipating 
room thermostat 


You've experienced it... too hor one 
instant, cold the next... all because 
room temperatures swing back and 
forth from low to high, 













Bur, now you can h 
Peratures within 1° with the amazing 
PENN heat-anticipating thermostat, 


And that’s real heating comfort! 


old room tem. 


So, get automatic heating at its bese, 
" Ask your dealer to install PENN Con. 
el ‘ trols on your heating system... they 
COst no more. For even 8reater comfort 


of automatic day-night control, also ge¢ 
PENN Tem-Clock. 


CONTROLS 


are nationally advertised 
to help you sell more! 


Penn Controls, Inc. 


Goshen, Indiana 


Your heating prospects will see and read pie 
ling ads thoughout the year in the above 

i ie These ads will inform homeowners 

aiiteee HOT-n-COLD LIVING by calling you... 

elim 

their heating dealer! 


; howing prospects how auto- 

cong i eee Mi ed PENN heat-anticipating 
< canl their best buy for unsurpassed heating 
peau : recommend and install PENN heating 
— ti anne, Inc., Goshen, Indiana. Export 





AUTOMATIC 
CONTROLS 


Selected by leading manutacturers 
for over 30 years 


FOR HEATING, REFRIGERATION, ain 


IC 


CONDITIONING ites 
PUMPS, AIR COMPRESSORS, ENGINES. Gas APPLIANCES 





Get the 
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Pating 
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y” time for Next 
your dealer to 
hear ¢ontrolled 
ipating thermo. 
LIVING. 
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amazingly sen. 
‘atures are kepre 
Putside weather 
al ‘dling com. 
r family, So, 
heating plant 
< one, Specify 
Rber., .. PENN 


°n, Indiana 











+5 OSA: 
Division: 13 E. 40th Street, New York 16, se ae sho 
In Canada: Penn Controls Limited, Toronto, 





Watch for the PENN advertising in the 
May, June, September, October and November 
se of the above national magazines. 
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ROLLING TYPE HINGE PIN 
means no friction, no bind- 
ing, no need for oiling, no 
fear of corrosion. Off- 
Center Gate Mounting lets 
draft operate on a greater 
effective area. 


EXTENDED HOUSING 
places gate well outside 
the flow of fouling soot 
and gases. Warping or 
binding of gate are elim- 
inated assuring full sensi- 
tivity. 


SIDE WINGS mean great- 
er accuracy as they allow 
the area of the opening 
through the control to in- 
crease uniformly. Gate is 
shaped to fit closely to 
wings. 
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The Draft Control that’s nationall 
advertised in BETTER HOMES & GARDEN 
CONTROL 


freld DIVISION 


H. D. CONKEY & CO., MENDOTA, ILL. 
AFFILIATES: 


CONCO BUILDING PRODUCTS, INC. 
BRICK + TILE * STONE 
CONCO MATERIALS HANDLING Div. 
CRANES + HOISTS 








. « « « Names in the News 


Earl E, Ensminger has been ap- 
pointed treasurer and member of the 
board of directors and Lyle L. Groff 
has become sales manager of the fur- 
nace division, Rybolt Heater Co., 
Ashland, O. Previously, Ensminger 


Groff 


was commercial credit analyst at the 
Cleveland Trust Co. and before this 
he was chief accountant at Lakeside 
Works of the Jones and Laughlin 
Steel Co. Prior to joining Rypbolt, 
Groff was associated with the General 
Mocors Corp. and more recently was 
with Norge Heating Division, Borg- 
Warner Corp. as national service man- 
ager and then as Southwest regional 
sales manager. 


Ensminger 


W. L. Sneltjes has been appointed 
manager of sales planning, Home Heat- 
ing and Cooling 
Dept., General 
Electric Co., 

Bloomfield, N. J. 

Sneltjes will be 

responsible for all 

programs con- 

cerned with sell- 

ing GE home 

heating and cool- 

ing equipment including the develop- 
ment of advertising and sales pro- 
motion, sales training and_ special 
customer sales plans. Sneltjes joined 
G-E in 1950 as supervisor of advertis- 
ing and sales promotion for automatic 
heating and residential year-round air 
conditioning equipment for the Air 
Conditioning Division, Previously, he 
was with Williams Oil-O-Matic Heat- 
ing Div., Eureka-Williams Corp. 
where he was advertising and sales 
promotion manager. 


C. A. Breen has been appointed as 
sistant to the president and a vice 
president, Metropolitan Petroleun 
Corp., New York, N. Y. Previous'y, 
he was connected with the Esso Stan? 


ard Oil Co. 
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HEIL factory-assembled units really save you = 
money. You save installer’s time. You save elec- 
trician’s time. You simplify stocking and records, 
because everything is in one crate, everything but 
the thermostat is right on the unit. You make a 
cleaner, better looking installation with a sleek, 
handsome HEIL unit. You make satisfied cus- 
tomers, too, because HEIL units work as well as 
they look, save real money on fuel costs. Get more 
HEIL details now. Write and see why so many 
dealers say that they like doing business with HEIL. 
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Ou-Fued and 1 Oil-Fired and 


Gas-Fired Winter = Gas-Fired uy . Oil and Gas 
Air Conditioners = Highboys Conversion 
ao Burners 





BS ditorial #3 aks 


THE ANCIENT LEGEND of the woolly 
bears is being substantiated right be- 
fore our eyes. Now that the winter is 
past we can say, “They did it again.” 
They said it would be a mild winter in 
the East and it was. 

To the uninitiated, a woolly bear is 
a fat little caterpillar that appears in 
the early fall months. Black at both 
ends and reddish brown in the middle, 
you'll discover him slowly crossing 
your sidewalk. 

The legend is that when the brown 
band across his (or her) middle is nar- 
row you can look for a severe winter 
ahead. If it’s wide you'll play golf in 
February. Middle-sized, so will the 
climate be. 

It was in the fall of 1947 that a New 
York natural history scientist noticed 
that the bands were extra narrow. He 
recalled the old legend and watched. A 
severe winter followed. Since then sev- 
eral oil men have taken an interest, 

Surprisingly or not, as you look at it, 
in each of the four subsequent winters 
the woolly bears have called for a mild 
winter and got it every time. 

Now there’s a fresh twist. Our place 
in Pennsylvania has for neighbors sev- 
eral Mennonite farmers. Last spring 
they had said we were approaching a 
very dry summer . . . they planted ac- 
cordingly. It proved to be about the 
driest on record. 

Came fall and we mentioned to them 
the woolly bears. They said yes it 
would be a warm winter, but then they 
offered refinements. They had noticed 
that the little caterpillars had a wide 
middle band but dark stripes at the 
edges. This meant that the season 
would be colder than usual at the start 
and the finish, warmer in the middle. 

What actually happened? November 
and March in Eastern Penna. were con- 
siderably colder than normal; Decem- 
ber, January and February consider- 
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ably warmer... the total season 
through March was 8% warmer than 
normal. 

Next fall we're going hunting for 
woolly bears with spots on them, so 
maybe we can get this thing down to 
the short period of individual fueloil 
drops. You take it from there. 


o, 
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ON INDUSTRY DAY at the Philadelphia 
convention, during the question period 
Bill Schierholz of St. Louis raised a 
very interesting point. He asked how a 
fueloil distributor can justify building 
larger storage when it’s no longer pos- 
sible to find summer bargains to fill it. 

Bill is one of those marketers who 
built large storage several years ago. 
No one had to urge him to do it. He 
had noticed that tank car fueloil prices 
consistently sagged in the off seasons. 

He could count on a half cent or 
more better margin on such of his needs 
as could be stored in summer. He can’t 
do it any more. In the good old supply 
and demand days you expected a sum- 
mer price slump. 

But now that fueloil keeps pushing 
refiners to expand, and to struggle to 
always find enough for the insatiable 
public’s need, you can’t count on soft 
spots in the market to occur with any 
regularity. 

The real way to get fueloil distribu- 
tors to build more storage than they 
need for current operations is to adopt 
a broad policy that will pay their ex- 
tra expenses, Why should not the oil 
suppliers give the marketer an extra 
half cent margin on the oil he takes in 
the summer months? The coal industry 
has done it for years and it works. 

How much is it worth to the majors 
to get this oil moved in off-peak sea- 
sons? Considering the high cost of 
building refineries to handle the pres- 
ent unbalanced seasons, they could af- 
ford quite a sum for any facility that 
brings them nearer to uniform all-year 
throughput. 

We favor a special half cent summer 
discount on fueloil to marketers only, 
definitely not to consumers. . . and this 
to become an ingrained industry policy 
to encourage larger bulk capacity. 


eo 
THE BRITISH GOVERNMENT added a tax 
of 7/¢ a gallon to both light and 


heavy fueloil in the March budget. 
This was the only new tax imposed. 
Petroleum products are now to replace 
liquor and tobacco as the main tax reve- 
nue sources. 

It’s a new experiment to ration con- 
sumption by price on the grounds that 
oil must be imported at the expense of 
valuable trade balances. And folks keep 
saying that we are only two jumps be- 
hind Britain on the downward path to 
socialism. Br-r-r-r! 
~ 
DAN BIERMAN left for Europe today. 
All of his friends (and that’s most of 
the people) hope he has a wonderful 
time. It’s because Dan can think of and 
do the darndest things that makes so 
many people notice him and like him. 

Take the week we moved into the 
new office here, early in April. Every- 
thing was in disorder. Boxes of things 
were piled everywhere, painters lad- 
ders and stuff. Three or four crafts of 
men were still working around the 
place. 

Dan came in, saw the confusion, 
went back out and returned with two 
dozen big red roses in a vase. These he 
perched on an upended box nearest to 
the center of things and explained, 
“Now that’s what you thought it was 
going to be like in the new place.” 

How can you down a man like that? 

i 

THERE'S A LOT of talk and reasonable 
certainty about fueloil prices going up 
along the East Coast, maybe as early 
as the first of June. Of course the top 
men in economic controls in Washing- 
ton may veto the recommendations of 
the oil price division in OPS for the 
raise, but that’s doubtful. 

It is better than a 50-50 gamble that 
they will go up. If you’re located be- 
tween Maine and Florida and have 
your own bulk plant, keep it full if you 
can swing the cost. An inventory pick- 
up that may run to a cent a gallon or 
more ain’t hay. 

It’s possible that it won’t happen but 
there hasn’t often been a time when it 
was more likely. 

Fueloil marketers have had nice go 
ing on this sort of thing for many yea*s. 
There have been occasional small price 
drops but far more raises as the over:l 
value of distillate heating fuels has 
doubled since the prewar years. 
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‘‘The (fueloil) market is sure to keep on 
growing +*x:1t promises a fertile field for 
distributors who display some merchandising 
imagination.’’ 

—"Fueloil Marketing in 1951” 
FUELOIL & OIL HEAT, January 1952 











It is not unusual for a Fueloil Dealer to find that close to 
50% of his new customer leads come through satisfied 
old customers. 





So the starting point for “merchandising imagination” is 
right with your present customers; keeping them satisfied 
and happy. 


What does a fuel oil customer want most? Inde- 
pendent surveys tell us it is clean, convenient 
delivery. 





No wonder thousands of independent and major oil com- 
panies have had the “merchandising imagination” to see 
the worth of installing VENTALARM Signals (Model “LC”) 
on all old customer tanks. Because it is VENTALARM 
Signal that guarantees “no spill” deliveries and gives 
the customer the freedom to come and go regardless of 
delivery time. 


For full particulars on how you can 
display ‘“‘merchandising imagination” 
«+. Write for our eight-page booklet entitled, 
“A SALES PLAN FOR FUEL OIL ACCOUNTS”. 





See the eleven-page VENTALARM Signal (Model “LC’’) presentation in 
the February issue of FUELOIL & OIL HEAT. Read the success stories of 
those who have actually made Model “LC” installations. See how it has 
made it easier for them to renew old contracts; to get new contracts. See 
how VENTALARM Signal has jumped their profits in the face of rising TIME is the essence of PROFIT 
costs by slashing delivery expenses as much as 30%. If you don’t have 
acopy of the magazine, write for a reprint. The following 11 poges tell 

A POWERFUL STORY 


SCULLY SIGNAL COMPANY OF PROFIT FOR YOU 


76 First Street, Cambridge 41, Mass. Meee eae 
Canadian Licensee: EMPIRE BRASS MFG. CO,, LTD., . = SS 


~ | VENTALARM 


WHISTLING TANK FILL SIGNAL 
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1947 1948 1949 1950 1951 1952 
Shipments of Oilburners and Units 
(Including Exports) 
Adjusted to include manufacturers other than the 147 reporting to 
Census Bureau, FuELom & Or Heat's estimates of shipments are: 
— JANUARY TWELVE MONTHS 

Percent Percent 
1952 1951 Change 1951 1950 Change 
Conversion 32,072 44,660 — 28.1 488,661 664,053 — 26.4 
Boiler Units 3,072 6,294 — 5.1 58,052 90,140 — 35.6 
Furnace Units 10,495 12,886 — 18.5 146,621 171,074 — 14.3 
All Domestic 45,639 63,840 — 28.5 693,334 925,267 — 25.0 
Commercial 2,514 3,916 — 3.5 39,540 36,554 + 8.1 
Total 48,153 67,756 — 29.0 732,874 961,821 — 23.8 
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March Minimum Retail Prices: Key Dealers 


CONVERSION BURNERS _BOILER-BURNERS FURNACE-BURNERS 
March Aver. $329 $693 $631 
February Aver. 329 689 634 
Price Index: Conversion Burners: January 1940 is 100% 
WHOLESALE RETAIL 
March 142.3 Sixmonthsago 137.5 March 132.9 Six monthsago 136.4 
February 139.1 Yearago 137.0 February 134.2 Yearago 137.1 





OILBURNER PRICES COMPARED TO GENERAL INDEXES 





O/ILBURNER PRICES - RETAIL CONVERSION BURNER - JAN. 1940=100 
INDIVIDUAL INCOMES — BUREAU OF LABOR STATISTICS — 1939 = 100 eeeeeennnnone -- 
CONSTRUCTION COSTS —RESIDENTIAL~ DEPT. OF COMMERCE -1939 =100 —en = ee = ae 
COST OF LIVING - BUREAU OF LABOR STATISTICS — 1935-39=1/00 ccccocoD0coqD0OODNDNDD 
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Oilheating Trends 


MARCH OILHEATING installations made 
an unfavorable comparison with the 
previous year for the first time in nine 
months. The general lull in consumer 
spending reported by so many indus- 
tries caught us the same way. Estimated 
installations of domestic oilburners and 
units were 23,826, a 9% decline from 
the 26,266 for March 1951. The in- 
stallations were divided: New homes 
5,847; Replacements of old oilburners 
3,743; Conversions from other fuels 
14,236. 

Total installations for the first three 
months are estimated at 109,548 com- 
pared with 100,239 in the first quarter 
of 1951, a gain of 9%. 

BURNER STOCKS: On April 1 dealers 
had on hand approximately 108,976 
domestic oilburners and units, a mod- 
erate rise from 100,350 the previous 
month. A year ago they had 122,105. 
The present stocks are divided: Con- 
version burners 72,626; Boiler-burner 
units 19,477; Furnace-burner units 
16,873. 

TANK STOCKS: Dealers had on April 
1 approximately 108,757 customer oil 
tanks in stock, a considerable drop from 
122,219 the previous month, and a 
very substantial drop from 143,013 on 
April 1 last year. The fact that dealers 
are reducing their stocks and not buy- 
ing many additional tanks accounts for 
the fact that the average price for a 
275-gallon size in March was $38. This 
represents a $2 drop from the Febru- 
ary average and also compares with an 
average price of $46 in March 1951. 
By sections of the country the March 
average tank prices for the 275 gallon 
size were: New England $35; Mid’ 
Atlantic $41; Midwest $33; Pacific 
Northwest $46. 

The April 1 tank stocks were divided 
by sizes: 220-275 gallon 96,542; sizes 
550-675 gallon 7,483; sizes 1000 gal- 
lons or larger 4,732. 

NEW HOME CHARACTERISTICS: A 
new table has been developed this 
month from the returns of oilheating 
dealers to show various heating char: 
acteristics of the new homes being bui't 
in their communities, These percentag: 
ratios are estimates only; they are not 
based on any actual count among th: 
new houses. Each of the regular r 
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15 acres of buildings 


GROUP 3D 
976,600 BTU. = GRouP 3A EQUIPPED WITH 
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as li Z B:G Hydre-Fis 
Heating 
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This garden apartment of 50 three-story 
buildings is a notable example of the trend 
to forced hot water heating for large installa- 
tions. The system presents many interesting 
features of design. 


With a heating load of over 8,000,000 
roa onl BTU, the project is divided into three zones, 
695 973 


super ano ce 
@ETuRN RISER 


onoae ae ® serving twelve building groups. Under- 
066,800 8.7.0 ground mains are run from a central boiler 
room to each zone. These trunk mains are 
of two-pipe design while the branches to the 
various building groups are single main 
circuits equipped with B & G Monoflo Fit- 
tings. The Monoflo mains are carried in the 
roof space and feed down to the radiation. 

A novel piping arrangement permits the 
heating of each building group to be in- 
dividually controlled. B & G Universal 
Pumps in the boiler room are used 4s pri- 
mary pumps, for circulating the trunk mains. 
The Monoflo mains are independently 
circulated by secondary B & G Boosters. 
This method of pumping isolates the 
branch circuits so that they are not affected 
by the pressure head developed by the 
primary pump. 

Domestic hot water is provided by aB&G 
Tankless Heater located in each building 
group. Water from the heating trunk main 
is pumped through the Heater by aB & G 
Booster. 


Send for Catalog of B & G Hydro-Flo Heating Products. 




















B& G “WU" 
Water Heater 


The BEG Hydro-Flo equipment & = L 1 & GOSSETT 
paca sv iy nell: olga c ¢ 8m t aw Y 
Dept. CM-7, Morton Grove, Illinois 
Canadian Licensee: S. A. Armstrong Lid., 1400 O’Connor Drive, Toronto 
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. . . « Oilheating Trends 


porting dealers was asked to give us his Characteristics of New Homes 

impression about the new homes he is New Eng. Mid-Atl. Midwest Pac.N.W. All Sec. 

handling and other new homes now be- Have basements 78% 719% 64% 52% 12% 

Laity i fF elle 
Thus, while these figures are subject Radiant heating divided: 

to some moderate margin of error they Ceiling Na Ls ee re 

can be considered reasonably accurate Heating in utility rooms 18 19 25 

when the large number of estimates are Use ata Gone - 4 33 

put together into weighted averages. Use warm air heating 

The ratios between boiler and warm 

air heating are just about what you 

would expect and the same is true be- Oilburner and Building Permits 


tween the various classifications of ee ————DWELLINGS 
. March 3 MONTHS March 3 MONTHS 
radiant heating. (See table top of Pg.) tgs "Tos) 1952 1951 1952 1951 1952 1951 


The widespread use of perimeter 24 79 61 177 Albany, N. Y. - = me 7 
heating is a surprise; this method has 84 203 403 1766 Baltimore, Md. 348 472 1133 1323 
grown very fast in the past couple of Jy e ws : a < I . “ D4 7 
years. You might think that this par- el 399 ae Boston, Mass. 33 30 91 59 


: 49 67 186 250 Bridgeport, Conn. ‘ : 
ticular figure of 26% for the whole ee Buifilo, N-Y. 41 éi saa ae 


nation was substantially wrong until 56 0 186 "2 Columbus, 9. xs ite “se a 
i : s ardiena : = Be Sa Des Moines, Ia. 61 41 ate 178 
you notice that in the individual sec 230 2359 780 Detroit, Mich. 537. 860 1101 2037 


tions of the country we find quite simi- 38 25 77 96 Elizabeth, N. J. 10 6 12 24 
= . . 27 26 110 98 Freeport, N. Y. oe ‘ie oy “fe 
lar percentages in each instance. " nf Pee se: Gee Tall 37 70 112 


FUELOIL CREDITS: Credit losses (ac- He ai a ws Hackensack, N. J. 17 29 § 


: 5 - Ae 207 ae 692 Hartford, Conn. 
tual charge-offs) on retail fueloil ac re ee .. Hudson County, N. J. 


counts represented .58% of the 1951 21 25 50 Irvington, N. J. 3 9 5 10 
“11: . a Bs aie 7 Lynn, Mass. 29 

billing among the reporting group of ii 6 ae 

fueloil distributors. Credit managers 80 230 Milwaukee, Wisc. 


. . 55 185 Minneapolis, Minn. 
generally would consider this about + 26 aon a 


the right figure. Companies whose Morristown, N. J. 


2 12 55 53 Mt. Vernon, N. Y. 
losses run much below that are prob 109 985 oak a i 


ably being too cautious and losing some 83 184 New Bedford, Mass. 


. : 37 132 New Haven, Conn. 
good business as a result. The range es: 2 ese 


among those reporting was from 1/20 : 114 New See N. Y. 
OL es .. 5755 New York City (total) 
of 1% all the way up to 2%. ve .. 4398 Brooklyn-Queens 


Asked what share of their fueloil 1357 Manhattan, Bronx, Rchd 
customers are served on a COD basis : ni 385 Prine ce 


the average figure was 7.5% and the > ws 170 Omaha, Neb. 

a f 1 . f 32 30 Orange, N. J. 2 
ge was from a low point of .7% up 43 32 Poauic, N] i 

to a high of 40%. Then the reporting 78 92 Paterson, N. J. 16 

group was asked how many of their 1701 2109 omens age fe 5 


fueloil customers are required to pay 78 145 Portland, Me. 13 
. . 934 819 Portland, Oreg. 

in advance for oil before the truck 35 36 Poaiikecee, BOM. 
makes the delivery. The composite : 302 +=. 208 Providence, R. I. 16 


answer was 4.7%. This is a surprisingly ae (Oa Fe - ps 


high figure and clearly shows that oil- 117 114 Roanoke, Va. ee 
. , 542 411 Rochester, N. Y. 4 o 
heating has penetrated to pretty low re 4) Rockville Center. NY 2. 
income levels. 90 73 a. Mass. » 8 
pa: | : me 182 t. Louis, Mo. "43 

Another class of credit is the cus 130-205 St. Paul, Minn. 53 
tomer who can have one delivery on 138 212 Schenectady, N. Y. & 


open account but is required to pay for Pee hy al hi 


this before the next delivery will be 40 78 161.212 Saree, Coss. 45. 

ee TF 24 16 yracuse, N.Y. “<« 42 
made . . . the returns indicate that “e te - A Seam i), ¥ 
16.5% of all customers are in this - cs a ae Utica, N. Y. 9 


. 257 Washi i OF Be 
group. Adding the last three groups , si West eee BT 44 


mentioned, we find that about 29% of 1C ic 48 54 brs Plains, N. Y. 11 
: oe 202 Wilmington, Del. 16 
all fueloil customers buy under some 350 375 icles. Sle. i 


form of credit réstriction, This is not As. 115 Yonkers, N. Y. 
11730 10380~ Totals 
(Please turn to page 173) - +13.0 Percent Change 


"hex 
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White-Rodgers Oil Burner Controls 
OFFER UNUSUAL FEATURES 


%* Independently timed scavenger period. 
Not affected by installation variations or stack temperatures. 





% Recycles on flame failure. 
Provides approximately one-minute scavenger period before 
automatically restarting burner. 


% Recycles on power interruption. 
Provides full scavenger period before permitting burner to start 
— avoids hazardous conditions. 


% Adjustable ignition timing. 
Ignition timing (on intermittent-ignition type) adjustable for 
from 45 to 90 seconds after flame is established. 


% Safety shut-down on ignition failure. 
Control locks out after approximately 14 minutes. Trip-free 
manual reset. 


Available in both intermittent and constant ignition types 





FOR REFRIGERATION 


HEATING AND 
AIR CONDITIONING 
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by 
Milburn Petty 


’ WASHINGTON — Some adjustments in 
Gulf-East Coast fuel oil price ceilings 
likely will be recommended soon by 
fuel price officials of the Office of 
Price Stabilization. 

Whether the topside officials ap- 
prove it, remains to be seen. 

Some jobbers are opposed to any 
increase. And directors of the Em- 
pire State Petroleum Association have 
requested that any increase be de- 
ferred until October 1. 

On the other hand, some terminal 
operators say the East Coast faces a 
severe oil shortage next winter unless 
something is done to relieve the 
“squeeze from high tanker rates and 
frozen selling prices. 


Increases Considered at OPS 


The OPS petroleum branch hopes 
to make its recommendation before 
June 1. Price increases in the range 
of 1¢ to 1.5¢ for No. 2 fuel oil at New 
York Harbor have been under consid- 
eration. 

Officials of the Petroleum Admin- 
istration are convinced that the East 
Coast faces a shortage next winter if 
prices are not adjusted. 

How strongly this position is 
backed up by Secretary Chapman, as 
the petroleum administrator, likely 
will decide fate of the price adjust- 
ment recommendations, 

This being an election year it will 
take considerable “selling” to persuade 
the top stabilization officials to OK 
higher prices for fuel oil. 


10% Gain for Distillate Seen 


Distillate demands next winter will 
be 180,000 barrels daily higher than 
last year, an increase of 10.5%, ac- 
cording to a forecast by PAD Pro- 
gram Director Burrill to the National 
Petroleum Council. 

On residual fuel oil, indications are 
that demand will be 1,634,000 B/D 
which would be an increase of less 
than 1%, he said. No problem is ex- 
pected on residual if the yield is not 
reduced more than 0.6 percentage 
points below last year’s. 
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Government Influences on Fuels 


However, residual supplies will not 
be properly distributed throughout the 
country. An excess supply in District 
2 is indicated with supplies tight in 
Districts 3 and 1, Gulf and East Coast, 
respectively. 

No relief from the tanker shortage 
can be expected next winter, so re- 
finery operations will have to be main- 
tained at high levels through the sec- 
ond and third quarters to store fuel 
oil. 

Burrill predicted that about 65,000,- 
000 barrels of new tankage will be 
completed by November 1. It is im- 
portant, he said, that seasonal tankage 
be filled by the start of next winter. 


NPC to Study Residual Fuel 


The NPC has agreed to study the 
trends in usage of Bunker “C” fuel 
oil from 1946 through April, 1952, 
and seek the answer as to why Bunker 
“C” yields have diminished in recent 
years. 

But the council declined to estimate 
what was the minimum yield that 
could be expected from United States 
refineries or explore what impedi- 
ments might stand in the way of in- 
creasing the yield. 

It was felt that these latter two 
points, urged by the PAD for study, 
might involve discussion of prices and 
oil economics. 

The council also agreed to bring up 
to date its 1950 study of storage tank 
capacity, breaking down the East 
Coast district into New England, Mid- 
dle Atlantic and South Atlantic and 
splitting up the West Coast and Mid- 
dle West districts into smaller areas. 


Gas Expansion Slows Down 


Just about the only new gas trans- 
mission project, now being actively 
considered by the Federal Power Com- 
mission is the Texas‘Ohio Gas Com- 
pany’s line. And that would go all 
the way to Mexico for a part of its 
gas supplies. 

Several other new projects have 
been deferred, reportedly because the 
sponsors have been unable to line up 
firm commitments as to gas supplies. 

PAD is in the mood to allocate 
more pipe for gas lines but, except for 
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the smaller projects and expansion of 
existing ones, there are few, if any, 
takers as holders of gas reserves hang 
on to them. 


Oil Expansion Program Gets OK 


The $10 billion oil expansion pro- 
gram, representing what the PAD be- 
lieves the industry is ready and will- 
ing to undertake—given the materials 
and rapid tax amortization—has been 
approved by the top mobilization 
agencies. 

Briefly, this worldwide program 
for the 18 months beginning July 1, 
calls for: Drilling 90,128 wells; add- 
ing 1,326,000 B/D of new refining 
capacity; building facilities to process 
131,000 B/D of natural gas liquids; 
23,500 miles of oil pipelines; and 188,- 
473,000 barrels of tank storage. 


Jobber-Supplier Group Planned 


American Petroleum Institute plans 
to set up a committee of independent 
jobbers and suppliers with an eye to 
improving relations between the two 
groups—if it can be worked out sat- 
isfactorily. 

While such a group could not dis- 
cuss anything connected with prices, 
it is felt that there are many other 
mutual problems which could be 
ironed out. 

In preliminary discussions, the 
lawyers have had a chance to object— 


but didn’t. 
Overall LPG Outlook Is Good 


Productive capacity for liquefied 
petroleum gas is ample to meet ex- 
pected demand, according to R. P. 
Walsh, PAD. No shortage of pres: 
sure tank cars is foreseen now. Over- 
all, the picture is encouraging for next 
winter. But off-season storage may 
hold the key and price ceilings are a 
factor. 

Meanwhile, an NPC committee has 
reported that underground storage of 
LPG—as well as crude oil and fuel 
oils—is feasible. About 7,000,000 
barrels of LPG storage has been built 
underground, mostly in man-made 
caves. 

NPC has suggested that Interior 
Department take the lead in getting 
the states to study underground stor: 
age possibilities in their areas. 
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Record Industry Attendance 
at 20th Oilheating Exposition 


|. yee PHILADELPHIA has proven 
itself the most favorable loca- 
tion in the country for getting dealers 
and other oilheating industry men to 
turn out in large numbers for an ex- 
position. 

The attendance at the industry’s 
20th such affair in the past 30 years 
set a new high mark. That is, it was 
a new record crowd of men who make 
their living from oilheating . . . in that 
week of April 14-18. 

The show actually appeared to be 
less crowded as you strolled the aisles. 
The aisles were wider—that had some- 
thing to do with it—but there prob- 
ably were less visitors from the gen- 
eral public. Just why is hard to know. 
Spot checks here and there indicated 
that apparently seven thousand local 
homeowners visited the displays. 

The industry registration out at the 
Exposition building was 5,488. In ad- 
dition there were about 900 booth 


attendants who registered through 
their companies, either in advance or 
as replacements during the week. The 
registration at Chicago last year was 
3,600 and at Philadelphia two years 
ago it was 4,500. Of course, at any of 
these shows quite a few dealers and 
their men pass in without registering. 
When the registration desks are 
crowded they don’t want to stand in 
line. At least another thousand goes 
in this way at any exposition. 

Two-thirds of the dealers at the 
Philadelphia gathering came from the 
Mid-Atlantic States, embracing the 
area from upstate New York down to 
the District of Columbia. The table 
shows quite a consistent pattern of 
home-folks emphasis, regardless of 
where the exposition is held. Any- 
where from 60 to 75% live within a 
day’s driving distance; the remainder 
come from everywhere. 

Because Philadelphia has proven it- 





self the best exposition city for at- 
tendance, the next show is also to be 
held there. That will be two years 


hence . . . in the spring of 1954. 


Where They Came from 


Chi- Bos- 
Phila. cago Phila. ton 
Show Show Show Show 


1952 1951 1950 1949 


NewEng. 11% 5% 15% 65% 
Mid-Atl. 66 15 61 21 


Midwest 17 75 19 11 
South 3 1 3 1 
Far West 1 2 1 1 
Canada 2 - 1 1 


The greatest value of an exposition 
to the oilheating dealer is its new 
product education. Many of the 
manufacturers put special emphasis.on 
having at least one totally new item 
. . . then there are a lot of small re- 
finements to older models, 

Second in dealer interest is the op- 
portunity to compare dozens of com- 
petitive makes of oilheating equipment 
all within a few steps of each other. 
Any dealer may be completely happy 
with his present line—no thought of 
changing— but if he is on to his job 
he is mighty anxious to know what his 
competitors are going to be pushing 
around his neighborhood. 

Quite a number left good orders 
with the booth people. One burner 
manufacturer, up and coming fast, 
sold a carload each to three brand 
new dealers . . . a high priced line. 

Every manufacturer encountered in 
a stroll through the aisles reported 
good activity in his booth. A lot of 
sales were made and hundreds of cards 
were left for field men to call. 

The only complaint, if it could be 
called that, was that so many of the 
visiting dealers were price minded 
this year, more so than before. 

Probably it was a reflection of 
dragging sales in March and a feeling 
that the public is bargain hunting this 
year. It happens every time we try to 
get back to selling as an industry in- 
stead of just catching the orders as 
they are thrown over the transom. 

In every way, it was a big show. 
The pages that follow bring you de- 


tails. 
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Philadelphia Show Week 


Convention Sessions emphasize continuing Need for trained sales and service Men 


by 
Bert Dunphy 


S les 29TH ANNUAL CONVENTION 
of the Oil-Heat Institute of 
America, Inc., and the concurrent Oil- 
Heat Exposition, went into history 
April 14 to 18 in Philadelphia. Equip- 
ment exhibitors were almost unani- 
mous in their praise of the interest 
shown by the trade and public in the 
products displayed. Also, large and at- 
tentive audiences gave evidence of the 
value of the subjects covered in the 
various sessions and meetings. 

Commercial Museum was the site 
of the Exposition, where 140 manu- 
facturers of oilburners and accessories, 
oil companies, associations and maga- 
zines—the largest group ever to ex- 
hibit in a single show—displayed their 
products and services. The exhibits 
were effectively arranged in a large 
floor area, providing wide, unimpeded 
aisles. Convention and business ses- 
sions were held at the Benjamin 
Franklin Hotel. 

Throughout the week there were 
repeated instances where the need for 
trained and well supervised sales or- 
ganizations was expressed, along with 
the companion requirement of a bevy 


T. A. Crawford 
President, OHI 


of competent, knowing oilburner in- 
stallation and service men. 


T. A. Crawford, Timken Silent 
Automatic Division and president of 
OHI, called the Institute’s annual 
meeting to order on April 15 and was 
re-elected president for 1952. H. H. 
Wilkinson, Herco Oil Burner Co. and 
P. K. Addams, Fitzgibbons Boiler Co., 
were re-elected vice-presidents; C. L. 
Hastings, Rochester Mfg. Co., was re- 
named chairman of the Accessory Di- 
vision and J. H. B. Albert, Oil Heat 
Association of Maryland, wa’ desig- 
nated to serve another term as chair- 
man of the Distribution Division. 


The president and vice-presidents 
of the Institute, the chairmen of the 
Accessory and Distribution Divisions 
are ex-officio members of the Execu- 
tive Committee. The following com- 
plete the membership of this commit- 
tee: A. T. Atwill, Quaker Mfg. Co.; 
R. S. Bohn, Preferred Utilities Mfg. 
Corp.; L. A. Casler, Eureka- Williams 
Corp.; G. E, Hochstein, The Heil Co. 
and J. W. Owens, The Mercoid Corp. 


A board of directors, consisting of 
44 members, was elected at the annual 
meeting, including, in addition to the 
members of the Executive Committee, 
the following: 

Manufacturer Division: Laverne 
Brenneman, York-Shipley, Inc.; C. T. 
Burg, Iron Fireman Manufacturing 
Company; Sheldon Coleman, The 
Coleman Company, Inc.; M. J. Dona- 
hue, Fluid Heat-Ko-Z-Aire Divisions, 
Anchor Post Products, Inc.; A. C. 
Freimann, Delco Appliance Division 
General Motors Corp.; Rupert Gus- 
tafson, Sundstrand Engineering Com- 
pany; J. C. Johnson, S. T. Johnson 
Company; W. F. Klockau, The Nu- 
Way Corp.; G. M. Marin, Sun-Ray 
Burner Manufacturing Corp.; F. J. 
VanPoppelen, Automatic Heating Di- 
vision, General Electric Company; 
Claude A. Potts, U. S. Machine 
Corp.; J. Verne Resek, Burner Divi- 
sion, Cleaver-Brooks Company; W. J. 
Smith, Jr., Toridheet Division, Cleve- 
land Steel Products Corp.; R. C. West- 


over, Jr., Ray Oil Burner Company. 


Accessory Division: T. I. Byrd, Lau 
Blower Company; Stanley Czarnecki, 
Eddington Metal Specialty Company: 
E. J. Gossett, Bell & Gossett Com. 
pany; Robert Gray, FUELOoIL & Oi 
Heat; C. E. Lewis, Perfex Corpora 
tion; S. A. Loeb, Webster Electric 
Company; E. N. McDonnell, McDon- 
nell & Miller, Inc.; B. F. Olson, Sund- 
strand Machine Tool Company; Dud- 
ley Robinson, Torrington Manufac- 
turing Company. 

Distribution Division: F. N. Beck- 
with, OHI of New England; J. A. 
Collins, Oil-Heat Ass’n. of Western 
New York; Alfred Hegeman, Wis 
consin Oil-Heat Ass’n., Inc.; C. R. 
Jonswald, Burning Oil Distributors’ 
Association; J. A. MacDougall, Oil 
Heat & Oil Heat Dealers’ Division, 
Electrical Ass’n. of Philadelphia; F. F. 
Marguard, OHI of Northern Ohio; 
S. Partridge, Oregon Heating Indus- 
tries; R. D. Rankin, Sr., Missouri- 


Top: P. K. Addams and H. H, Wilkin 

son, re-elected vice-presidents of OHI. 

Bottom: C. L. Hastings, renamed chair 

man of the Accessory Division and J. 

H. L. Albert, picked as chairman of 

the Distribution Division for a second 
term. 
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Kansas OHI; J. J. Walsh, OHI of 
Rochester, Inc.; G. H. Wolf, Jr., Oil- 
Heat Ass’n. Central Pennsylvania; T. 
R. Loizeaux, Union County (N. J.) 
Oil Heat Association. 

Members of the Accessory Division 
assembled on April 14 to hold their 
annual meeting. Paul K. Addams, 
Fitzgibbons Boiler Co. and 
president of the Oil-Heat Institute, 
acted as chairman of the meeting, tak- 
ing the place of Clark L. Hastings, 
Rochester Mfg. Co. and Chairman of 
the Accessory Division, who was ill. 

Mr. Addams outlined the seven 
points of an Accessory Division pro- 
gram that had been presented to the 
OHI Board of Directors: 

1. Aid the Institute to gain prestige 
in the industry. 

2. Solicitation of memberships for 


vice- 


all Divisions. 

3. Support of technical groups as 
established by the Institute. 

4. Support of dealer, service and 
salesmen’s schools by the donation of 
product, technical data and speakers. 

3. Cooperation with the Institute 
in its work in schools, colleges and 
technical training organizations. 

6. Sound promotion of oilheating 
through every possible channel and 
in every market. 

To continue to provide a means 
of social association through the Acces- 
sory Division luncheons. 

After brief comments and discus- 
sion of several of the points the pro- 
gram as presented was approved. 

Mr. Addams reviewed the work of 
the Accessory Division and revealed 


that it now had 80 members. 

When the meeting was thrown open 
for suggestions from the floor, Robert 
Gray, Fuetoi & Om Heat, proposed 
the establishment and support by the 
Accessory Division of a_ technical 
training program for servicemen and 
installers to be operated as an activity 
of OHI. The meeting approved it in 
principle, subject to further study and 
report to the next meeting of the 
Institute’s Board of Directors. 

Frank P. Scully, Scully Signal Co., 
reported the adverse publicity that oil- 
heating regularly receives, particularly 
in the New England states, where 
newspapers headline fires as being 
caused by oilburners. Investigation 
almost always reveals, he said, that the 
fires were caused by range burners, 
but seldom is any retraction or ex- 
planation printed. The Division de- 
cided to recommend to its chairman 
that the Oil-Heat Institute be re- 
quested to take definite steps to refute 
and counteract this harmful publicity. 

At the annual meeting of the Dis- 
tribution Division, the Union County 
(N.J.) Oil Heat Association was wel- 
comed as a chapter member, making a 
total of 26 active groups afhliated with 
the Division. 


Engineering Session 


L. N. Hunter, National Radiator 
Co. and chairman of the OHI Engi- 
neering Committee, presided at the 
April 15 Engineering Session. Among 
the four papers presented was one by 
E. C. Webb, Iron Fireman Mfg. Co., 
on “Storage and handling fueloil.” 
He explained that the flow character- 
istics of the fueloil that is to be han- 
dled determines largely what equip- 
ment is to be used and the initial and 
operating cost of the installation. The 
subject was covered in terms of the 
problem of removing the oil from the 
storage tank, transporting it to the 
burner and delivering it to the burner 
in such a state that its flow rate can 
be regulated and properly atomized. 

Mr. Webb explored the meaning of 
pour point and fueloil viscosity and 
discussed the effect of viscosity on the 
design of the handling system. In the 
case of a heavy fueloil installation, 
he said, when the viscosity or pour 
point is higher than that required “for 





satisfactory operation at the tempera- 
tures normally encountered in the 
locality, it is necessary to provide in 
the handling system adequate means 
for heating the oil in order to reduce 
its viscosity.” On removal from the 
storage tank the temperature of the 
oil must be above the pour point of 
the oil to permit. proper flow. Here 
““Viscosities of less than 5,000 SSU are 
necessary and 3,000 SSU is usually 
preferred as an upper limit at this 
point.” 

In transporting the oil to the burner, 
“the viscosity should not exceed 3,000 
SSU as a maximum limit and a value 
below 3,000 is preferred.” Atomiza- 
tion is obtainable at various viscosities 
depending upon the burner and oper- 
ating conditions, but “most burners 
using automatic ignition will require 
oil viscosities below 1,000 SSU and 
many will give best results at viscosi- 
ties below 500 SSU.” 

Mr. Webb next briefly discussed 
preheating requirements for both No. 
5} and No. 6 oils and then said: 

“Many heavy fueloil installations 
are made without adequate provision 
for starting up the system after an 
extended shutdown period during cold 
weather. These provisions increase the 
initial cost of the installation but are 
found necessary at some time on most 
every No. 6 oil job and on some No. 5 
oil applications. If the need for this 
provision is anticipated and included 
with the original equipment, .the in- 
stallation cost will be considerably less 
than if added at a later date after 
trouble is encountered.” 

He acknowledged that in this brief 
analysis he could not discuss the 
methods or equipment needed to main- 
tain oil flow characteristics as neces- 
sary for satisfactory operation and 
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made these four recommendations: 

“Far too many heavy fueloil in- 
stallations have been made in which 
the owner has not known at the time 
of purchase just what performance 
could be expected from the equipment 
when using different grades of oil. 

‘Many have thought that they were 
getting a heavy No. 6 oil job and 
assumed that provisions would be in- 
corporated for readily starting after 
a cold shutdown when actually all they 
had was an installation suitable for 
No. 5 oil with a limited viscosity range 
and a limited pour point. 

“To avoid these misunderstandings 
and to provide a correct basis for cost 
comparisons, we strongly recommend 
that the purchaser of a heavy fueloil 
handling system clearly state in his 
specifications : 

“1. Commercial Standard grade of 
oil that is to be handled. 

“2. The pour point limitations if 
No. 5 oil is specified. 

“3. The viscosity limitations if other 
than those specified for the Commer- 
cial Standard grades. 

“4. Shall or shall not facilities be 
provided for conveniently starting up 
the system after a prolonged shutdown 
in cold weather.” 

*Fueloil specifications” by J. Verne 
Resek, Cleaver-Brooks Co., Oil Burner 
Division, traced the development of 
Commercial Standards for Fueloils as 
started by a joint conference of re- 
finers, distributors and consumers in 
1929, subsequently revised in 1933, 
1934, 1938, 1940 and the current 
specifications now in force, revised in 
1948 and promulgated as CS12-48. 
Mr. Resek described the characteristics 
of fueloils as covered in the Specifi- 
cations and explained each one. 

His paper included specific recom- 
mendations for certain changes in 


fueloils, principally the elimination of * 


grade No. 4 and a very great range 
for No. 6 oil which would divide it 
“into two grades, one to be known 
as No. 6, having a maximum viscosity 
of 45 seconds Saybolt Furol at 122°F., 
and the other as No. 7 oil, reaching 
all the way up to 300 seconds Saybolt 
Furol at 122°F. 

The table reproduced here shows 
former, present’ and proposed oil 
specifications. 
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Commercial Standards 


No. 1 Oil 


Flash Point—°F—Maximum 
Flash Point —°F—Minimum 


Pour Point—°F—Maximum 

Water and Sediment—% Maximum 

Carbon Residue—% Maximum on 10% Re- 
siduum 

Ash—% Maximum 

Distillation—10% Point—°F—Maximum . 

Distillation—90% Point—°F—Maximum . 

Distillation—End Point—°F—Maximum 

Viscosity—Saybolt Universal at 100°F Maximum 

Viscosity—Saybolt Universal at 100°F Minimum 

Gravity—API—Minimum—at 60°F 


No. 2 Oil 
Flash Point—°F—Maximum 
Flash Point —-°-F—Minimum 


Pour Point—°F—Maximum 

Water and Sediment—% Maximum 

Carbon Residue—% Maximum on 10% Re- 
siduum 

Ash—% Maximum 

Distillation—10% Point—Maximum—°F .... 


Distillat'on—90% Point—Maximum—°F .... 
Viscosity —Saybolt Universal at 100°F Maximum 


No. 3 Oil 
Flash Point—°F—Maximum 
Flash Point —°F—Misaimum 


Pour Point—°F—Maximum 
Water and Sediment—% Maximum 
Carbon Residue—% Maximum 


Distillation—90% Point—°F—Maximum . 
Distillation—90% Point—°F—Minimum .... 


Viscosity—Saybolt Universal at 100°F Maximum 


No. 4 Oil 
Flash Point—°F—Maximum 
Flash Point —°F—Minimum 


Pour Point—°F—Maximum 

Water and Sediment—% Maximum 

Ash—% Maximum 

Viscosity—Saybolt Universal at 100°F Maximum 
Viscos:ty—Saybolt Universal at 100°F Minimum 


No. 5 Oil 
Flash Point—°F—Maximum 
Flash Point —-°F—Minimum 


Pour Point—°F—Maximum 

Water and Sediment—% Maximum 

Carbon Residue—% Maximum—on 10% Re- 
siduum 

Ash—% Maximum 

Viscosity ——Saybolt Universal at 100°F Maximum 

Viscosity—Saybolt Universal at 100°F Minimuin 

Viscosity—Saybolt Furol at 122°F Maximum . 


No. 6 Oil 
Flash Point—°F—Minimum 


Pour Point—°F—Maximum 

Ash—% Maximum 

Viscosity—Saybolt Universal at 100°F Minimum 
Viscosity—Saybolt Furol at 122°F Minimum . 
Viscosity—-Saybolt Furol at 122°F Maximum . 
Water and Sediment—% Maximum 


No. 7 Oil 
Viscosity—Saybolt Furol at 122°F Minimum . 
Viscosity—Saybolt Furol at 122°F Maximum .. 
Water and Sediment—% Maximum 
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Summarizing, Mr. Resek stated: 

“We may conclude that in order 
to put the oilburner industry in a posi- 
tien to make the greatest progress, 
it is necessary for both it and the 
fueloil industry to work hand in hand 
in issuing and following a workable 
commercial standard which would re- 
place CS12-48. 

“This is particularly important in 
regard to fueloil for commercial and 
industrial burners, since the present 
specifications in regard to these fuels 
are not suitable in that they cannot 
be used to define the fueloil to be 
used with a particular type of burner. 

“It is recommended that: 

“Specifications for No. 1 oil not be 
changed. 

“Specifications for No. 2 oil be 
changed so that the pour point is 
limited to 5°F. 

“No. 3 oil should be continued to 
be eliminated from the specification 
and No, 4 oil should be eliminated. 

“No. 5 oil should be limited to a 
maximum viscosity of 350 seconds 
Saybolt Universal at 100°F., the car- 
bon residue limited to 1% maximum, 
and a top limit of 10°F. pour point 
should be specified. 

“No. 6 oil should be limited to maxi- 
mum viscosity of 45 seconds Saybolt 
Furol at 122°F., 

“Oils heavier than No. 6 should 
be specified as No. 7 fueloil. 

“If the user of an oilburner can be 
assured that he can purchase oil by 
number and receive the proper fuel 
for his burner as recommended by the 
manufacturer and the oil supplier, 
great assistance will be given the dis- 
tributor of fuel and the manufacturer 
of burners, and the ultimate user of 
the burner will receive a much higher 
degree of satisfaction.” 

Fugene O. Olson, Delavan Mfg. 
Co.. was the third speaker on the 
program on “The performance of pres- 
sure atomizing nozzles in domestic 
oilburners.” He covered six main 
points: The nozzle and its relation to 
the combustion process; how nozzles 
Work; physical properties of fueloil 
and how they affect nozzle per- 
formance; nozzle calibration and test- 
ing: spray patterns and nozzle temper- 
atures and_ their 
performance. 


effect on nozzle 


The atomizing nozzle prepares the 
liquid fuel for combustion in the form 
of a gas by breaking it up into very 
small droplets, each one of which can 
be heated very rapidly and converted 
into gas. Actually, Mr. Olson ex- 
plained, the nozzle in a high pressure 
gun-type burner performs two func- 
tions. First, it is a metering device 
and second it atomizes the oil. Meter- 
ing is accomplished by correct dimen- 
sions and calibrations of the nozzle 
by the manufacturer and one method 
of accomplishing atomization was 
illustrated. “The oil flows through 
narrow slots and emerges at the far 
end of the slot at very high velocity,” 
said Mr. Olson. “By setting the slots 
off center and enelosing the space at 
the discharge end of the slots, it is 
possible to create very high rotational 
velocities in this “swirl chamber.’ The 
rotation in the ‘swirl chamber’ sets up 
a centrifuga! force pushing against its 
outer wall and against the wall of the 
orifice or discharge tube from the cen- 
ter of the swirl chamber. This rotat- 
ing mass of oil traveling through the 
orifice is thrown against the orifice 
wall with such force that it takes the 
form of a tube of oil as it travels 
through the orifice.” 

“As soon as it is released from the 
confining orifice wall the oil is thrown 
away from the center tangent to the 
side of the orifice from which it is 
thrown. If centrifugal force were the 
only force acting upon this oil, the 
spray angle would be approximately 
180°. However, all of the pressure 
applied to the nozzle is not converted 
into velocity energy and the pressure 
at the center of the ‘swirl chamber’ in 
a normal nozzle in the range of 1.00 
gph is approximately 50 to 60 psi. This 
pressure pushes the oil forward with 
sufficient velocity that the resultant 


spray angle is not 180° but something 
less than that. 

















‘As the oil emerges from the orifice, 
it takes the form of a film or sheet 
of oil in the shape of a cone. The 
sheet or film is traveling away from 
the orifice and expanding as it goes. 
It is therefore stretched into a thin- 
ner and thinner film which finally 
ruptures, forming small droplets of oil 
of irregular shapes and sizes.” 

The physical properties of fueloil 
as they affect nozzle performance are 
gravity, flash point and distillation 
range and viscosity. Gravity, an indi- 
cation of the weight per gallon of the 
oil, to a large extent determines its 
heat value, Mr. Olson stated, the lower 
the API gravity, the higher the heat 
content. Flash point and distillation 
range do not affect nozzle performance 
as such but, 
capacity burners, changes in these 
properties alter combustion charac- 


particularly in low 


teristics considerably. 

Viscosity has the greatest effect on 
nozzle performance. Viscosity is the 
internal friction of the oil and indi- 
cates its resistance to flow. Increased 
velocity requires more energy to move 
the oil into the swirl chamber, with 
less energy at the orifice to break up 
the oil, resulting, Mr. Olson declared, 
“in larger droplets in the spray and 
narrower spray angles which produce 
smoky, unstable fires and may result 
in noise and pulsation. These effects 
are especially noticeable in low capac- 
ity nozzles.” These conditions can be 
overcome many times by increasing 
oil pressure on the nozzle. An increase 
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in viscosity also produces an increase 
in the discharge rate from the nozzle 
at the same line pressure, and, simi- 
larly a decrease in viscosity lowers 
the capacity of the nozzle. “As an 
example,” Mr. Olson explained, “con- 
sider a nozzle calibrated at a viscosity 
of 35 SSU and 100 psi. If this nozzle 
is used on a fueloil with a viscosity of 
45 SSU, the flow rate will be increased 
by approximately 10%.” 

Dirt, tar and sludge content of fuel- 
oils also adversely affect nozzle per- 
formance and on this point Mr. Olson 
said, “It goes without saying that any 
nozzle, and especially a small nozzle, 
will operate more satisfactorily on 
clean oil than on contaminated oil. 
Not only do we recommend adequate 
line filters, but also adequate nozzle 
protection against contamination.” 

Explained next were the hollow 
cone and full cone sprays and their 
use with different burners. Generally, 
the burners with air delivery parts that 
forces no air into the center of the 
cone require hollow cone nozzles. 
Recommendations of burner manufac- 
turers should be followed. 

After describing methods of nozzle 
calibration and testing, Mr. Olson dis- 
cussed nozzle temperatures. He said 
they seldom go above 250° during 
operation, but may reach 350° to 400° 
during the first five minutes after 
shutdown. This is when the stagnant 
oil deposits sludge and varnish in the 
nozzle passages, reducing flow rate 
from the nozzle and distorting the 
spray pattern. 

The following suggestions for serv- 
ice men on the care and handling of 
nozzles ended the talk: 


1. Always handle and store small 
nozzles with the strainer or filter 
attached. 

2. Leave the nozzles in the contain- 
ers until you are ready to use them. 

3. Don’t carry nozzles in your 
pockets. 

4. Use clean tools on nozzles. 

5. Provide an adequate line filter 
on each job. 

6. Be sure the seat on the adapter 
is in good condition to prevent leaks. 

The fourth paper on the program 
was delivered by E. B. Delgass, based 
upon studies he, K. J. Whittet and 
H. G. Murray, all of the Technical 
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Service Dept., Socony-Vacuum Lab- 


oratories made on “Improving start- 
stop characteristics of high pressure 
burners.” The paper opened with a 
step-by-step analysis of combustion 
conditions encountered during a com- 
plete burner cycle, covering the forma- 
tion of smoke during each phase of the 
active cycle and measures to elimi- 
nate the portion of the total smoke 
produced during starting and stopping. 

Elimination of starting and stopping 
smoke can be accomplished, it was 
explained, by controlling the oil sup- 
ply to the burner with: 

“1. A. delayed-action 
operated valve in the fuel line between 
pump and nozzle. 


electrically 


“2. An improved type of pump 
equipped with a built-in electrically 
operated by-pass relief valve. This 
valve also works on the time delay 
principle at starts.” 

The electrically operated valve 
functions by holding the fuel line be- 
tween pump and nozzle closed for a 
specified period, during which air flow 
and oil pressure are built up to rated 
values. It also provides a consistently 
sharp cut-off. The pump operates with 
its internal by-pass valve preventing 
the build-up of pressure in the reser- 
voir chamber for 4 to 6 seconds. By 
this time the fan and pump have 
reached maximum speed, the internal 
valve is closed electrically, the pump 
quickly builds up the desired 100 psi 
and the 
abruptly. The correct spray pattern 
is established 


mechanical valve 


almost immediately. 


When the burner shuts off, the in- 


ternal valve opens, decreasing reser- 


opens 


voir pressure needed to hold the 
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mechanical valve open and resultiny 
in a sharp cut-off. 

Smoke tapes exhibited showed that 
almost identical results were obtained! 
with the delay valve and the built-i 
by-pass valve. Both eliminated a! 
stopping smoke and all but a trace of 
starting smoke. 

“A representative number of typ: 
cal field installations was studied t 
determine the applicability of the prin 
ciples described above. It was found 
that these burners stayed in adjust: 
ment and that even after fave to six 
months the increases in stack tempera 
ture were insignificant. Also, these 
additional benefits were reported: 

“1. The clean cut-off helped pre- 
vent nozzle coking. Nozzle tips re- 
mained much cleaner than formerly. 

“2. Starting and stopping noise, 
particularly in hot air furnaces, was 
greatly reduced by the improved com- 
bustion conditions at start and stop. 

“The smoke—and soot—generating 
tendencies of high-pressure, gun-type 
oilburners have been described on the 
basis of the combustion conditions 
occurring during each part of the 
burner cycle, particularly during the 
non-equilibrium periods of burner 
start-up and shut-down. Principles for 
preventing smoke during starting and 
stopping have been presented, and the 
results of tests of commercial embodi- 
ments of these principles have shown 
the principles to be sound ones. 
Further tests have demonstrated that 
starting and stopping smoke is more 
conducive to soot deposition than is 
smoke produced during equilibrium 
operation. Hence, application of these 
concepts should materially improve 
combustion efficiency and eliminate a 
major source of oilburner smoke.” 
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Industry Session 


L. A. Casler, Eureka-Williams 
Corp. and chairman of the OHI Pub- 
lic Relations Committee, was moder- 
ator of the Industry Session on April 
16, which featured four speakers and 
a guestion and answer forum at the 
conclusion of the talks. 


“The dealer’s viewpoint” was pre- 
sented by J. E. Rowland, J. E. Row- 
land Co., Inc., Philadelphia, who 
observed that no industry has had a 
rougher road to travel than the oil- 
heating industry when you consider 
all the obstacles that have been placed 
in the way of its progress. These range 
from restrictive ordinances, petty and 
major graft, fuel supply and variations 
in the product itself. During the war, 
in Philadelphia, the market with which 
he was familiar, Mr. Rowland pointed 
out that the oilheating industry was 
practically closed down, and yet gas 
was allowed to be sold, in spite of the 
fact that the gas being used was manu- 
factured gas and in its manufacture 
millions of gallons of fueloil were 
burned and fueloil for oilburner users 
was rationed. “With oil rationing and 
no gas rationing,” he said, “the public 
naturally became gas conscious.” 

Mr. Rowland cited the sales of oil- 
burners in Philadelphia from 1935 
through 1938 and compared them with 
the years 1946 through 1951. Taking 
two comparatively normal years, 1937 
and 1950, he pointed to sales of 14,580 
in 1937 and sales of 14,584 in 1950, 
concluding that “in thirteen years no 
improvement could be detected as far 
as sales are concerned and yet, there 
are more people in the business now.” 

The dealer is not in a position to 
solve his myriad problems alone, he 
continued, but instead he saw the 
whole picture as one joint problem for 
the entire oilburner industry, includ- 
ing both manufacturers and dealers. 

The dealer asks: 

“Does a manufacturer care if a 
dealer makes a profit? Does he care 
if a dealer stays in business? Is he in- 
terested if the dealer goes ahead?” 

Too often, he protested, the manu- 
facturer says, “How much equipment 
can I sell you? When can I ship it? 
Where do I ship it and when do I 
get paid for it?” Burners today, he 





contended are little different from 
those produced in 1932 and some of 
our leading manufacturers “charge 
such a premium for their burners that, 
contrary to general practice, the sale of 
branded oilburners in Philadelphia 
has dropped and off-brand products 
have increased.” 


Misleading advertising, that some- 
times borders on downright dis- 
honesty, by other dealers is another 
thorn in the side of the average oil- 
burner retailer, Mr. Rowland said, 
and again this is not a problem that 
the dealer can correct by himself. He 
minimized the benefits that dealers get 
from the coupons that manufacturers 
secure by advertising and then turn 
over to the dealers as prospects. He 
felt rather that real prospects could 
be located and the inveterate coupon 
clipper eliminated if a free heating 
survey were offered so that homeown- 
ers definitely interested in heating 
problems would respond. 

Government restrictions on financ- 
ing also have made it more difficult 
for a dealer to sell. By using the sum- 


mer plan, not permitted under present 


regulations, Mr. Rowland pointed out 
that “We were always able to level 
off installations and service during the 
spring and summer and we could keep 
men working steadily all the time. 
Without the summer plan the cus- 
tomer sees no need to order until 
September and then orders pile up 
together, making it difficult to fill them 
all and making it even more difficult 
to have sufficient trained employees.” 

‘Many problems confront us,” he 
concluded, “and it will help all the 
industry to arrive at considered solu- 
tions in which all segments cooperate.” 

“The manufacturer’s outlook” next 
was presented by T. A. Crawford, 





Timken-Silent Automatic Div. and 
re-elected president of the Oil-Heat 
Institute. He declared that trade asso- 
ciations prosper when disaster threat- 
ens and advanced as prime examples 
the exemplary work done by Lon Cas- 
ler, acting as public relations counsel 
for the Institute during the fuelcil 
shortage scare of 1948, and the more 
recent work on the materials shortage 
problem performed by Ralph Becker, 
the Institute’s managing director. 


The shortage that threatens most 
this year, Mr. Crawford said, “is a 
shortage of sales due to a shortage of 
eager and clamoring prospects.” There 
are effective ways to beat this situa- 
tion, though, and most of them in- 
volve overcoming the inertia generated 
by the 1947 “seller’s market” and the 
realization that 1952 has become the 
“salesman’s market.” He continued, 
there are a million oilburners now in 
use that can be replaced profitably for 
the dealer and user and a potential of 
31 million conversion jobs exist in addi- 
tion to the 800,000 new homes that 
will be built this year, so many of 
which can be sold oilheating. 

To sell this market “requires direct 
face-to-face selling by competent well- 
informed, aggressive salesmen. Last 
year’s sales methods won’t do.” What 
is needed, Mr. Crawford explained, is 
good salesmen and good sales direc- 
tion as embodied in the Distribution 
Division’s R-S-T program—Recruit- 
ing, Screening and Training. The 
OHI program has not been activated 
yet, but any dealer can implement his 
own plan. “We are convinced that 
more sales will result from more sales 
calls,” he continued, “and that this 
industry is in a favorable position be- 
cause it has the power to get more 
business by working for it. That's a 
powerful magnet to attract worth- 
while candidates for sales jobs.” 

Other inducements can be an ex- 
planation to the applicant for a sales 
job of the economic and social values 
contributed to American life by auto- 
matic oil heat, such as the adaptability 
of oilheating to the smaller houses be- 
ing built today. Then you can sell the 
prospective salesman on the four free- 
dom oil users enjoy: Freedom from 
fire tending, coal shoveling, ash han- 
dling and uncontrolled temperatures. 
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He should be told of the assurance of 
a long supply of fueloil and he should 
learn of “the thrilling story of public 
acceptance that puts burners in nearly 
every new house. And you can show 
him how to get prospects—and case 
histories of satisfactory performance 
—just by calling on your present users. 
Many of these users will even help 
arrange a sales interview appointment 
with friends.” 


Even with this emphasis on building 
a sales organization, it is obvious, Mr. 
Crawford warned, that we must re- 
cruit and train at the same time a large 
number of mechanics, not only to re- 
place ordinary industry losses, but to 
make up extraordinary losses to mili- 
tary forces and defense plants. 

“Your sales volume in 1952 will be 
vitally affected by the number of good 
competent men the industry's dealers 
recruit and train to sell and install 
oilheating equipment this year. If we 
could find ways to double the number 
of sales calls made this year—and if 
we could be.sure that each new sales- 
man were trained and supervised so 
we were sure he could tell an interest- 
ing, effective and persuasive sales 
story, and if we gave these men strong 
advertising support — I'll guarantee 
you that 1952 would be the biggest 
sales year the industry has ever seen.” 

R. M. Bartlett, Gulf Oil Corp., the 
third speaker on the Industry Session 
program, discussed “Oilheating comes 
of age” and asserted that price incen- 
tives and substantial expansion of 
storage capacity will be imperative in 
the near future to assist the petroleum 
industry to supply fueloil demands. 

Since the recent winter was not 
severe, Mr. Bartlett told the assembled 
jobbers and dealers, the mounting con- 
sumption of heating oils, which he 
feels may increase 10% by this time 
next year, can be laid almost entirely 
to the growing number of oilburners 
in operation. A total of over 5VY2 mil- 
lion burners has been installed—and 
of these some 675,000 were placed in 
use in 1951. 

As a result, he said, “Heating oil 
consumption has been increasing per- 
centage-wise at a much higher rate 
than gasoline.” 

To keep pace with this demand, the 
most pressing need is to enlarge stor- 
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age capacity. Ample crude will be 
available and refining capacity will be 
just adequate next winter, but the 
speaker pointed out the important role 
being played by imports to supplement 
domestic supply. The Petroleum Ad- 
ministration for Defense estimates oil 
industry requirements in the next year 
and a half at 153 million barrels of 
additional storage capacity. 


This is “a 14% increase over the 
tankage estimated to be available on 
July 1 this year.” The major oil com- 
panies are undertaking as much of this 
construction as possible, but cannot 
complete the job alone. 

“This is where the oil jobber comes 
in,” Mr. Bartlett continued. “In order 
to lower the peak heating season 
curves, when refinery and transport 
facilities are strained to the utmost, it 
is imperative that fueloil jobbers store 
more of their requirements in their 
own backyards — by building addi- 
tional tankage.” 

Because of lack of just such facili- 
ties, refiners had to curtail production 
last year. Jobbers will help protect 
their own businesses if they plan 
“Tankage construction over the next 
two years . . . to make it possible 
for cargo buyers to take as much as 
50%, and other resellers with storage 
space, as much as 40%, of their annual 
requirements by Dec. 1, 1953.” 

PAD will assist jobbers to secure 
steel allocations for this purpose, espe- 
cially on the Eastern Seaboard, Mr. 
Bartlett commented, since extra tank- 
age reduces winter transport loads, 
thus contributing to defense. The job 
bers were also urged to ask their 
large consumers, particularly indus- 
trial accounts, to increase tankage. 

Transportation is another crucial 
field in the battle to meet supply. Bar- 
ring a crippling strike, the outlook is 
good for easing of the steel shortage 
to permit building of pipelines, tank 
cars, trucks, and tankers. But the 
speaker asserted: 

“A tanker shortage kept rates on 
the rampage . . . last winter, hover- 
ing around 200% of U.S.M.C. rate. 
... It is estimated that world tanker 
tonnage will still be short . . . around 
40 T-2 tankers in 1952. We probably 
must look forward to relatively high 
tanker rates for two more years.” 
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Tending to contribute to shortay:s, 
Mr. Bartlett said, are “the present in- 
flexible and inequitable distillate price 
ceilings established by O.P.S.” He 
attributed several shortage situations 
to these “unfair price control:,” 
declaring: 

“With high, uncontrolled tanker 
rates again staring us in the face . 
it is imperative that O.P.S. either im- 
mediately decontrol distillates (and 
this is preferable) or else relieve tie 
present costly price squeeze . . . be- 
tween the Gulf Coast and Eastern 
Seaboard by increasing the present un- 
realistic ceilings enough to provide in 
incentive to oil companies to transport 
sufficient products to northern termi- 
nals.” 

One or the other is necessary to 
‘permit the law of supply and demand 
to operate again,” and encourage the 
summer fill-up of available storage 
along the Eastern Seaboard. 


Oilheating dealers have an extra 
stake in solving storage and distribu- 
tion problems due to competition with- 
in the industry for the “middle cut” of 
petroleum. This produces not only 
heating oil—but also gasoline and 
diesel fuel. To hold its share, heating 
oil must keep itself economically 
attractive to the refiner. 

Mr. Bartlett concluded with the 
observation: “Yes, when heating oil 
requires so much crude production, 
refining and storage capacity and 
transportation, oilheating has come of 
age! Today, the importance of oil- 
heating is felt throughout the country 
and if a real or anticipated shortage 
threatens, it’s immediately headline 
news. The burner manufacturers, 
dealers and oil companies, working 
together, have created a powerful and 
typically American industry. [I am 
sure our joint interest in rendering 
better service to the public, and in 
promoting the continued growth of the 
oilheating industry, will keep it 
progressive in the years to come. — 

David McCord Wright, Protessor 
of Economics, University of Virginia, 
the concluding speaker, discussed “The 
economic outlook” in its relation to 
industry activity. He expressed the 
opinion that the present softness was 
temporary, since the accumulatio» of 
raw materials is not nearly comp! ted 
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anc the Government has only started 
to spend. “Fear of a depression,” he 
warned, “will make us do things that 
wil! make the depression worse.” 
Professor Wright told the assem- 
blave that the oilheating industry with- 
out a doubt would be restricted seri- 
ously in the event of war, either by 
high taxes or allocation or 
availability of materials. Rather than 


non- 


methods or procedures, he feels that 
the first question that should be 
answered is whether we are in an 
emergency or not. Speaking for him- 
self, he said, “I think we are and 
there is not the slightest chance of an 
understanding with Russia. My hunch 
is that the present recession is tempo- 
rary. 

He cited the following as making 
up the inflationary picture: Softness 
in the market for controlled materials, 
which is temporary; continued short- 
ages of copper; no chance of decon- 
trol: easier credit on the way; real 
arms program just about to get under 
way: settlement of the steel strike; 
manufacturers and merchandisers not 
operating on a high enough ratio of 
inventories. 

The professor declared it would be 
sound policy now to plan the alterna- 
tive to what we would do if we have 
a depression or a boom. If a depres- 
sion should come, he is a strong advo- 
cate of trying a new strategy to over- 
come it. Instead of pouring in a lot 
of money into the system, what we 
need today is a return to the principle 
that this is supposed to be a private 
system. “Supply does not create its 
own demand and demand does not 
necessarily create its own supply. In 
other words,” Prof. Wright said, “‘let’s 
use the present system to beat a 
depression.” 

Some control of raw materials is 
essential, he continued, in a tight 
semi war economy, but it is impossible 
to levislate prices by law to hold down 
inflation. ““As long as wage controls 
are being broken, we cannot escape 
inflation.” If we really are worried 
abou: inflation, Prof. Wright con- 
tluded, then consumption should be 
taxed at the point of sale, by a sales 
tax. Controls as they are being used 
and administered today are useless, 

(Please turn to page 140) 


Mueller Booth wins Award 


for Best at 


J. MUELLER FURNACE CO., Mil- 
| #4 waukee, Wis., won the FUEL- 
oi. & Ort Heat plaque at the Phila- 
delphia Show, for the Best-All- 
Around Exhibit. It was a large booth 
at one end of a long aisle, and could 
be seen from a considerable distance. 
An open slotted roof extended out 
several feet from the back wall, and 
surmounting it was a large circular 
“sunburst” type of sign which flashed 
on and off, and carried the words 
“Atomized Sunburst Oil Heating By 
Mueller.” Booth colors were red and 
green, and the lighting was excep- 
tional. The products were well spaced, 
allowing adequate passage room, and 
included Climatrol 


various units, 


mostly in cross section for good pres- 


entation,—-a factor of importance to 
the Judges. 

All lettering was large and legible, 
even from the aisle. The booth was 
designed by John H. Reock, advertis- 
ing manager of the Mueller organiza- 
tion, built in their factory, assembled 
by their own salesmen, and under the 
direction of Frank J. Nunlist, Jr., gen- 
eral salesmanager. 


the Exposition 


The unusual back wall was a red 
plastic material crisscrossed in a 
diamond shaped pattern to give a 
quilted appearance. Selection of the 
winner was on the basis of beauty, 
originality, and sales 
value, by a judging committee of three 
members of the Eastern Industrial Ad- 
vertisers, Philadelphia Chapter of the 
National Industrial Advertisers As- 
sociation, chosen by John H. Dingee, 
president of the Chapter. 

Judges included George E. Hopf, 
Jr., of the advertising department of 
Henry Disston & Sons, Inc., J. Mack 
Nevergole, vice president of the 
Roland G. E. Ullman Advertising 
Agency, and Stuart C. Sommer, ad- 
vertising manager of the James G. 
Biddle Co., all in Philadelphia. 

Runners-up included Williams Oil- 
O-Matic, Bell & Gossett, and Mercoid 


Corporation, in that order. 


educational 


Presentation of the Plaque: Left to 
right-—George E. Hopf, Jr., Stuart C. 
Sommer, A. G. Winkler, of FUELOIL 
& Oi Heat, making the presentation, 
Frank J. Nunlist, Jr., receiving for 
Mueller, and J. Mack Nevergole. 
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wea PERFORMANCE was the 
thing at the Philadelphia show, 
the biggest show ever put on by the 
oilheating industry. Manufacturer 
after manufacturer stressed one tech- 
nical point on top of the other. The 
points were good. They added up to 
the fact that today an up-and-coming 
oil heat dealer has no difficulty obtain- 
ing excellent equipment. 

The equipment exhibits were in the 
Exposition Hall of the Commercial 
Museum in Philadelphia from April 
14 to 18. Too many excellent exhibits 
by manufacturers, plus too many tech- 
nical improvements, prevented any one 
show visitor from obtaining the full 
story from every exhibit. After all, the 
show was on for five days, opened at 
1:00 P.M. every day and closed at 
10:00 P.M. three nights and at 6:00 
P.M. two nights. Of course, few if any 
of the equipment dealers visiting the 
show tried to get the full story at every 
exhibit. But the fact that this was im- 
possible because of the hundreds and 
hundreds of equipment improvements 
stressed at the show proves the show 
was excellent from the standpoint of a 
technician or engineer. 

This report on the technicalities of 
new products exhibited at the show 
cannot possibly do justice to every one 
of the new products there, Our report 
cannot possibly be complete, in fact, 
in even mentioning every one of the 
worthwhile new products and product 
improvements. The Philadelphia show 
simply was too big and too interesting. 

The show included a wide variety 
of ideas for the improvement of oil- 
heating, and the first dozen or so ex- 
hibitors to be mentioned here were 
selected to bring out this point. 

The Torrington Manufacturing 
Company came out with something 
brand new and of interest alike to 
domestic oilburner manufacturers, 
dealers, and service men. This com- 
pany has developed a new High- 
Delivery Airotor blower wheel that 
gives 15% more air, in round numbers, 
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New Products at the OHI Show 


Hundreds of equipment Improvements keep oil heat Dealers busy at Philadelphia 





than its previous Airotor blower 
wheels of identical diameters and 
widths. Without altering the design of 
a blower housing to permit use of a 
larger wheel, a burner manufacturer 
may use the new wheel to up the gph 
capacity of an existing burner model 
from perhaps 3.5 gph to 4.0 gph. 
Switching to the new wheel might pro- 
duce 6.0 gph from a burner that pre- 
viously fired a peak of 5.0 gph. 
Certainly, many installed burners 
which are on-the-nose or too close to 
it for comfort can be helped by. this 
new wheel. Burner manufacturers may 
e able to increase their gph ratings 
appreciably with no change except to 
switch to the new blower wheel design. 
Then, too, economics come into the pic- 
ture because with no price increase in 


the blower wheels there’s more air from ° 


them, boiling down to increased cfm 
and gph per dollar spent on blower 
wheels and oilburners. Featuring of the 
new Torrington High-Delivery model 
at the show did not mean reduced in- 
terest in the coasting hub. 
The advantages of this, 
mainly clean combustion right up to 
the last droplet of oil from the nozzle 
of a gun-type burner, are being cited 


including 


with as much emphasis as ever, The 
dyed-in-the-wool combustion experts, 
who go around armed to the teeth with 


CO, testers, smoke-checking instru- 
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ments, stack thermometers, and draft 
gages, still are invited to check on the 
combustion improvements given by tic 
coasting hub. All this has to do, 0 
course, with the highly important envi- 
neering problems of persuading domes: 
tic oilburners to do their air-handling 
and air-metering in an improved, more 
efficient manner. 

Switching from the air-handlin; 
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phase of oilburners to the oil-handling 
phase, a show visitor might have 
stopped in at the impressive exhibit of 
the Sinclair Refining Company, Here, 
he would have learned how RD-119, 
which is an additive used for fueloils 
and which is termed a secret chemical, 
is reported to keep clean the strainers 
and entire fueloil systems of domestic 
burners, in addition to keeping storage 
tanks free of rust and corrosion. All of 
Sinclair's Super Flame Fueloil now con- 
tains this additive. Much is said of it, 
and enthusiasts in the field of improv- 
ing fueloil and reaping the benefits of 
improved fueloil should get the full 
story. 

Here’s just one point. Before 
RD-119, says Sinclair, a typical 65-mile 
stretch of petroleum pipe line pro- 
duced over 6,000 pounds of rust a 
year; this was collected in “hay tanks,” 
which are traps used to collect rust 
after scrapers have been sent through 
the pipe line. After four years of car 
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rying petroleum products inhibited 
with RD-119, rusting of the pipe line 
has been all but eliminated, and “hay 
tanks” have been removed from entire 
systems. Compare the following state- 
ment with the earlier statement about 
6,000 pounds of rust a year from the 
typical 65-mile line. 

Now, using the RD-119, a certain 
30-mile stretch of line gives less than 
one-thousandth of a pound of rust in 
six months. Statistics like these are 
causing Sinclair to say that RD-119 
has reduced pipe line rust from tons 
to ounces. Oilburner owners buying 
Sinclair's fueloil are supposed to reap 
the full benefits of RD-119. 

To vary things, a show visitor might 
have visited next the booths of the 
Eclipse Fuel Engineering Company. 
Here were the Fyr-Matic combination 
oil-or-gas burners, in oil capacities 
from 1.0 to 10.5 gph, that come as 
completely packaged units. Brand new, 
these feature pressure atomization and 
use of any fueloils that need no pre- 
heating. 

The main switch has three positions: 
center is off, bottom gives oil firing, 
and top gives gas firing. The choice of 
fuels is as simple as that. An annular 
ring at the end of the gun tube pro- 
vides for burning any type of gas. Elec- 
tronic controls are used throughout. 
and in case of flame failure using oil 
there’s one automatic attempt at re- 
start. The Eclipse men boasted at the 
show of 35-second safety timing for 
oil, instead of the usual 90-second 
safety timing. The ignition systems are 
especially interesting. They include a 
6,000-volt transformer to light a gas 
pilot automatically when the burner is 
switched to gas, and a 15,000-volt 
transformer for oilburner ignition. 
After being switched to gas, the burner 
Operates with a constant-burning gas 
pil It. 

Also brand new and in the displays 
of the Eclipse Engineering Company 
was a 30-horsepower, 100-pound pres- 
sure steam boiler, Scotch marine type, 
for combination oil or gas firing. Called 
the “McKee Eclipse Steamboilerplant,” 
this was said to give a full-load stack 
temperature of 485° to 540°. The line 
includes ten sizes of boilers for from 
12'4 to 100 horsepower and for firing 
by oil only, or by gas only, or by 


combination oil-or-gas. 

The wide range of the tremendously 
interesting material at the show can 
be brought out by concentrating next 
on a brand-new fuel unit for pressure 
burners, which represents great devel- 
opment effort on the part of an old- 
timer in the field of oil pumps and fuel 
units for oilburners. 

The new Model 30A5G Fuelstat, 
made by the Tuthill Pump Company, 
was shown for the first time. Here are 
the features emphasized: First, reversi- 
bility; the direction of shaft rotation 
can be reversed not only on-the-job, 
but easily with the fuel unit mounted 


opened by hand in a matter of seconds. 
It is intended to speed servicing and to 
end worries about winding up with oil 
drips and leaks as a result of tending 
to the strainer. 

Fourth feature is low power con- 
sumption amounting to about 38 watts 
for a typical domestic burner, Fifth 
feature is unique light weight and dis- 
tinctively small size. Sixth: design 
conformity, the lumps and bumps hav- 
ing been designed out of the fuel unit 
so that its use adds to the good ap- 
pearance of a modern burner. Seventh 
feature: long life gained by several 
design efforts. The combination pres- 





on the burner. Second, quiet operation 
as the result of use of a special Tuthill 
design for the internal 
pumping element. 

Third, all-round simplified servic- 
ing; there are no complications to 
cleaning the strainer in the fuel unit, 
for example, because no screws or nuts- 
and-bolts or replacement gaskets are 
involved; ordinarily the strainer cap 
is removed simply by hand (if paint 
should stick the cover, lugs on the cast- 
iron cap invite giving it a starting jolt 


gear-type 


with a hammer and screwdriver, or 
jarring it loose some other way). An 
O-ring, easily made oil-tight by hand- 
turning the cast-iron cap, is what makes 
the trick practical, and at the same time 
eliminates chances of damaging ordi- 
nary gaskets and having to replace 
them. 

This is the first fuel unit to appear 
with a built-in strainer designed to be 





sure-regulating valve and_ shut-off 
valve, employing a hard chrome-plated 
piston, is in the vertical position. This 
is said to add to its life by keeping it 
clear of sediment that might otherwise 
invite a grinding type of wear. In addi- 
tion, the pump part of the fuel unit 
has exceedingly generous-size bronze- 
bushed shaft bearings, so that even un- 
usual punishment given by poor flex- 
ible coupling alignment will not cripple 
the pump. 

Torture tests are indicating the shut- 
off valve, which has a modern compo- 
sition seat, stands up through one 
million on-off cycles. The “original 
standard Tuthill mounting for fuel 
units” is featured in addition. 

Many pressure burner enthusiasts 
gave time to detailed studies of the 
brand-new Tuthill Fuelstat! 

The show brought out the point that 
enthusiasts for ceiling-hung furnaces 
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powered by pressure burners are in- 
terested greatly in wall pumps, because 
they face high-oil-lift problems. Add 
to this the perennial interest which 
wall-flame-burner men, and distillate- 
equipment men have always had in 
wall pumps. 

Thus the Pentwater Machinery 
Corp., offering the Whirl-A-Jet lift 
pump or wall pump, found many show 
visitors interested in its new design 
features. Topside suction line connec- 
tions are now featured instead of side- 
of-the-tank connections; also improved 
built-in suction line check valves. 

The standard Model A wall pump 
has a 3,200 rpm shaded pole motor, 
a 3” impeller, and a little caxtridge- 
type Fusetron that permits it to pass a 
locked-rotor test, At a 10-foot lift, it 
provides oil for up to 10 gph; at a 25- 
foot lift, it provides oil for up to 5.0 
gph. The Model C has a. universal 
motor, AC or DC type that is, which 
runs at about 4,000 rpm. It provides 
for 20 gph firing rate at 10-foot lift, 
and for 5.0 gph at 30-foot lift. Anyone 
interested academically in oil pumps 
should study this unusual unit, which 


positive push-out and follow-through 
action, which ends any chances of 
blades sticking in the rotor because of 
sediment and gum in the oil, by a disc 
which is eccentric to the shaft. Two 
models of this wall pump are offered, 
one for use with an overflow line that 
runs back to the oil storage tank, and 
the other which has two floats and two 
switches and thus needs no overflow 
line. 

The new Detroit CRC-239-MP 
“Flame Modulating Add-On” unit was 
featured also at the Philadelphia show. 
For the field of distillate heating equip- 
ment, this goes on the Series 239 manu- 
ally-controlled float valve (or constant 
level device) unit, and provides auto- 
matic flame size control, with modu- 
lating action, according to return-air- 
duct temperatures. 

Try to tie the zero-pound to 1,500- 
pound range in which the new Mercoid 
pressure control is available! Different 
models are available for any pressure 
within that range, making this a con- 
trol suitable for a vast number of do- 
mestic, commercial, and industrial ap- 
plications! To top things off, this Model 
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employs centrifugal force and really is 
recommended by its manufacturer for 
30-foot suction-lift installations! 
Detroit Lubricator Company, in ad- 
dition to having its booth feature 
“Look! Only one heater plug for all 
jobs” in connection with its room 
thermostat, made much of its new 
Model CRC fuel transfer pump or 
wall pump, which at the show had the 
new feature of positive vane action. 
The four vanes of the pump are given 
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DA-421 Mercoid pressure control is a 
two-stage instrument, being fitted with 
two magnet-operated mercury switches 
. the type switch widely known 
because of its use in the Mercoid 
Sensatherm room thermostat. Mercoid 
naturally emphasized also, in its very 
complete show exhibits, the well- 
known Visaflame. 
Winter air-conditioning type warm- 
air furnaces were at least as popular 
as ever, at the Philadelphia show. As 
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an example of this type of equipment, 
three brand-new units were emphasize 
by the International Heater Company, 
each designed to be shipped assembled, 
and each rated for 75,000 Btu per hour 
at the registers. There’s the Counte 
Flow model, the Hi-Boy model, an: 
the Console model (for basement, co: 
ventional up-flow installations). A 
three have a special arrangement t 
eliminate flame pulsation, and all thr: 
are convertible for oil or gas firin 
Features include: 20 gage automobi! 
steel, enamelled jackets; and chrom: 
stainless steel fireboxes of the furnac: 
manufacturer's own formula, used 
since 1936. The International Heater 
line includes basement type oil-fired 
forced-air furnaces for from 72,000 to 
200,000 Btu; an 85,000 Btu Hi-Boy: 
a 100,000 Btu counter-flow model; and 
oil-fired gravity-circulation furnaces 
for from 72,000 to 126,000 Btu. All 
these ratings are in terms of Btu per 
hour at the registers. 

New oil-fired boilers engineered 
throughout to heat small, modern 
homes were much in evidence at the 
show, together of course with their 
year-round hot water feature. 

Harvey-Whipple, Inc., for example, 
exhibited its brand-new Model BLC 
Master Kraft boiler-burner unit, for 
1.06 gph, featuring steel tubular de- 
sign for steam. or hot water heating 
plants. In the same exhibit was the 
Master Kraft new oil-fired winter air’ 
conditioning type furnace, Model 
WLC75 for 75,000 Btu gross output; 
convertible for oil or gas, this is an 
up-flow unit of the semi-packaged type. 
The big new attraction for ceiling: 
hung enthusiasts, shown in Harvey- 
Whipple’s booths, was a Model VCF 
winter air-conditioning oil-fired unit 
coupled to a 3” smokepipe that ran all 
over the lot and was pretzel-shaped to 
top things off. A blocker arrangement 
in the smokepipe made things still 
worse, and the whole set-up proved 
that thanks to its built-in induced: 
draft blower the Model VCF fired 
beautifully, maintaining its negative 
draft over-fire despite a decided plus 
pressure in the smokepipe. 

The firing of oilburners, furnaces, 
and boilers made the Philadelphia 
show far more interesting and instruc’ 
tive than it would have been without 
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the actual demonstrations of burning 
oi! 

The Webster Electric Company ap- 
peared at Philadelphia with a new 
product aimed to improve greatly the 
aspect of standardization in designing 
and building oilburners,- particularly 
pressure burners. This was the “Uni- 
versal Ignition Transformer,” made in 
the Series 312, and the Series 322 
(which is one inch longer than the 
Series 312). A new U-type junction 
box is designed into the case and ex- 
tends across the entire top of the trans- 
former. An extremely large access door 
is featured together with no fewer than 
six primary-connection knockout open- 
ings. The transformer comes with or 
without a built-in terminal board. The 
design motif, for one thing, aims to 
do away with a large, unsightly, wart- 
like terminal box which bulges from 
the side of a transformer, For another 
thing, this “universal” type trans- 
former can be used on literally thou- 
sands of burner models. 

This makes it, according to Webster 
Electric, the last thing for 1952 in the 
form of an advanced, universal trans- 
former design. It receives not only 
standard mounting plates, but can take 
all of Webster’s special mounting 
plates, which total up to about 75. 


The standardization effort made by 
Webster Electric in putting out this 
new ignition transformer is undoubt- 
edly in a direction which is wholesome 
for the entire burner industry. Mod- 
ern burners already show tremendous 
advantages, thanks to standardization 
of such things as motor and fuel unit 
mountings, flexible couplings, ignition 
system parts, gun tube sizes, and noz- 
zle adapters. The trend for 1952 is 
towards still greater standardization. 


Always educational and informative 
to the n’th degree, this time the enor- 
mous Minneapolis-Honeywell display 
aga‘ contained enough control equip- 
Ment to entrance any show visitor for 
hours and hours. The “Delay the 
Start” and “Stop the Dribble” Honey- 
we! Model V4001 Delay-Opening 
Oil Valve was displayed in a way. that 
too: the time of thousands of men 
int: rested mainly in pressure burners. 
New and particularly effective litera- 
ture on this oil valve was distributed. 
For forced-air furnace specialists, the 


‘Fail-Safe Combination Fan and Lim- 
it Control” seemed to steal the M.H. 
show. Brand-new for the show, of 
course, was the complete new line of 
fast-acting, immersion-type Aquastats, 
on which a complete magazine article 
could be written. 

Talking about trends, isn’t there an 
increase rather than a decrease in the 
erroneous application of the term 
“Aquastat” (which is a Minneapolis- 
Honeywell trade name) to hot water 
temperature controls of other makes? 
How about a new slogan for 1952: If 
it isn’t Minneapolis-Honeywell, it isn’t 
an Aquastat! 

Timken-Silent-Automatic had a live 
demonstration of a wall flame burner 


half a gallon per hour. Using the wall 
flame principle, the Fluid Heat men 
emphasize, firing rates as low as .5 gph 
can be used to match the requirements 
of modern, extremely-small, well-in- 
sulated homes, They point out that you 
do not have to install greatly oversize 
boilers and furnaces for such homes 
to avoid high stack temperatures. . . 
not if you use wall flame burners, that 
is. And with a you-know-what-I-mean 
look in their eyes, they hint darkly 
that certain types of burners tend to 
give certain troubles when lowest firing 
rates, between .5 and 1.0 gph, are 
attempted with them. 

Preferred Utilities declared at the 
show that its new product on exhibit 
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which certainly satisfied fully anyone 
curious about exactly how a wall flame 
job gets going and handles its oil and 
air. Observers of the big glass-enclosed 
demonstration unit got a look at the 
flame that couldn’t be improved on by 
climbing into a furnace with the burn- 
er running, The educational value of 
this set-up was tremendous. 

Demonstrating again that many 
dyed-in-the-wool oilburner enthusiasts 
find wall flame burners to be their first 
love and true love, Toridheet has an 
impressive show set-up and attracted 
a good crowd of dealers. 

Completing the displays of The Big 
Three in the field of wall flame rotaries, 
Fluid Heat turned up at the show with 
a completely new wall flame rotary 
burner, very modern looking and hand- 
somely jacketed, and boasting of the 
ability to give firing rates as low as 
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was its “hot oil line preheating sys- 
tem.” A neat demonstration unit told 
the whole story for the benefit of en- 
thusiasts for burners that use Nas. 5 
and 6 oils. The Preferred Utilities dis- 
play booths, in an excellent location 
that provided excellent neighbors, of 
course featured also the Preferred 
Steam Generator, the complete line of 
Preferred belt-drive horizontal rotary 
cup burners, and many other Preferred 
products. 

Several draft regulators, smokepipe 
type, were emphasized greatly at the 
show. Preferred had its Draft-A-Juster 
on display, naturally. An old name in 
the draft regulator field! Doesn’t Pre- 
ferred Utilities get burned up when 
men who should know better go around 
applying the name Draft-A-Juster 
(Preferred Utilities’ trade name for its 
draft regulator) to all makes of smoke- 
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pipe draft controls? 

This may be something new under 
the sun. At the show were two different 
makes of smokepipe draft controls of 
the blocker type. This type aims to 
reduce excessive over-fire draft by pro- 
viding an obstacle in the smokepipe, 
usually an obstacle that can be adjusted 
to provide the desired over-fire draft. 


The Heat-Lock smokepipe draft con- 
trol, displayed by the National Fuel 
Conservation Company and _brand- 
new, is a blocker-type smokepipe draft 
control which features cast-iron con- 
struction. You regulate the over-fire 
draft by using, in effect, a butterfly 
damper in the smokepipe. The damper 
does not move once you set it, except 
when the burner puffs. Then, by vir- 
tue of its off-center bearings that cause 
one side of the butterfly damper to 
have greater area than the other side, 
the damper swings open. Along with 
the Heat-Lock smokepipe control and 
forming a fuel conservation pattern 
for oilburner dealers to use is Therm- 
O-Glo, a refractory material that comes 
in the form of powder, which is spread 
over a firebox floor to seal air leaks and 
provide reflected-heat benefits. 


On the subject of abuse of trade 
names: Isnt the trade name of Draft- 
O-Stat also used a great deal to indi- 
cate any make of smokepipe draft 
regulator, and especially a regulator 
of the swinging-disc type that permits 
basement air to enter the smokepipe? 

At the show, we heard what we 
think is an all-time high in abusing the 
terminology of smokepipe draft con- 
trols. Pointing to a swinging-disc type 
draft regulator (not a Draft-A-Juster 
and not a Draft-O-Stat) , this old-timer 
at oilburners remarked to his friend, 
“T see they are using a Draft-O-Lator 
in this booth.” We think that’s how 
he would have spelled it, so we did 
not consult Purolator Products, Inc. 
for the probable proper spelling. 

The second blocker-type draft regu- 
lator we saw at the show was the 
“Breech Baffle,” displayed by the Fuel 
Econ-O-Mizer Corporation of Amer- 
ica. The manufacturer declared this is 
usually recommended for use along 
with a swinging-disc type draft regu- 
lator, and that the aim should be for 
.01” to .02” over-fire draft. 

The “Breech Baffle,” an adjustable 


64 








three-piece baffle that goes inside the 
smokepipe, is declared to be particu- 
larly good for up-and-out furnaces and 
boilers, which are short of indirect 
heating surfaces and therefore give 
high stack temperatures. The three- 
piece fuel-saving kit offered by this 
company includes: (1) the “Breech 
Baffle’ for the smokepipe, (2) an 
“Economizer Head”; this is a vane- 
type air-handling part to be clamped 
on the nozzle adapter of a plain-head 
pressure burner which needs additional 
air turbulence where the blower air 
meets the oil spray from the nozzle, 
and (3) Reflect-O-Heat, which is a 
refractory material that comes in pow- 
der form, and is added to the floor of 
a firebox to provide radiant heat bene- 
fits. 

Proving that the oilheating industry 
is gaining tremendously in ability to 
apply combustion engineering benefits 
to typical oilburner installations, com- 
bustion testing instruments were being 
used in scores of booths at the Phila- 
delphia show. Burners, furnaces, and 
boilers in actual operation were proved 
to be excellent with the help of draft 
gages, stack thermometers, gas. ana- 
lyzers, and smoke-checking instru- 
ments. More important, thousands of 
the dealers, installation men, and serv- 
ice men attending the show were en- 
tirely familiar with the use of the 
instruments and could interpret the 
instrument readings to excellent ad- 
vantage. The show indicated that 
typical on-the-job performance of oil- 
burners is better for 1952 than it was 
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during earlier years, thanks to a great 
increase in the intelligent use of com- 
bustion testing instruments. 

The Windmaster Corporation, man- 
ufacturer of the Wéindmaster cali 


brated smokepipe draft control, de- 
clares it found thousands of serious- 
minded oilburner dealers interested in 
the best performance that can be ob- 
tained from a conventional singing 
disc type smokepipe draft control. 
Windmaster’s display at the show 
emphasized: (1) Simplified three-min- 
ute installation, gained by avoiding 
tin-snip and sheetmetal ability through 
using the special smokepipe section 
made by Windmaster to fit its draft 
control; (2) much better control of 
draft than ordinary low-priced swing’ 
ing-disc type draft regulators can pro 
vide, because instead of having a 
swinging disc about the size of the 
smokepipe, the Windmaster has a rec’ 
tangular swinging door with an area 
much greater than that of the smoke: 
pipe. In addition, the Windmaster 
rotative angle is only 45° for wide- 
open positioning, and this is half the 
wide-open rotative angle of ordinary 
disc-type regulators; (3) easy but posi’ 
tive adjustment, because the Wind- 
master’s adjustable device is calibrated. 
You obtain from .02” to .08” draft, 
using a domestic model, simply by set’ 
ting the Windmaster adjusting device 
at the proper number. 

For burner dealers who want a high’ 
quality draft control which more than 
pays its way, Windmaster indicates, 
it has a complete story on money’ 
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saving features related to such things 
as three-minute installation and three- 
second adjustment . . . paying today’s 
high rates for installation and service 
men, a dealer may easily pay more for 
installation and adjustment of the draft 
control than he pays for the draft con- 
trol itself, 


Combustioneer Division of The 
Steel Products Engineering Company, 
featuring low pressure burners that 
can be changed on-the-job to high pres- 
sure burners, and vice versa, displayed 
a show model plastic low pressure fuel 
unit, This brought out the free-floating 
piston that floats in a bath of oil; action 
of fueloil drives the piston backwards 
and forwards, thus the piston moves 
without any mechanical connection to 
it. 

The show provided a “Peek View” 
of the low pressure Combustioneer 
burner now used in Servel year-round 
air-conditioning systems, This burner 
provides a fully modulated flame firing 
from .60 gph to 3.0 gph, with the 
burner’s air damper being coupled to 
the oil rate adjusting device so that 
proper, high COz, is obtained at every 
firing rate. This wide-range modulated- 
flame feature soon will be available for 
all Combustioneer low pressure burn- 
ers. 

Petro, welcomed to the Philadelphia 
show by many men of the industry 
who have known the Petroleum Heat 
© Power Company for years and years, 
surprised many people by adding to its 
line a pressure burner greatly different 
than has been in the old Petro line. 
This is the brand-new Model CA-1-E 


pressure burner, really modern with 


ee 


ia 


its Minneapolis-Honeywell electronic 
controls and highly developed modern 
combustion head, which can be ad- 
justed with the burner in operation. 
Firing rates are .75 to 2.0 gph. Model 
CA-2-E is the larger companion model 
for from 2.0 to 4.0 gph. 


Monarch Manufacturing Works, 
Inc., turned up with a great help for 
dealers, installation men, and service 
men, in the form of the Monarch Noz- 
zle and Firebox Selector, a slide rule 
type device for ending many head- 
aches. One side of this covers gph 
rates from .60 to 10.0 and gives a 
wealth of information concerning the 
firebox dimensions and the steam, hot- 
water, and warnvair loads that corre- 
spond to each firing rate. Nozzle 
heights are given also, and data on the 
Monarch air cones and stabilizers that 
correspond to different firing rates and 
gun tube I.D. dimensions. The other 
side of the slide rule tells the outputs 
of nozzles, from .60 to 10.50 gph rates, 
at operating pressures from 75 to 200 
pounds. Some very careful planning 
and engineering went into this Mon- 
arch slide rule for pressure burner men! 

The Anchor Division of the Strat- 
ton & Terstegge Company exhibited 
its new Model SAS pressure burner, 
equipped with a Shell head and Min- 
neapolis- Honeywell electronic controls, 
having a 6” gun tube, and rated for 
from 5.0 to 10 gph. There are nine 
Anchor pressure burner models all 
told, for from .75 to 10 gph. 

Quiet Automatic announced at the 
show that all sizes of its pressure burn- 
ers now are available with the new 
Quiet Automatic Catomic combustion 








head, as well as with the Minneapolis- 
Honeywell delayed-oil valve. In the 
gun tubes of these burners are four 
air vanes, linked so that they move 
together. Using a special tool, a service 
man can set the air vanes to cause the 
air to swirl either way in the gun tube, 
clockwise or counterclockwise. Just a 
turn of the special tool does the trick, 
setting all four vanes in the proper 
positions . . . while the burner runs. 
Any desired throttling action can be 
obtained from the vanes. The result is 
that the flame is tailor-fitted to the par- 
ticular installation. Quiet Automatic 
is strong in the field of suspended fur- 
naces, making seven sizes; it offers pres- 
sure burners for from .75 to 2.5 gph. 

HomEase, with five models of 
pedestal-mounted pressure burners for 
from .60 to 15 gph and a flange- 
mounted small burner tailor-made to 
suit furnace and boiler manufacturers, 
announced at the Philadelphia show 
that it is employing new, improved 
cycling for its Fire-Stat. This is a com- 
bustion control described as starting up 
a domestic pressure burner with sufh- 
cient air for clean burning while the 
firebox is cold and the cold chimney 
gives little or no draft. The starting 
CO, may be perhaps 9% to avoid 
smoke and soot. Then gradual action of 
the Fire-Stat reduces the air flow to 
the flame, as the firebox becomes red- 
hot, automatically setting for 12% 
COz for normal operation. The effect 
is to produce the same, low smoke- 
instrument reading for cold starts and 
for normal hot-firebox operation. Ex- 
ceptionally low fuel consumption is 
said to result from normal operation at 
exceptionally high COs, gained by the 
Fire-Stat’s adjusting for low COz and 
no smoke or soot for cold starts. 


No show visitor could possibly miss 
the big Oil-O-Matic demonstration of 
the advantages of its “Metered Low 
Pressure Superiority.” Exceptionally 
thorough atomization, produced by 
Oil-O-Matic’s low pressure burner, 
could be seen clearly and with no doubt 
about it. On one side of the set-up 
was ordinary atomization, produced 
through using Oil-O-Matic’s version of 
good, typical gun-type burner equip- 
ment. On the other side was extra- 
ordinary atomization, produced by 
Oil-O-Matic’s low pressure burner. 
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Even equipment dealers who would 
never dream of trying to arrange to 
handle Oil-O-Matic equipment de- 
clared after studying the display that 
it was exceedingly educational, dra- 
matic, and convincing. 





U.S. Machine Corporation had two 
new products with which to enthuse 
oilheating equipment dealers. First, 
the new large Winkler low pressure 
oilburner, Model 16, for up to 6.0 gph. 
This features a 2 horsepower motor, 
twin ignition, and a single high-capac- 
ity nozzle. Positive setting of the gph 
rate along with metered, calibrated 
handling of the oil for the nozzle are, 
of course, featured. The second new 
product displayed at the show by the 
U. S. Machine Corporation also bore 
the Winkler trade name but, surpris- 
ingly, didn’t come even close to being 
part of a heating system, low-pressure 
oil-fired or otherwise. It was the Wink- 
ler Liftgate, which can be installed on 
almost any kind of truck body . . 
panel, trailer, van, or stake. Pardon 
our language, but to be factual we 
must say that the Liftgate uses a stoker 
transmission. 

It operates from the standard six- 
volt battery in the truck, can therefore 
be used without running the truck 
engine, and does such things as permit 
one man instead of four men to load 
a big oil boiler onto or off a truck, The 
slick operation of the Liftgate, plus the 
real money it makes in saving labor and 
truck time, are causing many oilheat- 
ing equipment dealers to study their 
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trucks with the idea of adding Winkler 
Liftgates to them. 

The Heil Company did itself proud 
several ways in Philadelphia, stressing 
“Undivided Responsibility” in connec- 
tion with its exceptionally complete 
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line of oil and gas conversion burners, 
oil-fired boilers, and highboys and 
regular forced-air winter air-condition- 
ing furnaces for oil and gas. Heil 
stresses it has the facilities to engineer 
and build both the burner and the 
boiler and furnace, and thus turns out 
complete foolproof package units ready 
to install. 

Swirling Flame announced at the 
show its brand-new Model A-3 verti- 
cal-firing high pressure atomizing 
burner, for from 3.0 to 7.0 gph; the 
other model is the A-2 for .75 to 3.0 
gph. This distinctly different pressure 
burner brings on the sales talk that, 
since it has no firebox that must become 
red-hot before combustion becomes 
good enough for testing, efficiency is 
tops from the second the flame lights 
up. You can apply combustion test 
instruments to a Swirling Flame burn- 
er, including a smoke tester and CO, 
tester, just as soon as the flame lights. 

An improved model of the Prima- 
Ray safety control for gun burners 
was demonstrated by the Perfex Cor- 
poration. Attached to the nozzle 
adapter, a cartridge-type flame detec- 
tor picks up radiant heat from the 
flame and gives an okay in a matter 
of seconds, as was brought out in the 
working demonstrator at the show. 
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For what it does, the instrument tha 
tells whether the flame is on or off : 
surprisingly tiny. Perfex also feature: 
its Model 175-A room thermostat, th 
thermostat that can be set for prope 
heater action when it is used wit! 
most oil and gas controls, valves, re 
lays, safety control panels, etc., becaus 
it has adjustable amperage settings t. 
match the thermostat heater to th 
amperage of the control circuit. 

Sid Harvey’s new show feature wa 
a complete service package. For les: 
than $200 a 
equipped with most of the parts needed 
to service the burners most often en 
countered. The big expense attached to 
a service man, Sid Harvey explains, 
lies in the man’s time, not in the parts 


service man can be 


he uses. Having the new service kit 
in his car, the man doesn’t have to 
chase all over town to supply houses 
every time he needs a part for a burn 
er, The kit includes an amazing array 
of such things as a universal fuel unit 
package, a motor coupling package, a 
nozzle package, an ignitor package, a 
high tension terminal package, a strain 
er gasket package . . . even includes 
a 1/6 horsepower motor, easily re: 
versed, termed “the one motor with 
eight uses” because it replaces any 
base-mounted motor or flange-mounted 
motor having two, three or four mount- 
ing holes. The.new Sid Harvey com: 
plete service package is another Sid 
Harvey determined effort to help a 
dealer put servicin 
basis, It makes sen 

General Electric’s Apparatus De- 
partment emphasized domestic oil: 
burner controls, a new quartz rod flame 
detector unit, and with the help of a 
highly interesting display that went 
round and round proved that its new 
motor runs in any position . . . lit- 
erally. The Air-Conditioning Depart: 
ment of General Electric, in an en 
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tirely different booth set-up, stressed 
the well known G. E. oil-fired furnaces 
and boilers, particularly the air-con 
ditioning aspects. 

Purolator Products, Inc., entertained 
technical-minded show visitors wit) 
three new products: First, a new 0! 
burner fueloil filter; second, a boil! 
water filter and clarifier for steam bo! 
ers; third, a service man's boiler water 
clarifier kit that includes “a ‘portab 
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circulating pump and filter, Displayed 
in the booth was a new product which 
is not yet in. production; an air filter 
of giant size to remove dirt from the 
air entering a burner blower wheel. 
Here again is something new under the 
sui; it seems that according to Puro- 
lator, you keep a burner in excellent 
condition for years and years by filter- 
ine the air that enters its blower, as 
well as by filtering the fueloil that 
enters its fuel unit. The Philadelphia 
show did have some brand-new ideas 
aimed to make for better oilheating! 

Penn Control, Inc., declared its new 
product at the show was its dual hot 
water controls for remote-bulb appli- 
cations. Penn continued to stress the 
rapid-action, needed especially for 
smallest heating boilers having tankless 
heater coils, of its Type 442 hot water 
Also, 
tured its two-piece combustion control 
for domestic burners . . . Types 673 
and 675 which boast of easy installa- 
tion because of low-voltage wiring 


immersion control, Penn fea- 


from a burner-mounted control panel 
to a stack control. 

Sundstrand Machine Tool Company 
welcomed to its attractive show booths 
the many burner dealers who for per- 
formancewise reasons have a fond spot 
in their hearts for Sundstrand fuel 
units, which of course are available 
now with or without the solenoid fea- 
ture. The big new Sundstrand item 
at Philadelphia was the brand-new 
Model H two-stage 


fuel unit, in ca- 


pacities to match 3, 6, 10, 14, and 20 





gph firing rates. These are especially 
good, naturally, for long suction line, 
high - lift installations. Exceedingly 
compact, especially considering what's 
in them, the Model H Sundstrand fuel 
units feature a completely new hy- 
draulic circuit that gives a highly 
effective self-purging action. Make a 
note of this: Sundstrand says its two- 
stage fuel units are recommended for 
suction-line vacuums as high as 20”! 

V & E Products, Inc., exhibited a 
brand-new 1.0 gph boiler package in 
both steam and hot water types, said 
to include everything a good dealer 
needs for a good job. Nominally rated 
for 1.0 gph, the boiler can be fired at 
125% capacity. The boiler is circular 
and features an internal “pad” and 
water tubes. Integral tankless water 
heater is for 3.0 gpm. V & E Prod- 
ucts, Inc., also announced at the show 
a new boiler in its wall-flame line; in- 
tended, that is, for the many lovers of 
Rated for 
480 sq. ft. of standing hot water radia- 
tion (a water heater allowance is in- 
cluded in this), this boiler also may be 
fired at 1.0 to 1.25 gph. 

J. V. Patten Company brought to 
the Philadelphia show its new 5000 
Series air-conditioning type furnace 


wall flame rotary burners. 


for oil or gas firing. In terms of oil, 
the four sizes are for .75, .85, 1.00, 
and 1.25 gph. One feature cited for 
this furnace is an improved combus- 
tion chamber, which can be cleaned 
“with the Also, 
there’s a new indirect heating surface 


greatest of ease.” 








design with “double heat chutes”; air- 
cooled and therefore long-lasting, the 
heat chutes serve as baffles for the out- 
going products of combustion, thus 


bring down the stack temperatures, 

Patten had at the show a down-flow 
high-boy model fitted with an tmterest- 
ing “Thermodisc” control said to be 
very practical. Permanently set at 
125° and located in the top of the 
furnace (in the blower chamber, that 
is), this neat and inexpensive control 
serves to stop the burner if for any 
reason the top of the furnace becomes 
as hot as 125°. This may be a good 
answer to a long-standing problem re- 
lated to down-flow furnaces. The 
“Thermodisc” is low-voltage and 
simply wired into the thermostat cir- 
cuit of the oilburner control panel. 

A new Columbia oil boiler, the 
Model LB, was exhibited by the Co- 
lumbia Boiler Company, Inc. Suitable 
for 1.0 gph, this is described as a round 
tubeless boiler having removable steel 
baffles located in the vertical main flue 
passage. Exceptionally well jacketed 
and insulated, the boiler comes as a 
complete unit for modern hot water 
heating systems; it is equipped fully, 
including the oilburner, circulator, 
flow control valve, etc. 

The Thatcher Furnace Company, 
“specialists in heating since 1850” and 
therefore likely to look on any 50- 
year-old competitor as a Johnny-come- 
lately, featured an exceptionally com- 
plete line of furnaces and boilers for 
oil, gas, and coal, and made much of 
its four big features: 1. Consumer ac- 
ceptance; 2. Modern design; 3. Eff- 

(Please turn to page 154) 
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OHI Directors 
Review 


URING THE Philadelphia Conven- 
D tion there were meetings of both 
the retiring and the new Boards of Di- 
rectors for the Oil-Heat Institute to get 
reports from numerous committees and 
plan forthcoming operations. 

T. A. Crawford, Institute president, 
led the discussions and forecast another 
good year for oilheating, providing 
only that the manufacturers and deal- 
ers will put considerably more pressure 
into selling activities. 

Ralph Becker, managing director, 
described a few of the staff's activities 
during the year ended. The Institute’s 
income for the year exceeded expenses 
by $18,000, largely due to financial 
success of the previous exposition. The 
current show, he pointed out, was the 
largest ever held, with all booth space 
sold. Becker described the Institute’s 
work with the defense agencies in 
Washington, particularly in having 
undertaken industry research for NPA 
and assisted in promoting the Cape- 
hart amendment. There were 83 in- 
dustry bulletins mailed to all members 
during the year. 

Becker then announced the resigna- 
tion of G. T. Kaufman as technical 
secretary and introduced his successor, 
David U. Bottrell, who has had a con- 
siderable background as a management 
consultant. The membership of the 
board was increased during the year 
from 29 to 49, although there are at 
present five vacancies. 

Becker further recommended that 
OHI continue to help raise money for 
oilheating promotion where local 
groups have raised substantial amounts. 

Reporting for the Accessory Div., 
Clark L. Hastings, chairman, listed 
seven ways in which accessory manu- 
facturers have been helpful to the In- 
stitute during the year. These were: 
(1) building increased stature within 
the industry at large; (2) soliciting 
membership in all divisions; (3) sup- 
porting technical groups and commit- 
tees; (4) helping service and salesmen’s 
training schools by donating products, 
technical data and speakers; (5) coop- 
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Meet, 
year's Progress 


eration with the Institute in its school 
work; (6) promotion of oilheating 
through every possible channel; (7) 
provide the annual industry luncheon 
during convention week with a speaker 
of national prominence . . . this time 
Senator Capehart. 

For the Distribution Div., Hollis B. 
Albert, chairman, reported that the 
group insurance program for dealer 
members now has $2,187,000 of poli- 
cies in force. More dealers are wanted 
to participate; moreover, members of 
the manufacturer and accessory divi- 
sions are now eligible for this inexpen- 
sive protection. 

Albert mentioned that two new 
chapters had been added during the 
year, at Richmond, Va., and Union 
County, N. J. Four more New Jersey 
groups are discussing membership, also 
one in Rockingham County, Va. The 
calendar program for dealer members 
is to be continued for another year, 
after 45,000 were sold the first year 
bringing to the Div. a $1,000 profit. 

Albert announced that the service 
booklet, “Aladdin and His Wonderful 
Lamp,” had been sold in quantity of 
75,000. Two new booklets, ““Rumple- 
stiltskin” and “Comfort Street,” are 
now in preparation, also a good variety 
of inserts, blotters, installation signs 
and other promotion material. 

Frank Kirwin, chairman of the Traf- 
fic Committee, explained that his group 
is cooperating with the National Warm 
Air group and the Gas Appliance 
Manufacturers Assn. to combat pro- 
posed stiff increases in furnace freight 
rates. 

In the absence of Nat Hunter, the 
Engineering Comm. report was given 
by Ted Kaufman. He recommended 
that the new Technical Div. review the 
past activities of the Engineering 
Comm. to avoid duplication of effort. 
He then mentioned that the National 
Bureau of Standards has decided that 
no additional radio interference pro- 
vision will be necessary in the forth- 
coming revision of CS75. 

He then reported that the initial de- 


velopment costs of the Handbook had 
been charged off against profits and 
that the publishing operation is in the 
black, with 3,500 copies remaining to 
be sold. 

Harold Wilkinson, Membership 
Committee chairman, disclosed that 
during the year the Institute had 
gained 15 manufacturer members and 
lost five. He described some of the 
Committee’s work and urged that a!! 
directors assist during 1952 to bring in 
some nine companies that were listed. 

At the meeting of the new board 
later in the week, the following com- 
mittee chairmen were announced for 
1952 by president Crawford: Consti- 
tution, R. C. Bohn; Finance, P. K. Ad- 
dams; Membership, Harold Wilkinson: 
Market Research, William Smith; Pub- 
lic Relations, Lon Casler; Publicity, 
Charles Burkhardt; Traffic, Frank Kir- 
win; Merchandising, Claude Potts; 
Planning, George Hochstein, Head of 
the Technical Division is William 
Quimby and the Commercial-Indus- 
trial Division is Cy Burg. 

Fenton Fisher, heading a special 
committee on Time and Place reported 
that the Annual Convention next year 
will be at the Edgewater Beach Hotel, 
Chicago, April 20 to 23, inclusive. The 
summer meeting this year of the direc- 
tors will be at the Oyster Harbor Club, 
Osterville, Mass., June 30 and July 1. 
The fall directors’ meeting will prob- 
ably be at the Cavalier, Virginia Beach, 
Va., although this may be changed. 
The winter directors meeting will be 
at Milwaukee January 22-23, 1953. 

Ralph Becker presented a budget for 
Institute expenses during the next two 
years for a total of $202,100 and esti- 
mated income at $205,600 for the pe- 
riod. The two-year budgeting period 
results from the decision to have ex’ 
positions every two years in future. 

Fred Beckwith, managing director 
of the Oil Heat Institute of New Eng: 
land, described the organization of the 
Consumers Fuel Institute in that re 
gion to offset some of the promotional 
work of the natural gas industry. This 
new institute embraces two oil assoc!’ 
tions, two coal associations, railroacs, 
electric utilities and labor unions . 
all having a common interest in pre’ 
serving the strength of present fucls 
in the area. 
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Commercial-Industrial Div. 
looks ahead at Philadelphia Meet 


a | © ia A RECORD attendance of 90, 
Y the Commercial-Industrial Divi- 
sion of OHI met during Convention 
Week at Philadelphia to hear speak- 
ers point out probable future trends 
that will affect the members. Cy Burg, 
Iron Fireman, chairman of the Divi- 
sion, opened the various discussions. 

Because of a conflict in time with 
the Accessory Div. luncheon, the re- 
porter missed the informal committee 
discussions at the start of this program 
but did arrive for the speakers. 

Dick Bohn, Preferred Utilities, was 
discussing a possible educational pro- 
gram as we entered the session. The in- 
dustry seriously needs more sales engi- 
neers, application engineers and service 
engineers, After considerable discus- 
sion the group pretty well agreed that 
the best way to get these men is to 
screen applicants for general aptitude, 
hire them and then send them to schools 
that will give them this training, at the 
company’s expense. It was recognized 
that several other industries are getting 
their engineers in this way. 

The first program speaker was Paul 
Holmes. deputy director, Building Ma- 
terials Div., NPA, Washington. In 
general he has looked after the heating 
group in Government. Holmes ex- 
plained that critical materials are in 
easier supply today for two reasons: 
(1) business did not order steel, copper 
and aluminum in the quantities ex- 
pected when the quotas were set up; 
(2) the military agencies released a lot 
of metals. 

Holmes deplored the tendency to re- 
lax in the assumption that the tight ma- 
terial situation is past. “We're barely 
over the hump,” he emphasized, 
“there’s still a long road before you can 
expect full release.” Steel is definitely 
easier, in his experience, copper is the 
tightest of the three basic metals. 

Mentioning that several accessory 
manufacturers were unhappy over 
having their products in “A” classifi- 
cation with all its red tape, and unable 
to get back into “B” as a group, he an- 
nounced that ‘any individual parts 


manufacturer, under Sec. 24 of CMP 
1, may file a 4B application direct, if 
he so requests in a letter to NPA for 
his fourth quarter needs. 

The next speaker, Ralph Aldrich of 
Socony-Vacuum laboratory at Pauls- 
boro, outlined the probable future 
trends in heavy oil characteristics, He 
started with a history of refining proc- 
esses leading up to present catalytic 
cracking methods, which first started in 
1936. 

Emphasizing that economic princi- 
ples dominate the oil industry he 
pointed out that with the TCC process 
it is now possible to get 48% gasoline 
from a barrel of crude, then 43% dis- 
tillates, leaving only 7% residual and 
2% coke. Eventually the industry ex- 
pects to make as little residual as that 
figure shows if it continues to sell sub- 
stantially below the price of crude. 

Need for more capital slows down 
the change to these yields, he explained 
and it will probably be 20 years before 
we get there. We may never reach that 
low yield if price ratios are improved. 
In spite of declining yields, he men- 
tioned that each year has seen more 
residual available because of greater 
runs to stills. 


Less desirable Quality 


Looking into future specifications 
for heavy oils, Aldrich predicted: (1) 
gravity is going down; (2) look for a 
2% to 4% sulphur content down the 
road; (3) more corrosion problems, but 
higher stack temperatures will help. 
He stated that these adverse changes 
can be prevented by leaving more dis- 
tillate in the residual, but then it will 
have to be sold above by-product scrap 
prices. 

The last speaker, Robert Gray of 
FuELoi & Ort Heat, discussed prin- 
cipally the improved outlook for sup- 
ply in the shorter range future, look- 
ing only to 1955. Residual yields are 
dropping .. . from 25% in 1945 to 
19.8% in 1951 and projected to 17.3% 
in 1955. Yet the supply will be easier 
in that year in the opinion of the top 





oil men who have made up the latest 
forecasts of the Petroleum Adminis- 
tration, Washington. 

Looking to 1955 they expect the de- 
mand to be only 2.4% above 1951. 
With total crude runs in 1955 of 7,470 
MBD compared to 6,494 MBD in 1951 
the volume of residual will more than 
overtake the demand rise. As a result 
residual imports in 1955 need be only 
360 MBD (Thousands of barrels daily) 
compared with necessary imports of 
491 MBD in 1951. 

Several factors are easing the resid- 
ual outlook. Railroads in the Midwest 
and Far West are switching from re- 
sidual burners to diesels. Last year 
railroad residual purchases dropped 6 
million barrels. Public utilities took 12 
million barrels less last year, due to 
more hydro-electric plants in operation 
also due to Eastern utilities switching 
from oil to coal, expected to be rela- 
tively permanent. 

Residual need for ship bunkering 
was higher last year by 13 million bar- 
rels, but that has eased off sharply since 
the New Year. The Government has 
put 366 freighters back into mothballs 
in recent weeks. These were being used 
to haul coal to Europe but that move- 
ment has nearly stopped. While 1951 
saw 42 million tons of coal sent from 
here to Europe, this year shipments 
will be only 17 million tons and most 
of that has gone. 


The Midwest has a residual surphen, 


Gray went on to say, and if necessary 
this could be brought East if the de- 
mand was strong enough to pay about 
two cents a gallon extraordinary haul- 
ing costs. In time these things will bal- 
ance out. The significant thing is that 
there will be plenty of residual in the 
country East of the Rockies for the 
next several years. 

Gray mentioned that industrial 
building this year is expected to be 
at least two or three percent above last 
year. Private industrial building is at 
an all-time peak, due to accelerated 
amortization during the defense era. 
These approved buildings can be 
charged off in five years. 

All of this points to more heavy oil 
installations, with a prediction that 
residual installations will be up around 
7%, with Mid-Atlantic states the most 
active in 1952. 
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Joe Keyhole scouts the 


In which Brotherly Love strains itself to tell All 


I-YAH, FRIENDS in our marvelous and 
wonderful field! I wanna report to 
you honest citizens who stayed home 

and on the job in your customers’ base- 
ments, earning an honest buck, that those 
of us who came to Philadelphia saw THE 
GREATEST SHOW ON EARTH, and it didn't 
need no trapezes or bare kneeses to convince 


us. More good equipment, bright lights, ° 


hard-working and bleary-eyed exhibitors 
(with their arches broken down), more in- 
terested visitors, than my old bi-focals have 
witnessed in these many years. We came, 
we saw, we stayed up till all hours, talked 
ourselves hoarse, drank that awful-tasting 
whiskey, and you folks thought we were 
enjoying ourselves! Well, there was lots of 
good business done, and the visitors seemed 
satised by our efforts. (If Ralph Becker 
will kneel, we'll crown him with a Shell 
head, or something, for a good job well 
done.) 

If she could only have talked with us! 
Boy, we fell in love with those life-size cut- 
outs and pics of Roxanne, the beautiful 
model, in the Honeywell booth, right across 
from us. She couldn’t talk, but the guys 
there could,—all about the new fast-acting 
Aqguastat and the Delayed Oil Valve under 
the sign “Delay the Start—Stop the Drib- 
ble.” Huge white “H’s” on red glass back- 
grounds, set it all off nicely. All the top 
brass was there, except “C.B.”—first Show 
we ever saw him miss. Harold Sweatt, the 
head man, smiled on all his old friends, 
along with Tom McDonald, the V.P., who 
sells a hell of a lot of controls, and counts 
his friends in thousands. The Chronotherm 
Crew also included energetic Kent Wilson, 
Master-Minding Herb Bissell, Tom Reed, 
Arnold Michelsen (we need him in the 
White House), Charlie Cochrane, Karl 
Schick, Pete Peterson, Herb Williams, Bill 
Brown, John Dorsey, and dozens of others. 
“Chappie’” Chapler who “retired” a year 
ago, (the big fibber) came out of the Los 
Angeles office and greeted one and all. We 
missed Art Lockrae who is recuperating 
on his ranch in Patagonia, Ariz. Is there 
any. other candidate for “Company Which 
Has Done Most For Oilheating?” Of course 
not, and who says such wonderful things 
but Joe Keyhole? (All right, boys, ship 
that Chronotherm I just earned, cause I’m 
about to whip up a new house). 


As usual, Oil-O-Matic damn near stole 
the Show. They also ran a close 2nd for the 
Best Exhibit Plaque. Center of the huge 
booth was a high revolving glass table, with 
3 model 50-10 L.P. burners on it. At either 
end of the display were sets of twin glass 
boxes set up to show low and high pressure 
sprays. In between were gathered so many 
things I can’t describe them. It was a bright- 
ly lighted, beautiful arrangement, presided 
over by Prexy Henry Burritt, Lon Casler 
(the Bloomington Flash), Chet Stackpole 
(a new boy, but full of zing), Ed Davison, 
Agne (the new adv. man who knows where 
the pot of gold is hidden), Milt Stagg, 
Harold Perry, Andy Ward (how did he 
get in here?), Tom Green, Skaggs, Branch, 
and other hard-hitting Oil-O-Maticians. 

Them Perfex guys from Milwaukee keep 
trying to make you think it spells “perfect.” 
Had a swell red and white booth, with a 
huge scale reproduction of the new 175 
Magic Dial thermostat, and also featured 





Dear Fellow Members of the 
“We'll Get Rich By Asking for An- 
other 5% Discount Instead of Sell- 
ing More Equipment” Chapter of 
the “Ain’t Afraid of Gas Competi- 
tion and Liars About How Many 
Competing Burners We Took Out 
Last Year” Society: You know our 
office just moved recently? Yeah— 
ever carry a desk, and chair with a 
secretary seated on it (because our 
bosses beat ’°em with whips if they 
lose even a minute’s time) through 
the N, Y. traffic? It ain’t easy, but I 
did it all, which explains why my 
arm muscles are too sore to write 
much this year. I hardly got the new 
windows washed when the _ boss 
came up and said, “Keyhole, this is 
your big chance, boy. These dop—, 
er, gents are once more holding a 
hassle in Phila. Go over and case 
the joint. Since Harry seized Steel, 
maybe we can find some way to seize 
John L. Lewis or the American Gas 
Association. There’s millions in it, 
but ride a bus or hitch hike as usual 
—no train fares.” So I went over 
and looked around, and _ honest, 
these guys have got enough trouble 
without seizing anybody. They’re 
too smart, anyhow. And you won’t 
want to read this mess I’ve writ. 
You are too smart! If you want a 
serious report, wait “til next Octo- 
ber in the Yankee Stadium, and 
pass this by. Please, pass it by, and 
make the boss mad. Spend your 
time profitably some other way, like 
drinking, gambling, eyeing Dag- 
mar’s frontage if you can wedge 
your way through the neighbors in 
front of the TV, take your wife to 
Woolworth’s on a shopping spree. 
or read one of those art magazines 
where the facts are out in the open. 
You won’t get nothing good here, so 
skip it. Promise? 


-~—Joe Keyhole 











the new radiant energy control—Prima- 
Ray,” adaptable to any burner. Passed out 
a cute little card: “There is a difference,” 
that we wish we could reproduce. The big 
shot, Borie Lewis, called the plays on Twin 
Controls, helped by V. P. Black, trout fish- 
erman, and G. U. G. Founder, who will 
soon see the agency business from the in- 
side, plus Al Butler (only guy we ever saw 
lose his shirt without a pair of dice or a $2 
horse race ticket in his hand), Johnnie Holz- 
hauer, Paul Neese, Chris Jensen, Handsome 
Jim McGuire, et al. Chris Jensen (35 years 
in the industry) paid us a visit from Oslo, 
Norway. 


Please take off your hats while we men- 
tion this one: “Winkler, from Lebanon, 
Ind.’ Hot-Shot Herman Winkler was there, 
also Claude Potts, who runs at top speed 
constantly, Walter Blake, likewise a stem- 
winder, Gaskill, Phelan, Bill MacNeil the 
Boston Bean man and all the other low- 
pressure boys whose dealers love’m because 


the boys tell “em how to make money. The 
booth had a red silk background with 
“Winkler” all over it, and the men wore 
lemon-yellow shirts with ““Winkler” on the 
back. Big features were the L-6 low pres: 


sure burner, and Electric Lift Gate. You : 


couldn’t mistake it for any other group, the 
way the “great name”’ was plastered around. 
Phil Kosch “almost” sold a Lift Gate to our 
boy, Hannigan. 

Out of Missouri to “Show-Em" came 
White-Rodgers, St. Louis, using large 
colored panels, running from left-to-right 
through almost the entire spectrum, and 
what is almost a trade-mark with them 
velvet display trays that set the products 
up like precious jewels. Their hot water 
controls, and stack switches got most of the 
attention. Jack Searles, the country gentle- 
man, presided, while fast-talking Ed Robin- 
son (the authority on sour mash bourbon), 
old man Arnold Peterson, Weigert, and 
many others were on their toes in a very 
popular booth. 

That compelling sound over in 1052, was 
‘“Ventalarm,” and the steady talking of 
Frank Scully, Carl Goddard, Frank, Jr., 
Art Gray and Forest. The story was “TODAY 
—Time Is The Essence of Profit,” or did 
you read the February issue of FUELOM & 
Om Heat? We didn’t hear Frank play a 
piano this time, but did listen’ to Rowell 
give a talk about the new control they have 
under development. Could mean a lot in this 
field. Dealers were asking where the water 
went in the empty tank at the Scully booth. 
Maybe it evaporated, for the Scully crew 
is (if we may toss out an adjective) red-hot. 

It looked like Sid and Lawrence Harvey, 
of Sid Harvey, Inc., had opened another 
branch right in the middle of Convention 
Hall. Almost everything in their catalog was 
on display, and they had a medium-sized 
army manning their booth. Some of the 
boys we saw were Joe Ziminski, Walter 
Bernard, Les Agar, the Lindveit brothers, 
Herb and Ted, Anthony Lazar, Ed Myers. 
Ted Rojecki, Dave Myers, Bob Mitchell. 
Jim McKenna, Jack Deyo, Bill Archer, Bud 
Hubbard, and four more Bernards: Joe, 
Bob, George, and Matty. Could have been 
coincidence, but that was neat placing 
did you notice that the Harvey booth was 
right next to First Aid? 

That man with the resonant voice wa: 
with us from Norge Heat, Detroit. We mean 
Maury Straub, who quarter-backed Larry 
Studnicky, McNamara and Pulkingt: 
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around a display that included Norge hi- 
bos, lo-boys and suspended units. Also 
some glass panels with pictures of the Borg- 
Warner plants, and a center panel with 
some swell copy under the heading “The 
Value of Goed Will Is Your Business.” 
Very smart outfit. 


“Bankkeet Burners Put Money In The 
ank For You” was the slogan around the 
. T. Johnson Co. exhibit from Oakland, 
alif. Jesse Johnson, the smiling gentleman 
e all love, was in command, with Bob 
Johnston, Harlacher, Thoms and Lee doing 
a good job in a snappy red and yellow set- 
up with as many burners as we saw in any 
one spot .. . A welcome newcomer to the 
Show was Bryant Heater.Div. of Affiliated 
Gas, Cleveland, showing new counter-flow 
and gravity furnaces, all oil-fired, but also 
easily convertible to gas. Yep, the door 
opened and in came the famous “Pup,” 
which is featured in much of their promo- 
tion, and in case you don’t know, it dates 
from the very early days when the slogan 
was “Let The Pup Be The Furnace Man.” 
Howard Kennedy, the whizzer adv. guy, 
was there for a while, along with our old 
friend Harry Wines, and Tragesser, Wise, 
and Sullivan (all first named Bill) who were 
telling the dealers about profits. 


Once more we come to the man who 
does it so easily—C. T. (Senator) Harnett, 
whose exhibit was a velvet curtain, some 
chairs and a few Jefferson Electric trans- 
formers. Knows more people in our field, 
and where they came from and what they 
are deing, than anybody else except me! 
He’s a Credit to the Industry, and his equip- 
ment an “asset to any buyer” (it says here). 


“The Equipment Of The Century” was 
shown by those go-getters from Century 
Engineering of Cedar Rapids, Iowa, in a 
long booth with a red background—simple, 
but effective. Best cut-away displays in the 
Show, I thought (regardless of the Judges), 
and the mew “Midget Powerhouse” and lo 
boy units were excellent. An innovation 
was complete information lettered on the 
floor in front of each piece of equipment. 
Very clever idea, typical of the Tall Corn 
State, home of good products and beautiful 
women. Bill Lattner, the blond spark-plug, 
led the group, with John Rosche, Stites, 
O'Donnell, Potter, Stevens, Jones, and old 
timer Mellott plus other Centurians. 


The Carlin fellows, Lindberg, Carlburg, 
and Watling, actually stayed away from 
Wethersfield long enough to visit us, and 
rushed right back to start shipping . . . and 
Ivar Loring was around talking about Cole- 
Sewell draft controls—Harry Sewell and 
Bill Laudert were absentee . . . and another 
human power station who flashed by was 
K. I. Clisby of Dongan Electric . . . while a 
brief visit was paid by Tom Byrd of Lau 
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Blower, who attended the Accessory Div. 
luncheon, and then ran off to Washington 
with Senator Capehart. In politics now, 
Tom? ... and Mr. Coxon of Mt. Hawley 
was around telling all about the vertical 
boiler line. He’s an old farm implement man, 
like Bill Hale and Lloyd Aldrich, and quite 
a fellow! 

Saw Silas Wells Hennessy, the big Al- 
strom wheel, from New York City, carrying 
a new “T” Series Tankless under each 
arm... Bob Walshin of Chicago, increased 
his entourage this year by one, as he was 
accompanied by his wife and new baby. 
Along with Walshin was also that real Old 
Timer, Mike Braden of Toulon, Ill., still 
making Fuel-Master low-pressure pump 
units, and his new wiring circuit for keep- 
ing car and truck engines warm. 

Jack Carr of Maid-O-Mist, Chicago, was 
frequently seen dashing hither and yon 
keeping up with Progress . . . Herb For- 
gash, the man behind the men at Guardian 
Couplings, Michigan City, Ind., took lots 
of time to say hello to all his friends who 
were exhibiting. At times, he even split up 
with his SM, Arnold, to get broader cover- 
age of this tremendous exhibition . . . C. 
B. Wilson of Klemm Filters, Chicago, 
helped entertain the visiting firemen with 
his wonderful singing voice and Top Banana 
joke telling. C. B. is a charter member of 
the Barber Shop Harmony Org. . . . our 
mutual buddy, Erv Anderson, failed to 
arrive. We'll look forward to seeing him at 
Grosse Ile. 

The remarkable Harry Kessler was plenty 
hard-working in and around the Tuthill 
exhibit which was a very neat job arranged 
by Fred Ebersold, the advertising genius. 
Bill Wagner, Jack Young, Clark and Olson, 
kept reading from “A New Chapter In Oil 
Pump History” about the 30A5G Fuelstat. 
Seems like old times, boys, and here’s a 
Keyhole pat-on-the-back. It was a busy 
booth . . . We don’t care what the Judges 
said—the Keyhole vote for real beauty in a 
display goes to Mercoid Corp., with its 
large cerise plexiglass cutout letters, hang- 
ing before a yellow, gray and blue checker- 
board background. Centered in the booth 
were 4 large square bases with vertical rods 
and horizontal arms, all revolving, and each 
arm carrying a Mercoid Product mounted 
on plexiglass. A remarkable job done by 
our friend of many years, Lou Schanz, who 
is retiring to Florida soon, they tell us, to 
get busy with his orange groves. Good luck, 
Lou, and God Bless You, and thanks for 
all the years of fine cooperation. Congrats 
also to Val Krale, who whipped those ideas 
into actuality. Among the Mercoid “Pio- 
neers” (read the ads?) were McCabe, (the 
wizard), Hugh Courteol (fingers on every 
business pulse), Jim Owens (Canary 
throated Wild Irish Rose Singer and Order 





Seeker), with Fent Fisher, Chip Stauffer, 
Coulterjohn, Jones, Reiley, Hayes, Whalen, 
Sarson, Johnson, and McCauley. Most 
photogenic lady at the Show—pretty Mrs. 
Owens. 


Some Boston Boys came around to see 
us—Fay (Millionaire) Kinne, Wes Plum- 
mer, Bill Debler, with his charming wife, 
and stalwart son Bill (lately a groom), 
Warren Ferguson of Vent-Rite Valve fame, 
Al Johnson, Charlie Soper, et al. 


The Enterprising Men were there from 
Enterprise Engine & Machinery Co., way 
out in San Francisco. Nice red and yellow 
booth, featuring the Model G Combination 
burner and PD Metering Pump. Range: 4 
to 200 GPH. Douglas headed up the gang 
with Brophy, Feldman, Birchard and our 
old friend Ralph Parent of New Haven, 
giving out the data . . . Nu-Way’s insepa- 
rables—Klockau and Gipple—from Rock 
Island, walked around talking about Bar- 
gain Counter promotion for 1952, plus 
burners. (Only company name in all caps 
in the Adv. Index of FuELom & Om Hear. 
Check the April issue and you'll see. (Quite 
a story.) ... also out of the West came 
Kleer Kleen Mfg. Co. of Oakland, and the 
startling new electric ignition vaporizing 
burner with an ingenious pressed steel wick. 
A glass background showing the burner in 
cross section, and individually lighted panels 
explaining operation, excited interest. Also 
showed a high-low wall furnace and a floor 
furnace. R. D. Fish and O. J. Eash, headed 
the Californios. Fish is a real Old Timer 
who was with Home Appliance Corp., St. 
Louis, which made Electrol in the early 20's 
when Wallace Capen and Phil Russell were 
active. Two young men from the Sooth, suh, 
were Gene Brown of Charlotte, N. C., and 
J. P. Muther who flies his own plane around 
Richmond, Va.—both reps who, it is Kleer, 
will be Kleen out in front! (Corny, but can 
you do better?) 


That “‘Luxaire Man From Elyria,” Ed 
Hayes of C. A. Olsen Mfg. Co., rushed in 
and out in a hurry, looking happier since 
his boy is back from Korea, and also look- 
ing for those carload orders he seems to 
get so steadily. Ed Marie, the Eastern Lux- 
aire Boy, had some equipment in the Miller 
Booth. Their Counterflow jobs are terrific 
. .. “Rexoil in Action” was explained to 
one and all (they tell me) by Allen Reif, 
our old friend from Buffalo, who was as 
hard for me to find as a defect in his burner. 


The Penn Controls (Goshen, Ind.) boys 
were still handing out the most practical 
gadget of them all, their little yellow, plastic 
handled screwdrivers. Joe Keyhole got more 
use out of his tooth pick, back-scratcher, 
cane box opener, bottle opener, etc., etc. 
Thank you, Carlos Morgan. Bob Clark (the 
aviator) and sales staff were welcoming 








more business and getting the “Low Volt- 
age Protection” idea across nicely. Names 
in the News included Ralph Penn, Ed 
Maire, Bob Luscombe, Skipper Barr, Sander, 
Pestow, Ratliff, Kenney, Fessler, Moravec, 
Corbett and Eichman. Such a fine looking 
bunch of men—mostly Iowans transplanted 
into Hoosiers, and a combination like that 
is sure to produce good controls! 

The Field Control (Mendota, Ill.) booth 
was brand new this year. Even their little 
Scotty had a new bulb in his proudly wag- 
ging tail. “Don’t send a boy on a man’s 
errand,’ says Clarence Potter, who with 
brother, H. J. and several others, pitched 
in to make this one of their most successful 
shows. Let's give a plug to lieutenants Lee 
Beardsley, Fay Kinne, George Peterson, 
Fred Bartlett, Mark Acheson, Wayne Davis, 
Russ Glass, Starnes, Jett, McGee, Smith, 
Milholland and Hirsch. 

Always a chief attraction at any oilheat- 
ing Show, this year’s American Radiator- 
Standard Sanitary display was “hotter than 
ever. The Keyhole hat is tipped to the 
designer of that beautiful and ultra-modern 
booth—it deserved some kind of prize for 
its color scheme alone, and provided a per- 
fect setting for the Winterglo w.a.c.s., Arco- 
liner Boilers, and Radiantrim Panels offered 
by H. L. Day, Harold Voye, Nick Richfield, 
Howard Steiger, and Louis Shenk . . . Soft 
lights, sepia photos and pastel tones did the 
trick at the Delco Products booth. Those 
Dayton fellows did a grand job for the 
motors. Very pleasant and harmonious. Sam 
Brattin, Tilbrook and Karl Leighty were 
there to point out the special features, as- 
sisted by Holverstott, Lakin, Knowlton, 
Blanton, Volkstadt, Baxter, Perkins, Bond 
and Brumley. 

Georges Roudanez of Combustioneer 
Div., Springfield, Ohio, drew armies of 
visitors over to his well-displayed booth to 
find “Bigger Oil Burner Profits In 1952.” 
(This exhibit just missed an award.) Friend 
Georges had two live displays of oilburners, 
a Hi and a Lo pressure job, which blazed 
away gloriously. Against the backwall was 
a huge scale model of their Free Floating 
Piston, with the piston part actually “float- 
ing” back and forth in an excellent demon- 
stration. They also used a plexiglas model 
of the l-p pump through which all moving 
parts inside the plastic housing could be 
viewed. Couldn't have been better! 

Let’s all sit down, now, and relax, and 
Keyhole will try to tell you about the Ed- 
dington Metal Specialties exhibit, out of 
Eddington, Pa. It is the only group manned 
by 4 (count ’em) brothers, who are all gen- 
tlemen, scholars, fine producers of equip- 
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ment, and very pleasant people. The sign 
said: “Accepted With Confidence The 
World Over” and Joe Keyhole will go along 
with that. “Cut Call Backs,” “Save Servic- 
ing Time” and “Keep Customers Satisfied” 
was the harmony of the quartet: Stan, Walt, 
Cas and Wes Czarnecki. And the ladies’ 
auxiliary was never more lovely: Florence, 
Anne and Rosemary. See you all at the 
Gulfstream Chapter meeting next year?.. . 
speaking of which chapter, let’s discuss the 
President, John Hancock, whose Aladdin's 
Lamp was burning brightly over the Mari- 
etta Metal Products Corp., booth. With his 
Fort Lauderdale tan still deep, John and 
Paul Commacher were showing the boilers 
designed exclusively for oilheating with the 
5-year guarantee against leaks. He also 
showed pics of his lovely home in Ft. L., 
and brought his pretty wife, Lucy, to the 
Banquet. If anybody spoke more words 
than John, at the Show, we wouldn't be- 
lieve it! 

Three brightly-colored fueloil tanks 
stopped ‘em long enough for Frank Rostron, 
C. L. Haskins, and William Watkins to sell 
‘em at the Philadelphia Range Boiler Co. 
display ... We heard that Mr. & Mrs. Leo 
Steadle of Stedco (“high capacity radia- 
tion’) Products came down from Kingston 
for a day. With a name like that how can 
they miss, boss? 

It goes with Keyhole’s style and I.Q. to 
look for the simpler things in life, and it 
was a real treat to look through the Cole- 
man Company's (Wichita, Kan.) new comic 
book to get the complete story on Blend-Air. 
Dean Olds, Richard B. Rice, and Robert 
Wolf stood by to explain the finer points. . . 
The Skuttle booth had an interesting head- 
line with Vapoglass plates spelling the word 
VAPOGLASS across the top and two panels 
with blown-up photos featuring Skuttle 
Humidifiers for Winter Air Conditioners 
and Gravity Warm Air Units. However, 
what the boys were really pushing was 
“Morning Comfort” a thermostat fooler for 
day and night control. Art Evans, President 
of Skuttle, was right there helping his sales 
staff—Ed Wilson, Debler, Devine, Walt 
Stamberger—promote “Humidity Scientifi- 
cally Engineered.” Milt Powers was at the 
Show, looking chipper and full of pine- 
apple juice after his trip to Hawaii. 

One of the cleverest ideas of the whole 
Philadelphia Show was Fitzgibbons Boiler 
Co. having an actor dressed up as Ben 
Franklin, with an original Franklin stove 
to contrast with that up-to-the-minute Fitz- 
gibbons line. Paul Addams, J. R. Collette, 
B. E. Olsen, G. Nelligann, and Bill Spiess 


were there from the New York office, as 
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well as the reps—R. J. Wickel, H. O. 
Beadle, W. C. Wetherstine Sr., E. N. Black, 
E. W. Skoglin, F. A. Dockeray, C. R. An- 
derson, G. H. Koller, L. Bright, A. P. 
Goodyer, and T. F. Hoolihan. Keyhole ad- 
mired the Fitzgibbons restraint in not put- 
ting a sign on Ben’s back, to draw atten- 
tion, but they didn’t need it anyhow, for 
this was a very busy display. “Fitzgibbons 
Boiler—a Lifetime Investment’ was the 
theme. Paul is becoming one of the better 
orators of our industry. (Oh, shucks, just 
ship me over an Oil-Eighty.) 

The National Airoil booth was a study 
in contrast. They had a giant steam atomiz- 
ing burner surrounded by all sizes and 
shapes of burners. A 150 gph burner was 
side-by-side with a small 1-gallon gun burn- 
er. J. F. Straitz, Walter Horko, Dan 
Delaney, G. M. Bitterlich, R. Reamer, Fred 
Bauer, and R. E. Lovekin, Jr., explained it 
all to the folks, and they had to be versa- 
tile! 

The “Mighty Monarch of the Nozzle 
Business’—Monarch Mfg. Works, had a 
wonderful exhibit in the middle of the hall. 
They showed nozzles, the Combustion 
Head, and dozens of other products. They 
also ran a contest, with a nice prize for the 
guesser of the number of nozzles Monarch 
made last year. I think Joe Keyhole will 
win it with 5,250,000\4, if that fraction 
doesn’t throw me off. Tom Murphy “anti 
pulsated” all over, with Bart Frame (that 
FUELOIL & O1L HEAT cane is actually use- 
ful—not just for fun, hey?), the lovely 
Gerry Murphy, Jim Carroll, Bob Stone, old 
John Underwood, the people’s choice, C. E. 
Fink and Mrs. Fink, who is undoubtedly the 





To Joe Keyhole’s Friends, Rela- 
tives, In-Laws, and other Enemies: 

The old guy had a rough time at 
the Philadelphia Show. Gave away 
hundreds of canes, thereby ruining 
our profit picture for a long time; 
dodged golf clubs; greeted 13,666 
visitors; insulted people; and ran 
up big liquor bills, But one thing 
he tried hard to do (give him 
credit), was remember everybody) 
he saw there. But if he missed, and 
you are not mentioned here, pleas 
forgive us, or just come in the next 
time you are in New York, yank 
him out of his hideaway next to the 
trash cans, and beat hell out of him. 
You have our permission. 


—The Keyhole Staff 











.... Joe Keyhe'e 













prettiest manufacturers rep. in Chicago, 
Gcorge Granse, V. B. Kathe and the jumbo- 
size nozzle in the background. New con- 
test idea: What's its GPH rating? (Thanks, 
just send the prize over any old time) .. . 
Burnham Boiler Corp. of Irvington, won 
the Fuetom & Om Heat Best Exhibit 
Plaque last year, which made them ineligi- 
ble this year, but they would have scored 
in the first 5, the Judges told us. Don’t tell 
Frank Brophy, or he'll be unhappy—al- 
ways wanting to win prizes. Their booth 
this year was very busy showing the Base- 
Ray, Radiant Radiator and Pacemaker boil- 
ers. A. E. Bastedo, Virgil Good, H. N. 
Jones, Sabec, Miller, Hogan and (Bring 
Home The) Bacon charmed the visitors. 


“Old Way” and “New Way” was the 
story in the Plastic Appliance Co. exhibit. 
This company, at home in Philadelphia, 
showed the unique “Philly” vent box and 
spill guard. T. C. Smith, the big “Philly” 
man signed up a couple of reps, and thou- 
sands of dealers, right before the Keyhole 
eyes... Roger Lyman had no trouble find- 
ing the Torrington Mfg. Co. booth this 
year. Neither did the crowds who were on 
hand to learn more about the fan with the 
roller-coaster hub, those “*Vairified Airotor” 
blower wheels, and “‘Aristocrat’’ fan blades. 
Dudley B. Robinson, M. B. Hunting, A. N. 
Casadei, and Archie Doty, Jr., came down 
from Torrington, Conn. to do the explain- 
ing. 

In harmony with modern living, Torid- 
heet displayed a very clever scale model 
basement of the kind Americans love to 
have, showing the Toridheet furnace set 
right up in the living space as beautiful 
as all the other furniture. And with ““Whis- 
per-Quiet Operation” Bob Lucas, Bill 
Smith, Jr. (the old B-29 Pilot), Dienst, 
Lappin, Clough, Donnelly and one of their 
wholesalers, Joe Gothie, wrote those orders 
left and right. “Easy’’ was the watchword 
—"‘ Easy To Sell, Install, Service.” .. . OF 
Joe will never know how burners get their 
names, and he’s still wondering about the 
“half” in Radiant Utilities’ new model 
#2)4 S.P., from Brooklyn, but Jack Gold- 
berg, Arthur Marcus, Joseph Bloom, and 
“Sonny”? Goldberg, Jr., did quite a job with 
it this time. Arthur rushed off to Cali- 
fornia. Jack rushed back to Brooklyn to 
cheer the Dodgers and give the dealers the 
straight dope. He used to be a dealer him- 
self—so he knows! 

The Webster-Electric booth from Racine, 
Wis., pointed up “Delayed Combustion” 
and their new Instantaneous Cut-Off. They 
also had a recording machine that gave the 
story of the wonderful Webster-Electric 
SERVICE SAVER CLINIC which is of great 
value to the oilburner industry. Lots of 




























credit should go to Ben Wiechers, John 
Lahey, Lou Ehrich and their service sta- 
tions. These grand guys were at Philly along 
with Art Loeb, Pres. Crewe, Hastings, 
Maurice, Wenzell and a dozen others. We 
saw Doc Ford leaving Philly with a FUELOIL 
& Om HEAT cane under his arm to hang 
with the twenty others he has in his base- 
ment from past years. Best Webster exhibit 
(we voted) was the beautiful Mrs. 
Wiechers. 


W. E. Wilson, Charles L. Feigel, and 
C. F. Myers from Cuba (N. Y.), were 
telling everybody about the “Acme of Per- 
fection,” Acme ignition transformers, and 
it looked like they were doing it in every- 
one’s booth but their own. They think your 
burner deserves it!—like icing on cake, or 
strawberries on ice cream . . . another up- 
state New York outfit had a sign: “More 
Than 35 Years’ Service’ over the Kaustine 
booth, out of Perry, N. Y. When John 
Mollnow, Sr. and Jr., and Russ Preine and 
Willard Stahl finished the “High Quality 
and Low Price With Rock Bottom Installa- 
tion Costs” story, we'd bet their new 75,000 
Btu counterflow job would be good for 75 
years. 


Again the Iron Fireman booth had the 
Number One Position at the Post, smack 
at the entrance to the hall. If that means 
as much for business reasons as it does at 
a horse race, I’m betting on the Chalk horse. 
I'm sure Bill O'Neil understands this kinda 
language being an old neighbor around 
Hawthorne, Sportsman and Arlington. 
“Red-Tie-Gray-Suit” Burg cracked the whip 
with all the following riding home winners: 
Webb, Bailey, Cutshaw, Goddin, Wright, 
Porter, Storti, Evans, and Norbom. A 
beautiful booth, gents, and congrats on your 
new 80,000 BTU Furnaces. 


The Preferred Utilities gang was work- 
ing overtime—Dick Bohn, Bill Bohn, Jack 
Kaplan, Morris Sherman, Horace Swenson, 
Parker Devlin, Ken Schneider, L. Guibord, 
and Ken Stevens—all “Rigged for Results.” 
You couldn’t miss their booth—that big 
silver package steam generator attracted 
dealers like moths to a flame, and was the 
only one of its type in the entire Show. 
Also, it was close enough for us to hear 
Dick’s 100,000 stories, and we wish we'd 
had a tape recorder for they're priceless! 


Top attractions in the Metromatic booth 
from Everett, Mass., along with the fur- 
nace with the built-in hot water, were the 
lovely ladies, the Missus Pyne and De- 
Angelo. Bob Pyne, Fred DeAngelo, and Al 
Axtman were demonstrating how to “Sell 
The Furnace Of Tomorrow Today!” 


That massed display of red-and-black 
Silent Korth Burners in the Eckhart Mfg. 
Co. booth had the precision of artillery, but 
more useful to dealers and homeowners. 
Walt and Arnold Eckhart, Jr., did a fine 
job, and Arnold, Sr. showed up the last 
day, still tanned from Florida, and stimu- 
lated by his trip to Missouri. What a nice 
bunch of guys! . . . another Garden State 
boy who visited us was Harry Feil, the 
“Ounces of Vapor” man from Gorton Heat- 
ing Corp., in Cranford. Says they are hav- 
ing a big year, and we think they deserve 


it. 

Mr. & Mrs. Joe and Jack Hearst, of Auto- 
matic Burner Corporation, Chicago, with 
the able help of Bendix, Carmein, Ed 
Groves, Bierman, Doerman, and _ their 
charming wives, were host at their annual 
cocktail party, at the Warwick. This was 
really the nicest private affair of the Show, 
and all the top executives of the industry 
attended—a true tribute to fine men, beau- 
tiful ladies, a wonderful organization, and 
excellent products—“The Standard Of The 
Industry.” 





The greatest demonstration team in the 
world, in the persons of Frank Russell, Tom 
Sweeney, Ray Westlund, Dale Davis, Carl 
Longanecker and E. R. Myers, again put 
on the Super Saw Show (R.C.S. Tools) 
for the thousands of oilburner men who 
watched intrigued by the amazing results 
of this handy tool. If you heating men ever 
want to see a saw buzz through transite 
pipe like a hot knife through butter, you 
better check with my pal, Russell. 


Sundstrand Machine Tool Co. had a 
brand new design with an eliptical shaped 
counter display on which the SUNDSTRAND 
pump units were pumping away into spheres 
of glass so that you could actually see the 
operation. They went all-out on tremendous 
blow-ups showing cut-a-way photos of the 
pumps. The idea is to get the oilburner 
servicemen as familiar with the inside of 
the units as they are with the outside. It’s 
not so mysterious, once you see into the 
precious things. That old golf pro, Chuck 
Lang, had all his boys with him including 
Murphy, Douglass, Soderberg, Griffey, 
Mayfield, Stevens, Kiefer, Saddler, Erick- 
son, Stoyk, Ferraro and Jarvis. And of 
course, Lou Schuette and that very bright 
young fellow, Jim Rosenthal. The hand- 
somest man in Rockford was there—Presi- 
dent Bruce Olsen—greeting customers and 
stockholders. (Thanks for the newspapers 
brought to our hotel room door early every 
morning. You boys must have been tired 
and sleepy the rest of the day!) 


Could’ve bet that Timken Silent Auto- 
matic was going to win the Best Exhibit 
prize. They had a honey of a display in a 
very handsome stainless steel furnace hexag- 
onal shape with twelve viewing windows 
through which you could see the clear 
luminous fire and quiet operation of the 
famous Wall Flame Unit. This was some- 
thing that had “Eye Appeal” and “Buy 
Appeal.” It was a real “Looker.” Caught 
momentary glimpses of hard-hitting Al 
Crawford, Bob Marberry, the business man- 
intellectual, Cook, Schultz, Huber, Haugen, 
Watres, Duncan, Jordan, Robbins, Mc- 
Carthy, Ralphs, and Fahl. They know more 
about the dealers than Mr. Dealer himself 
—and are “Prophets of Profits’ (Joe, you're 
doing nicely.) 

F. J. Van Poppelin, S. J. Levine, and Bill 
“Highboy” Sneltjes were among the big 
wheels at the General Electric Air Condi- 
tioning Dept. booth. Speaking of big wheels, 
that giant turntable in the middle of their 
display was a corker. Two of those beauti- 
ful G.E. units were revolving merrily on 
it all week long. The rest of their all-star 
team included W. A. Mulcock, I. P. Sharpe, 
R. H. Stearns, and L. E. Thompson... 
The Watts Regulator Team from Lawrence, 
Mass., dreamed up a beautiful illuminated 
background to illustrate the story of their 
pressure regulators, T&P relief valves, low 
water cut-offs, etc. They had a dial mov- 
ing, lights flashing, and George Horne, Cy 
Gates, Wendell Dillon, Charlie Lowrey, 
“Red” Alexander, and Vernon Bitzer to do 
the selling . . . All the burners in the May 
Oil Burner Division booth from Baltimore, 
were on pedestals, a neat idea. But things 
sure weren't quiet at Quiet May—dealers 
and home-owners came swarming to talk to 
Herbert Spott, E. R. Schuelke, Joe Miller, 
and L. A. Boyle. Keyhole was happy to 
hear the big hand that Charlie Collins got 
at the Banquet—there’s a guy who de- 
serves it! Everybody loves and admires him 
-—even his lovely wife. 


All Hail to the Heil boys from Milwau- 
kee. At both ends of their gorgeous booth 
they had bright lights spelling out the HEIL 
names in five foot letters. Other bright 
lights were the persons of Joe Heil, Sr. and 
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Jr., George Hochstein, Harry Pugh, Don 
Fricker, Karl Mould, Bill Schumacher, Fred 
Brubaker, Dave Cunningham, Bill Chester 
and their bright young agency man, Paul 
Godfrey. (Here’s a guy that knows his 
client’s market, but good.) “Undivided Re- 
sponsibility saves you time ... trouble... 
and money” was the theme. . . Bell & 
Gossett, Morton Grove, Illinois (Where 
Research Works For You) again got into 
the running for best exhibit. (The Judges 
said 3rd.) They had a top panel that 
spelled out “YOU CAN DO A BETTER JOB 
WITH Bé?G HYDRO-FLO PRODUCTS.” Each 
word flashed on separately until the whole 
sentence was spelled out. They also used 
an interesting idea in “Continuous Demon- 
stration” of the B&G Airtrol System. The 
booth personnel consisted of Earl Gossett, 
Ed Moore (the Xmas Card writer), C. E. 
Pullum, R. A. Patterson, from the home 
office and Carl Forve, John Blank, John 
Fisher, Al Neoale and R. D. Bitzer, the 
Philadelphia reps. In all the oilheating field, 
we doubt if there is a company which has 
grown more consistently, in sales and values. 
They deserve it, too, says Keyhole. 

The new “Gulf Stream” boiler, with all 
the accessories, a completely packaged job, 
that was displayed by Aldrich Co., from 
Wyoming, Ill. It’s a long way from Hallan- 
dale, Fla., where Gulfstream Race Track is 
located, but there must be a connection, or 
is it our new Gulfstream OHI Chapter that 
inspires you, Messrs. Stephenson & Fox? 
Keyhole likes the way these guys do busi- 
ness. 

Airtemp’s “Ten Points for Greater Dealer 
Profits” Boys from Dayton, appreciated 
the help they got from local reps, Ralph 
Link, Carl Auchenback, Frank McCusker 
and Jim Chapman. Carl Buchholzer, the 
President and big trout and fly man, came 
on from Dayton and J. F. Knopp, sales di- 
rector, directed a lot of traffic around the 
new Airtemp cast-iron boiler, year-around 
Residential Airconditioner and the De- 
Humidifier and Oil-Fired Warm Air Fur- 
naces assisted by Bill Magill, the Shakes- 
peare of Advertising. Magill is an accom- 
plished raconteur and gourmet. Made the 
Keyhole mouth water with his descriptions 
of French Cuisine (good eatin’ to you guys). 

Herman Harsch, a “Sure-Fire Leader” 
Nozzle man came down from Irvington, 
N. J., looking for business and a FUELOIL 
& Om Heat cane. He got the orders, but 
we'd given away our last truckload of 


canes when we saw him. Next year Joe Key- 
hole will have one inlaid with gold for him, 
if we have an OHI of America Show... 
and speaking of fires, George Knobloch, 
who makes “Iron-Hide Combustion Cham- 
bers for Better Fires’ wandered by with his 
head in a whirl computing the vast increase 
in shipments that are coming this year .. . 
Ed Zeitlin, the Heat-Timer guy from New 
York, and a castle up on the Hudson, 
dropped in to give us the true dope on 
temperature control of individual rooms. 

That wasn’t an overgrown french horn 
you saw at the Master Krait booth, it was 
a fancy down-over-up-and-around stack the 
Harvey'Whipple boys attached to a sus- 
pended furnace to demonstrate their built- 
in induced draft fan. Ray Whipple, Ted 
Hodgdon and Sam Wallans may have taken 
time out to sell some units in between greet- 
ing old friends, but it must have been a 
struggle. Walt Harvey, Ray Babcock, Don 
Sinclair, George Dunn, Hoyer, and Mein- 
ers, were other Master-Krafters help give 
visitors the “Surprise of their Lives.” 
They've got more surprises for competitors 
this year—but certain! 

If anyone can dream up a better slogan 
than McDonnell & Miller's “Doing One 
Thing Well,” we'd like to see it. It made 
a perfect caption over their splendid booth 
which had a rich, red background with 
black lettering on gray. As usual, their coun- 
ter display was well stocked with loads of 
cut-a-way models and “Ol Sam, You Better 
Scram™ was an integral part of the display. 
Looked real nice. Naturally, that Human 
Dynamo, George LaRoi, contributed the 
final touches of good exhibiting by pro- 
viding his own animation and action. Inci- 
dentally, we saw E. N. McDonell who tore 
himself away from the most beautiful office 
in the world to get there. Nils Swanson 
came, also Jim Ramsey (what a ball-player 
was lost when that guy turned McD. & M. 
salesman!), Behrens, Bobise, Blankin, Kmie- 
cik, James and Peary—all “*Accomplishing 
A Single Task Superlatively.”” (Keyhole, 
your vocabulary is wonderful.) 

My father always told me that the Sun- 
Rays shine on the good and the just. They 
shone during the week on the good, the 
just and the very busy, because Gabe 
Marin’s Sun-Ray Burner booth was one of 
the liveliest exhibits on the floor. Two burn- 
ers were firing, and there was a demonstra- 
tion of oil spraying with his specially built- 
in solenoid. Biggest attention-getter was the 





1952 


red-hot Series ‘““VS" Vertical Flame Burner 
Al Metzger, Al Luft, Bob Adcock and Bil 
Oliver told about this first burner to hav. 
a Shell head mounted vertically. The lovel; 
Mrs. Gabe Marin, a fair flower from Okla 
homa, gave these weary old eyes, and thos: 
of all observers a rare treat during her visit: 
to the show. Lucky Gabe! . . . The boy: 
from Detroit-Lubricator, Ed Doucet, Bil! 
Hohmeyer, Walker, Spike Thorndike, Yor 
gen, Bard, Anderson, Carlson, Leinwand 
and Sell are celebrating the 75th Anniver 
sary of the founding of their company 
Just imagine, in 1877 those guys were mak- 
ing lubricators for steam engines. That’ 
almost before Joe Keyhole was born. Con- 
gratulations to a fine company with ex 
cellent products. The booth was a maze o! 
their fine controls, valves and pumps—*Ex 
perience Engineered” .. . “Mr. Amerglas,” 
F. Robert Walker of the American Ai: 
Filter Co., Louisville, carried on a one-man 
crusade for the “Hospital White” replace 
able filter. Bob’s a Southern Gentleman with 
a true Kaintuckah accent. 


Going into the backstretch we saw Taco 
scooping the Show as Joe Balter, Bill Sliney. 
Howard Lucas, J. T. Ade, Jack Wynn. 
Parker Tyler, and Paul Crane explained 
how the baffles work in the new Taco Air 
Scoop, and introduced their new steam air 
valve and 3” pump. Joe Murphy had to 
leave at the half-way point. Keyhole has 
an idea for you fine gentlemen: How about 
building an air scoop that will remove the 
hot air from a certain house in Washing- 
ton, D. C.? Or elect John White president 
and accomplish the desired change? . . . 
“The Line That’s Built To Sell” the sign 
said at the Delco Appliance Division booth, 
and we believe it after seeing the many 
dealers flocking in to take a look at those 
General Motors units and talk to Julian 
Warren, Stuart Rice, Walter Schofield, J. 
Neibauer, Joseph Mallon, Will MacArthur, 
and William Huber. Subject: ““The selling 
features that help you build more sales 
volume.” If Julian ever tires of the heat- 
ing biz, he won't starve—there’s a rich 
field waiting for him in professional story- 
telling, he was wowing ’em at the Kite & 
Key room. Stu and Keyhole have a secret 
about those steps. 


Was it a tip-off on the world dominating 
ambition of International Heater, that they 
had a globe of the world spinning over their 
booth? Irving Barber, Bill Matheson, Jr. 
(Hi, vice president—lemme touch you for 
luck) and his lovely wife, Jean, Millar 
Wheeler, Clyde Moyer, and Bob McFar’ 
land, gave old Keyhole and other visitors 
nice white gardenias, and told an “Econ 
omy Story” that always had a happy end- 
ing. (Send me to Lehigh University, father, 
I wanna make a million.) . . . “When in 
Rome, (N. Y.) or anywhere else—use Kent 
Double Suction Furnace and Boiler Clean’ 
ers,” said Bob Norris and Paul Young, in 
their Kent Co., simplified booth, as they 
put on a pretty swell demonstration, Also 
had a new product: Boiler Tube and Flue 
Cleaning Brush. Missed top-man Clifford. 
He used to be the only guy who traveled 
more than Joe Keyhole. Wha hoppen? 

Here's a tip on Jamaica (but not the race 
track, bud): Watch Magnex, the new trans 
former manufacturer! George Eulo, t! 
sales v.p., threw a big “7” on their adva: 
tages for customers as he wandered abou! 
... we actually saw Dan Kaufman sit dow 
once in the Gasoilair exhibit. So much 1 
terest the guy was happy to stand all da: 
showing his Safe-Fill Nozzle plug, and Aq: 
water level indicator. Danny, boy, kne: 
down and receive the Keyhole Award {: 
Hardest Working Man Of The Week .. 


we saw another New Havener, Roger We! 


esvee Joe Keyhole 
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ber, but missed Al, if he was around. 
Ted Stiler, “the Thermolock Wizard who 
protects you from Blizzards’ (no charge 
for this creation, Ted) stopped in from 
Brooklyn to show his new Patcomatic Boiler 


Protector . . . and Jim Rudolph, the hon- 
est-to-goodness gentleman who makes 
Galongages in Boston, was a visitor. Like 
a good Missourian, we translate our 
thoughts about people into Mark Twainese, 
and this is Jim: ““Always do the right thing 
—it will please a lot of people and astonish 
the rest.” 

Gus Schramm, president of Renick @ 
Mahoney of New York, demonstrated the 
growing interest of the fueloil handling 
equipment people with a thorough inspec- 
tion of the Hall. They just moved to a new 
location in N, Y., and have some positive 
plans for R&M this year. May we nomi- 
nate R&M for “Most Progressive Oil Equip- 
ment Jobber?” Okay, fellas, you are on your 
own... some say the Norsemen discovered 
America. We don’t know, but Paul Norse 
has discovered a very good boiler business, 
in his set-up at New Market, N. J. He was 
on his toes and took a good look at the 
show, also. 

Chet Decker and Chic Ora, the part- 
time fly-boys of Hawthorne, New Jersey, 
got about 8,947 dealers to sign their guest- 
book, after they'd had a look at the big 
white Decker Bros. fully equipped Dodge 
Tank-Truck. Helping keep the pencils sharp 
were Will Shaeffer, Freddie Heim, and 
Richie Hebert. They’re among the luckiest 
guys at the Show. Most exhibitors had 
trouble dismantling their booths. The 
Decker boys just threw everything into the 
cab, climbed aboard, and drove away. 

If there’s a boiler company that’s grow- 
ing faster than Brooklyn's Portmar, Keyhole 
hasn't heard of it. And we've yet to find a 
guy who'll say he doesn’t enjoy doing busi- 
ness with George Robins, an eager visitor 
to the Show . . . Irving Marinoff at the Oil 
Equipment Manufacturing spot had the 
right idea—he brought along an extra pair 
of shoes and changed them every three 
hours . . . A couple of lucky reps got to- 
gether with Bill Kolb and Frank Baker of 
Kolb Refractories, during the Show. You 
dont know where business ends and pleas- 
ure begins when you're with those Philadel- 
phi boys, they're so easy to get along with. 
Pssst! There's a coupla territories still open, 
grad them while you can! 

Book-larnin’ ** on a big scale was fea- 
tured at the Atlantic Steel Boiler Co. booth 
—. big book with pages that turned auto- 
matically, told the story of the new Atlantic 
“500” boilers. Watch Atlantic this year— 
it ill be a study in motion, ‘cause them 
Phi adelphia boys is really going places. You 
belicve it after seeing John Barnes, Ken 
Baines, Joseph Carlin, Paul Thompson, Roy 
Fec ‘rman, Carl Ferris, Robert Smith, Wil- 
lian, Thompson, Fred Siedentopf, and James 
Edvar in action at the Hall all week. Mrs. 





Ruth Lampe, John’s gal Friday, is the sweet- 
est secretary we've seen in many a day. 
They actually ship those beautiful new pack- 
age boiler-burner units in them fancy rein- 
forced cardboard crates. 

Gordon Kaveny, “Mr. Oil Burner” him- 
self, was there in-the Quiet Automatic dis- 
play, from Montclair, N. J. Jim was around, 
too, and Joe Prince helped with the Quiet- 
Automatic flame throwers. Gordon is one 
of the best-informed men these old ears 
have heard in years. Tell us more, kid... 
If Keyhole ever runs into trouble shoving 
a 275 tank through a narrow doorway, 
we'll know who to call on. Fred Price and 
Stan Grady of Price Fireplace Heater & 
Tank Corp., Buffalo, N. Y., showed us their 
answer to the problem—two half-size tanks 
that can be slipped through any doorway, 
and later conected together in the basement. 
Slick, huh? 

Al, and the gracious Mrs. Yurdin, in the 
Tankit Co., headquarters were packing them 
in with their display of Newark-made prod- 
ucts, and assisted by Bill Debler and Dobbie 
Dobson. Cleverest display card at the Show 
was a long-nosed girl whose Pinnocchio 
beak was tied with a string, because no one 
had told her about “Neutroda” the odor 
neutralizer. These Tankit items are the 
serviceman’s delight, and more are on the 
way, Keyhole is happy to report. 

“Saving” was the watchword at the 
Walker Mfg. Co., where those happy Mis- 
sourians from St. Joseph—Messrs. Land, 
Ziph, Meade and Sargent worked long 
hours. They had a plexiglass smokepipe with 
a Walker Control, showing the operation 
with nothing concealed. Clever—very clever 
—these particular Missourians. Keyhole’s 
endorsement doesn’t cover all Missourians 
—just those in oilheating and fueloil. 

I'm gonna whap ourselves on the back, 
for the FuELom & Or Heat booth wasn’t 
so bad, either. Certainly we had the prettiest 
exhibits—our ladies from the main office in 
New York. Ruthie Wertheimer, Liz Gabriel, 
Peg MclInerny, Lillian Weiner, Doris Leo- 
pold, Mrs. Gray, Mrs. Dunphy, and Mrs. 
Steedle, completing the quorum. Of course, 
our men weren't so pretty, but they were 
hard-working. That distinguished white- 
haired gent wasn’t the Senator from Maine, 
but A. E. “Cobe’ Coburn, now editor of 
Gas Heat, who roamed the hall, interested 
only in gas-oil, or gas equipment. What a 
ribbing he took from hundreds of old 
friends! 

The Shell Oil area included a display of 
chemists watching oil flow from their test 
tubes to three-dimensional scale models of 
industrial plants. Mockler, Sullivan, Heiple, 
Mickle, Stevens, Schulman, and maybe a 
few others we didn’t see, were explaining 
what the Magic Formula FOA-5X does to 
reduce costs, and make friends and influence 
customers for dealers. 

Fred Ravnsbeck and Will Arnold of 
Staffco Engineering, Chicago, caught the 








unwary eye by painting one of their burn- 
ers with fluorescent paint and mounting it 
in a nook covered with black velvet. Looked 
fine setting there glowing in the dark .. . 
Ross Stoffer of American Clay Forming, 
Tiffin, Ohio, will be mighty proud of his 
boy, Paul Buckles, who gave service above 
and beyond the call of duty without losing 
a single “American” combustion chamber 
order . . . Adam Armstrong, Tom Rea, 
Ulrich and Daugherty of Armstrong Ma- 
chine Works, Three Rivers, Michigan, did 
justice to their exhibit by hooking up a com- 
plete “Armstrong Hot Water Heat Control 
System” tied around the Armstrong Three- 
Way Valve and Thermostat. These boys 
got it down to a real science with that 1/10 
of a degree control. “Sparky” said he’s 
comin’ out to check that. 

Keyhole learned himself a lesson in sales- 
manship from Harry DeGraw, Sparkler 
Filters, Mundelein, Illinois. “Just keep 
walkin’ and talkin’, says he. Harry prac- 
tices what he preaches because he and his 
boys, Staley, Soper, Reiner, Culley and Mc- 
George put in a seventy hour week doing 
just that. The Sparkler Filter which was set 
up right on a front table doing a continu- 
ous job of filtering into a five gallon vat. 
(The name makes us think of the 4th of 
July, somehow. ) 

“The line that’s quality-engineered”— 
the big news at Fluid Heat’s booth was their 
NEW NEW wall flame rotary conversion 
burner, and 75,000 Btu rotary-fired furnace. 
“Slim’’ Donahue, D. Gray Knowles, Tom 
May, Don Wooden, Dick Demarest, Bill 
Howland, Ed Long, F. E. Bero, A. E. Mc- 
Avoy, C. T. Erdman, and T. E. Carson 
took turns explaining the features of the 
Wall-Flame wiping principle, and they're 
mighty proud of this outstanding develop- 
ment. Where could you find more hand- 
some men and good equipment? Now, wait 
—maybe I should have said “good men and 
handsome equipment.” Well, any sugges- 
tions from Baltimore? . . . The boys at Fuel 
Econ-O-Mizer, Cambridge, Mass., spent the 
week saving the American public millyuns 
of dollars with their “Guaranteed Invest- 
ment in Comfort and Economy.” On hand 
to tell about it were Robert T. Johnson and 
Phil Kuperberg. 

Funniest story of the week was the one 
that actually happened to Wendell Franks 
of the Windmaster Div., Buckeye Furnace 
Pipe Co., Columbus, Ohio. In order to 
screen every visitor that called at the booth, 
Wendell would ask, “Are you in the heat- 
ing business?” One guy replied, “Hell yes 
—I own an oilburner.” This booth was 
attractive with maroon and gray background 
and indirect lighting which showed up the 
Windmaster Draft Control beautifully. The 
lettering spelled out, “You Can See and 
Sell This!’ Dick Cullom shared the other 


(Please turn to page 161) 
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OHI Technical Division 
Outlines Important Studies 


AN A MEETING during the Philadel- 
phia Convention the Technical 
Div. outlined plans for some very sig- 
nificant studies during the coming year. 
William Quimby of the Texas Co., 
New York, and chairman of the Divi- 
sion presided at the discussions. 

After explaining the purposes of the 
new division the chairman asked Wil- 
liam Sullivan of Shell to discuss mem- 
bership, as chairman of that commit- 
tee. The membership is to consist of all 
individuals identified with laboratory, 
development, engineering and related 
phases of oilburning, embracing both 
the equipment manufacturers and the 
oil suppliers. Among the 57 men at the 
meeting, 23 were employed by major 
oil companies. 

The individuals taking part in the 
work of this division need not be mem- 
bers of OHI. Also, Sullivan made it 
clear that there are no oil company 
memberships . . . the oil men partici- 
pate strictly as individuals, the same 
as they do in their engineering socie- 
ties. 

The Program Committee, consisting 
of Robert Gilmartin, Gulf Oil, R. F. 
Hertel, General Electric, and Robert 
Gray, FUELom & Oi HEat, chairman, 
next reported, with each of the three 
individuals describing some phase of 
the projects that might be undertaken. 
Eight general fields of possible activ- 
ity were explored. Three were selected 
by the group for some work in the year 
ahead. These were: 

(1) Standardization of Testing Pro- 
cedure, so that all oil and burner labs 
would relate their findings to common 
yardsticks and know just what each 
other was talking about. 

(2) Future Trends in Fueloil Char- 
acteristics. To help oilburner manufac- 
turers design new equipment it is im- 
portant to know what types of oils 
will probably be in easiest supply five 
to ten years hence. 

(3) Recommend an oilheating serv- 
ice policy for broad adoption by the 
industry. Because so much service is 
rendered by fueloil distributors, this 


76 


was considered a topic of mutual oil 
and burner interest. Taking the con- 
sumer viewpoint first the study group 
will also consider the economics of 
service from the industry angle. 

Chairman Quimby plans to appoint 
three special study committees to un- 
dertake exploration into these subjects. 
There will probably be six men in each 
committee and they in turn will call 
for help from several of the other 
members of the Division. They are to 
have a full year to make quite exhaus- 
tive investigations and then present 
their group papers at the next annual 
convention in Chicago next April. 

David Bottrell, the new technical 
secretary of the Institute, made a sug- 
gestion that the Division make ap- 
proaches to the Crerar Library, 84 E. 
Randolph St., Chicago, to try and 
make that the official library of the 
group. He pointed out that this is the 
most complete technical library in the 
country, that it is identified with sev- 
eral of the national engineering socie- 
ties and could be highly useful to the 
studies contemplated in the years 
ahead. 

So 


Texas gas Reserves 
seen as inadequate 


A DISPATCH from its Houston Bureau 
in the April 4 edition of The Oil Daily 
reported the first hints that Texas gas 
reserves may not be adequate for all 
contemplated expansions of the petro- 
chemical industry and of transcontin- 
ental gas pipeline firms. One firm al- 
ready has “backed up” on plans to con- 
struct methanol and acetylene units for 
a projected ammonia plant because it 
could not contract for enough methane, 
or natural gas. Plenty of gas was avail- 
able, but it all was committed and 
competition for its purchase has re- 
sulted in skyrocketing prices. Average 
price today is 10¢ to 12¢ per thousand 
cubic feet, depending on the size of 
production and its location, more than 
100% above prices of three years ago. 


The dispatch also reported talk 
among pipeliners that at least one com. 
pany, which had projected a long line 
to the East, has encountered reserves 
troubles and said that a project to ship 
Texas gas to the Pacific Northwest has 
been abandoned, Another major pipe- 
line firm has bought large potential gas 
producing properties in New Mexico 
and a third explains expansion of its 
producing operations as a means of 
providing new revenues and to afford 
flexibility in its distribution operations. 


}, 
“~ 


Transcontinental abandons 
New England gas Pipeline 


FEDERAL POWER COMMISSION hearings 
on March 24 heard testimony from 
Claude Williams, president of Trans: 
continental Gas Pipe Line Corp., an- 
nouncing abandonment for the present 
of construction of pipelines for natural 
gas from northern New Jersey to the 
New York-Connecticut state line. The 
hearings were held for the purpose of 
disposing of the excess capacity of 64,- 
000 Mef of natural gas made ava'lable 
as a result of Transcontinental’s move. 
Williams declared it was not possi- 
ble to receive assurances that necessary 
materials could be secured and that 
while the original estimated cost was 
set at $6,000,000, increased costs to- 
day had jumped the cost to $13,000, 
000. In addition, opposition of local 
governments in Westchester County. 
notably objections by residents and 
officials to the construction of a com- 
pressor station at Rye, N. Y., and 
limitation of proposed capacity to 64,’ 
000 Mef instead of original plans for 
a capacity of 100,000 Mcf, made the 
project unattractive to investment 
houses and banking institutions. 


of 

W. Walton Woodroof has been ap- 
pointed to the staff of Engineered 
Products Div., American Radiator © 
Standard Sanitary Corp., Pittsburgh 
30, Pa. He will serve as field sales engi 
neer in the division, which was recent: 
ly organized to handle the sale of spe’ 
cialized heating and cooling equip’ 
ment. Woodroof has been in sales and 
engineering work in the heating and 
cooling fields for 25 years. 
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Washington State Group 
develops operating Costs 


N ONE OF the most impressive pres- 
I entations ever developed in an ap- 
peal for margin improvement, the Oil 
Heat Institute of Washington, Seattle, 
recently sent to OPS headquarters a 
73 page report outlining the economics 
of fueloil marketing throughout the 
state. 

The report was put together by Rob- 
ert Elmslie, managing director of the 
association in collaboration with the 
economics department of the Univer- 
sity of Washington. 

The studies covered a period of five 
years, 1947 through 1951, and em- 
braced the three large cities, Seattle, 
Tacoma and Spokane, plus four small- 
er markets, Bellingham, Bremerton, 
Wenatchee and Mt. Vernon. 

The table shows a very brief sum- 
mary of the final conclusions on costs 
for the three large cities. The actual 
presentation also included a two-year 
financial history of fueloil marketers 
in the four smaller centers, The study 
embraced half of the total gallonage of 
the state in 1951. 

For the city of Seattle only a small 
margin improvement was requested, 
but for all of the other markets a plea 
was made for substantial relief. The ex- 
perience record of the four smaller 
cities was much the same as the figures 
shown for Tacoma and Spokane . . . 
little if any profit. 

One very interesting table included 
in the report was a frequency distribu- 
tion of profit and loss by number of 
dealers in each year. 

A brief condensation of this table, 
that follows, shows that less than half 
of the companies had a profit in 1951. 
Those shown in the “break even” col- 
umn ranged from a one percent profit 
to « one percent loss, based on sales 
volume, 


How They fared, by Years 


PERCENT OF DEALERS WHO 


Showed Broke Showed 
Profit Even Loss 
In 1947 71% 0% 29% 
1948 73 8 19 
1949 63 13 24 
1950 TE 20 28 
195] 49 23 28 


Elmslie went on to show the amount 
of capital investment needed to oper- 
ate a typical fueloil marketing business. 
Using three million gallons annual 
sales as a typical operation, he shows a 
requirement of $60,000 for trucks, a 
$25,000 investment for office building 
and storage yard, $65,000 to carry ac- 
counts receivable and $20,000 for other 
working capital . . . a total of $170,000. 
This does not include a bulkplant, 
since most marketers in those cities 
draw from major company terminals. 


The total group studied was earning 


around 6% on capital invested in the 
businesses, less income taxes. 

Other useful data in the report in- 
cluded: 60% of Seattle oilheated 
homes use space heaters; 40% use cen- 
tral plants; 88% of furnace oil cus- 
tomers in Seattle use 295 gallon tanks; 
12% use 500 gallon or larger. 

The specific ceilings requested on 
PS200 (furnace oil) are: Bellingham 
12.9¢; Bremerton 12.6¢: Everett 
12.6¢; Mt. Vernon 13.3¢; Seattle-Ta- 
coma and Renton Valley 12.1¢; Spo- 
kane 15.8¢; Wenatchee 14.5¢. Since 
these are lower than those shown in the 
large table in some instances, it is ap- 
parent that they relate to maximum 
size drops. Those in the table would 
then be average for all drop sizes. 

This becomes clear in a later section 


Operating Results, Fueloil Distribution 
Three Washington Cities, 1947-1951 


Seattle 


1947 


Number of dealers reporting 


Total gallonage (millions) 16.1 
$1,580 


Total sales (thousands) 
Sales price per gallon 


Operating ratios: % of net sales 


1948 1949 1950 1951 
12 16 13 15 
48.5 64.2 67.6 68.6 
$5,395 $7,715 $8,043 $8.020 


11.8¢ 11.2¢ 12.1¢ 11.8¢ 











Cost of product 71.8% 75.0% 74.0% 72.00% 72.1% 
Margin 28.2 25.0 26.0 28.0 9-4 

Operating and sales expenses 15.9% 13.0% 14.0% 15.0% 15.9% 
Administrative expense 7.0 8.0 8.0 8.3 

Total expense 23.8% 200% 22.00% 230% 24.2% 

Operating profit* 4.4% 5.0% 4.0% 5.0% 3.7% 

Tacoma 
Number of dealers reporting - 6 7 6 
Total gallonage (millions) 1.7 py. 6.5 5.4 
Total sales (thousands) $203 $327 $919 $778 
Sale price per gallon 12.2¢ 12.9¢ 14.1¢ 14.5¢ 
Operating ratios: % of net sales 

Cost of product 76.5% 75.1% ‘13.7% 71.9% 
Margin 23:5 24.3 26.3 28.1 

Operating and sales expenses 15.0% 16.0% 16.2% 16.0% 
Administrative expense 9.8 9.7 10.2 10.8 

Total expense 24.8% 25.71% 264% 26.8% 

Operating profit or (loss)* (1.3)% (1.4)% (0.1)% 1.3% 

Spokane 

Number of dealers reporting 7 8 10 7 
Total gallonage (millions) 8.4 9.4 10.4 5.1 
Total sales (thousands) $562 $1,274 $1,503 $1,659 $817 


Sale price per gallon 13.5¢ 


Operating ratios: % of net sales 


15.3¢ 16.0¢ 16.0¢ 16.0¢ 


Cost of product 78.6% 80.3% 79.7% 78.5% 79.1% 
Margin 21.4 19.7 20.3 213 20.9 

Operating and sales expenses 11.0% 11.1% 12.1% 12.8% 12.9% 
Administrative expense y & | 8.6 8.7 7.9 





Total expense 


Operating profit or (loss) * 





19.3% 0.7 
2.1% 1.1% (0.4) % 0% 0.1% 


18.6% 20.7% 21.5% 


20.8% 


*Profit is before interest, income taxes and non-operating items; after proprietor’s salary. 
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of the report where these differentials 
are to be added to the requested ceil- 
ings: 


State of Washington, excluding Seattle- 
Tacoma-Everett-Aberdeen-Olympia 
200-399 gallon deliveries plus y¢ 
40-199 gallon deliveries plus 1¢ 
0-39 gallon deliveries plus 5¢ 


Seattle-Tacoma-Renton Valley 
200-499 gallon deliveries plus 1.1¢ 
40-199 gallon deliveries plus 2.1¢ 
0-39 gallon deliveries plus 5.1¢ 


Everett 
200-499 gallon deliveries plus 7/10¢ 
60-199 gallon deliveries plus 2¢ 
0-59 gallon deliveries plus 


Olympia 
200-399 gallon deliveries plus 
100-199 gallon deliveries plus 
40-99 gallon deliveries plus 
0-39 gallon deliveries plus 


Aberdeen 
200-399 gallon deliveries plus 
70-199 gallon deliveries plus 
40-69 gallon deliveries plus 
0-39 gallon deliveries plus 


West Coast Meeting combines 
Exposition and Convention 


HE SECOND Pacific Coast Oil Heat 

Exposition and Ninth Annual 
Convention meeting was held in Seat- 
tle, March 20 through March 23, with 
the Oil Heat Institute of Washington 
hosts to over five hundred dealers from 
all over the Pacific Northwest. Regis- 
trations of dealers in attendance in- 
cluded one from Alaska, from as far 
south as San Diego and points east to 
and including Springfield, Massachu- 
setts (Harvey-Whipple Co.). 

The Convention meeting luncheon, 
March 22, was attended by over two 
hundred dealers and the Banquet and 
evening entertainment was sold out 
with over four hundred reservations. 

Beginning with the opening of the 
Exposition, Thursday evening, March 
20, at the Civic Auditorium, with 
more than thirty thousand feet of floor 
space on the main floor to stage the 
show, a complete program for dealers 
and their wives attending had been ar- 
ranged by General Chairman S. G. 
Crate and Program Chairman, W. G. 
Warrington. 

Friday afternoon, March 21, the Oil 
Heat Institute of Washington held its 
Annual Meeting as an open-to-the- 
industry, “Report of Dealers” day. 
Speakers included retiring President 
Leo Thomas of Seattle, who outlined 
the salient points of the past year pro- 
gram of OHI of Washington. Scott 
Partridge, from Portland, representing 
OHI of America as Vice Chairman, 
Distribution Division, spoke of Ore- 
gon’s activities and dealer plans. Bob 


Elmslie, Managing Director of OHI 
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of Washington, gave a brief resume 
of current happenings in the natural 
gas picture. M. N. “Mose” Vining, 
of Seattle, discussed the Public Rela- 
tions and Sales Promotion Program of 
the Washington Chapter the past year 
and outlined the general scope of the 
program for the 52/53 fiscal year. 
The afternoon session was concluded 
with election of six Trustees to the 
Board as presented by Chairman Fred 
P. Griffin of the Nominating Com- 
mittee, Elected to serve for the next 
three years were: Lloyd Lofthus, 
Bremerton; John F. Martin, Mt. Ver- 
non; James B. Huff, Yakima; Ed Bell 
and Ed Griffin, Tacoma. Jimmy Mar- 


tin, Seattle, was re-elected to the 
Board of Trustees. 


The afternoon, “Report to Dealers’ 
was attended by over three hundred 
representatives of the industry and was 
such a success that plans are being 
made to include this as a regular part 
of future programs. 


At the brief Board of Trustees meet: 
ing which followed, R. D. Watt of 
Seattle was elected President of OHI 
of Washington; Ray Roberts of Spo- 
kane, W. R. O’Rourke of Walla 
Walla and A. C. Jenkins of Seattle 
were re-elected, Vice-President, Secre- 
tary and Treasurer, respectively, for 
the coming year. 


Ray Roberts, with the help of OHI 
members in Spokane, F. Croteau, Leon 
Boyle, Don Hesselman and others, 


Some photographic highlights of the 
Second Pacific Coast Oil Heat Exposi- 
tion and Ninth Annual Convention 
meeting, held in Seattle during March. 
A general view of some of the firms 
who exhibited oilheating equipment is 
included, along with a picture of the 
banquet, featuring the head table 
guests. Left to right, they are: Mr. and 
Mrs. Jerry Warrington, program 
chairman; Mr. and Mrs. S. G. Crate, 
general chairman; Ben Weichers; Arn- 
old Michelson; Al Crawford; Mrs. 
Watt and Bob Watt; Mr. and Mrs. 
Leo Thomas; Scott Partridge; Forest 
Tower; Mrs. Elmslie and Bob Elmslie. 
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along with Joe Langdon the secretary 
of the Spokane Oil Dealers Associa- 
tion, will stage the Pacific Coast Con- 
vention Meeting next year in Spokane 
and have made preliminary plans to 
hold an Oil Heat Exposition in con- 
nection with the meeting. Details of 
show time, place and exact dates will 
be worked out through their commit- 
tees and announced later. 

The Convention Meeting got into 
full stride Saturday morning in the 
Olympic Bowl of the Olympic Hotel. 
Payne Karr, President of the Seattle 
Chamber of Commerce, greeted the 
dealers attending on behalf of the City. 

T. A, Crawford, President of OHI 
of America and Vice-President of Tim- 
ken Silent Automatic division of Tim- 
ken Detroit Axle Co., was our “key- 
note” speaker. He gave the dealers the 
inside story of what we can expect to 
find in 1952, as to supplies and mar- 
kets. His advice on the title of his ad- 
dress, “What to do in *52,” was a les- 
son in getting prepared for competi- 
tion and a straight-from-the-shoulder 
sales story on how to capture our fair 
share of the purchasing public’s spend- 
able dollars. 

C. T. Brown, chief chemist, of Rich- 
field Oil Corporation, Los Angeles, 
gave an excellent paper on “Next Win- 
ter’s Fuels” and with the aid of slides 
gave a graphic story of the problems 
facing the refining industry, the strides 


forward they had made in getting every 
last drop of middle barrel product from 
the crudes they refined and the indus- 
try’s planning and studies for a better 
fuel, of stable characteristics and am- 
ple supply. 

B. T. Wiechers, of Webster Electric 
Co., Racine, Wisconsin, chose as his 
subject, “Better Heat with Oil Heat” 
and added the post script “With Bet- 
ter Service.” He pointed out that as an 
industry we were lagging behind in our 
service educational programs for pres- 
ent and prospective new mechanics, He 
noted the seriousness of keeping our 
customers satisfied in view of aggres- 
sive competition from other fuels and 
ended his address with the suggestion 
that we promote and support technical 
schools for training better service per- 
sonnel. 

Following luncheon in the Spanish 
Ballroom, Arnold Michelson, Eastern 
Vice-President, Minneapolis-Honey- 
well Regulator Co., spoke on, “Is the 
Oil Heat Industry Selling Its Market?” 
He assured the dealers that the market 
was available, what was needed was 
more intensive effort on the dealers 
part to capture his fair share of that 
market, His address closed the conven- 
tion meeting program for the day. 

The Ladies’ Program directed by 
Mrs. Leo Thomas as Chairman and as- 
sisted by Mrs. S. G. Crate and Mrs. 
R. G. Elmslie, started from the Span- 
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ish Lounge of the Olympic Hotel with 
a trip by chartered bus to Northgate 
the new Shopping Center, just north 
to the city limits of Seattle. At North- 
gate the Ladies were met by Hostesses 
and conducted on informal short side 
trips to the Shops, Luncheon was held 
in the Bon Marche’s Tea Room. 


The final part of the Pacific Coast 
Convention Meeting was enacted 
Sunday, March 23, with the last day 
of the Exposition. Sixty-one exhibitors 
had taken space at the Civic Audi- 
torium, and all available space was 
sold. Estimates of attendance, spot 
checked at various intervals on sev- 
eral days, indicated that better than 
eleven hundred people per hour passed 
through the show at peak periods. A 
total attendance of from 15 to 20 thou- 
sand saw the Second Oil Heat Ex- 


position and rated it an outstanding 


Success. 
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Ceilings set for 
temperature Controls 


ON APRIL 7 Supplementary Regulation 
25 to Ceiling Price Regulation 22 
established ceilings for automatic tem- 
perature controls at 3.9% over Gen- 
eral Ceiling Price Regulation ceilings. 
The order was effective for manufac- 
turers of domestic and commercial 
types. Ceilings thus established are 
options to a manufacturer’s right to 
set ceilings under CPR 22’s price de- 
termination provisions. If he chooses, 
the manufacturer may obtain ceiling 
price adjustments under the Capehart 
amendment, but then he may not use 
Supplementary Regulation 25. 

It was explained that this regulation 
was requested by the manufacturers so 
that they could maintain uniform price 
patterns which were in effect during 


_ the GCPR and CPR 22 base periods 


and eliminate price distortions for indi- 
vidual companies that resulted from 


the price determining provisions of 
CPR 22. 


\/ 
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Joseph Hackett has been appointed 
by Thatcher Furnace Co., Garwood, 


N. J., as its sales representative for the 
states of North and South Carolina. 
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Heating oil Clinics 


A Report on general service Schools held by Sinclair’s Central District 


IFTY HEATING OIL CLINIC. 
held last year by Sinclair Refining 
Company in its Central District, a con- 


were 


tinuation of a program that has been 
conducted for the past ten or twelve 
years, with the exception of the War 
years. The 1951 clinics were scheduled 
from last August up to about the mid- 
dle of December and have been de- 
scribed as the best from a standpoint 
of popularity, enthusiasm and the 
manner in which the latest phases of 
oilheating were covered. Sinclair’s Cen- 
tral District comprises the states of 
Illinois, Wisconsin, Ohio, Indiana and 
Michigan. 

Attendance at last year’s 50 clinics 
varied between 50 and 125, the courses 
of instruction having been arranged 
for Sinclair sales personnel, plus invita- 
tions to attend extended to all fueloil 
and burner dealers in the area. The 
clinics, which are scheduled under the 
supervision of F. V. Anderson, man- 
ager of the Fueloil Department of Sin- 
clair’s Central District, are conducted 
by A. F. Golnik, combustion engineer. 

Underlying reason for holding the 
Clinics is the constant call from the 
field by Sinclair personnel, burner deal- 
ers and their servicemen for additional 
knowledge about currently available 
grades of fueloil and their applications 
to various burners. The information 
was wanted to recommend and apply 


- 
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the correct grade of fueloil to the burn- 
ers for efficient operation. To cover all 
types of burners, oilburner and acces- 
sory equipment manufacturers have 
provided representative samples of 
their products and these are displayed 
and used during the instruction. Nat- 
urally, no individual make or type is 
recommended, but rather the program 
is designed to give the dealers a thor- 
ough explanation of each type, its con- 
struction, application and operating 
characteristics. 

Opening portion of each Clinic is 
devoted to Sinclair SuperFlame fuel- 
oil, its use with each of the different 
kinds of oilburners and an explanation 
of RD 119, an inhibitor added to all 
Sinclair fueloils to stop rust and corro- 
sion that clog strainers, Succeeding 
periods cover combustion, draft, pot 
vaporizing and wall flame type burn- 
ers. At this point, the all-day session 
is recessed for lunch. 

The afternoon meeting opens with a 
discussion of high pressure and low 
pressure gun type oilburners, hori- 
zontal rotaries, heat transmission and 
distribution, controls, miscellaneous 
accessory items and their correct us2 
and, finally, a question and answer 
period. 

Specifically, combustion chambers 
are described as to their proper size 
and shape and the type of refractory 


A. F. Golnik, Sinclair combustion engi- 
neer, conducting a typical Heating Oi! 
Clinic. Shown in the background is a 
portion of the oilburning and accessor 
equipment provided by manufacturers 
for use in the instruction, which is pre- 
pared for Sinclair sales personnel and 
to which oilburner and fueloil dealers 
are invited. 


or other material to be used, and draft 
is discussed in relation to the use of 
Orsat type of instruments. Field ex- 
perience had shown that the use of 
gauges to determine proper draft set- 
ting was not widespread so that Sin- 
clair’s program was mapped to place 
particular stress on the importance of 
correct draft settings, especially in 
new modern furnaces and buildings of 
modern design. 

Each type of oilburner was discussed 
at some length, especially high pres- 
sure gun burners, the most widely used 
kind, covering such subjects as proper 
air settings, electrodes positioned prop- 
erly in relation to spray angle. flame 
placement, fuel unit pressure and one 
and two-pipe systems. 

Heat transmission and distribution 
was described in terms that defined 
how to secure the greatest amount of 
comfort and efficiency and the selec: 
tion of proper controls, their correct 
installation and use was explained. 


Clinics well recognized 


Each year the Clinics have been held 
has elicited enthusiastic comments on 
the value of this type of training. Again 
in 1951 the response from burner and 
fueloil dealers was highly complimen- 
tary and already inquiries have come 
from the field for specific information 
when the next series will begin. 

Sinclair is rendering a worth-while 
service in sponsoring these Heating Oil 
Clinics not only because it is enabling 
its own personnel to keep abreast of 
up-to-date developments in oilheating 
but even more so because the same 
instruction is made available to any vil’ 
burner dealer and his personnel who 
want to atend. The Clinics offer «1 
excellent opportunity for experienced 
burner and fueloil men to take a re 
fresher course and provide for the 
beginner a well-rounded, compreh: 1 


~ 
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sive coverage of basic fundamentals 
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Simon is not so simple! 


Company combines effective Service and consistent Promotion in expanding Business 


— MAKES HEATING SIMPLE” 
is a play on words from the 
famous Mother Goose rhyme which 
Simon Dimet, who founded the Simon 
Oil Company 29 years ago, uses as his 
advertising slogan. And the more than 
3,000 homeowners in the Niagara 
Falls district and Western New York 
area, who depend on the Simon Oil 
Company for their fueloil and heating 
installations, know that Simon Dimet 
has made heating simpler. For one 
thing, never has one of his customers 
—in times of depression, government 
restrictions or severe weather—gone 
without fueloil. Unlike the old lady 
who lived ina shoe, he never has had 
more customers than he knew what to 
do with. 

For the past six years the Simon 
Oi! Company has been a leading in- 
staller of oil heat in its area. In fact, 
during each year in this period the 
number of installations increased by 
at least 20 per cent over the previous 
year, with installations during 1951 


hitting 30 per cent higher than the 
1950 mark. The company since the war 
has been handling Toridheet equip- 
ment exclusively, with sales fairly well 
divided between wall flame and gun 
type models. 

Lying behind this successful selling 
record is a consistent, well-planned 
and well-rounded promotional pro- 
gram with consistency as its keynote. 

Morton Dimet, sales manager, ex- 
plains that about 70 per cent of his 
advertising budget goes to newspapers 
on a year-round basis, instead of only 
at certain seasons, These ads appear 
two to three times a week and during 
the months from April through July, 
they are increased to four times a week. 

The size of the advertisements, 
Dimet pointed out, are as important as 
their frequency. The ads vary from 
two to three columns wide, giving them 
good prominence. 

Each ad is different in its appeal so 
as to better attract the impulse buyer. 
However, from August through No- 








vember, the ads are changed in their 
appeal less frequently to create famil- 
iarity with reader-prospects who are, 
by nature, slow to buy. 





Here's how 


SIMON makes heating SIMPLE 
1. TORIDHEET Oil Burners 


The world's first and finest woll-flame burner. Years chead 
of any other burner. Hundreds of Niagora Falls families have 
time-tested and proved its efficiency. A TORIDHEET OR BUR- 
NER will give you years of quiet, economical, dependable 
sarvice, 








fs 
SIMPLIFIED SERVICE 


No heating worries. once you are a Siman custorwr. 
Autamatic fuel aif daiivery. The forgest stot of factory 
tained servicnmen in the city, apermting from the city’s 
lorges’, mast completely equip? service center, 
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@ FUEL OIL BY GULF 


1953-1952 FUEL Of, AGREEMENTS MOW AYAILABLE 


SIMONan 5229 


29 Years of Untailing Service to the Areal 
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. . . « Simon is not so simple! 


HOW DRY IAM | 


1S A SONG THESE TANKS WAVE NEVER SUNG... HO SIMON O1 
COMPANY GUSTOMER WAS EVER GONE WITHOUT HEAT BECAUSE 
WE LACKED FUEL OIL IN 29 YEARS. BE SURE WITH SIMON 


SIMON MAKES HEATING SIMPLE 


1 The aree’s targest and best treined Service Daportment and Free 24 hour 
serves. 

The ornas’ most complete and modern Oi! Burter repair end parts fecitites. 
Fully three times forges then any other in the Foils 

3 fuel vit budget pion to meke payments cory, Prompt and courteous service 
Lew monthly peyments 

4 Automatic delivery of filtered Gulf OW trom City sealed meters for your 
preter hon 

5 Largest focal fleet of trucks sasure delivery from largest facilities te you. 
NO WORRIES. 


Your Heating Service is Complete with a 


TORIDHEET OIL BURNER 


The Original and Mest Complete Advanced Wall Flame Burner 
WAR AIR UNITS - BOILER - CONVERSIONS - WATER HEATERS 
FROM SALES TO SATISFACTION . . . SIMON 








1951-82 FREE 
FUEL OR HEATING 
AGREEMENTS SURVEY 




















Let Us Talk it Over in Your Home 


Dave Alien - Mort Dime! - Rey Oirogge - Eric Lumia 
Ted Bimet » Olarence Hersch - Leo Giusiana - Nugh Swain 


SIMON OIL CO..! 


Dimet says of his ad copy that it is 
timely, catchy and different. It salutes 








various holidays and seasons and plays 
up events of local and national inter- 
est. In the winter, the ad copy is often 
in a humorous vein to attract reader 
interest. 

“Spot” time is bought on radio for 
three daily weather forecasts. During 
the heating season, a different sales- 


Do My 


Feelings Apply to You? 


™y 


















Can't Afford 
Mistakes -- So | 
Had to Choose 


TORIDHEET 


te Heat My Home 


and 
Here's 
Why - 


TORIDHEET is a mighty fine burner Plenty of 
advance: features. Ut had all the extras 1 wanted 

2. b checked sround and found that the fellows who put 
it in knew thew suff. And they use only the bea of 
materials 


3, Then I found that Simon has the largest and best equip- x3 
pod sercwe in the Falls / 


4. My werghbor told me thet Simon never let a cxtomer 
des ma punch on onl ud 


Si 


@ SIMON OIL CO. seems. 


29 Years of Untailing Service 


« 





man is saluted as part of each commer- 
cial. In the Fall, the commercial is cut 
short to permit time for fuel saving 
hints. 

Rounding out its closely-knit adver- 
tising program, the Simon Oil Com- 
pany uses the sides of its installation 
trucks to prominently display the name 
‘Toridheet.”” Day-Glo signs are posted 
on each installation. Fluorescent 
“Simon Oil Co.” signs appear on many 
service stations. Eight billboard signs 
are used throughout the city. The firm 
participates in all home shows in the 
area and sponsors a variety of athletic 
teams. 

Morton Dimet, who proudly tells 
how his father began peddling fueloil 
29 years ago with an undersized truck 
and an oversized tank and built his 
fueloil business to the largest in Niag- 
ara Falls, sums up the success of the 
Simon Oil Company with these words: 

“The company owes its success 
basically to an honest attempt to live 
up to its motto, ‘Simon Makes Heat- 
ing Simple.’ The service given is ex- 
cellent. Complete stock of parts is 
maintained to facilitate rapid service. 
The personnel of the company strives 
to cooperate and the service depart- 
ment has monthly refresher courses.” 

Simon Oil Company offers still an- 
other proof that the sure-fire prescrip- 
tion for success in retailing fueloil and 
oilheating equipment equal 
parts of diligent service to its customers 
with intelligent and continuing promo- 
tional programs to sell these services. 


, 
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Survey shows new Homes 
are larger, cost more 


ONE-FAMILY HOMES started in metro- 
politan areas after 1949 have been 
larger and more costly, according to a 
survey conducted by the Division of 
Construction Statistics of the U. S. 
Department of Labor in Boston, Chi- 
cago, Miami, New York, San Fran- 
cisco and Washington, D. C. Less 
emphasis was found to have been 
placed on the “economy” house dur- 
ing 1950 and early 1951; instead op- 
erative builders appeared to have 
shifted some of their operations to the 
larger, more expensive houses, Also 
Regulation X mortgage credit terms 
are reported to have retarded sales of 


the smaller, lower-priced houses. 
Average construction costs for onv- 
family homes started in the six are 
survey increased 28%, again large! 
because the homes were larger an. 
more fully equipped. Elimination «{ 
basements, or substitution of utility 


wa 


~ 


| aay 


rooms for a basement, became less fr: 
quent and where central heating 
needed because of the climate, othe: 
types of heating were found to be con 
paratively infrequent. In Boston, Ch 
cago, New York and Washington pra 
tically all homes were found to hav- 
some type of central heating. In San 
Francisco, where central heating is less 
common than space heating, the central 
plant was a feature in a significantly 
larger proportion of the new houses 
in early 1951 than in 1949, Some form 
of heating—almost all space heating 
was provided in 26% of new homes 
in Miami in early 1951 and 7% in 
1949, 

The Bureau’s data on structural 
characteristics for all areas covered in 
the survey are contained in the table. 
The study was based upon one-family 
houses started in the third and fourth 
quarters of 1949, the second and third 
of 1950 and the first quarter of 1951. 

1949 1950 1951 


146,970 244,710 72,440 


Houses surveyed ... 
$8,500 $9,200 $10,700 


Construction cost ... 


Structural 
Characteristics 
Floor area (sq. ft.) ; 
Less than 700 ... 9% 5% 1% 
TOTS. hearaeve 21 14 1B! 
800-899 ....... 22 21 15 
900-999) cc csecs 13 14 16 
1,000-1,199 18 25 25 
1,200-1,599 ; 12 14 18 
1,600 and over .. 5 6 11 
Basement é 
Full or partial .. 51 52 61 
Utility room only . 17 7 17 
ea 52 31 22 
Type of heating 
ee 66 68 80 
a 30 28 15 
jee 4 3 ) 
Builder 
Operative builder . 76 69 7 
Contractor ...... 12 19 12 
INORE acces. } 4 12 10 
) 
“° 


Clyde P. Mumma has been ap’ 
pointed manager of the Eastern Penn: 
sylvania marketing region, Atlantic 
Refining Co., Philadelphia, Pa., suc’ 
ceeding W. J. Grifhths who is on an 
extended leave of absence. Previously, 
Mumma served as special merchandis’ 
ing assistant at the company’s main of 
fices in Philadelphia. He joined At 
lantic in 1932. Later he was mad. as’ 
sistant manager at Allenton, Pa. and 
then manager of the Wilmington, Del. 
district. 
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YOU PAY LESS TO BUY! 


Get the price on the Chevrolet truck that’s the 
right size, type and capacity for your work. 
You'll find that it lists for less than any other 
truck capable of doing the same job. Chev- 
rolet has the lowest priced line in its field. 


YOU SAVE ON COST PER MILE 






You can’t beat Chevrolet's Valve-in-Head en- 
gine for over-all economy—fuel, oil, upkeep. 
It just keeps rolling along. And extra-rugged 
frame, hypoid rear axle, and Flexi-Mounted 
cab mean longer !ife, lower maintenance. 


CHEVROLE 


. Advance-Design 


4 
YOUR TRUCK INVESTMENT IS SAFER! 


I AS in demand 5 | ca al Comes time to trade in an old Chevrolet truck 


i — for a new one, here’s good news: Year after 

year, used Chevrolet trucks traditionally bring 
more money compared to what they cost, than 
other makes. The demand is there, because 
Chevrolet trucks stand up better. 


YOU GET THE RIGHT TRUCK FOR THE JOB 


No truck is worth the price if it doesn't get the 
job done—fast and sure. Chevrolet trucks are 
factory-matched to the payload, factory- 
matched to the job. There’s a standard body 
and chassis, or chassis for special body, that’s 
just right for your work. 












. 
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CHEVROLET ADVANCE-DESIGN TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES— shifting e HYPOID REAR AXLE—for duty models e CAB SEAT—with double-deck 
Loadmaster or the Thriftmaster—to give dependability and long life e TORQUE- springs for complete riding comfort e VENTI- 
| you greater power per gallon, lower ACTION BRAKES—on light-duty models e PANES—for improved cab ventilation e WIDE- 


cost per load e POWER-JET CARBU- PROVED DEPENDABLE DOUBLE-ARTICU- BASE WHEELS—for increased tire mileage e 
RETOR—for smooth, quick acceleration LATED BRAKES—on medium-duty models e BALL-TYPE STEERING —for easier handling 
response e DIAPHRAGM SPRING CLUTCH— TWIN-ACTION REAR BRAKES—on heavy- e UNIT-DESIGNED BODIES—for greater load 
for easy-action engagement e SYNCHRO- duty models . DUAL-SHOE PARKING protection e ADVANCE-DESIGN STYLING—for 
MESH TRANSMISSION —for fast, smooth BRAKE—for greater holding ability on heavy- increased comfort and modern appearance. 


CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 
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Chapman thanks Companies 
for extra East Coast Oil 


SECRETARY OF THE INTERIOR Oscar L. 
Chapman has expressed the apprecia- 
tion of the Petroleum Administration 
for Defense to 12 oil companies, who 
participated in the East Coast Supply 
Committee, for their aid in averting a 
threatened shortage of heating oil in 
the New Jersey-New York-New Eng- 
land area. Under a Voluntary Agree 
ment the companies agreed to provide 


heating oil, at the direction of PAD, 





over and above their regular commit- 
Since the sold at East 
Coast ceiling prices, below the costs of 


ments. oil was 


producing, 
the oil, the companies suffered a sub- 


acquiring and transporting 


stantial out-of-pocket loss. 

Between February 25 and April 5, 
Secretary Chapman said, the compa- 
nies had made available a total of 1,- 
648,000 barrels of No, 2 fueloil and 
kerosene to fill 85 delivery orders 
issued by PAD. These made it possible 
for 12 resellers in New York City, 
New Haven and Boston to meet the 


..... MONARCH...... 


TRY THE G81 COMBUSTION HEAD 





@ No 






Balanced, clean and efficient 
fires from .60 to 2.00 gph. 


© As easy to install as an ordi- 
nary Air Cone and Stabilizer. 


"adjustments" 
with or get out of order. 








to tinker 







sang © Rugged, all metal construction. | 

Nozzles Monarch | 

Best-By Fire Test © Costs less than any other “Anti-Pulsation” | 
— "Head." hetiines 





Having Nozzle trou- 
ble? Fires crooked? 
Lopsided? Streaky? 
Smoky? Take a tip from 
Monarch ("R" Series 
solid or "NS" Hollow 
Sprays) and see the differ- 


ence. 
Circular #4150 


POSS SET 












Circular 
#12251 


Want to cure some 
of those jobs that 
Rumble, Bump or Pul- 
sate? You can probably 
do it by installing a rec- 
ommended Monarch Noz- 
zle, Cone and Stabilizer 
Combination. 













Circular #62250 





STABILIZER AIR CONE 


Write for Catalog D 


MONARCH MFG. WORKS, INC. 


2503 E. ONTARIO ST., PHILADELPHIA 34, PENNA. 


European Distributor: A. Coutau. 
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needs of their customers. “It now is 
the Secretary said, “that even 
though the winter was warmer than 
(anticipated) 
would have been large enough to cause 
considerable hardship and sufferiig. 
As Petroleum Administrator for Ie 
fense, I want to express My apprec 
tion for the public-spirited efforts 


” 
clear, 


normal the shortage 


N 


the member companies of the E:s 
Coast Supply Committee for their « 
to PAD in dealing with the shorta 
situation.” 

The companies which participated 
in the Voluntary Agreement were: 
Atlantic Refining, Cities Service, Esso, 
Gulf, Hess, Inc., American Oil, Shell, 
Sinclair, Socony-Vacuum, Sun, Cali- 
fornia Oil and Texaco. The agreement 
expired on April 30. 

On a geographical basis, the 1,648,- 
000 barrels of heating oil were distrib- 
uted as follows: Boston, 380,000 bar- 
rels of No. 2 fueloil, 155,000 bbls. of 
kerosene; New Haven, 120,000 bbls. 
of No. 2 fueloil and New York, 990, 
000 bbls. of No. 2 3,000 bbls. 


of kerosene. 


CO. ot Fh 


oO 





eae es 





fueloil, 
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Lewis Oil pays big 
‘“‘Weather Dividend” 


“DIVIDENDS, ” 
amounts paid by customers purchasing 
fueloil on the budget plan, were mailed 
out the first week in April by Lewis 
Coal & Oil Co., Port Washington, 
N. Y. Harvey W. Lewis, president of 
the company, reveals that the pay- 
ments amounted to $17,200, “the first 
time the Lewis Weather Man has ever 
handed out a ‘dividend’ like this, This 


winter's temperatures must have upset 


representing surplus 





Clari 


a lot of estimates and we 
Budget Plan customers got a break.” 


are glad our 


Lewis explained that a_ steadily 
growing number of customers are be’ 
ing supplied under the budget plan, 
spreading out costs over a 10-month 
period. Annual consumption is esti 
mated in advance for each customer 
and fueloil deliveries are automatic. 

The past winter was one of the few 
during which the Lewis tug, with its 
oil barges, did not have to break some 
ice bringing supplies from New York 


_ harbor to company docks at Port 


| Washi ngton. 
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“Heating dealers can’t afford 





to gamble with their reputation” 


says Clark Johnson, owner of the Oil-Elec-Tric Company, St. Paul, telling why he recommends the Honeywell Time-O-Stat 

































Clark Johnson, right, talks it over with Honeywell salesman Bud Lamont 


Sell the famous Honeywell Time-0-Stat! 


Day-night control with automatic morning pick-up distin- 
guishes the Time-O-Stat from ordinary thermostats! This 
feature offers you a mighty important profit opportunity; a 
recent survey showed that 3 out of every 4 people with 
thermostats raise and lower temperature settings in their 
* homes every day, by hand! The Time-O-Stat is available in 
warmer climates with a positive shut-off switch. For infor- 
mation and application data on the Time-O-Stat, write today 
to the Minneapolis-Honeywell Regulator Company, Dept. 
FH-5-102, Minneapolis 8, Minnesota. 


Honeywell 








“Any heating dealer will tell you that. 


“This is a service as well as a selling business. 
Success or failure in it, just as in the case of a 
doctor or lawyer, depends a lot on the repu- 
tation you build in your area over a period 
of years. 


“That’s why I recommend the Honeywell 
TIME-O-STAT on my jobs. With the TIME- 
O-sTAT in charge, I know customers will be 
satisfied with their heating plant. 


“For, have you ever noticed that customers 
who are pleased with the operation of their 
controls (probably because they see and use 
them more!) are generally satisfied with their 
entire heating plant? The controls on a heating 
plant, to home owners, must be something 
like the steering wheel and dashboard of their 
automobiles. If I used cheap, inferior, or off- 
brand controls I might jeopardize the results 
of my whole installation. 


“The heating business is my livelihood. 
And I don’t like to gamble with my bread 
and butter!” 


Another Plus-Profit 
sone | 12ea from Honeywell! - 
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NPA hears industry Leaders 
at 49th semi-annual Meeting 


THE 49TH SEMI-ANNUAL MEETING of 
the National Petroleum Association 
was held April 16 through 18 at the 
Hotel Cleveland, Cleveland, O. 

At the general session, Thursday 
afternoon, April 17, Arthur S. Phelps, 
attorney, Petroleum Section, Office of 
Price Stabilization, spoke on “Your 
Duty to Price Stabilization,” 
sion of petroleum price orders. L. C. 


a discus- 





The TUTHILL 
Model 30A56 
FUELSTAT 


REVERSIBILITY 
in the field 


Engineered 
Ws 





Kemp, Jr., director of research, Texas 
Co., discussed the costs of underwrit- 
ing on a commercial scale “Synthetic 
Fuels from Coal and Oil Shale.” “The 
Key to Peace,” highlighting the issues 
that face America with our rapidly ex- 
panding government activity, was the 
subject of a talk given by Clarence 
Manion, Dean of the Notre Dame Law 
School. 

The Trafic and Transportation 
meeting heard C, S, Baxter, chairman, 


Railroads’ Tariff Research sepsis talk 


QUIET 
OPERATION 


COMPACTNESS— 
LIGHT WEIGHT 


DESIGN 
CONFORMITY 


SIMPLIFIED 
SERVICING 


LOW POWER 


CONSUMPTION 


TUTHILL PUMP COMPANY 


939 East 95th Street, Chicago 19, lilinois 
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on railroads’ tariffs improvement proj 
ect and some of its major problems 
John S. Burchmore, counsel for th 
National Industrial Traffic League 
discussed the continuing Ex Parte in 
crease cases, the general answer to thi 
matter of time lag between wage anc 
rate increases versus the public’s righ 
to be heard. 

At the Industrial Relations meeting 
Donald C. O'Hara, NPA attorney 
presided at a round-table discussion o: 
the current labor disputes, which the 
President has referred to the Wage 
Stabilization Board. 


The Manufacture and Standards 
and Tests meeting featured three talks 
including “Fluid Cracking Catalysts” 


| by C. O. Brown, American Cyanamid 


Co. E. H. Fallin, NPA staff, presided. 
Se 


U. S. Department of Labor 
Fueloil Prices (February ) 


FIELD INVESTIGATIONS for the Depart- 
ment of Labor monthly check prices 
of principal fuels in several cities in 
each section of the country. Getting 
retail quotations from various sup- 
pliers in each market, the prices are 
averaged and published. Those in the 
table that follow were taken February 
15 (cents per gallon) : 
Range No.1 No.2 No. 3 
Boston 15.07 14.57 12.60 : 


Manchester 15.40 14.90 13.30 
Portland, Me. 14.40 14.40 12.40 


4 Buffalo 14.95 13.74 13.74 
2 New York ine ia B27 eit 
Philadelphia 13.43 12.20 - 
1 Chicago 14. 83 14.48 13.57 13.57 
3 Detroit . 15.04 14.01 re 
Milwaukee .. 15.04 14.10 14.00 
1 Baltimore . 13.36 12.44 me 
1 Wash., D. C. << ESIS4 502-85 
Jacksonville .- 14.87 13.25 P 
Norfolk . 13:60: 12.20 12.20 
Richmond 14.00 12.60 sit 
2 Savannah 16.58 13.97 


14.33 12.77 12.77 
.. 14.50 12.10 6.90 
-. 13.87 11.54 6.85 
s 29.38 13.20 7.0 


5 New Orleans 
Portland, Ore. 
6 San Francisco 

3 Seattle 


1 Prices include 2 percent tax. 

2 Prices include 3 percent tax on all fuels, 
plus an inspection tax of one cent pert 
gallon on kerosene only. 

3 Prices include 3 percent tax. 

4 Prices include 1 per cent tax. 

5 Prices include 3 percent tax on all els 
except gas; prices for kerosene 2nd 
fueloil No. 1 also include one cen’ per 
gallon State health tax, and 1/3. of 
one cent per gallon State inspe tion 
tax. 

6 Prices include 3.5 percent tax 0 all 
fuels except gas. 
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Vg FLOORLEVED oseotci225c 


ATTRACTIVE 
SNAP-ON AIR 
CORNER FLOW 


(conceals Supporting 














SPONGE RUBBER 
a DUST SEAL ALONG BACK 









(Prevents Wall Streaks) 






SOLID METAL 
TOP MOULDING 

















A Complete Package 


Including: . . . Fin-type 
heating element, front 
panel and top moulding— 
packaged in convenient 10 
ft. lengths. Wall brackets, 
inside corners, outside cor- 
ners and splices. 


DAMPER 
FOR HEAT 
CONTROL 









SNAP-ON 
METAL PANEL 
(Easy to Remove) 
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ONE PIECE 












Get the 
complete 
details on this G/A Profit 
Package! 


WALL BRACKET 


Floorlevel is your answer to hot water heating sales. 
For individual homes, row homes end complete apartment 






projects. 

Floorlevel’s all-in-one profit package streamlines your 
installations, increasing your customer satisfaction and 
giving you extra profits. 


Avoid air trouble in all baseboard in- 
stallations. Install a De-Airator Tank on 


all baseboard jobs. 
rs IN THE see 
COMPLETE G/A LINE sy f 


PACKAGED "= PROFITS 
Temp-RD AIR 






PACKAGE 
Including— 
New G/A Air 
Diffuser, fur- 
nace bonnet assembly, with quick knock- 
out holes for joining duct lines. 4” 
diameter pipes in 24” lengths and 90° 
adjustable elbows to reach almost any 
angle. A complete return air kit, includ- 
ing cold air return grille, 9’ round pipe 
and furnace bonnet assembly. 



























CONVERSION BURNERS 


All sizes up to 20 G.P.M. 
y capacity. Featuring the G/A 
vibration-free universal coupling. 










Temp-RD Air is a highly profit- 
able, modern, revolutionary warm 
air heating package—complete 
and ready to install. 


BOILER-BURNER UNITS 





From 200 sq. ft. of radiation 
. . . ready for installation. 











Its expert design, low cost and ENERAL 


economical operation make “Temp-RD 
Air” a favorite with small home owners. : Maitiits 

The system features a new type diffuser nN. : Compact, Highboy and Low 
that assures an even heat through the boy aa 7 85,000 ‘- 
entire home. 200,000 B.T.U. capacity. 







2300 Sinclair Lane = Baltimore 13. Md. 
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NOJC releases Results 


of jobber cost Survey 


WHILE A DETAILED ANALYSIS of jobber 
cost figures has not been completed, 
the National Oil Jobbers Council has 
released figures as compiled by a firm 
of Certified Public Accountants. They 
are based on about 450 reports from 
jobbers and are comparisons of 1946, 
the first full year’s operation after 
World War II, and 1950, the last full 


year before the survey was begun. 


Following are results of the survey: 












International 


Economy* 


Counterflo Heater 
For Oil and All Gases (Nat., Mfd., Mixed and LP) 


Only 23” square and 67” high, this Underwriters’ and 
AGA approved International Economy Winter Air Con- 
ditioner can be installed practically anywhere—closets, 
alcoves, utility rooms. There’s a huge potential for this 
Counterflo unit in the new small home , market—for 
perimeter heating . . . for duct systems in homes with 
crawl space beneath the floor . . . for systems where entire 
crawl space is used as a plenum chamber. The Inter- 
national Economy Counterflo with its 100,000 B.t.u. oil 
heat output and 96,000 B.t.u. gas heat output covers 


them all. It’s convertible, too! 


Call your distributor now, or write us—cash in on this 
highly efficient unit for those tight installations . . 


fect for you and your customers. 


110 years of heating experience at your service... 


INTER 


HEAT E Rew 


WESTERN OFFICE AND WAREHOUSE - - - - 


UTICA 2, NEW YORK 
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1933 WENTWORTH AVE., CHICAGO 16, ILLINOIS 


Gasoline sales increased 28.1%; 
fueloil sales were up 78.1%. Gross 
profits per gal. from sales of gasoline 
increased 5.8%; fueloil, 17.1%. 

Per cent of gross profit to sales de- 
clined from 21.98% in 1946 to 17.27% 
in 1950; net profit per cent to sales 
before taxes was down from 4.51% to 
3.15%; net profit before taxes in- 
creased 27.3%. 

Current assets were up 70.8%; net 
fixed assets increased 54.8%; total as- 
sets were up 60.3%; current liabilities 
jumped 125.9%; total liabilities were 


2” clearance on back 


1” clearance 
<< on sides 





+ 
-- 
-* 
-- 






Easy 
to install, 
too! 





The burner, flue outlet, con- 
trols, motor, blower and 
larger sized cleanouts are all 
readily accessible from the 
front. [t’s acompletely pack- 
aged unit—shipped onal 
assembled — one fan and 
limit control and an auxil- 
iary limit control are sup- 
plied and factory set for 
double protection—in addi- 
tion to the standard controls. 


+ per- 
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up 104.3%; net worth, 41.9% and net 
working capital, 22.6%. 

Current assets employed in 1950 
were 3.2% greater than in 1946, while 
net fixed assets were down 1.5% and 
other assets down .7%. 

Ratio of current assets to current 
liabilities declined from 2.14% in 1946 
to 1.62% in 1950; per cent of net fixed 
assets as of 1946 spent for capital im- 
provements during the four year peri- 
od, 1947-1950 inclusive, was 107.2%. 
Of total capital expenditures for the 
same period, 48.9% was charged off, 
sold or disposed of during the four 
years. 

Per cent of net profits before taxes 
to net fixed assets declined from 26.9% 
in 1946 to 22.1% in 1950; per cent of 
net profit before taxes to net worth 
declined from 16.5% to 14.8%; per 
cent of net profit after taxes to net 
worth was off from 12.2% to 10.4% 
and per cent of net profit after taxes 
to net fixed assets was down from 
19.8% to 15.4%. 

Net profit after taxes increased 
19.7% in 1950 over 1946. 


\/ 
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Dexter W. Haven has joined Eureka 
Williams Corp., Bloomington, IIl., 
filling a vacancy existing since the 
resignation of T. H. Wagner. Haven 
was treasurer for Lear, Inc. Previously, 
he was treasurer of Solar Aircraft Co. 


John C. Davidson has been ap- 
pointed assistant manager of applica- 
tion engineering, Airtemp Div., Chrys 
ler Corp., Dayton, O. Davidson joined 
Airtemp in 1947 as a field engineer in 
the Minneapolis region. He held that 
position until his present appointment. 


Burton E. Shaw has been appointed 
vice-president and general manager, 
Combustion Control Corp., Cam- 
bridge 42, Mass. Previously, Shaw 
had been serving as vice-president in 
charge of production and engineering, 
similar position he held with Watts 
Regulator Co. before joining Com- 
bustion. Prior to this he was chief en 
gineer of Penn Electric Switch Co. 
and research chief of Gilbert & Bar 
ker Mfg. Co. as well as being activ 
in industry affairs, having served c 
a number of important NEMA 
ASHVE and ASME committees. 
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NEW SUN-RAY 


SERIES “VS” 


VERTICAL FLAME 
BURNER Oy 
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The New 
Addition to the 
Great Sun-Ray 


“Shell’’ Head 
Burner Family 


1 — Burns less oil — 500° to 600° F. hotter flame. 
2 — No combustion chamber required. 

3 — No complicated hearth to build. 

4—No moving parts in combustion area. 

5 — Burns catalytic oil cleanly and completely. 


6 — Delivers heat directly to boiler sections or 
furnace heat exchangers. 


7 — Built-in delayed action oil brake. 


8 — Easy to install — requires less service. 


Ls ir, 9 — Tops in consumer appeal. 


Be ‘Rn SUN-RAY BURNER MFG. CORP. 


Aipttedore 139-22 Queens Boulevard, Jamaica 2, New York 


OIL BURNERS ; Famous the World Over for Quality and Economy 
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ASWVA suitetin 8262 


SOLENOID VALVE WITH 


lime Delay Feature 


ASCO can now supply the Bulletin 8262 solenoid shut-off valves with a time delay feature 
for old burner service. 
This arrangement provides delgys of 3/2 to 412 seconds before the valve opens after it has 
been energized and will allow ample time for full flow of air to support complete combus- 
tion and purge the burner of oil fumes. Troublesome, lazy and smoky starts are eliminated, 
resulting in increased operating efficiency. Shut-off is instantaneous and positive, a soft 
composition disc insuring absolutely drip-tight shut-off. Valve has ‘-inch pipe size, and 
full 1/16-inch port size suitable for flow capacities up to 15 gallons per hour and a 
maximum pressure of 150 pounds. Larger sized ports for increased flow capacities avail- 
able on special orders. Standard body is brass, with stainless steel available for special 
applications at slight additional cost. Standard, continuous-duty coil with incorporated time 
delay for operation on 115 volts, 60 cycles. Valve can be mounted in any position without 
affecting time delay. Write for further details requesting information on Catalog No. 
82621-TD. 
ASCO can also supply the Bulletin 8314, Three-way Midget Valves with the same time 
delay feature, making them suitable for special applications and unloading service on 
compressors, where time delay is desired. Request information on Catalog No. 83141-TD. 
e e @ 
These two special Time Delay Valves are indicative of the design and manufacturing 
service available to industry through our engineering department. We shall be glad to 
help you in your problem. 


When in need of Automatic Transfer Switches, 
Remote Control Switches, Contactors, Relays, and 
Specialized Electromagnetic Controls, come to us. 


Automatic Switch Co. 


385-F Lakeside Avenue * Orange, New Jersey 
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Oil picked as preferred 


Fuel in farm Survey 


FUELOIL showed up as the preferred 


its subscribers conducted by Successf iil 
Farming magazine, published by Mer. 
dith Publishing Co., Des Moines, I). 
The survey included a Home Improve- 
ment Study to determine the activities 
along these lines for the 3-year period 
after April 1948, and to measure tlic 
planned home improvement activitics 
for the 12-month period following the 
date of the study. 

Fifteen percent of Successful Farin- 
ing families reported that they pur- 
chased a new furnace during the past 
3 years and 2% indicated they would 
buy one this year. Two percent have 
1948, 


11% have acquired stoves or space 


installed floor furnaces since 


heaters, 2% a gas conversion unit, 4% 
a conversion oilburner, 2% a stoker 
and 6% have installed heating systems 
but did not indicate the type. 
Preferences for fuel were shown as 


follows: 
Bought Plan 
during to buy 
past 3 within 
years a year 
] ERIS (oy | ees Eee 37% 31% 
Coal, handfired ... 19 20 
Coal or wood ..... 15 15 
G12 CRA eee elevere ia 10 
Coal, stokerfired ... 7 7 
Wood only ;...:... 7 2 
Gas (from pipeline) 4 5 
eo 


° 


J. R. Winterburg is handling oil 
heating industry considerations in the 
Heating Branch of the Building Ma- 
terials Div., N.P.A., Washington, He 
has taken over the work formerly done 
by Charles Burkhardt who recently 
returned to his civilian work. Winter’ 
burg previously was an oilheating in- 
stallation contractor in the Washing: 
ton area. 


Lowell B. Meinerz for the past two 
years Master Kraft factory repre: 
sentative covering Wisconsin and 
Minnesota, has been transferred by 
Harvey-Whipple to cover eastern 
New York State. Meinerz has had a 
broad experience in automatic hest- 
ing. He will relocate in Hamilton, 


New York. 
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No need to pass up those 
profitable big jobs when you 
sell Gilbarco Economy Clutch 
Burners, for their capacity 
range goes up to 25 GPH 






For bigger 
profits in ’52 
feature fuel-saving 
economy clutch 
Oil Burners by 












Only Gilbarco Oil Burners have the 
potented economy clutch — In this exclusive 
feature you have a powerful answer to customers 
who look hardest at the price and ask ‘‘Why 
should | buy your burner?’’ You can tell them and 
show them why this fuel-saving Clutch action 


makes Gilbarco the wisest of all possible 


Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 


investments in automatic home heating. Sell Toronto, Canada 


ol 
’ 


Gilbarco — the easiest to sell. 





TORRINGTON’S Coadiitig ab 


SOLVES THE “AFTER-FIRE” PROBLEM 











“The Coasting Hub” 
with outer cover 
removed, showing 
free-wheeling 
mechanism. 


~ APPROVED BY UNDERWRITERS’ LABORATORIES 


© Maintains air supply until fire burns out clean! 
© Eliminates customer complaints of soot, smoke and shudder! 
e Reduces fouling of electrodes! 
© Requires no electrical work to install! 
e Goes anywhere a standard wheel is used! 
e Fits any standard shaft extension! 
e Furnished to drive Lovejoy or Guardian couplings ! 
e Provides new, clinching sales appeal at low cost! 
e Every oil burner owner is a natural replacement prospect! 
© Built to last a lifetime! 
rte teres 2, > TORRINGTON 


f MANUFACTURIAG COMPARY 
write Torrington today .. . TORRINGTON, CONMECTICUT 
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Industey Grouyas 


Activities of local and national in- 
dustry associations are reported montii- 
ly in this department. Secretaries ae 
invited to send reports of their Group's 
activities to reach the editor by the 18t/). 


ESPA asks OPS to holdoff 


fueloil price Adjustmenis 


THE EMPIRE STATE PETROLEUM AS 
SOCIATION, whose members are jobbers 
and distributors of petroleum and 
petroleum products in New York 
State, is asking the Office of Price 
Stabilization to withhold any price ad- 
justment in fueloil and kerosene at the 
barge and tank car levels of sale in the 
New York State area until October 1, 
19572. 

In a resolution, adopted by ESPA’s 
Board of Directors at Binghamton, 
N. Y. April 7, it is pointed out that 
the Association members are dealing 
in a “very speculative product, de- 
mand for which is subject to the 
vagaries of the weather resulting in 
price instability” and that “other pres- 
sures of a world-wide nature have 
their effect on the price of kerosene 
and fueloils entailing possible serious 
financial loss.” 

The resolution also asked that any 
price adjustment at the barge and tank 
car levels be applied percentagewise 
to the yard and tank wagon levels 
rather than on a cents-per-unit basis. 

The Board also petitioned OPS to 
review as soon as possible the jobber- 
distributor’s urgent need for a gross 
profit which reflects the increases in 
operating costs since the beginning of 
hostilities in Korea, 


MOHA hears talk on 
fueloil supply Trends 
THE MASSACHUSETTS OIL HEATING 
ASSOCIATION, Boston 15, Mass., heard 
J. L. Matthewman, assistant to the 
President, John P. Birmingham, 
White Fuel Corp., speak on “Trends 
in Heating Oil Supply” at their regu’ 
lar monthly meeting at the Hampton 
Court Hotel, Brookline, Mass., April 
pee 
Matthewman was formerly markct- 
ing assistant in the cargo and marine 


sales department of Esso in New 


York for 16 years. 














z 









S 








sales and Waterbury 
go together... 








aterbury 


FURNACES 
AIR CONDITIONERS 

















and, sales and Waterbury mean both dealer and 
customer satisfaction. Dealers know it’s smart 
business to handle the Waterbury line of furnaces 
and winter air conditioners. Every dealer is 
selling a quality product with positive consumer 
acceptance. Each dealer is also assisted by a 
sound national advertising and merchandising 
campaign, truly a powerful aid to sales. Back all 
this up with Waterbury’s 45 years of practical 
experience and engineering in the heating 

field and it’s easy to see why Waterbury and 

sales just naturally go together. 


The Waterman-Waterbury Co. 


OVER 45 YEARS OF WARM AIR HEATING 
1171 JACKSON STREET N.E. © MINNEAPOLIS 13, MINNESOTA 
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API Marketing Division hears 
oil Men at Spring Meeting 


THREE PROMINENT OIL MEN will ad- 
dress the spring meeting of the Divi- 
sion of Marketing, American Pe- 
troleum Institute, which will be held 
in the Sheraton-Plaza Hotel, Boston, 
Mass., May 19 and 20. 

They are Horace E. Davenport, 
president of the Independent Oil 
Men’s Association of New England; 
Bruce K. Brown, deputy administra- 
tor for the Petroleum Administration 


Sy 


t= 


for Defense and P. C. Spencer, presi- 
dent of Sinclair Oil Corp., New 
York, N. Y. 

Davenport, who is affiliated with 
the George W. Pickering Co., Salem, 
Mass., will discuss “Continued Inde- 
pendence Requires Teamwork” while 
Brown will talk about “The Pe- 
troleum Industry and the Govern- 
ment.” Spencer’s topic is not avail- 
able yet. 

The two-day meeting will get un- 
derway Monday morning, May 19, 
with group sessions at which H. J. 


METAL SPECIALTY COMPANY 


i ich de), | 





PENNSYLVANIA 


Kennedy, Continental Oil Co., Hous- 
ton, Tex., and API vice-president for 
the Division of Marketing, will 
preside. 


IOMA plans June 


annual Meeting 
THE ANNUAL MEETING of the Inde- 


pendent Oil Men’s Association of 
New England will take place on June 
4 in the Hotel Statler, Boston, Mass. 
Donal Sullivan, managing director of 
the group, has announced that three 
top notch speakers are scheduled to 
talk at business sessions. 

They are: Eugene Holman, presi- 
dent, Standard Oil Co. (N.J.); L. T. 
White, manager of business research 
and education, Cities Service Com- 
panies and John Scott, foreign cor- 
respondent, Time, Inc., New York. 


OHI of Greater Washington 
seeks Funds for ad Campaign 


ALMOST 100 PER CENT of the total 
membership of the Oil-Heat Institute 
of Greater Washington, Washington, 
D. C., have pledged to contribute $55 
per #2 fueloil truck owned, totaling 
in all to date $11,295, to continue 
with the association’s institutional ad- 
vertising campaign under the direction 
of chairman R. L. Connts. 

The Washington OHI chapter is 
also seeking to enlist the support of 
major suppliers in their market to con- 
tribute to the fund. A publicity cam- 
paign organized to spur cooperation 
with the group’s advertising program 
is being headed by J. F. Amato and 
S. Belfield. 


Union County, N. J. Greup 

joins Oil-Heat Institute 
THE SECOND MEETING of the Union 
County Oil Heat Association, a newly- 
organized trade association of about 
fifty Union County, N. J., independ- 
ent fueloil and burner dealers, was held 
at Springfield, N. J., on March 26. 
Major action taken was approval of a 
motion to become a Chapter of the 
Distribution Division of the Oil Heat 
Institute of America. 

J. H. B. Albert, national chairman 
of the Distribution Division, spoke ad 
told the members, “A strong and united 
voice for the independent fueloil dea! 
er is a business necessity today and tlic 
steady growth of OHI attests to tic 
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WITH 


YOU SIMPLIFY 


YOUR ENTIRE BUSINESS OPERATION... 





with a Complete Line of Heating Units Designed and Approved 


Wi 





As a GAS Unit 
70,000 to 250,000 


B.T.U. Input 








Air Conditioning Unit 


Steel Element 
86,642 to 127,633 
B.T.U. at Register 


fy 


say 


éi 


As an Oil Unit 
75,100 to 84,000 
B.T.U. at Discharge 


. Outlet 








Approved for Either GAS or OIL 


LUXAIRE COAL-FIRED FURNACES 


LUXAIRE COUNTERFLOW UNIT 
: t 


As an OIL Unit 
76,000 to 212,000 
B.T.U. at Bonnet 





A 


LUXAIRE BASEMENT AIR CONDITIONING UNITS 
LUX AIG SE ONDITIONING his ER 


With Cast Iron Element 


ramenrerc oro nt anacltteetnenecere 





mite 


GAS Fired Unit 
90,000 to 200,000 


B.T.U. Input 


For GAS Only 











Steel 
Gravity Furnace 
20" to 34" Drum 





A 


a ki, 
k k 
ibngy | 
As a Gas Uniti 
65,000 to 115,000 
B.T.U. Input 










THE 


oil 


75,100 to 106,000 
B.T.U. at Bonnet 


Cast Iron 
Gravity Furnace 
20" to 28" Firepot 


LUXAIRE UTILITY A.C. UNIT 








a oe 
ke Ctegy me — 
As an Oil Unit As a Gas Unit As an Oil Unit As a Gas Unit 


B.T.U. Input 


Approved for Either GAS or OIL with Equal Efficiency 


HEATING 


65,000 to 125,000 


sither GAS 2L20 


You are losing sales if you are not taking 
advantage of the many features offered by 
Luxaire: 


Offer your customers a choice of fuels 
in a complete range of sizes. 


Offer your customers a unit which can 
be converted from oil to gas without 
loss in efficiency. 


Offer your customers rugged dependa- 
bility and fine appearance at competi- 
tive prices. 


You are losing profits if you are not taking 
advantage of the iow 1952 prices now in 
effect on Luxaire heating units. 


Sell one line for all your installations! See 
your nearby Luxaire jobber for catalog and 
complete information. 


LUXAIRE GRAVITY FURNACES 








71,200 to 100,000 
B.T.U. at Bonnet 


85,000 to 130,000 


B.T.U. Input a 








C. A. OLSEN MANUFACTURING COMPANY ° © etvai, onto 
9 


& AIR CONDITIONING UNITS 
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benefits that membership in this na- 
tional association serving all segments 
of the oil heat industry can bring.” 

Elected officers of the Union County 
Oil-Heat Association are: Robert 
Crane, president; Leo Kramer, Mon- 
arch Fuel Oil Co., vice-president; Phil 
Carter, T, R. Loizeaux Fuel Co., secre- 
tary, and Ed Clements, Clements 
Bros., treasurer. 


OHOTs hold annual Meeting; 


elect Officers, Directors 


THE ANNUAL MEETING of Oil Heat 
Old Timers, Inc., Long Island City 1, 
N. Y., was held on April 3 at the 
Parkway Inn, Whitestone, Long Is- 
land. Joe Ross was elected president 
and became the seventh OHOT to head 
the organization, which started in 
1946. Other officers designated are: 
Vince Perotto, vice-president; Vince 
Grasso, treasurer; Joe Green, secre- 
tary; Tom O’Brien, recording secre- 
tary and Ed Kiernan, sergeant-at-arms, 
Seven directors also were added to 
complete a slate of 15 directors and 
6 directors-at-large. 





Present and past presidents of Oil Heat Old Timers, Inc., honor Chris Jensen 
with a pin, symbolic of 35 years’ service in the oilheating industry, first member 
of the club to reach that length of service. In the picture, in the usual order, are: 
Dan Bierman, Liquidepth Indicators, Inc.; Anthony J. Sbare, Sbare Automatic 
Heat, Inc.; Chris Jensen; Joseph A. Ross, Modern Utilities Engineering Co.; 
Arthur Bierman, Liquidepth Indicators, Inc.; William J. Brown, Minneapolis- 
Honeywell Regulator Co.; Frank Ammon, Minneapolis-Honeywell Regulator 
Co. and Al Zemans, Sinclair Oil Heat, Inc. 


SHSOCSESC oP eK KC SHRABCReEOHSER TVG DE OCOD O02 s 


Wisconsin Group publishes 
Circular for consumer Use 
AN ATTRACTIVE 2-color brochure has 


been prepared by the Wisconsin Oil- 
Heat Association, Inc., Milwaukee 1, 


6. 6h SES SE re 6 86 8 RS CE ee ee ee ee -O 


Wis., designed to tell a convincing 
story of oilheating to customers and 
answer almost any question that a 
prospect might ask. Theme of the 
folder, which was first distributed at 
the Milwaukee Home Show in March, 








SThe Béthbehem 





A BIG IDEA IN A 
SMALL PACKAGE 


Designed, tested and manufactured to meet all the 
requirements of the average size home, its superiority 
over ordinary units is unquestioned. It’s the last 
word in home heating comfort and convenience. 
It’s a compact, highly efficient, completely auto- 
matic package unit. From it you get quiet, clean 
heat and ample, year-round supply of domestic hot 
water. The Bethlehem Crusade-a-therm is designed 
and built to give lifetime service at a low, low cost. 
ASSURES BIGGER PROFITS FOR YOU, MR. 
DEALER! We'll be glad to tell you more about it! 


BETHLEHEM FOUNDRY & MACHINE COMPANY 


BETHLEHEM, PENNSYLVANIA 
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A few exclusive Bethlehem Crusade-a-therm 
territory Franchises are still available. 
Wire or write immediately for full information. 
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g EVERY TYPE & SIZE OF HEATING pLanté 


Silent Glow brings you every advantage of long established consumer acceptance. 
Plus excellent engineering ...extra quality in every detail of construction...a 
“balanced” line for every type of installation ... competitive values it is EASIER 


for your prospects to buy. 


Silent Glow features and aggressive merchandising support equip you to sell 
NOW. Customer satisfaction is safeguarded by hundreds of thousands of successful 
installations. That is why, “Men who know always choose SILENT GLOW.” 


FOR FULL 
INFORMATION 
SEND [| TODAY 


ESILENT GLOW OIL BURNER CORP. 
) 850 Windsor Street, Hartford 5, Connecticut 
1500 So. Western Ave., Chicago 8, Illinois 





he complete facts about Silent Glow Oil Burners including 
“your money-back guarantee. 
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is “Enjoy automatic oil heat!” 

Each feature is described with ques- 
tions and answers so that a separate 
section of the brochure is devoted to 
comfort, convenience, safety, dependa- 
bility and economy. The back page con- 
tains a list of members of the Asso- 
ciation so that prospects will have a 
ready source to which they can refer 
further inquiries. 

Association members are afforded 
the opportunity to purchase supplies 
of the circular in quantity for their 
own use. 





Oil Heat Institute Day to be 
held by New England Group 


OIL HEAT INSTITUTE DAY, sponsored by 
the Oil-Heat Institute of New Eng- 
land, Boston, Mass., will be held May 
14 at the Hotel Bradford, Boston, 
Mass. 


Robert Gray, editor, FUELOIL @ OIL 


~ Heat MacazinE, will be the principal 


speaker at the annual industry meeting 
at 3:00 p.m. He will talk on “1952 
Prospects and .Problems.” C. Everett 
Elliott, vice-president, OHI of New 


How Sinclair RD-lI9 








UTS SERVICE COSTS 


RD-119 Stops Rust—Keeps Customers Happy | 


With ordinary fuel oil, RUST, caused by moisture condensation, 
clogs filter screens and burner nozzles. This results in customer 


complaints, increased servicing costs. But Sinclair Fuel Oil 


contains RD-119®, Sinclair’s miracle rust inhibitor. Used regu- 


larly, RD-119 stops rust—cuts service-call expense, helps keep 


your customers happy. Save money, save trouble with... 


SINCLAIR 


FUEL OIL WITH RD-I19° 
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England, will act as chairman. 
Reports of officers and election ot 


directors to fill vacancies will be held 


one half hour earlier, at 2:30 p.m 
Joseph F. Walsh, president, OHI ot 
New England, will preside. 

Sir Howard Briscoe, executive vice 
president, National Oil Ltd., Britis! 
Isles, will be the main speaker at th 
annual banquet to start at 7:00 p.m. 

A cocktail hour, preceding the ban- 
quet, will be held in the Grand Ball 
room of the Hotel Bradford. 


OHA of Philadelphia issues 
Report on committee Duties 


THE NEWLY CREATED Oil Heat Asso 
ciation of Metropolitan Philadelphia, 
Philadelphia, Pa., has released a re- 
port on the duties and programs of 
its committees. 

The committee on City Fire Codes 
& Smoke Polution, under Bill Hen- 
ninger, is designed to review the city 
ordinances. 

The Credit Clearance and Credit 
Reporting committee with Jim Mac- 
Dougall as chairman, acts as a credit 
clearance department and permits 
members to check doubtful credit risks 
instantly. 

George Clement, chairman of pub- 
licity, reports his committee is prepar- 
ing a newspaper campaign to offset the 
inroads of competitive fuels, 

The Membership Committee under 
Joe Skelton has the job of preparing 
a recruiting program in order to se’ 
cure new members and associate mem- 


bers. 


OHA of Maryland plans 
July stag Outing 


OIL HEAT ASSOCIATION OF MARYLAND, 
Baltimore 1, Md., has planned a stag 
outing for Wednesday, July 9th at 
the Country Club of Maryland in 
Baltimore. Plans are still in the tenta- 
tive stage, but the number of reserva’ 
tions will be limited and will be made 
on the basis of first come, first served. 


OHI of N. E. plans mat Service 


to aid Dealer ad Campaign 


AS A MEANS OF PRESENTING A “0 
ORDINATED EFFORT to present oil heat 
to the public, the Oil-Heat Institute of 
New England, Boston, Mass., has pre’ 
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“All works of excellence must bear a 

price in proportion to the skill, taste, time, 
expense and risk attending their invention 

and manufacture. Those things called dear are, 
when justly estimated, the cheapest: they 
are.attended with much less profit to 

the maker than those which 


everybody calls cheap.” 


John Ruskin 


tho standard of Ho industry, .. 


























AUTOMATIC BURNER CORPORATION 
1823 Carroll Avenue - Chicago 12, Illinois 
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Oil Men of K. C. hear talk 


on business Education 


pared a series of newspaper mats em- 
phasizing two slogans, “Better Heat 
With Oil Heat” and “Time Tested Oil 
Heat.” 

Fred N. Beckwith, executive secre- 
tary, OHI of New England, said that 
many members of the industry who 
use newspaper advertising from time 
to time, will undoubtedly increase the 
number of insertions to offset the ad- 
vent of natural gas into the individual 


L. T. WHITE, manager of business re- 
search and education for Cities Serv- 
ice, N. Y., N. Y., spoke on “Business 
Education in the Oil Industry” at the 
regular monthly luncheon meeting of 
the Oil Men’s Club of Kansas City, 
Kansas City, Mo., at the Hotel Presi- 
dent, April 21. 

Mr. White is a member of the Small 
Business Advisory Committee to the 
U. S. Secretary of Commerce, Charles 


dealer's territory. Because of this, the 
dealer will find the mat service an in- 


valuable aid. 








For GASOLINE and 
OIL TRANSPORT wf aw 
SERVICE " de Re 


ano were Is Why / 


This Pump Has: Straight-in-line Suction and Discharge, eliminates friction 
loss .. . No Check Valve, reduces maintenance cost . . . Positive Self-Priming, 
Gorman-Rupp design . . . Sturdy Helical Cut Gears, designed to take fifteen 
H.P. continuously and operates thrust free . . . Self-lubricating Seal, depend- 






MODEL GL-02 

Gear Drive (as shown) 
Also for Engine Drive 
Motor or Belt Drive, 


able and trouble-free . . 


space .. . Most Efficient pump of its kind . . . Compare these points with 


any other pump on the market. There’s No Pump Like It. 


Easy mounting on trucks. Unit di- 
mensions most suitable for installations 
between truck frame and members. 

Photo at right—GL-02% pump mount- 
ed on a canopy body truck. Used for 
aircraft refueling in connection with 
a hydrant system. 

Lower photo—close up view of same 
installation showing pump attached to 
truck frame. Note excellent ground 
clearance. 


Ask for Bulletin O-PP-11 and 
Performance Curves. 



















Eastern Petroleum Representative: 
CHAS. W. M. COOTE CO., INC. 
336 Gregory Ave., West Orange, N. J. 





THE GORMAN-RUPP COMPANY |\ 


MANSFIELD, 


Ot 1:6 


106 


. Compact, requires the minimum of installation | 


E. Sawyer; a member of the Market- 
ing Vocational Education Committee 
of the American Petroleum Institute 
and chairman of the Petroleum Educa- 
tion Commission of New York City. 
The Kansas City oil men also heard 
Dr. Marlin M. Volz, dean of the 
School of Law, University of Kansas 
City, discuss plans for an Oil and Gas 
Symposium to be held May 16. 


N. Y. Oil Heating Group 


moves Office to Manhattan 


THE NEW YORK OIL HEATING ASSOCIA- 
TION has moved to new quarters at 55 
West 42nd St., New York 19, N. Y. 
They were formerly located in the 
Chatham Phenix Building, Long Is- 
land City 1, N. Y. New telephone 
number is LOngacre 5-1268. 


OHI of Greater Washington 
honors Beane and St. John 
AT ITS REGULAR MONTHLY LUNCHEON 
MEETING on March 18, the members 
of the Oil-Heat Institute of Greater 
Washington, Washington 1, 
D. C., unanimously voted to present 


Inc., 


a testimonial to Dorsey R. Beane and 
Charles H. St. John. The testimonial 
was voted to mark the occasion of their 
retirement from active association with 
the Grifhth-Consumer Co. 


Text of the testimonial being given 





to each man reads: 

| “On behalf of the Officers, Directors 
| and Membership of this Institute, we 
subscribe this testimonial in recogni- 
tion of his constructive services and 
valued counsel, so freely given in be- 


half of the oilheating industry. 

“As an official of Griffith-Con- 
sumers Co., his influence was felt in 
the development of high standards, 
which aided immeasurably in the ad- 
vancement of the industry. 

“We wish him happiness as he re- 
tires from active business endeavor, and 
express the hope that our membership 
may continue to have his valued coun- 
sel in the days to come.” 


Philadelphia Fuel Conference 
holds annual Banquet 
THE GREATER PHILADELPHIA FU!L 
CONFERENCE, Philadelphia 7, P 
held its annual banquet at the Hotel 
Warwick in Philadelphia, April 2. 
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How TACO AIR SCOOP works... 


Air bubbles are scooped up by the first 
baffle and rise into the upper chambers. 
Any air bubbles that get through first 
baffle are scooped up by the second or third. 


Air accumulating in chamber No. 1 is 
removed by the air valve. Air from chamber 
No. 2 goes to expansion tank. If expansion 
tank should be filled, air would back down _ 
into the Air Scoop and be removed by air valve 
thru chamber No. 1 without disturbing system. 


Better Heating-Better with Taco 





TACO HEATERS, INCORPORATED 
137 South St., Providence 3, R. I. 


Pricloil 


oilheat, 


new TACO AIR SCOOP 






removes 

AIR from HOT 
WATER HEATING 
SYSTEMS 


EASY AND INEXPEN SIVE 


TO INSTALL! 





al! — 1" — 1Y4" —1¥2" SIZES 

You can solve a lot of your air problems with Taco’s 
new AIR SCOOP. When the system is first filled, all 
you do is vent the radiators and high points. The job 
is then finished. No draining water. No repeat opera- 
tions. No cutting or adjustments. No going back to job. 


TO EXPANSION TANK 









CONNECTION FOR 
AIR VENT 





CHAMBER NO.} 





SEND FOR MORE INFORMATION 
ABOUT TACO AIR SCOOP 


nie Coca pinged 


| TACO HEATERS, Incorporated 
137 South Street, Providence 3, Rhode Island 


Send me more information about the new 
TACO AIR SCOOP. 


Name 





Company 
Street Address. 








City. State. 
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Sueryday Snags 


Quietest W. A. Furnace 


After buying a small home heated 
by a warm air furnace installed in the 
basement, this aviation design engineer 
kept fussing about noise from the fur- 
nace and its pressure oilburner. With 
the sounds of the circulating blower 
and oil flame reduced to zero by an 
outstandingly capable service man, the 
owner kept telephoning for more serv- 
ice. He complained that the living 


room and bedrooms received terrific 
throbbing and humming sounds when 
the heating plant operated, and de- 
clared these originated in the oilburner 
motor and traveled through the sup- 
ply and return ducts, 

Trying out different burner motors 
did not help. Of the five motors the 
service man tried in desperation, not 
one proved exceptionally quiet. 

True, says the service man, the metal 
supply and return ducts were excel- 
lent for bringing upstairs the sounds 
from the burner motors. The motor 





(tt FILL WITHOUT SPILL—TO LAST GILL 


“PHILLY” 


FILL-VENT BOX 
with SPILL GUARD 


IN ONE COMPACT UNIT 


Fill to the top without spilling a 
drop, because SPILL GUARD 
shows the driver the height of oil 
in tank. It starts to register the 
exact contents, the instant the oil 
reaches the last four inches from 
top of tank. The SPILL GUARD 
is an unfailing hydrostatic gauge, 
right in front of his eyes. DE- 
LIVERS FROM 15 tto 45 
MORE GALLONS PER 275 
GALLON TANK, PER TRIP. 
Save one or more trips per cus- 
tomer per season. Accepted by 
oil burner and oil companies for 
over 15 years — over 100,000 
Fill-Vent Boxes in use. 

(Patented and other patents pending) 





''Philly'' FILL-VENT BOX and SPILL GUARD with cover 
removed. See lower right photo for unit in closed 


ae 


position, 











UNDERWRITERS' 
LABORATORIES 
APPROVED 











COSTS LESS 
By combining fill cap, vent cap 
and warning gauge into one unit 
you save on materials and in- 
stallation time. The simplified 
hydrostatic gauge costs no more 
than a whistle. 


IMPROVE APPEARANCE 
Sets flush. Compact. Rust proof. 





- LABOR ON ABOVE 











ORDINARY “PHILLY” 

INSTALLATION: INSTALLATION: 
1. FILLCAP 1. FILL - VENT 
2. 45 DEGREE ELL and SPILL GUARD 
3. NIPPLE (Complete Unit) 
4. 90 DEGREE ELL 2. APPROXIMATELY 
5. VENT CAP 1/3 OF USUAL 
6. ALARM LABOR 
_ PAINTING 


— and that's all! 


Tamper-proof, cover locks tight 
with Allen key. 


OTHER FEATURES 
No noise, fills faster. Read it in 
dark, always accurate, positive. 
Easy to install. And we repeat— 
low in cost. 
ATTACH TO LETTERHEAD AND MAIL 














PLASTIC APPLIANCE COMPANY: 





PLASTIC APPLIANCE COMPANY 


5311 Westminster Avenue 
PHILADELPHIA 31, PA. 





110 


| 

| Send information and prices on the | 
| "Philly" FILL-VENT BOX and SPILL 
7 GUARD. 

| 
| 


PENNE. ck. ba antonio oS pleSiercas ww viaern awe are | 























































was mounted metal-to-metal on the oil- 
burner blower housing, and the burn- 


er was mounted metal-to-metal on the 
steel front of the furnace, which 
proved a good sounding board and 
really did magnify the purr and skip- 
cycle sound from the motor. 

The service man knew, but couldn't 
tell the owner, that the job would have 
been quieter if it had a rubber-mounted 
burner motor, and if it had canvas 
sleeves in the supply and return ducts 
coming from the furnace, to put breaks 
in the metal of the duct system. That’s 
what the service man says, explaining 
also that he was not in a position to 
criticize or condemn the low-priced 
home and heating plant the fastidious 
engineer had seen fit to buy. Low- 
priced heating equipment, the service 
man observes cautiously, may make 
more noise than higher priced equip- 
ment. 

On his sixth call about the oilburner 
motor noise, the service man declared 
the job was not abnormally noisy. It 
was as quiet as any of the neighbors’ 
jobs. 

“Then you can’t make it any quiet’ 
er?” the buss-budget owner challenged. 

“No, definitely no!” 

“Well Ican,” the owner announced. 

He did, with the help of a lumber 
yard and a blacksmith shop. 

Using at the top and bottom of his 
rig some specially-made angle irons 
strong enough to hold up a house, he 
rigged up a piece of four-by-four 
wooden beam to support the burner as 
the diagram shows. His arrangement 
takes the weight of the burner off the 
furnace. Metal-to-metal contact be: 
tween the burner and the furnace was 
eliminated by providing a 4” air sp..ce 
(Please turn to page 114) 


There’s Real Value 
in Selecting 
Top Quality Transformers 


Jefferson Ignition Transformers are 
universally recognized as the ultimate 
in design and precision construction. 
Dependable, long-life transformers are 
of prime importance to the oil burner 
manufacturer, dealer and service man 
who values a reputation for quality 
equipment and workmanship. 


» 


Se hast i ite ill as sn Lik ih i ohn 
4 
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‘The engineering and production know-how of Jefferson has 
been an important factor in the wide acceptance of oil heating. 
For over 25 years, Jefferson research, design and manufactur- 
ing techniques have produced transformers to make oil heat-. 
ing successful, safe and sure. Jefferson’s contributions to the 
industry have helped to eliminate many of the objections that 
originally existed . . . Old timers in the business remember 
the many handicaps—‘puff backs’’, ‘‘radio interference’’, “‘oil 
flooded basements’’, “‘cold homes’’, etc. 


Working intimately with oil burner en- 
gineers since the early days, Jefferson 
engineers have kept pace with the many 
and rapid developments of oil heating. 
Jefferson’s traditional and uniform qual- 
ity standards insure the top performance 
demanded by users of oil heat. 

JEFFERSON ELECTRIC COMPANY 


Bellwood, Illinois - - 
In Canada: Canadian Jefferson Electric Co., Ltd., The name “Jefferson” has always 


384 Pape Ave., Toronto, Ont. meant the finest in transformers. 
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Everyday Snags 


(Begins on page 110) 


at all points where the burner used to 
touch the furnace, and stuffing this 
with rock wool to avoid air leakage. 
“Of course, he’s crazy if he expected 
me to do things like that to quiet his 
job,” the service man says. “But aside 
from that, anybody interested in quiet 
furnace-burner unit operation ought to 
see this job. It’s the quietest little pres- 
sure-fired furnace I ever heard!” 


Shooting Chimney Trouble 


Although Christmas presents for 
policemen may be on the decrease in 
New York because it’s been mentioned 
that everybody on his beat need not 


give a patrolman such a present, there 


still are peculiar advantages to being 
a policeman. Demonstrating this, one 
New York cop recently told his oil- 
burner service man he’d show him a 
quick way to clean a chimney. The cop 
shot his service revolver up the chim- 
ney using the clean-out door below the 





LITE-CAST 


COMBUSTION CHAMBERS PEAR 


QUICK HEAT 





Improved, Streamlined ... and Outstanding in 


QUALITY © EFFICIENCY © PERFORMANCE 








TONGUE & GROOVE 





Re) Tem aid 3 


ROUND 





JOINTS 


° SQUARE 
HIGHER 
SIDE WALLS 


t 
DOUBLE SEAL 
@ 


PRE-CAST 
FLOOR 


* MODERN 
AIR SPACE 














4 SHAPES 


25 SIZES 





Finishing Cement. 





COMPLETE PACKAGE INCLUDES: 
Combustion Chamber, Back Fill, Steel Bands and 


.75 to 12 G.P.H. 








STANDARD 


FOR 20 YEARS 





Close to one half million installa- 


Sales Helps Available—illustrated Catalog, 36 


smokepipe. 

Making a sweeping gesture of satis- 
faction at the pile of dirt that had 
tumbled down the flue, the cop told 
the service man, “You can’t do that. 
You're not a cop.” 


* * * 


Undersize Expansion Tank 


You can use any method you like 
for figuring the size of an expansion 
tank for a closed hot water heating 
system, but the proof of the pudding 
comes in the heating. Equipped with a 
tank that’s large enough, a heating 
plant does not spill water out of its 
relief valve when its temperature is 
raised from 70° to the maximum tem- 
perature at which the system operates, 
which usually is between 160° and 
200°. A system that spills hot water 
when heated to its maximum tempera- 
ture will take in cold water when 
cooled to room temperature. Con- 
tinually adding make-up water to a 
system is bad for the boiler and the 
piping because every gallon of fresh 
water contains just that much oxygen 
and minerals, Fresh water rusts-up and 
scales-up boilers and heating plants. 

Where a hot water heating plant 
provides summer-winter hot water and 
therefore seldom cools, “pressure 
charging” of the expansion tank can 
be used to offset the effect of an un 
dersize expansion tank. Here’s how to 
““pressure-charge” an expansion tank. 
Fill the system with water in the usual 
way and make certain to air-rid all the 
radiators. The closed expansion tank 
then will contain part air and part 
water, as the air originally in its under 
atmospheric pressure was compressed 
when you raised the pressure in the 
system by giving it water. Heat the 
entire system to its maximum tempera- 
ture. Then use a hand pump, a tire 
pump or any other suitable pump, to 
force into the expansion tank enough 
air to drive out the water and fill the 
tank entirely with air. Make room for 


tions are testimony to the sales 
making features of MONOGRAM 
COMBUSTION CHAMBERS. 


MONOGRAM 


page Reference Table, Wall or Counter Card, 
Direct Mail Folders, etc. 


PRODUCTS CO., INC. 


the air you are pumping into the sys 
tem by draining one or two pails o! 
water from the boiler as you pump in 
the air. All or part of this charge of aii 
will be lost, of course, if the pressur 











in the system is lowered greatly or 
| the system cools to room tem peratur 
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‘It’s what ha bpens 
after the installation 
that makes the difference 





" 





says W. R. Seelbach, 
Bryant-Seelbach, Inc., Buffalo, N. Y. 


‘You can’t tell a book by its cover” certainly applies in the case 
of oil heating equipment. My dealers know from experience that the 
real test of an oil furnace comes when it has been installed 

in a customer’s home. That’s where performance counts. And that’s 
where Bryant Oil-Fired Winter Air Conditioners or Gravity Furnaces 
make the difference. Underneath the slick paint job and stylish 

lines customers find a masterpiece of heating engineering. Every detail 
in a Bryant, from the fine, trouble-free controls to the quiet, efficient 

oil burner, is aimed at one thing . . . the kind of 

performance that makes owners happy and keeps service calls 

at a new low in the oil heating business. 

More and more dealers are discovering every day that Bryant pays 

extra dividends in the form of fewer call backs, and more new business 


because of customer recommendations. If you’re not already acquainted 





with Bryant Oil-Fired Heating Equipment and these big differences, 


Bryant Oil-Fired 


isn’t now the time to get complete details? Contact your Bryant : 
Warm-dAir Furnaces 


distributor or write Bryant Heater Division, Affiliated Gas Equipment, 
Inc., Dept. 43, 17825 St. Clair Ave., Cleveland, Ohio. Broad line, including grav- 
ity, forced-cir and perimeter 





from 81,000 t to 230,000 Btu 


per hour Time-proven 
pressure-type burner, UL 
Approved. Sturdy, compact 


IN HEATING, 
AIR CONDITIONING, 
WATER HEATING 
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COMMERCIAL & . 
INDUSTRIAL 


oilburning 





by 


Kalman Steiner* 


— TWO ARTICLES preceding have 
described the control used for 
governing burner operation, in so far 
as ignition, combustion safety, safe 
boiler pressure or temperature, maxi- 
mum air temperature, boiler water 
level, and other operating features are 
concerned. This article will discuss the 
control of building temperature, which 
takes us outside the realm of strictly 
burner engineering and into the field 
of heating. 

In small buildings heated by direct 
radiation, the simplest form of tem- 
perature control is a room thermostat. 
Usually a time switch or clock type 
thermostat embodies night setback and, 
in commercial buildings not used over 
weekends, a weekly programmer that 
allows night temperature to prevail 
over Sunday or Saturday and Sunday. 
In multi-tenant buildings, the location 
of the thermostat poses a problem. For 
small apartments, as good a location 
as any is a public hallway, but the in- 
strument must be tamper proof—either 
a lock type or having a locked cage 
surrounding it but still allowing free 
circulation of air. The thermostat starts 
the burner upon call for heat, no other 
heating controls being necessary. 

A direct burner thermostat may be 
used also in moderate sized buildings 
with unit heaters. In this case, the unit 
heaters start and stop from a pressure- 
stat** on the supply pipe. The ther- 
mostat calls for heat, the burner starts, 
steam reaches the pressurestat which 
starts the unit heater; heat raises the 
room temperature to the cutout point 
on the thermostat, the burner stops, 


*C. Hoffberger Co., Baltimore, Md. ° 


**Pressurestat and many other commonly 
used terms are actually registered trade 
marks, including aquastat, airstat and 
vacuumstat. The use of such a term in these 
articles is not intended to refer to a specific 
product, unless the manufacturer's name is 
mentioned. 
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Design of the 
industrial Installation 


Part X—Control of building Temperatures—zone Controls and summer-winter Hookups 


steam pressure falls off, the pressure- 
stat stops the unit heater. The pres- 
surestat herein referred to is the “low 
limit” type, or reverse acting, that is, 
it makes a circuit on a rise in pressure, 
and breaks it on a drop in pressure. 


Zone Control—hot water Heat 


A few general principles apply to 
all zoning of hot water heating: with 
three zones or less, it is generally 
cheaper to provide a separate circula- 
tor, flow valve, and thermostat for each 
zone. For more than three zones, the 
usual arrangement is a central circu- 
lator, with a motorized valve and ther- 
mostat for each zone, Each zone con- 
troller should have provision for start- 
ing the burner—unless the burner op- 
erates under control of an aquastat** 
and maintains constant boiler tempera- 
ture as would be needed with summer- 
winter hookup—the separate circuits 
being in parallel, so that the first zone 
calling for heat starts the burner and 
the last one satisfied stops the burner. 
With a circulator for each zone, the 
thermostat pulls in a relay having two 
circuits—one for the burner and one 
for the circulator. With a central cir- 
culator but motorized valves on the 
zones, the thermostat opens the valve, 
which has a built in auxiliary switch 
for the burner circuit. 

Where the term thermostat is used 
in this discussion, it implies not only 
the room type, but also the outdoor 
bulb form of temperature controller. 
Furthermore, without having to repeat 
the same material in connection with 
each different form of heating, the 
comments made above as to thermostat 
location, night setback and locking 
apply. 

For unit heaters employing hot water 
as heating medium, each has its own 
thermostat, and the burner operates 
from the boiler aquastat. There should 
be a low limit aquastat on the supply 
pipe to the unit or, if it can be so ar- 
ranged, a central aquastat to lock out 


all units whenever boiler water is below 
a certain minimum temperature. When 
unit heaters and radiation are both en- 
countered on the same job, the radia- 
tion must be zoned with a motorize: 
valve, and the unit heaters with ther 
mostats, if there is a central circulator 
supplying hot water throughout th 
building. If not, then each zone has its 
own circulator, meaning that the ther 
mostat in the radiation zone has only 
to start its circulator, but in the unit 
heater zone the thermostat must start 
both circulator and unit heater. 

Many modern garden type apart- 
ment projects employ hot water heat- 
ing, either in conventional floor radia- 
tors or convectors, or in baseboard radi- 
ation. If the separate systems are not too 
large, or in other words if the smaller 
sizes of boilers, scattered through the 
project, are employed rather than 
larger central boilers, the heating con- 
trol can be localized to the boiler room 
and consists of means for varying the 
water temperature as it circulates to 
the radiation, an outdoor bulb con- 
troller being the preferred form. But 
larger boiler units must have subdivi- 
sions in the heating system, which can 
take the form of an individual circu’ 
lator in each building, or individual 
thermostatic control for each separate 
apartment, involving a motorized valve 
and thermostat per apartment. 

Where the determination of inside 
temperature, and the hours of daytime 
temperature, are left to the discretion 
of the tenant, as with individual apart- 
ment thermostats, then there should be 
some form of overall high limit placed 
on the system, most conveniently ac’ 
complished by means of an outdoor 
bulb controller limiting the temperature 
of the circulating hot water, and drop 
ping its temperature at night. 


Zone Control—Steam 


When radiation constitutes the on’ 
tire load on a steam boiler, each zone 
should have a motorized valve «nd 
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The magic of “motorized 
chimney draft” 


THIS IS THE WING DRAFT INDUCER 







































'**Motorized chimney draft’ provided 
by a draft inducer, can get you out 
of the worst kinds of trouble on old 
jobs, and on new jobs can give 
you the top-notch combustion and 
over-all performance that’s beyond 
the reach of the man who doesn’t 
know the magic of induced draft.” 








Quotation above from 
“Motorized Chimney 
Draft” in FUELOIL & P ca ca 
OILHEAT, Novem- § | 1 ———— . 
ber, 1951 issue : 


(At right) Wing 
Draft Inducer with 
side inlet installed 
in breeching, replac- 
ing standard elbow 


Eliminates tall, unsightly and expensive stacks. 


2. Cuts fuel costs. Gives higher CO2. Less ex- 
cess air. 


3. Smoke is reduced or eliminated. 
4. Helps maintain steady steam pressure. 
5. Permits increased capacities. 







The WING DRAFT INDUCER permits operat- 
ing at high efficiencies without regard to 
weather conditions. Thorough and complete 
combustion with high COz content is assured. 
Smoke is reduced or eliminated. Fuel costs 
are cut. 





Learn the facts of motorized chimney draft and 
insure better combustion. 





L..J. Wing Mf}.Co. 176 Vreeland Mills Road, Linden, N.J. yi sa an ain Sain eaiaglaan cinncstivapidancaalliaa 
Factories, Linden, N. J. and Montreal, Canada | L.J. Wing Mfp.Co. 
|.66 Vreeland Mills Road, Linden, N. J. 






Write for a copy of 
‘‘Motorized Chimney Please send me a copy of the reprint ‘‘Motor- 


© l 

Draft’, a detailed discus- | ized Chimney Draft’ together with a copy of 

sion of the benefits of in. | Your bulletin “Wing Draft Inducer”. 

duced draft from the I 
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ing dealer and service 
man. Use the coupon. A 
copy will be sent you 


DR AFT INDUCER immediately. 
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temperature controller, preferably with 
auxiliary switches on each valve, con- 
nected in parallel, so that the first zone 
calling for heat starts the burner and 
the last one satisfied stops the burner. 
To place the burner under pressurestat 
control would mean maintaining steam 
pressure constantly, often during pe- 
riods when all zones were satisfied, and 
result in needless fuel consumption. 
When the heating load consists en- 
tirely of unit heaters, a similar elec- 
trical zoning is possible, each thermo- 
stat controlling two circuits—one to 
start the burner, the other to start the 
unit heater. In the latter circuit there 
is also a control (either aquastat on the 
steam pipe Or a pressurestat connected 
to the steam pipe) to lock out the fan 
whenever steam is not available, there- 
by avoiding blowing cool air, As be- 
fore, the burner circuits of the individ- 
ual thermostats are all in parallel. With 
mixed load—direct radiation and unit 
heaters—the radiation takes a motor- 
ized valve with thermostat, the units 
take thermostats, with dual circuits as 


before described. 
Summer-Winter Hookup 


The preceding discussion has treated 
only of heating load, and has indicated 
that the burner will shut down when 
the building requirement for heat is 
satished. Very often, however, the 
boiler also carries the load of providing 
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the domestic hot water, or service hot 
water, The burner and control system 
then must meet a demand for hot 
water, day or night, throughout the 
year, winter and summer. Whereas for 
the duration of the heating season the 
building temperature can usually be re- 
duced at night below that maintained 
during the day, this does not hold true 
for hot water. 

In large hotels and apartments the 
hot water generator may consist of a 
bank of coils immersed in water, the 
coils being designed for steam as the 
heating medium, either for use with a 
storage tank or as a tankless or in- 
stantaneous heater. Admission of steam 
to the coils can be governed either by 
a motorized valve under control of an 
aquastat, or by a thermostatic steam 
valve, in which the stem is actuated by 
pressure changes which occur within a 
bulb immersed in the hot water, the 
bulb being connected to a diaphragm 
or bellows on the valve by a capillary 
tubing. 

If the boiler carries constant steam 
pressure, the thermostatic steam valve 
is the logical controller to use. But if 
the building is zoned and the burner 
will start only when a zone is calling 
for heat, then the hot-water generator 
is treated as a separate zone, with a 
motorized valve and aquastat, the for- 
mer having an auxiliary switch con- 
nected in parallel with the equivalent 
circuits on the heating zones for start- 
ing the burner. 

The more common case, however, is 
the typical apartment house hookup, 


Left: Thrush hot water circulator and right, M-H Aquatrol, combination motor- 
ized valve and supply water temperature controller. 
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Top: Minneapolis-Honeywell Weath- 
erstat, outdoor-element building tem- 
perature controller. 

Bottom: Marsh Tritrol, outdoor-bulb 
type of temperature controller. 


using hot boiler water as the heating 
medium in the hot-water generator, If 
the building is heated by steam and is 
not zoned, an aquastat under the boiler 
water line is connected in parallel with 
the thermostat, but of course the ther- 
mostat circuit also incorporates pro- 
vision for night setback. Where a 
steam heating system is zoned, as above 
described, with motorized valves and 
thermostats, the several auxiliary 
switches on the motors are connected 
in parallel so that any one can start the 
burner. 

The boiler aquastat is then connected 
into the same circuit, in parallel with 
the auxiliary switches. The application 
in the case of zoned hot-water build: 
ing heat is similar, the boiler aquastat 
being again placed in parallel with the 
zone switches for starting the burner, 
depending of course upon which of the 
systems described above is used. When 
boiler water is the heating medium in 
the hot-water generator, a circulator is 
often employed to pump boiler water 
through. This circulator needs another 
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THE FIRST PROBE HEATER SOLD 


ORIGINATED AND DESIGNED BY YULA 


A SAFETY Thousands tn use! 
Oil Burner Installation Contractors 


F U F L 0 j L ia E AT - e and Manufacturers, Board of Edu- 


cation and Builders all approve 
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YULA-TROL is the first-\ 
the original probe heater [ 


ever to be offered on the 





market! Thousands of in- 
stallations are a tribute to 
Yula engineering and de- 
sign ingenuity. 

Yula-trol was first — is best in quality and workmanship. Consult any 
leading oil burner installation contractor or manufacturer and they will 
tell you of their complete satisfaction with Yula-trol..the heater that 


can be purchased for any temperature rise or quantity oil desired. 








Write for Free Catalog for full details 
YULA WATER HEATERS, INC. 


Dept. Fo.5 | 166 West 225th St, New York 63, N. ¥. 






Gentlemen: 


EST. 1926 Kindly RUSH Catalog No. 0-29 to me at once. 


WATER HEATERS, INC. | Xe 


TREET @ LOrraine 2.9610 @ NEW YORK 63 
166 WEST 225th S rrai adidas 


MEMBER OF FUEL OIL & WATER HEATER MFGRS. ASSN. 
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pull cold oil! 


After many years of outstanding on- 
the-job performance, the Kraissl ''60" 
pump has been acknowledged as one 
of the most efficient for heavy oil serv- 
ice. For direct burner service installa- 
tions—or booster service on pump type 
burners. Of the internal gear type, the 
"60" is machined to close tolerances— 
for maximum vacuum characteristics 
with heavy oil. The outstanding design 
advantage is the ball bearing, V-Belt 
reduction drive-connected to pump by 
means of loose coupling, which elimi- 
nates side deflection from pump shaft. 
Suction and discharge sizes from !/," 
to 2". Capacities, 75 to 2100 GPH: 
pressures to 100 psi. 


Write for Bulletin A-1193 





Standard & High Pressure 


SEPARATORS 


Adequate strainers for both suction and 
discharge service are essential on every 
heavy oil installation. Kraiss! separators 
are available in single and duplex units 
for both standard and high pressure 
service. Available with Underwriters 
Labels from |/," to 4"; larger sizes up 
to 6". 

Advantages of our design are: ease of 
cleaning; and interchangeability of sep- 
arator baskets—from coarse straining to 
fine filtration. Cleaning of removable 
separator baskets restores original effi- 
ciency—thus eliminating normally ex- 
pensive replacement costs. 


Ask for Bulletin A-1430 


If you have any special prob- 
lems—or need more informa- 
tion—please write us fully. 
You will receive a prompt and 
at rr detailed reply, 


{ 
A 


KRAISSL°- 


295 WILLIAMS AVE., HACKENSACK, N. J 
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| aquastat for controlling its operation 


from the desired temperature in the 
service water system. 
Air-conditioned Buildings 


Theatres, office buildings and other 


| structures are sometimes equipped 


with year-round air conditioning, in- 
cluding winter heating and summer 
cooling. This article cannot hope to 
discuss complete control of such sys- 
tems or equipment, Our interest lies 
principally in the separate heating 
units needed for isolated parts of the 
building that are not included in the 
central air distributing system. In thea- 
tres, for instance, a central unit heats 
the air (or cools it in summer), there 
being a system of ducts and controlled 
dampers for distribution. But certain 
special spaces, such as vestibules in 
front of main lobby, ticket booth, 
stores or offices, may have direct radia- 
tion independent of the central unit. 

Obviously, control can be had from 
motorized valves with thermostats. Or 
if these stores have unit heaters, then 
the unit takes a thermostat, with pres- 
surestat for lockout whenever steam is 
not available. The real problem in these 
situations is that of providing “off 
hour” heat for stores and offices that 
are used many hours before the theatre 
opens, a problem that can be solved by 
careful segregation of the theatre load 
under control of a time switch, and an- 
other time switch to handle the non- 
theatre load. 

Air conditioning may introduce a 
control system not heretofore men- 
tioned in this series — pneumatic 
valves. Pneumatic systems consist of 
diaphragm type valves, requiring a 
change in pressure on the diaphragm to 
cause opening or closing of the valve. 
Air under pressure from a compressor 
and stored in a receiving tank is piped 
around the building and connected to 
the various pneumatic valves. The 
thermostats incorporate control or 
pilot valves that direct the air and 
causes changes in pressure to open and 
close the main valves. Pneumatic con- 
trol lends itself very well to modula- 
tion, meaning a gradual opening or 
closing, capable of being held constant 
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M-H motorized radiator valve. 


at any desired partial opening, and re 
versible to the opposite motion from 
Modulation 
adapting rate of flow to suit any mo 


any position, permits 


mentary load conditions, and can hold 
more uniform temperature. 








ARTCRAFT 


Direct Fired 


SPACE HEATERS 


THE MOST MODERN, ECONOMICAL 
AND FLEXIBLE METHOD OF HEATING 
LARGE AREAS 


SERIES "A" FOR 


© INDUSTRIAL 
BUILDINGS 


© BARRACKS 

@ REPAIR SHOPS 
© HANGARS 

@ WAREHOUSES 
e SCHOOLS 


6, RECREATION 
HALLS, 
CHURCHES, 
ETC. 


FIRED WITH GAS 
OR OIL 
Capacities: 200,000-2,000,000 B.T.U. 


(Also Suspended Furnaces, 
75,000-750,000 B.T.U.) 


Manufactured by 


Chicago Steel Furnace Co. 


9326 S. ANTHONY AVENUE 
CHICAGO 17, ILL. 
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The new way to bring heating costs down 
INSTALL 


JOHNSON 2Decl-Fuct BURNERS 
THAT OPERATE AUTOMATICALLY 


ON EITHER Onl on Gas! 


In regions where low-cost gas is available part of the time but not available 
constantly, Johnson Dual-Fuel Burners are an ideal installation. They 
enable the user to change from one fuel to the other whenever it is advan- 
tageous. If gas is available and cheaper .. . he can burn gas. When gas is 
not available, or when oil is cheaper . . . he can burn oil. And all in the 
same burner. Just a flip of the switch makes the changeover. (For a little 
extra cost, he may have an Automatic Changeover Switch which is con- 
trolled by outdoor temperature or by gas pressure.) 











These burners are available in Domestic, Commercial and Industrial sizes 
and types. All are completely automatic and equipped with the finest elec- 
tronic controls. They are engineered, tested and precision-built to give 
lasting service and satisfaction. See them at your nearest Johnson dealer, 
or write direct. 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif, 
401 No. Broad St., Philadelphia 8, Pa. 
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OIL PRE-HEATING 
i} UNITS 





30-AV DUAL-FUEL, Rotary Burner, 20 to 400 H.P, 
























Anti-‘Syphon Valves 


PR-194 





APPROVED BY 
UNDERWRITERS’ LABORATORIES, INC. | 


FOR OILS UP TO No. 5 
Valves C5 and C10 are avail- 
able in 344” and 1/4” sizes. 


FOR OILS UP TO AND INCLUDING 
No. 5 


Valves BS and B10 are avail- * Integral adjustable thermostat elim- 


able in 34” and 1” sizes. (1” 
size is built up from 4" size 
with fittings.) 


No. 6 

Valve A is available in 114”, 
114.” and 2” sizes for 5 or 10- 
foot head pressures. 


You can be sure of the best 
when you order from Prefer- 
red, the oldest and the largest 
manufacturer of anti-syphon 





Permits pumping of oil but 
closes to prevent syphoning 
n case of suction line break, valves. 


mn, : 
$ O} 


i] 


PREFERRED UTILITIES MFG. CORP. V..-.)) 





1860 BROADWAY, NEW YORK 23,N.Y.  Yéaao”/ 


eloil 


FOR OILS UP TO AND INCLUDING ~ 





inates wiring problems. 

*% Adjustable temperature dial marked in 
degrees. 

* Available with both thermostat and motor 
control built into unit. 

* No relays or auxiliary controls needed. 

*% Available with pipe-thread or flange 

header. 

* Wattages from 1000 through 7500. 

* Conservative watt-densities prolong 

life, minimize carbonization. 









WRITE DEPT. FO FOR DATA SHEETS 
PRS-152 & FRS-152 


ELECTRO-THERM INC. » SILVER SPRING, MD. 
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by 
Frederick Kraissl, Jr., P.E.* 


a BEING GUILTY of over- 
emphasis, I think it can be gen- 
erally accepted that the pump is liter- 
ally the heart of the oilburning system. 
The pump bears the same relationship 
to the oil circulating system as the 
heart does in the body. Fortunately in- 
dustry is not able to do as good a job 
as was performed by the Creator or the 
production of pumps would of neces- 
sity be severely curtailed, reducing the 
number of jobs for individuals who 
rely on maintenance or upkeep as a 
vocation. 

Accepting the Biblical span of life 
of three score years and ten as a stand- 
ard, we are living with a pump that is 
performing for twenty-four hours con- 
tinuous service over a period of seven- 
ty years. 

Most modern designers feel that if 
pumps are engineered to give continu- 
ous service with industrial oilburner 
installations for a period of ten years, 
that industry has been served well and 
all economic factors have been ob- 
served, Of course, if oils with entrained 
abrasives are encountered, this will 
greatly shorten the span of life of the 
pumps. Another means of abusing 
pumps is to force them to operate un- 
der conditions of such high suction lift 
or long suction lines, that cavitation 
results. 

Without getting too technical, cavi- 
tation in pumps can be defined as a 
condition where the flow of liquid 
through the suction line is insufhicient 
to fill the displacement chamber of the 
pump at the rate at which the displace- 
ment action occurs. When cavitation 
occurs it is usually audible and this in 
itself is frequently undesirable. 

Cavitation occurs most frequently 
with viscous materials although it is 
by no means limited to liquids of high 


*Consulting Engineer and president and 
chief engineer, The Kraissl Co., Inc., Hack- 
ensack, N. J. 
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Heavy oil booster Pumps 


A pplication and Advantages of their use with industrial Burners 


viscosity. Many a motor boat operator 
has experienced “revving up” his en- 
gine to the point where the propeller 
cuts a hole in the water. In this case 
the propeller is displacing the water at 
a faster rate than the surrounding sea 
can fill the void which the propeller 
has created. 

It is therefore obvious that the more 
viscous a liquid becomes, the slower 
will be its flow under the same condi- 
tions. Consequently it will take longer 
to fill the same cavity and when a dis- 
placement chamber is being created by 
a time cycle mechanism, this rate of dis- 
placement must be slowed down to 
avoid cavitation as the viscosity of a 
liquid increases. 

When this matter is clearly under- 
stood, it will be apparent why the same 
mechanism that can handle a liquid of 
low viscosity at high speeds should be 
slowed down when it handles a liquid 
of high viscosity. It also explains why 
pumps for handling viscous heavy oil 
should be operated at relatively slow 
speeds. 

It will be noted in our consideration 
of this matter that we emphasized the 
fact that for explanation purposes we 
were keeping the conditions the same. 

We do have a little margin for 
changing conditions and everything we 
do to reduce the vacuum or suction 
characteristics required of the pump, 
the greater favor we do the installa- 
tion. We are familiar with the “Save 
the Heart” campaigns being conducted 
for humans. We could draw an analogy 
by suggesting a save the pump slogan 
by reducing suction requirements of 
the pump. 


Industrial burner Pumps 


Let us explain this as follows: Pumps 
for industrial oilburner installations 
should be positive displacement pumps 
manufactured with close clearances. 
Such pumps when properly designed 
and manufactured should develop rela- 
tively high vacuum characteristics, 

While the vacuum characteristics of 
the pump is a good measure of its capa- 


bilities, this does not mean that the 
pump should be continuously operated 
under high vacuum conditions, as this 
usually results in cavitation, The in- 
stallation should be designed to employ 
a pump of high vacuum characteristics 
but utilized under the lowest possible 
suction conditions for continuous serv- 
ice, The initial high suction character- 
istics are required to pick up the oil 
from the supply tank and develop pres- 
sure on the burner in the minimum 
possible time, after which the vacuum 
should drop to the point of overcoming 
a minimum suction lift and line fric- 
tion. 


Use of pump Sets 


The use of independent pump and 
motor sets for the direct operation of 
oilburners is time-tested as a most de- 
sirable type of installation and has as 
one of its many advantages the fact 
that the pump sets can be placed at the 
nearest possible point to the supply 
tanks, reducing suction lift and line 
friction in suction lines to a minimum. 

Pump type burners are by definition, 
burners with integrated pumps. Con- 
sequently the pumps are positioned at 
the location of the burner which in 
many cases is at a remote point as re- 
lated to the supply tank. Under such 
circumstances a longer suction line is 
necessary than would be required if 
independent pump and motor sets were 
used, positioned nearer the supply 
tank and this puts an additional bur- 
den on the pump of the pump type 
burner, particularly when handling 
heavy oils. 

Consequently, it is not unusual for 
the pumps of pump type burners, op- 
erating under such conditions to have 
a shorter length of life than the pumps 
of independent pump and motor sets 
where improved suction conditions 
have been provided. 

The symptom of this type of trou>le 
is usually the failure of the pump to 
pick up the oil and build up pressure 
on the burner within the allocated 
time. 
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Replacing the pump of the pump 
type burner is not always the best an- 
swer for two reasons. It does not re: 
lieve the long suction line condition 
which means that it may be only a mat- 
ter of a comparatively short interval 
before the pump replacement must be 
made again. Of possibly greater im- 
portance is the fact that the long suc- 
tion line might be introducing such 
critical conditions that the slightest 
wear of the pump of the pump type 
burner, will cause it to fail to perform 
satisfactorily. 

Even though good quality control 
and test methods are used in produc- 
tion departments, reasonable manufac- 
turing tolerances must be permitted so 
that pumps can be produced at eco- 
nomically usable prices, Consequently, 
slight differences in performance char- 
acteristics of new pumps should be ex- 
pected, although all pumps must pass 
the minimum requirements specifica- 
tions. Sometimes pump type burner 
operating conditions are so critical that 
when replacement pumps are required 
several new pumps must be tried be- 
fore one can be found that will per- 
form satisfactorily. 


Booster Pump Installations 


Many installation and service organ- 
izations are finding that the use of 
booster pumps have many advantages 
and this is becoming an alternate pro- 
cedure over the replacement of the 
pumps of the pump type burners. The 
basic advantage is the fact that it per- 
mits the correction of the long suction 
line. The booster pump ‘is installed 
near the supply tank with a short suc- 
tion line and what formerly was a long 
uction line is now converted into a 


am” 


— 


ng discharge line which usually pre- 


mn” 


ents no problem. 

Booster pump installations usually 
can be classified under two headings. 
Service operated booster pumps. 

Continuously operating booster 

pumps. 

In both cases the discharge line from 
the booster pump supplies the suction 
0: the pump of the pump type burner 
under a slight but positive pressure. 


tr 


en though a pump of a pump type 
urner may have failed under critical 
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Suction line conditions, this usually 
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s not destroy its usefulness in a 








SUPERIOR'S—~ 
4-HOLE HINGE IN 
STRAIGHT LINE FLOW 
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OIL HEATER 





ROTARY BURNERS 


DEPENDABILITY aad EFFICIENCY 


® Time-tested horizontal-rotary 


SUPERIOR COMBUSTION 
| TIMES TOWER, TIMES SQUARE, NEW YORK 18, N.Y. 


design. 

V-Belt Drive for the high cup 
speed essential to efficient 
atomization. 

Four-Hole Hinge circulates oil 
through oil heater so that hot 
oil is on the pressure side of 
the pump, allowing you to burn 
oil at higher temperatures. 
Adjustable Air Nozzle pro- 
vides accurate control of flame 
contour. 

Dual Pumps and Reservoir 
combined with Constant Oil 
Rate Control provide con- 
trolled firing regardless of 
viscosity variation. 

Burn any grade of oil. Also 
ovailable with combined gas 
burner for any type of gas. 
Fully automatic in sizes to 
500 bhp with dual ignition, 
and hi-low or fully modulat- 
ing control. 





for performance you can BA NK on 


INDUSTRIES 


Superior’s 4-Hole Hinge illustrates the point. 
It has the effect of placing the primary pump 
(which is enclosed in the reservoir) between the 
fuel tank and oil heater. Oil is brought to the 
reservoir by suction and pushed through the 
heater. This system relieves the pump of the 
unnecessary strain of pulling cold oil through 
the heater, and allows unlimited heating of the 
oil. The hinge also eliminates the need of 
breaking connections when the burner swings 
out of firing position. 

The 4-Hole Hinge is but one of the sound 
fundamentals which give Superior Rotary 
Burners the dependability and efficiency which 
result in dealer prestige and profit. You'll see 
more and more Superior Rotary Burners from 
now on. If you want to grow with them, write 
us today for details. 








WIRE IOI 


ROTARY BURNERS 






INC. 


123 





COMMERCIAL & . 
INDUSTRIAL 2 


oilburning — 





booster pump installation and where 
- the pump of the pump type burner has 
a Measuring or proportioning function, 
this will usually continue to operate 
satisfactorily as soon as the pump is 
supplied with oil. 


The service operated booster pump~ ~ 


functions much like independent pump 
and motor sets with separate burners. 
The controls are so arranged that when 
heat is called for, the pumps are started 
and pick up the oil sending it to the 
suction port of the pump type burners. 
I usually recommend the installation 
of a loop with a relief valve set just 
high enough to assure a slight positive 
pressure on the most remote burner, 
with a separate return to the supply 
tank. Too high a pressure in the suc- 
tion of the pump of the pump type 
burner might cause packing or seal 
trouble, and there is no point in look- 
ing for additional problems. Remem- 
ber that the job of the booster pump is 
merely to supply oil to the suction port 
of the pump type burner. If it does 
this, it is performing its function. 
Service operated booster pumps will 
shut down wsen the thermostatic con- 
trols shut down the burner and the ac- 


cal 


Pump Type Oilburner 

















. . « « Booster Pumps 


tion should be entirely automatic. 


Continuously operated booster 
, pumps are usually employed when cold 
oil conditions give trouble, Some form 
of heat exchanger or oil preheater is 
placed in the circulating loop of the 
booster pump so that oil is being con- 
tinuously heated even when the burner 
is not running. This type of installation 
is of great importance where intervals 
between burner operation are sufh- 
ciently long to permit the oil to cool 
down in the supply tank. 


The heat exchanger must of neces- 
sity be supplied by heating methods 
independent of the burner operation. 
When practical, electric heating ele- 
ments provide a clean and easily con- 
trollable method. Otherwise the circu- 
lating loop and other considerations 
are similar and, of course, the separate 
return line is mandatory, as depend- 
ence is being placed on the hot oil be- 
ing returned to the supply tank to keep 
the oil from cooling off during the in- 
terval while the burner is idle. 


Perhaps it will not be amiss to em- 
phasize again why I prefer separate 
return lines to the tank in all booster 
pump applications, If a relief valve is 
placed on the pump discharge and re- 
turns to the suction port of the pump, 
it will be obvious that if anything 
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causes it to stay open even to the slight- 
est extent, that air will recirculate from 
the discharge to the suction and the 
pump will fail to develop its suction 
characteristics when required. The 


slightest amount of dirt or grit settling 
on the seat of the relief valve can cause 
this trouble and there is plenty of this 
material in heavy oil. 

If the relief valve is employed with 
a separate return line to the tank, there 
is no connection with the suction of 
the pump and the suction characteris- 
tics of the pump cannot be lost due to 
this cause. If a little dirt or grit set- 
tles on the seat of the relief valve, it 
may fail to completely close. 

Pumps usually are selected to be 
conservatively above the capacity re- 
quirements of the burners and can gen- 
erally accommodate a slight additional 
by-pass but this is ordinarily of very 
short duration as the oil being pumped 
usually purges the material which has 
settled on the seat and carries it away. 

It is frequently hard to understand 
why booster pump installations are not 
always made in duplicate, each pump 
being capable of furnishing the re- 
quirements of all burners being sup- 
plied. 

In apartment houses and hotels, lo- 
cal Health and Employment laws 
usually require minimum temperatures 
during the heating season with penal- 
ties for violations. Industrial plants 
with large payrolls would be forced to 
cease operations until heat is available 
when this is necessary. 

Taking a chance on a single pump 
set seems poor economy when its cost 
is very minor as related to the values 
involved and it should be remembered 
that experience has shown that two 
pumps operated alternately, have more 
than twice the life of a single pump 
operated continuously. 
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ASHVE Engineers hear talk 


on apartment heating System 


THE DESIGN AND INSTALLATION of a 
radiant panel heating system usin< 
over nine miles of copper tubing in 
a modern skyscraper type apartmen' 
having enormous areas of single glas: 
was described by C. B. Genther, Pac 


Associates, architects and engineer 
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COMPACT 
CONVECTORS 


Steel or 
Aluminum Fins 





See 


Kingston, Penna. 
Wilkes Barre, Penna. | 


INDUSTRIAL 
Installation 








ALSTROM CAST IRON TANKLESS 


. . + featuring the built-in manual tempering valve 


@ PRECISION ENGINEERED @ RUGGEDLY CONSTRUCTED 
@ WORK-WISE IN DESIGN 








I. reasonably priced 
for volume sales 


2. easiest and quick- 
est to install 


3. dependable per- 





formance 
eliminates 
es service costs 
aX: THE M 
t LSTRO. CORPORATION fully 
omy guaranteed 


=~ 790 EAST 176 STREET - NEW YORK 60,N.Y 


* CY 9-2310 




















Have You Ordered 
Your Copy? 


THE NEW 1951 SPECIFICATIONS BOOK 
OF OILBURNERS WILL BE 
MAILED SAME DAY AS ORDER IS RECEIVED 


Ihis New Edition has been compiled to include all 
specifications and data from last edition, as well as 
specifications on current models 


introduced since then. 


Ihe kook is sectionalized and 
indexed for quick reference. 
220 pages size 514 x 8. PRICE 
12 


$1.25 each. or more $1.00 


each. 





PRICE 


$1.25 
PLEASE MAIL REMITTANCE WITH ORDER 


HEATING PUBLISHERS, INC. 


2 West 45 St. New York 36, N. Y. 
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HIGH CAPACITY | 


RADIATION | 
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Offers Lowest 
Installation Costs 


That’s right! To install a Preferred Horizontal Rotary 
Oil Burner costs less than any other industrial oil 
burner. Exclusive and patented features cut time and 
labor needed for wiring, brickwork and piping. For 
example, all basic burner components are completely 
wired to the terminal junction box. Preferred has been 
able to lower installation costs because of their years 
of experience as a dealer, installer and distributor of 
oil burners. And they have put this practical experi- 
ence to work for you. 

Originally designed to meet the exacting requirements 
of the Preferred Unit Steam Generator, its fully auto- 
matic operation with residual fuels proved so success- 
ful that it has won wide acceptance for conversion 
applications. 

It is available with associated Preferred products such 
as enclosed, pre-wired, union approved panels as well as 
pump and heater sets where applicable. 

At Preferred you get all major job requirements from 
a single source. : 















Unit Steam Generator 


The Preferred Unit Steam Generator is a custom-built boiler 
designed to maintain its guaranteed efficiency for a quarter 
of a century with a minimum of maintenance. It is the result 
of 28 years of combustion experience combined with the lat- 
est technical advances in pressure vessel design. That is why 
the Preferred unit offers the lowest installation cost, great- 
est economy and longest life of any steam generator. : 


Write for Burner Bulletin 175, t 

material cost pre Rona an your Se oo 
v) PREFERRED UTILITIES 

\4 }) MANUFACTURING CORPORATION 


ne 1860 BROADWAY, NEW YORK 23, N. Y. 


PR-201 
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LATTNER HRT 


Specially designed, fully insulated, 
small automatic units for:— 


CLEANERS & DYERS 
SMALL LAUNDRIES 
GARMENT FACTORIES 
TIRE RETREAD PLANTS 
DAIRIES & CREAMERIES 
BAKERIES — HOSPITALS 
CANDY FACTORIES 


Sizes:—3-5-10-15-25 horsepower. 
A.S.M.E. Code & Nat'l Board. Vertical types available. 


P. M. Lattner Mfg. Co., Cedar Rapids, lowa 








at a meeting of the Illinois chapter, 
American Society of Heating and 
Ventilating Engineers, April 14. 
Mr. Genther stated that heat is sup- 
plied by two oilfired, low pressure hot 
water boiiers and heat is transferred 
to the forced hot water heating system 
by a 
pointed out that the converter absorbs 
the static head of the heating system 
so that the boilers may be operated at 


water-to-water converter. He 


low pressure. 

Describing the apartment heating 
layout, Mr. Genther said that it con- 
sists of a forced hot water up-feed 
system with an expansion tank lo- 
cated in the penthouse. Individual 
apartments are heated by radiant coils 
embedded in the 7 in. concrete slab. 

According to Mr. Genther, when 
the outdoor temperature is 10 degrees 
below zero and the outside wind 
velocity is 15 mph, the temperature 
of the water supplied to the coils is 
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175 F. The water temperature drop in 
the coils was said to be 30 degrees. 
The average water temperature for 
this design condition is 160 F and the 
calculated surface temperature of the 
concrete ceiling (for the 18 in. coil 
spacing) is 113.6 F. About 70 per 
cent of the heat supplied to each apart- 
ment is from the ceiling; about 30 per 
cent from the floor. 

Many of the exterior walls of the 
apartments consist largely of single 
glass and the members in attendance 
asked a number of questions regard- 
ing the comfort of the tenants. Mr. 
Genther said that results, to date, 
from the standpoint of comfort, in- 
stallation costs and operating costs 
have been satisfactory. He pointed out 
that most of the tenants have draw 
draperies which are used in the eve- 
ning and which are often used during 
hours of sunlight, particularly on the 
west exposures. 








Hev-E-Oil dealer Contest 
in New York and Chicago Area 
FRANK M. WYMBS, Heavy-Oil-Burner 
Distributors, New York 58, N. Y., has 
announced a sales contest running 
from March 1 to June 30 for dealers 
in the New York and Chicago terri- 
tories selling Hev-E-Oil Burners. 
The first prize, a television set, will 
go to the salesman selling four Hev-E- 
Oil burners, Three other prizes will 
go to salesmen selling’ three, two and 


one burners respectively. 


Picture story Brochure 


published by Brown Div. 


“TOMORROW IS TODAY,” a_ brochure 
which tells through photographs part 
of the story of process instruments and 
their importance to industry, both de- 
fense and civilian, has been published 
by Brown Instruments Div., Minneap- 
olis Honeywell, Philadelphia 44, Pa. 


OR 
RAYFIELD BURNERS F 
No. 4 or No. 5 HEAVY OILS 


s./HR. 
MODEL JR.-1.00 to 5.00 GAL 
MODEL D4- 3.00 to 12.00 GALS./HR. 


1. Fully Automatic 
2. Self Cleaning Nozzle 
3. Self Lubricating 
. All Electric Operation | 
. Pays for itself from savings 
6. Burns the cheaper No. 5 0 


C. Lk. RAYFIELD COMPANY. - 
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PATENTED COMBUST 
HEAD OIL BURNERS 


TALYTIC OILS TO #3 GRADE 
MODELS =1.00 to 3.00 GALS./ HR. CAPACITY 


ing Economy 12 to 15% CO2 
“4 paneer with perfected combustion 


talytic oils easily i 
“ elem Vibration or pulsation 
5. Cuts user’s oil bills 14 po ee ¥ 
6. The ideal replacement 0 burn 


MeeS TED ST, .-« 
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Conversion 
Burners 
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Sun-Blaze 
Boilers 
for OIL 










Model WLC 
Furnace 
for OIL 
or GAS 


VCF Suspended 
Furnace 


for OIL el 








REG. U.S. PAT. OFF. 


AUTOMATIC 


HEAT . 





by 


A QUALITY BOILER 
PRICED for the 
MASS MARKET 


This new boiler unit is attrac- 
tively priced for the mass market 
— offers exceptional value for the 
money — enables Master Kraft 
dealers to go after volume sales. 

Features for easy selling and 
easy service are: Removable top 
for easy cleaning — 200 GPH 
tankless heater which is revers- 
ible to give top performance on 
either steam or hot water — 
every inch of welding is external 
(no hidden welds) — equipped 
with reliable, high performance, 
patented Master Kraft oil burner, 
and a gas burner is available at 
low cost. Rated 300 feet steam 
or 480 feet water. Now—a 
genuine Master Kraft boiler 
priced within reach of every 
pocketbook. Mail the coupon 
below for further details. 


TE a 





MANUFACTURED BY 


HARVEY-WHIPPLE, INC. 


SPRINGFIELD, MASS. 


A PIONEER 
IN AUTOMATIC 
HEATING 








r 





Economy 
Boiler 





REG. U.S. PAT. OFF 


Two Styles of Jacket 
This boiler comes with a 
‘“\wrap-around” flush jacket as 
shown above or with the 
“cover-all” extended jacket 


as shown at left. They are 
both exactly the same boiler, 
controls, tankless heater, and 
burner except that the style 
pictured at left completely 
encloses everything as shown. 
Both jackets are the same 
beautiful blue hammered sil- 
ver finish. 

Aa on Gee 


HARVEY-WHIPPLE, INC. 
Dept. F0-36, Springfield 2, Mass. 1 


Please send me full information about i 
the new Master Kraft Boiler. ; 
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Manufacturers 


Letivities 


Honeywell assigns 26 Men to 


industrial field sales Staff 


TWENTY-SIX SALES ENGINEERS have 
been added to the field sales staff of 
the Industrial Div., Minneapolis- 
Honeywell Regulator Co., Minneap- 
olis, Minn. 

The new field salesmen, who have 
recently completed a 13-week inten- 
sive training course in instrument 
maintenance at the company’s Brown 
training school in Philadelphia, have 
been assigned to 20 of the company’s 
branch offices in the United States. 
The men and cities to which each had 
been assigned were listed as follows: 

Harry R. Nichols and Edward J. 
Roach to East Orange, N. J.; John J. 
Heavey, Syracuse; John M. Caylor, 
Harrisburg, Pa.; Jack M. Fettig, Don- 
ald C. Roberge and John C. Sharp, 
Detroit: Vendel W. Immel, Saginaw, 


Mich.; Alexander W. Spears, Pitts- 
burgh; Axel H. Magnuson, D. J. Mc- 
Dowell, and Harry W. Spongberg, 
Chicago and Wilbur J. Smith, Mil- 
waukee. 

Also, Robert D. Werckle, Peoria; 
Leland K. Smith, Davenport; John S. 
Hafling, Louisville; Glenn Cullen, 
Billings, Mont.; Richard W. Polgreen, 
St. Paul and Minneapolis; John H. 
Tenison, Houston; Calvin L, Perilloux, 
New Orleans; Robert W. Smith, 
Kansas City; Jack T. Teed, Tulsa; 
Max R. Curtis, Salt Lake City; Rich- 
ard E. Roberts and Roland T. Wil- 
liams, Los Angeles and Harvey L. 
Tibbals, San Francisco. 


Barber-Colman Co. purchases 
Wheelco Instruments Assets 


BARBER-COLMAN CO., Rockford, IIl., 
has purchased the principal assets of 
Wheelco Instruments Co., Chicago, 
Ill., which manufactures indicating, 
recording and controlling industrial 
instruments and combustion - safe- 
guards. 

Present plans are to continue current 


operations in Chicago until manufac- 
turing facilities can be gradually trans- 
ferred to Rockford without serious 
interruption in shipments, No changes 
are contemplated in Wheelco’s na- 
tional sales and service organization. 


Watts Regulator Co. shows 
Products at plant Meeting 


WATTS REGULATOR CO., Lawrence, 
Mass., held an intensive training ses- 
sion at its plant, March 27 through 31, 
to acquaint its field representatives 
with a number of new products the 
company has developed. 

The sessions included a factory tour 
where the application and operation 
of the new products were thoroughly 
demonstrated. 

Cne of the new products on display 
was a temperature and pressure re- 
lief valve, Series No. N40, which has 
replaced the Series No. 40 “Auto- 
therm” relief valves in the Watts line. 

Other new products, including sev- 
eral new steam regulators, placed on 
display are soon to be released for 
distribution. 








New. 


80,000 BTU OIL-FIRED 


COUNTERFLOW 


BY ARMSTRONG 
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Wherever you ane 
YOU'RE ON THE ARMSTRONG MAP 
- » IN A STRATEGIC im 


Here's the 80,000 BTU oil-fired counter- 
flow winter air-conditioner you've been 
waiting for... produced by Armstrong! 
Brand new . .. designed specifically for 
the increasingly popular slab floor or crawl 
space construction in the basementless 
one-floor-plan home. Return air is drawn 
into the top of the unit; heated, filtered 
air is forced out through the bottom into 
the underfloor duct system. 


Unusually quiet operation makes this 
unit ideal for installation in a closet or 
utility room surrounded by living quarters. 
Equipped with the Armstrong D4 oil burn- 


Armstrong's two huge plants 
serve both sides of the continent 
quickly, economically. A ware- 
housing distributor, with a com- 
plete Armstrong inventory, is 
within a stone's throw of every- 
where. Wherever you are, Arm- 
strong's distribution system is set 
up to serve you. It’s better, quick- 
er, more profitable ... for you. 


er, especially designed for efficiency at 
low firing rates. Compactly built; built-in 
filter rack; two-tone blue baked enamel 
finish. Easily installed. 


There's profit in this unit—it fits — 
market like a hand in a glove. Write for 
specification sheet S-24. 


FOR GAS TOO. A special gas 
burner has been designed by Arm- 
strong, and is listed by AGA for use 
in this unit. Thus the eevee can be 
converted from one fuel to another 
at any time. BTU output is the same 
with either fuel. 


| 
FURNACE COMPANY 





COLUMBUS, p DOES MOINES, 
OHIO IOWA 


Please address Dept. FO at our plant nearest you. 


Warm Air Furnaces—Gas, Oil, Coal——a Complete Line 


May 
1952 
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ONLY MAID-O’-MIST 


CONVECTOR-HUMIDIFIERS 


OFFER THESE 
3 BIG ADVANTAGES! 





60% LESS AIR RESTRICTION 
O IN THE PLENUM! 


A Maid-O'-Mist exclusive, made possible by 
unique use of individual troughs. No flat bottom 
as in old-fashioned humidifiers to block flow of 
heated air. This makes them ideal for the srnall 
plenums of modern warm air furnaces. 


30 % aaa EVAPORATION 


Another Maid-O'-Mist exclusive. Entire area 
of each of the large evaporating pads is in direct 
contact with warm air ... provides 30% more 
evaporating area. 




















5Q% FASTER TO INSTALL! 


A time saver, a money-saver. Each Maid-O'-Mist 
Convector Humidifier comes completely assem- 
bled . . . ready to install. You just cut proper 
size opening in plenum and attach plenum frame. 
Slip in the factory-assembled unit and make the | 
necessary water connections. That's all. 


13 different 4ize4 available 


Maid-O'-Mist Convector Humidifiers have evap- 
oration capacities of | to 10 gallons of water 
per day, depending on size. Made entirely of 
non-ferrous metal and equipped with automatic 
(float-operated) supply valve. Design permits 
adjustment of up to 30° pitch for sloping bonnet 
furnaces. 











Get full information from your jobber, or write for 
Bulletin 701-B. 


Illustration shows Maid-O'-Mist Convector Humidifier installed 33> 
in a Winter Air Conditioner. 





AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


MAID -O’: MIST,Inc. 


3217 NORTH PULASKI ROAD . CHICAGO Gi, ILL. 
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. . . . Manufacturers’ Activities 


Torrington Manual describes 
air-moving Equipment 


MORE THAN 150 TYPES of air-moving 
equipment are described in the third 
issue of “How to Have Comfort from 
Moving Air,” a 200-page manual 
being distributed by The Torring- 
ton Manufacturing Co., Torrington, 
Conn. 

Torrington produces “Vairified” 
Air Impellers used by the manufac- 
turers of air-moving equipment who 
are represented in the guide. Specifi- 


cation and other data on their prod- 
ucts follow more than a score of brief, 
informative discussions on specific air- 
moving classifications, 

More than 50,000 of the manuals 
will be distributed to both trade and 
consumer groups. Each section was 
written by experts in the specific fields. 

Among the individual air-moving 
fields covered in the manual, separate 
from the specific product data, are 
dehumidification, deodorization, ven- 
tilation and cooling, home heaters and 
central heating systems. 





START 


NOW! 





Now that the Oil Burners of America have 
finished their winter’s work it’s time to start 


getting them ready for Fall. 


Make sure that every Oil Burner you sell or 
service is equipped with a FULFLO Filter 
and that every filter has a new Honeycomb 


Filter Tube. 


This will give you maximum profit by mini- 


mizing costly service 


calls and it- will 


give your customers the finest possible home 


heating at lowest cost. 


Stop costly service calls with Fulflo Filters. 


The Honeycomb Filter Tubes 
used in Fulflo Filters give true 
depth filtration of precision con- 
trolled density . . . ensure micro- 
scopic clarity of oil at the nozzle. 


COMMERCIAL FILTERS CORPORATION 


IF YOUR JOBBER 
CAN'T SUPPLY YOU 
WRITE OR WIRE US 


Boston 27, Massachusetts 
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G-E plans spring “Clean-Up” 
sales Campaign for Dealers 


GENERAL ELECTRIC, Bloomfield, N. J., 
has announced a spring “Clean-Up” 
sales campaign to its dealers on home 
heating and cooling equipment to run 
from April 15 through June 30. 

S. J. Levine, general manager of the 
G-E home heating and cooling depart- 
ment, outlined the program at a re- 
cent three-day meeting of his sales rep- 
resentatives gathered from all over the 
country. He said the large new home 
field and the huge replacement mar- 
ket have been set as the twin target: 
for automatic heating equipment sales 
during the campaign. Major emphasis 
in home cooling is being centered on 
G.E.’s new residential packaged aii 
conditioner designed for use in small 
and medium-sized homes. 

“The theme of the spring “Clean: 
Up’ campaign takes its cue from base 
ball,” Mr. Levine said. Describing a 
colorful folder which tells the dealers 
the story of the campaign, he said 
that it carries out the baseball theme 
by urging dealers to be “clean-up” 
hitters and not bench warmers. It tells 
dealers how to boost their batting 
averages by alert and aggressive sell- 
ing. 

G. W. Hart, manager of advertis- 
national 
advertising program by G. E. will 
back up the dealers’ selling efforts. 


ing, said that an extensive 


This schedule includes weekly ads in 
key city newspapers, insertions in 
consumer, home building and trade 


magazines, 


Lieblich named Johnson 
Distributor in New York 
H. LIEBLICH & CO., New York City, 
has been named distributor for the 
complete S. T. Johnson oilburning line, 
including new equipment and service 
parts, to cover the territory embracing 
Bergen, Middlesex, 
Hudson and Union counties in north- 
ern New Jersey, Nassau and Suffolk 


Passaic, Essex, 


counties on Long Island. 

Lieblich is maintaining a stock of 
burners and replacement parts at its 
centrally located warehouse at °6 
West 66th St., New York and Mur’ 
ray Lieblich will contact dealers ard 
appoint new outlets in the territory 


May 
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Today’s complete lines of Niagara warm-air fur- 
maces are the fruition of 62 years’ experience in 
manufacturing warm-air heating equipment. No 
matter what fuel is preferred—gas, oil or coal— 
there’s a Niagara furnace, either gravity or forced 
air, that will provide unsurpassed comfort at rea- 
sonable initial cost and economical operating cost. 
To many thousands of home owners in three gen- 
erations NIAGARA has come to mean maximum 
heat at minimum cost. 


AREAS 


2A ASMA EI TTY EMMITT 


YOUR PROFIT POTENTIALS WITH THESE 


NIAGARA o11-FRE> FURNACES 


with the Niagara Supra-flame 





Head (Pressure Type) Burner 














HI-BOY 


with Blower and Filter in base of fur- 
nace, for utility room or basement 
installations. 


¢- DOWNFLOW 


with Blower and Filter in top of fur- 





nace, for perimeter heating installa- 
tions, or heating systems for base- 
mentless houses. 








NiAGARA FURNACES 


are engineered for specific fuels: | 
OIL FURNACES FOR OIL 


GAS FURNACES FOR GAS 
COAL FURNACES FOR COAL 


NIAGARA is the word for Maximum 
Heat at Minimum Cost. 











Write today for complete information on the | 
profit opportunity with Niagara furnaces. h 
NIAGARA FURNACE DIVISION | 
Conventional type models—gravity and forced air THE FOREST CITY FOUNDRIES CO. 


—for basement installations rae including Deluxe 2500 WEST 27th STREET © CLEVELAND 13, OHIO 
forced-air models with 3-speed direct-drive blower. 


NIAGARA “5 GAS + OIL + COAL FURNACES suite" Je 


















POWERFUL 


VACUUM 


FURNACE CLEANER 


AND 


POWER BLOWER 
AT 
LOW, low price 




























Here’s the vacuum that gets you 
into the cellar at the lowest price; 
allows cheap cleaning jobs to de- 
velop into profitable service work. 
The Pullman Vacuum is inexpen- 
sive, powerful, portable and has no 


outside bag. It will handle home 
boilers and small industrial jobs. 
The compiete unit of efficient uni- 
versal motor, life-lubricated bear- 
ings, electro-welded steel container, 
capacity 1% bushels, baked enamel 
finish, plug-in casters, 35’ cord, 10’ 
hose and 27” crevice tool is only 
$111.65 dealer price. 
Send for name of 
nearest distributor. 
Jobber inquiries in- 
vited. 





USE to blow out fuel tanks, 
clean air ducts, registers, 
beams, floors and in shop 
maintenance. 





PULLMAN SALES CORP. 


MFR: BOSTON 19, MASS. 
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. . . « Manufacturers’ Activities 


Williams Oil-O-Matic holds 


regional dealer Meetings 


PROMOTION, ADVERTISING AND MER- 
CHANDISING PLANS of the Williams 
Div., Eureka Williams Corp., Bloom- 
ington, Ill., were outlined to New 
York dealers at a one-day dealer meet- 
ing at the Park-Sheraton Hotel, New 
York, April 9. 

This meeting was one of 19 regional 
dealer meetings which are being con- 
ducted by C. S. Stackpole, vice-presi- 
dent, Williams Division and E. H. 
Davison, general sales manager. 

Accompanying Stackpole and Davi- 
son on their trans-continental jaunt 
are T. H. Green, manager of dealer 
retail activities; W. E. Pflieger, special 
representative in Green’s department; 
W. K. Johnston, national field service 
manager; W. C. Barrett and N. A. 
Palmer, special representatives, and 
A. L. Agne, Eureka Williams adver- 
tising manager. 

Cities on the itinerary yet to be 
visited are Spokane, Wash., May 13; 
Seattle, Wash., May 16; Portland, 
Ore., May 19 and Salt Lake City, 
Utah, May 22. 


Timken underwrites dealers’ 
Cost in hiring Salesmen 


A “HIRE-MORE-SALESMEN’’ PROGRAM 
has been launched by Timken Silent 
Automatic Div., Timken-Detroit Axle 
Co., Jackson, Mich., to stimulate its 
dealers to build up their local sales 
forces. Timken is offering to pay the 
cost of hiring, training and outfitting 
the first 200 retail salesmen hired be- 
tween March 20 and May 20, 1952. 

Under the program set up, Timken 
Silent Automatic will pay the cost of 
administering a Scientific Salesman 
Selection Test. Also, each salesman se- 
lected, will be put through a week-long 
sales training course at the factory in 
Jackson, during which time his room 
and board will be paid by the company. 
A free Timken retail sales kit will be 
given each salesman completing the 
training course. 

A factory-prepared salesman _re- 
cruiting manual has been sent to all 
dealers to aid and guide them in the 
new manpower.campaign. 











SILENT STEEL 
SPLINES 


Will Not 
Nibble Out! 





Pats. Pending 


Replace spline couplings 
which have stripped out, 


loosened, or become noisy, with this 
heavy-gauge silent steel coupling. 
Guaranteed not to strip or loosen. 
Heavy-gauge steel prevents distortion. 





Conventional set-screw 
couplings available in 
all lengths and bores. 


Our 25th Year 





FLEXIBLE COUPLING 
MFG. CO. 


8145 South Dobson Avenue y 
Chicago 19, Illinois 





1952 
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NOW! G-E Home Air Conditioning System 


in 12,500 Homes 


New G-E Heating and Cooling system 
expands market for oil-fired warm air 
heating equipment. 


A development featuring 3-bedroom $12,500 homes, 
complete with G-E Year ’Round Air Conditioning, 
was opened on March 23rd at East Ridge Park, Dallas, 
Texas. This development attracted nationwide pub- 
licity in leading magazines and newspapers through- 
out the country. 

“Public interest is so tremendous it is hard to be- 
lieve; 25,000 people visited site on opening day,” ac- 
cording to a spokesman for Laughlin & Silver, Lewis 
& Lamberth, builders of the 210-home development. 

Now, no home can be truly modern without com- 
plete home comfort in all seasons. 

More and more home buyers and owners will be de- 

manding year ’round air conditioning, because Gen- 
eral Electric research and engineering have brought 
the cost within the reach of millions. 
OiL HEATING DEALERS! G-E Year "Round Home 
Air Conditioning is one of the reasons why a G-E 
Home Heating and Cooling franchise offers such tre- 
mendous and growing profit possibilities. 





| 

Please send me FREE information on | 

G-E Year ’Round Air Conditioning [J 

G-E Air-Wall System [J l 

NAME | 

General Electric Co. COMPANY . | 

Air Conditioning Div. | 

Sec, OH-5 ADDRESS | 
8 : 

comfield, W. J. CITY ZONE _ STATE ] 
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LIVING ROOM DINING 
154% 131" 8498 


BED ROOM DRYING YARD ? 
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NOTE HOW THE HOME is literally “built arourd’’ the compact G-E 
Furnace and Home Cooling unit in this plan of one of the 210 homes. 


Architect was George M. Marble of Dallas. 


THE G-E HOME AIR CONDITIONING 
SYSTEM OFFERS THESE ADVANTAGES: 


@ Packaged, fuel-thrifty G-E Oil Furnace supplies warm, 
filtered air when it’s cold; keeps air moist when it’s dry. 


@ The G-E Home Air Conditioner cools the entire home 
when it’s hot; wrings dampness from the air on muggy 
days. 


@ Both the cooling and heating units use the same ducts. 


@ The system is ideal for G-E Air-Wall installations—in 
homes with or without basements. 


You can put your confidence in— 


GENERAL @@ ELECTRIC 


133 








. . . . Manufacturers’ Activities 


Thermobloc Distributors 

get basic sales Training 
A TWO-DAY DISTRIBUTOR SALES MEET- 
ING was held by Thermobloc Div., 
Prat-Daniel Corp., South Norwalk, 
Conn.., to better familiarize its distribu- 
tors with the operation and capabilities 
of its warm air heaters. 

The dealers were divided into small 
groups—supplied with coveralls and 
given intensive instruction in light oil- 
firing, heavy oilfiring, and gasfiring, 
as well as the new combination gas- 
oilburner. Burners were completely 
dismantled by the distributors, then 
reassembled and started up. The groups 
moved into various stations on the 
Thermobloc assembly line and helped 
build new units. 

Round-table sessions were held cov- 
ering such subjects as credit, priorities, 
competition, market potentials, and 
promotion plans for the coming year. 

Model 2,000, which has an output 
capacity of 2,000,000 Btu/hr, was pre- 
sented to the group for the first time 
at a special ceremony to dramatize the 
unveiling of this largest addition to the 





£56 : 
Thermobloc Service Manager Bob 
Robinson conducts a class on heavy oil- 
firing. 


Thermobloc line. Thermobloc Manager 
Edwin Tarnoff explained construction 
details of the new unit before its un- 
veiling. 

The 1951 Thermobloc Sales Plaque 
was awarded to Parent and Kirkbride 
Co., Philadelphia, Pa., in recognition 
of that firm’s leading all others in 1951 
sales, at a formal dinner at the Long- 
shore Country Club in Westport. 




















© Compact... Tubeless 
Non-Pulsating 


®5 Year Factory 
Certified Guarantee 
against leaks 


Specially Designed 
for Oil Firing 
Easily adapted to 
Gas Firing 


(Convertible to Coal 
in Emergency) 






Low Priced Vertical Tubeless Unit 
5 sizes . . . Write for Information. 





134 


Series — M 











TLILIE 





| 
? 
| 


CAS Ree 


Plans made to produce 

Oil-O-Matics in Sweden 
FINAL DETAILS for the manutacture of 
Ojil-O-Matic 


manufactured by Eureka 


burners, 
Williams 
Corp., Bloomington, Ill., in Sweden 


low-pressure 


were completed recently at a confer: 
ence between officials of A-B Ljung- 
mans Verkstader, Malmo, and Eureka 
Williams Corp. in Bloomington. 

H. W. Burritt, Eureka Williams 
president, said present Swedish import 
restrictions had made it difficult to sup- 
ply sufficient Oil-O-Matic burners to 


TUBELESS STEEL BOILERS 


WITH THERMO-FLO PRINCIPLE 


Greatest Improvement in 
Boiler Design in 50 years 


Developed through many years of experi- 
ence in pioneering Tubeless Steel Boilers. 


THERMO-FLO System of Induced 
Water Circulation within the Boil- 
er assures Highest Performance, 
Quick Recovery and heats 3 times 
faster than similar designs that 
are now as obsolete as the old 
Model "T" Ford. 


Patent No. 2575723 
Issued Nov. 20, 1951 
Other Patents Pending 























Write for full information 


MANVILLE BOILER CO., ING. 


Factory:—Hackettstown, New Jersey 


Sales Offices:—415 Lexington Ave., New York 17. N. Y- 


May 
1952 
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There may bea 


profitable place 


for you in this 


Planned Expansion 


Le 
Program... 












A planned expansion program now makes available a limited number of 
Eagle-Picher franchised insulation territories. 


This development is an opportunity to join in the success achieved by countless 
individuals and firms who have obtained this valuable franchise in the past. 


It's good business to be an Eagle-Picher Insulating Contractor. 
This is proved by the success of scores of sound-thinking businessmen. 








Each one values his Eagle-Picher insulating franchise . . . considers it the best 
and most profitable in the field. Here are some of the reasons why: 


@ Eagle-Picher backs its contractors with a positive, field-tested and 
proved selling method. A method complete with hard-hitting and effective 
merchandising, advertising and sales promotion support. 


@ Eagle-Picher—famous manufacturer of top quality mineral wool—offers 
the industry’s most powerful and effective sales appeal: It’s the 
Certified Insulation Plan—a set-up that assures customer confidence. 


@ Eagle-Picher’s Quality Contractor Program protects every franchise 
holder’s good name ...is designed to assure consistently good profits. 


@ Eagle-Picher works in closest harmony with every franchise holder... 
over the years has developed a relationship unique in American industry. 


If you are aggressive, financially stable—have a good community 
reputation — and if you are interested in replacing an unprofitable line with a real 
moneymaker —we will be delighted to hear from you. 


Write today for complete information. 


THE EAGLE-PICHER COMPANY since 1843 


Building Insulation Department * Cincinnati (1), Ohio 
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. . . « Manufacturers’ Activities 


meet current needs, and a decision was 
reached for the Swedish firm to turn 
out Oil-O-Matic burners at their plant. 
It was pointed out that Oil-O-Matic 
equipment was used in Sweden for 
more than 20 years. 

Erik Eklund, president and Sten 
Almberg, works manager, represented 
Ljungmans Verkstader during the dis- 
cussions at the Eureka Williams plant. 
M. P. Langdoc, Oil-O-Matic manager 
of export sales, also participated. The 
Swedish industrialists were accompa- 


nied by Capt. Eilip Sloor of Stockholm. 


George T. Hall Co. adds 

new Products to Line 
GEORGE T. HALL CO., wholesale distribu- 
tors in six southwestern states with 
headquarters in Los Angeles, Calif., 
has added additional products to its 
line. Sundstrand Machine Tool Co. 
and Webster Electric Co, have named 
the company as distributors and au- 
thorized factory repair service stations 
and Minneapolis-Honeywell Regulator 
Co. has designated the firm as a stock- 
ing jobber for gas and oil controls, as 
well as reconditioned devices. 














1. Be sure you have a good “Spark” at 


the electrode tips. 


UHONMHE 


How You Can Insure Smooth, 
Positive Ignition Of The Oil Spray 


DELAVAN Type A 
(Hollow cone) 


NOZZLE 

















. Adjust the electrodes to the proper 
setting for the spray angle of the 
nozzle being used. 


. Install the proper type of nozzle to fit 
the burner air pattern. Some burners, 
particularly in sizes 2 GPH to 10 GPH 
need a full cone spray or a narrower 
spray to eliminate starting puffs. Other 
burners give smoothest operation with 












hollow cone sprays. 








angle. 






[se PELAVAN - i 


DELAVAN noz- 
zles are individually 
spray tested. Oil pressure, viscosity, 
ana temperature are accurately con- 
trolled to insure absolute accuracy in 
rate of flow, spray quality and spray 


WRITE FOR CONDENSED CATALOG 347¢ 








Each DELAVAN nozzle 
dust - tight 
with spray 
angle and type clearly 





packed in 





container 






printed on top 





DELAVAN 


MANUFACTURING CO. 
3009 SIXTH AVE., DES MOINES 13, IOWA 
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General Controls also has appointed 
Hall as distributor and factory ex- 
change depot. At the same time the 
company has been established as 
stocking jobber and repair depot for 
Penn Controls Co. and Detroit Lubri- 
cator Co. has named them as a replac 
ment and repair depot for gas and oi! 
valves and controls. 

In the specialty field the firm is act 
ing as factory distributor for McRay 
Proteco Rods for control of electrolysis 
and scale in water tanks and boilers. 


Iron Fireman plans for 
Expansion of rural Force 


PLANS OF THE IRON FIREMAN MEG. CO., 
Cleveland 11, O., call for expansion of 
its sales and dealership organization in 
rural and small town regions to give 
the company closer supervision to sales 
and service in the non-urban areas. 


Part of the Iron Fireman program is 
to have more competent engineering 
service, careful training by field men 
and district schools and exceptionally 
broad direct mail and newspaper cam- 
paigns, all aimed at aiding the Iron 
Fireman dealer in easily reaching his 
maximum market. 


Gulf to honor Employees for 
ten years or more Service 


GULF OIL CorP., Pittsburgh, Pa., will 
award 3,991 veteran employees who 
have served ten years or more, diamond 
and ruby service award emblems and 
engraved certificates, making a total of 
17,639 active employees or 40% of 
Gulf’s total working force who have 
been similarly honored. 

Employees become eligible for serv’ 
ice awards after completing 10 years 
service, and for each five-year period 
thereafter. 

Among the group to be honored this 
year will be two employees who have 
served 45 years each; 23 who have 40 
years’ service; 119 who have served 
35 years and 1,235 who have reached 
their first 10-year mark with the or’ 
poration. 

Awards are to be presented @t a 
series of luncheons, dinners, or similar 
functions throughout the comp ny 
territory both in the United St tes 
and foreign countries. 
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A man in white is lookin 


If you’re crazy, friend, you’re not our meat. 


If you’re smart, then our man in white is after you. He’s got some hot new 
ideas about furnaces, and you’re the man to sell ’°em. Everybody benefits. 


Cast your eye on this research and selling program: 


I. The hottest line of top-quality furnaces in the business! For instance, 
REGULAIRE*—the greatest furnace invention in 29 years! 


2. Furnace values so good people can’t resist em. More to come! 
3. The sweetest local co-operative advertising program you’ve ever heard of! 


If your sales need vitamins, our new program is just what the doctor ordered. 
Drop us a line —and we'll be out with our little black bag. Our medicine 
won’! cost you money — it'll make you money! 


Perfection Stove Company e 7352-C Platt Ave. « Cleveland 4, Ohio 





“Fanfition 


SUPERFEX FURNACES 


WITH Regulaine™ 


* Patents Pending 
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. . . .» Manufacturers’ Activities 


Blackmer Pump Co. moves 
Eastern Division Office 
THE EASTERN DIVISION OFFICE, Black- 
mer Pump Co., Grand Rapids, Mich., 
has moved to 441 Lexington Ave., 
New York 17, N. Y., C. V. Travis, 


division manager announced. 


M-H wins Sales Managers 
Association 1951 Award 
THE 1951 AWARD for outstanding sales 
achievement, annually presented by 
the Sales Managers Association, Phila- 
delphia, Pa., has been awarded to the 


Minneapolis - Honeywell Regulator 
Co., Minneapolis, Minn. 

Honeywell was selected for the 16th 
presentation of the award from a field 
of more than 30 entrants, Sidney M. 
LeBair, president and chairman of the 
award committee said. The award, 
known as the Howard G. Ford Award, 
was inaugurated in 1937, 

LeBair said that Honeywell was 
cited for “progressive expansion pol- 
icies and outsanding sales promotio 
techniques.” j 

Harold W. Sweatt, president of 








WINDSOR 
STEEL BOILERS 


horizontal tube series 
.- with extended jackets 


Steam: 320 to 3,000 sq. ft. 
Hot Water: 510 to 4,800 sq. ft. 













193 SEVENTH STREET 


BOILERS ° 





PROFIT- WISE 


PORTMAR GAS OR OIL FIRED STEEL BOILERS 


Meets every heating demand for steam or hot water 


In-demand boilers that assure long range customer satisfaction, Portmar 
steel boilers operate at high heating efficiency—producing low cost heat 
and abundant clean hot water all year ‘round. Priced “right” to meet a 
steadily growing market, contractors are discovering that Portmar boilers 
are easier to install and amazingly trouble-free. 







PORTMAR RESIDENTIAL 
STEEL BOILERS 


_ vertical tube series 
.-. with flush or extended jackets 


Steam: 320 to 1,100 sq. ft. 
Hot Water: 510 to 1,760 sq. ft. 


Larger boilers made to order 


"Engineered quality steel boilers for luxurious heating” 
= Portmar Boiler Company Inc. 


RESIDENTIAL, COMMERCIAL, INDUSTRIAL WATER HEATERS AND HEATING 
PORTMAR STEEL BOILERS 


heating 
contractors specify .. . 


GUARANTEED 
PERFORMANCE 
ON EVERY JOB 


@ scientifically ar- 
ranged heavy gauge 
steel, long life boiler 
tubes provides maxi- 
mum heat transfer 


@ large furnace volume 


@ long gas travels per- 
mit complete absorb- 
ing of gases for high 
efficiency and econ- 
omy 


e@ attractively designed 
boiler jackets add 
beauty to basements 





e@ large hot water 
tankless copper coil 






@ designed so that 
parts are easy to 
reach for proper 
cleaning 







tested with high hy- 
drostatic pressure 






Contact your jobber or write direct for 
literature and prices 


BROOKLYN 15, N.Y. 


¢ ROTARY WALL FLAME BOILERS 














138 


May 
1952 


Minneapolis- Honeywell, accepted the 
award at a special luncheon on April 
17 held in conjunction with a day-long 
sales managers’ conference at the Belle- 
vue-Stratford Hotel in Philadelphiz. 


Airtemp switches regional 


sales Office to Pittsburgh 


AIRTEMP DIV., CHRYSLER CORP., Day- 
ton, O., has moved its regional sales 
office from Cleveland to Pittsburgh, 
adding three district representatives 
to the Pittsburgh sales staff. 


J. F. Knoff, Airtemp general sales 
manager, said that the move was made 
because Pittsburgh is more centrally 
located in the region, which includes 
sections of Ohio, Pennsylvania, New 
York and West Virginia. 


The three men added to the staff 
are Stanley R. Kelly, former branch 
manager of the Cleveland Stoker Div., 
Pocahontas Fuel Co, and Ohio repre- 
sentative for the St. Louis Automatic 
Firing Corp.; Arthur E. Struck, pre- 
viously associated with Don Fisher 
Furnace Co. before joining Airtemp 
and Keene L. LeVan, who, before 
joining Airtemp in 1951, was with 
Westinghouse Air Brake Co, 


Newville Heating Supply named 
Rep. by International Heater 


NEWVILLE HEATING SUPPLY, INC., 
Royal Oak, Mich., which has recently 
started in the wholesale business, will 
act as distributor in the Detroit area 
for International Heater Co., Utica 
3, 4. 3. 

Recently the members of Newville 
Heating Supply, together with the 
Michigan representative of Interna: 
tional, visited the plant and main office 
at Utica. 


Thermolok Mfg. Co. names 
two Canadian Distributors 


TED STILER, sales manager, Thermolok 
Mfg. Co., Brooklyn 25, N. Y., has an- 
nounced the appointment of Kresno- 
Stamm, Montreal, Can., as Eastern 
Canadian distributor and Heating 
Equipment Co., of Winnepeg, Can 

as the Midwest Canadian distributor 
for Thermolok thermostat setting p”0’ 
tectors and the new Patcomatic bo:'< 


os 


protectors. 
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different Circulators 
TWO TYPES * HORIZONTAL OR VERTICAL 


FOR ITS RATED CAPACITY 
LARGER MOTORS ° HEAVIER CONSTRUCTION 


COMPARE capacities and motor horse power as well 
as size when you choose Circulators and you'll choose 
Thrush. Here is a complete line of horizontal or vertical 
Water Circulators to fit every heating job. They offer more 
for your circulator dollar because they’re built better... 
even the smallest sizes are rugged in construction and have 
larger motors with greater actual output than other makes 
of equal rating. That means less trouble on the job... 
fewer service calls and greater customer satisfaction. Pat- 
ented coupling eliminates vibration. Lubrication is sealed in, 
Ask your wholesaler about them or write Dept. C-5. 


H. A. THRUSH & COMPANY ¢ PERU, INDIANA 
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but under present conditions we must 
substitute to some extent a controlled 
economy for private enterprise or take 
the chance of losing private enterprise 
entirely. 


Accessory Division Luncheon 


The third annual Accessory Divi- 
sion luncheon took place on Wednes- 
day, April 16. It was a sell-out and 
probably topped the other two affairs 
for the interest it engendered. Clark 


L. Hastings, chairman of the Division, 
presided and Paul K. Addams, OHI 
vice-president, introduced head table 
guests and the speaker, the Honorable 
Homer E. Capehart, Republican Sena- 
tor from Indiana. 

He talked briefly on “Our greatest 
asset,” which he revealed to be the 
American system of Government. The 
strategic location of our country, its 
natural resources and other factors 
all contribute to our greatness, the 
Senator conceded, but our freedom of 
press, private industry, religion and 
speech stems “from the fact that we 





Do Your PRESENT 
PRECAST CHAMBERS 
Give You ALL these Advantages? 








1 « Low initial cost. 


2. Low installation 
cost — only 5 pieces 
to assemble. 


3. K-factor equal to 
insulating brick. 


4, Excellent perform- 
ance with either high 
or low pressure 
burners. 


>. Scientifically 
acked to prevent 
reakage. 


..« if the answer is NO -- contact us NOW! 


KOLB 


REFRACTORIES Meadow & Jackson Sts. 
COMPANY 


Philadelphia, Penna. 


KolbKast Insulated Chambers 
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are living under this system of Gov- 
ernment, a system that offers every 
American boy or girl an equal oppo. 
tunity with every other American, re- 
gardless of your color, creed or 
country.” 

We have the advantage of a syste 
that offers individual opportunity aid 
not collective opportunity, Senator 
Capehart declared. “It is the private 
enterprise system and we have been 
‘beating the brains out of it’ for too 
many years.” What we need, he ex- 
plained, is leadership in business, in 
the Government, in the churches and 
in the schools to teach the people what 
the American system of Government 
is and to tell them that “If there is 
ever a heaven on earth it must be to 
live under the American system of 
Government.” 

Unfortunately, though, “our leader- 
ship today “beats the brains out of it’ 
and has been doing it for the past 
twenty years.” The opposite to our 
system is Socialism or Communism, 
Senator Capehart stated, and “you 
can’t have both at the same time.” 
Under our system it always was in 
tended “that families would take care 
of families, that communities would 
take care of communities, and towns 
and cities take care of towns and 
cities, counties, counties, states, states, 
and each take care of his own. The 
Federal Government was to be the 
umpire. We are getting completely 
Today, 
everyone runs to Washington for help, 
creating a centralized Government, 


away from such thinking. 


where just a short time ago the Presi 
dent takes over the steel industry and 
the people aren’t particularly excited 
about it.” 

For too long we have been operating 
from emergency to emergency, and 
with each we lose a little of the Amert’ 
can system of Government, the Sena’ 
tor continued. Then, there are those 
in this country who would like to de- 
stroy it and too many who are going 
along with policies that eventually 
will destroy it. 

“Wake up, Mr. and Mrs, Amer’ 
ica,” urged Senator Capehart, “We 
are not teaching our American youth 
that the greatest asset we have i- the 
American system. We are prosp. rous 
and strong, but we are losing \vhat 
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has made us strong.” 

The Senator followed his short talk 
with a stimulating open forum, where 
for more than an hour he answered 
questions and answers from the floor. 


Secretaries’ Work Shop 


Fred S. Burroughs, national secre- 
tary, Distribution Division, OHI, con- 
ducted a Work Shop for secretaries 
of the local Chapters affliated with 
the Division, on Wednesday after- 
noon, April 16. Harold N. Mottram, 
Wisconsin Oil Heat Association, was 
the first of four chapter secretaries who 
spoke, recounting the experience of 
his association and its members in 
combatting natural gas in Milwaukee. 
He told how the oilburner industry 
organized an advertising and promo- 
tion program and its success in selling 
automatic oil heat. 

Second speaker was Fred N. Beck- 
with, Oil Heat Institute of New Eng- 
land. He outlined in considerable de- 
tail the organization and operation of 
the training program for oilburner 
technicians that his association has 


been conducting for the past seven 
years. Mr. Beckwith described how 
the courses are laid out, the manufac- 
turers who cooperate with lecturers 
and material, the bulletins and other 
information that the students receive 
and provided samples for the secre- 
taries of the prospectus being used for 
this year’s schools. The Institute runs 
fifteen schools during the year, held 
on five nights a week in three distinct 
areas of New England. 

Sheridan Taylor, Electrical Associa- 
tion of Philadelphia, followed with an 
outline of the functions and qualifi- 
cations of the secretary of a trade asso- 
ciation and John Hoback, Oil Heat 
Association of Central Pennsylvania, 
described his group’s “York Plan.” 
Under the 


operates a working agreement with 


plan his organization 
other associations in and allied with 
the oilheating field for the interchange 
of information and their common 
advancement. 

Fred Burroughs also spoke during 
the program and outlined the objec- 
tives of the Distribution Division for 
the coming year. 





Dealer Session 


A well-attended open session on 
Dealer Day, April 17, heard four in 
teresting speakers and participated in 
an open forum at the end of the prc- 
gram, Hollis Albert, chairman of the 
Distribution Division, presided at the 
meeting and - introduced Lionel 
Jacobs, V & E Products, who con- 
ducted the program and acted is 
moderator. 

Joseph W. Butler, Butler Oil Corp. 
and Deputy Auditor General of the 
Commonwealth of Pennsylvania, was 
the first speaker, covering the subject: 
“The fueloil picture and cooperation 
between OIC and the oilheat indus- 
try.” He explained that the Oil In- 
dustry Information Committee’s pro- 
gram was designed to sell the American 
people on the value to them of a free, 
privately managed oil industry and 
cited five reasons why independent oil 
marketers and oilburner dealers should 
cooperate with OIIC: He said, 

“The nationalization or regimenta- 
tion of any part of the industry will 
affect the small marketer more seri- 








INSTALL A GENERAL FUEL 


OIL FILTER ON 


EVERY HEATING SYSTEM YOU SERVICE 









FOR BIG, 
DIRTY JOBS 


MASTER MODEL 
2A-700 
FOR MEDIUM 
NEEDS 
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DELUXE MODEL 
2A-300 


STANDARD MODEL 
1A-25 
FOR SMALL 


HOMES, SPACE 
HEATERS, ETC. 


GENERAL 


CANADIAN FACTORY BRANCH: CANADIAN GENERAL FILTERS, LTD., 2679 DANFORTH AVE., TORONTO 13, ONTARIO 


* GENERALS assure clean, safe 








or large. . 





fuel oils for your customers— 
stop costly “call-backs’’ for you 


Positive absorption with GF’s double filter element. Finest felt 
cartridge removes the finest dirt particles. Inner wire mesh 
strainer prevents collapse, backs up cartridge. 


Two-minute felt cartridge replacements mean easy service 
revenue for you for years to come. 


Your customers will WANT GENERAL FILTERS and the clog- 
free protection they offer the year ‘round by trapping im- 
purities before they reach burner nozzles. 


There’s a GENERAL FILTER model to fit every need . . . small 
. home, business, trailer, etc. All that’s needed is 
a wrench and a few minutes’ work. 


a Y inch layer of soot raises 


heating costs up to 25%! CLEAN RIGHT SOOT RE- 
MOVER cleans any system quickly, safely — leaves 


no residue. 


FUEL 
OIL 


FILTERS 


Za 


12890 Westwood Av 
Detroit 23, Michig 
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Like a sale the 
year ‘round— 





5 that’s the kind of 
savings the Venko 
Packaged Unit 
: by KOVEN nets 
your customers. 
0 onC Yes—modern de- 
; sign and selected 
controls mark 
prio gh q 0 down fuel bills. 
P priced Two sensitive 
p d do do colt aquastats assure ‘ 
mosaic pea abundant heat and hot water—dollars 
Stieiead ‘ worth of trouble-free service for a few 
: ass : cents a day. On your side of the balance 
Double co ° sheet—Venko is a short cut to tall savings 
i pervious to o 0 because it comes completely equipped 
d ple to ‘ for speediest installation. All wiring in 
pa —_ place. All parts properly installed. All 
i ‘ — oe controls thoroughly tested. No costly 
yh q ilibrated and adjusted Soe ce waiting for missing parts. No expensive 
WS? S sagh ti = service calls. More and speedier in- 
CALS i 0 ’ stallations... 


¥ + 


O\ AY NATIONALLY ADVERTISED 


: WATERFILM BOILERS, INC. Sd 4 
KRU EGER, Serb GAUGES a division of L.O. KOVEN & BRO., Wee ‘ 
, GREEN BAY « WISCONSIN 154 Ogden Ave., Jersey City 7, N. J. 


Plants: Jersey City, N. J. * Dover, N. J. 
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ously than any other segment. Second, 
it has been demonstrated that the 
OIIC program will bring tangible re- 
sults to the small marketer in his own 
business by helping him win more 
friends and gain greater recognition 
in his community. The program can 
be used to tell the story of his own 
company. 

“Third, membership on OIC com- 
mittees will help the small marketer 
establish more cordial relations with 
suppliers and competitors. This is im- 
portant. None of us would be attend- 


ing this meeting today unless he be- 
lieves that there is much to be gained 
from personal association with his 
competitors. Fourth, through the use 
of OIC literature the independent 
obtains a proved business building 
program at small cost. 

participation in OIIC 


activities is an obligation of industry 


“Finally, 


responsibility. Every normal relation 
of life is a two-way proposition—a 
matter of give and take —and this 
applies to business relations as well as 
to others. However large or small your 
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H.C. Little No. 85 
Dual Wall Furnace 

For partition wall 
installation, next to 
chimney or with patent 
flue. 65,000 BTU per 
hour heat output. 
(Small H. C. Little Dual 
Wall Furnace available 
that produces 40,000 
BTU per hour.) 





Vv 


Living room view of 
No. 85 Dual Wall Furnace. 
Note return-air-intake 
and warm-air-output 
grilles, plus radiant 

panel for extra heat. 
(Hall side also has large 
intake and output grilles.) 





NOW’S THE TIME TO GET 
A BIGGER PORTION 
OF LOCAL HEATING 
EQUIPMENT SALES — 
WRITE TODAY FOR 
INFORMATION ON OUR 
COMPLETE LINE 





oil wall 
furnaces 


make them 
more desirable 
for heating 
small homes! 


ONLY H. C. Little Oil Wall 
Furnaces provide such luxuri- 
ous, fully automatic oil heat at 
such low cost! Patented low- 
voltage electric ignitor lights 
burner . . . thermostat regulates 
heat. No pilot light to waste fuel 
...MO moving parts to wear or 
make noise...no motors, no 
blowers, no fans of any kind! 


Progressive Low - Temperature 
Carburetion (only H. C. Little 
furnaces have it!) produces re- 
markably large heat output —yet 
leaves no soot or hard carbon 
deposits ! 





MC Lille 


Burner Company, Inc. 


Head Office: 
San Rafael, Calif. 


Factory Representatives in 16 Principal Cities 
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business may be, you owe somethiny 
to the entire industry for your con 
tinued progress and success. The cor 
tinued growth of your own busine: 
is definitely related to the progress « 
the industry as a whole. Therefor 
you should cooperate in endeavor 
such as OIJIC that are designed to ke« 
this industry strong and free. I regar 
it as an extreme form of selfishne 
to refuse to support movements th 
are for the benefit of all.” 

Mr. Butler reviewed the history 
the American petroleum industry du 
ing the 93 years since the first oi] we! 
was completed by Colonel Drake 
Titusville, in 1859. He pointed to the 
startling contrast between the Ameri- 
can standard of living today and that 
of 50 years ago, and of 93 years ago, 
and emphasized that this high standard 
would not have been attained without 
the contribution of a free American 
oil business. 

In outlining the threats to the con 
tinued welfare of the industry, he men- 
tioned the following principal groups 
who would nationalize or severely 
regulate it: 

1. Active Communists. 

2. Marxist socialists and other Com- 
munist sympathizers. 

3. Those who, without adhering to 
Marxist or other socialist doctrines as 
such, have lost faith in progress based 
on the creative urge of human per: 
sonality and believe that world prob 
lems can only be solved through gov- 
ernment control and regulation of 
industry and business. 

4. Those who have come to believe 
that the development and conservation 
of natural resources cannot safely be 
left to private enterprise, but that they 
should be transferred to government 
ownership and control. 

5. Bureaucrats and politicians who 
are motivated by a lust for power. 

He stated that the purpose of the 
Oil Industry Information Program 1s 
to bring about a recognition of the 
falsity of these theories and to convince 
the American people that their inter’ 
ests will continue to be best served 
by a free oil industry under a mint 
mum of government regulation. 

Frank J. Boyce, Ray Heat & Power 
Co., next spoke on “Commer. ial’ 
Industrial sales,” tracing briefly the 
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You profit TWICE when you 








hitch this Automatic Contro 
to every space heater sale 


What brand do you sell? 


ALLEN’S 

BARNES 
BENNER-NAWMAN 
BEYER 

COLE HOT BLAST 
COLEMAN 
COLEMAN (Canada) 
CREST (Canada) 


CREST-AIRE (Canada) 


CUSTOM AIRE 

DOMESTIC 

DRACO FIREBALL 

DUC-7HERM 

ENTERPRISE 

ENTE®PRISE(Canada) 

ESTATE HEATROLA 

EVANS 

EVEN-TEMP 

FAWCETT TORRID- 
Ol\./Canada) 

FESS! Canada) 

FINDLAY (Canada) 

FLOOR-O-LATOR 

FLORENCE 

GILLEN 

H.C. LITTLE 

HERCO HEAT FLO 
(Conada) 


INTERNATIONAL 
JUNGERS 

KEMAC (Canada) 
KLEER-KLEEN 

LACO 

LONERGAN 

MAGIC CHEF 
MARCHAND (Canada) 
MONARCH 
MONARCH (Canada) 
MONOGRAM 
NESCO 

NORGE HEAT 

ORAN 

PERFECTION 
PREWAY 

QUAKER 

QUAKER (Canada) 
SAFEWAY 
SCOTSMAN 
SIEGLER 

SILENT FLAME 
SUPERFLAME 
THARRINGTON 
THERMO-PRODUCTS 
TORRIDAIRE 
VIKIMATIC 
WASHINGTON FRUGAL 





Your customers won't be without 
Automatic Control... once you show them! 


Here’s the way to pocket an extra profit on the sale of every oil burning space 
heater. Your customers want the comfort and convenience of thermostatically 
controlled heat. They want its fuel-saving economy. They can have these benefits 
inexpensively if you'll sell this compact accessory with every heater. 

The A-P- Comfort Control is designed especi- 
ally for use on any space heater on the list at left. 
It’s easily installed, and as inexpensive as a sub- 
scription to your customer’s favorite newspaper. 
Show it, demonstrate it — and you'll sell it. 


Easy to install 


Anyone can install the A-P Comfort Control. Takes only a 
few minutes. No complex wiring. Kit furnished complete. 
Choice of electric or mechanical type—for popular makes 
of oil-fired space heaters. 


A-P CONTROLS CORPORATION 


(formerly Automatic Products Company) 
2458 N. 32nd Street e Milwaukee 45, Wis. e In Canada: A-P Controls Corporation Ltd., Cooksville, Ont. 
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advances made in burners using Nos. 
5 and 6 oils from the days when they 
were manual installations to today’s 
completely automatic systems. He dis- 
cussed these jobs, too, from the stand- 
point of controls and storage capacity 
and outlined the qualifications that a 
salesman needs to be successful in this 
field. Of particular importance, he 
said, is the service that may be re- 
quired on commercial-industrial burn- 
ers. So many of these burners are in 
use every day of the year that the 


service problem is not seasonal. It must 
be prompt and efficient, also, since in 
industry it can be calamitous if these 
burners have to be shut down for even 
brief periods. 

Mr. Boyce described his own com- 
pany’s operations, the territory it 
covers and in particular the tendency 
of industry to decentralize in the Chi- 
cago area, resulting in his company 
moving out into the territory outside 
the city of Chicago, The cities within 
120 miles of Chicago have become 
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For complete details on the Electrol Line 
of Oil-Fired Heating Equipment, write for your 


... IF YOU USE THE RIGHT BAIT! 


The big ones are there, just waiting to 
be caught—but they won't snap at 
just anything! 


It's the same with oil burner prospects. 
Plenty of big profit sales are there for 
the dealer who's got the right bait on 
his sales line. 


ELECTROL dealers know from experi- 
ence that an ELECTROL is a natural for 
pulling in all kinds of profitable sales. 
ELECTROL has the last-a-lifetime features 
no other can match. Meets today’s de- 
mand for more honest dollars and cents 
value. And there’s an ELECTROL burner 
to meet every heating requirement. 


NOW is the time to fish for the big ones 
in your area. And it’s really worthwhile 
with ELECTROL for bait! 


All the bait you need: 


Oil Burners Air Conditioners» Water Heaters: Boilers 





free copy of this new Electrol booklet. 





prime markets for industrial oilburn- 
ers as more and more companies move 
their plants into these outlying areas. 

While the market is there, Mr. 
Boyce continued, Nos. 5 or 6 fueloil 
generally is not available. This places 
an obstacle in the way of a sale, since 
the user would have to accept tank 
car deliveries of residual fueloil. There 
is a natural reluctance to this arrange- 
ment, mainly because delivery sched- 
ules are not too flexible and a minimuin 
of 10 days must be allowed for the 
arrival of a tank car. 

Mr. Boyce’s company as distributor 
for Ray oilburners, appoints dealers 
in the area and he referred to two 
types that have been particularly un- 
productive—those outlets that special- 
ize in so-called “over-the-counter” 
sales and the hardware store dealer. 
Neither possesses the sales knowledge 
or the technical know-how that the 
job requires and outside of the sale or 
two they had lined up in advance of 
their appointment as dealers they ex- 
hibit little or no activity. 

“There’s a real problem in locating 
competently trained equipment sales 
men and heavy oil salesmen,” Mr. 
Boyce said, “and it seems to me there’s 
a need for OHI, or some. similar 
organization, to sponsor a move that 
will create this needed force to cap 
ture the market for 5 and 6 oilburners 
that exists.” 

Getting back to the necessity of pro- 
viding local residual oil supplies, Mr. 
Boyce observed: “The ideal set-up for 
a ¥ or 6 oil dealer is a man who 1s 
already selling light oils to add stor’ 
age to his facilities to handle 7 and 6 
oil and take over the sale, installation 
and servicing of industrial oilburners. 
It requires a considerable investment 
initially and will take time to realize 
any appreciable return on the invest 
ment, but once the business is estab 
lished it represents a very large volume 
of 5 and 6 oil sales. 

“Let’s have a marriage of thoughts, 
ideas and capital, you fueloil dealers, 
and we'll honeymoon in every small 
town in the country.” 

The third speaker, Leslie A. Falk, 
Wisconsin Heating Distributors’ Divi 
sion of Wisconsin Ice & Coal Co. 
discoursed on “How to build domestic 
sales,” and traced the history oi his 
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“Yes, my 


‘skin-heat-in-seconds’ 
always gets you on the 
job in a hurry and 


ed 


saves fuel! 


Mies a prize winner at 
heating up faster... 
thanks to J-M 
Insulating Fire 


Brick!" 





J-M Insulating Fire Brick build fireboxes 
easier, faster—and save up to 10% on fuel 





Building an oil burner firebox quickly and 
easily with J-M Insulating Fire Brick. Labora- 
tory tests prove that these brick lower fuel con- 
sumption as much as 10%. That’s because they 


provide “skin-heat-in-seconds.” 


Surface of the firebox is white-hot. 


JOHNS-MANVILLE 


Within sec- 
Onds after the burner goes on, the entire inside 


Here’s a sure way to transform any 
oil burner into a champion at heating 
up fast and saving fuel. Build its fire- 
box with J-M Insulating Fire Brick. 
They provide a skin-deep curtain of 
white-heat intensity within seconds 
after the burner goes on! 


They will make the burner cleaner 
and quieter, too. They not only retard 
soot, smoke and odor. . . but their 
lightweight cellular construction 
holds operating noise to a minimum. 


You'll find J-M Insulating Fire 
Brick easy to install. They can be cut 
quickly with a hacksaw blade to build 
any shape or size firebox specified by 
the oil burner manufacturer. Recom- 
mended brick for domestic oil burner 
fireboxes are JM-20, JM-23, and 


JM-26. For industrial use . . 
and JM-3000. 


See your J-M Distributor for further 
information about these easy-to-use 
brick that heat up faster, save more 
fuel. Or write to Johns-Manville, Box 
60, New York: 16, N. Y. In Canada, 
199 Bay Street, Toronto 1, Ontario. 


. JM-28 










For sealing against gas 
and air leaks, use J-M 
FIREITE* Asbestos Furnace 
Cement. For lining 
hearths of rotary burn- 
ers, use J-M STAND- 
ARD FIRECRETE*—a 
hydraulic setting re- 
fractory — ready for 
use in 24 hours. 

*Reg. U.S. Pat. Off. 


Johns-Manville INSULATING FIRE BRICK 
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For “Skin-Heat-in-Seconds” in Fireboxes 
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Guardian 
IMPROVED 


FLEXIBLE COUPLINGS 


we . Improved 
Extruded 
Splined type 
Guardian 
Flexible 
Coupling 








“DYNA-LINE” 


Fabrication 
“They are made 
while running true" 


“Dyna - Line” Fabrication 
insures that all coupling 
components are permanent- 





ly and precisely aligned on improved 
: : Set-Screw 
a common axis. This re- cine 


sults in greatly reduced vi- 
bration, less strain and less 
objectionable noise. For su- 
perior performance, specify the NEW 
Guardian Flexible Couplings with 
“Dyna-Line” Fabrication. 

New dimensional and design specifica- 
tions have made Guardian couplings 
available in a broader range of torque 
capacities. Write for details NOW. 


GET THIS 
COMPLETE 
SERVICE KIT 


97% of to- 
day's require- 
ments can be 
met with this 
handy kit. Get 
one. Use it and 
keep it filled. 
Be ready for 
those extra 
profits on re- 
placements! 


Write for bulletins on Guardian valves for water and oil 
heating installations. All Guardian valves are 
Guaranteed Valves! 


FRODVUCTS. CORP, 


COUPLING DIVISION 


Dept. F-52, 1231 E. Second Street 
MICHIGAN CITY, INDIANA 
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| own organization to illustrate how 


it could be accomplished. The com- 
pany was founded in 1849 by John T. 
Kopmeier, when he started in the ice 
business, and today the third and 
fourth generations of the family own 
and operate it. In 1927, fueloil was 
added and in 1942 oilburners were 
added. The war intervened and only 
a small volume of business was done 
until 1946, 

It was then that the company began 
to earnestly establish themselves in the 
heating business. Mr. Falk advanced 
as the three logical steps to take in 
building a business the organization of 
a competent service department, effec- 
tive sales effort and intelligent sales 
promotion. 

Mr. Falk looks upon service as the 
“Keystone to building heating busi- 
ness,” being “the part or force upon 
which associated things depend for 
support.” At first, the company serv- 
iced only its own equipment, but today 
about half of its service calls are to 
repair or adjust other makes. Mr. 
Falk revealed that too much free serv- 
ice and too many unnecessary service 
calls were being made, as evidenced 
by the following analysis of 388 free 
heating service calls the company made 
during the months of October and 


November, 1949: 
No. of % of 


Type of call Calls Total 
Check-up and Adjustment 101 28% 
Incomplete installation 46 2 

Faulty installation 49 13 
No operating instructions 39 10 
Faulty equipment 36 9 
Faulty controls 36 9 
Oilleaks 29 7 
Miscellaneous improvements 19 5 
Wiring errors 16 4 
Incomplete service 
Poor fuel , 4 
Damaged property 
Temporary erty 
388 100% 


This analysis indicated the need for 
corrective steps to be taken in the 
operation and supervision of the serv- 
ice department. Today, every equip- 


| ment installer is required to make a 


report that he has completed the job 
by filling in a check list and signing 
it. Every salesman is required to cer- 
tify that he has instructed the customer 
in operating the burner before he gets 
his commission and as a further check 
on installation practices, each job is re- 
corded on a cost sheet within two days 
after it is completed. 
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Once the “keystone” has been set 
firmly in place, Mr. Falk continued, 
the sales organization must be set up. 
In his own case, he explained that the 
Wisconsin Ice and Coal Co. took some 
personnel from within the organization 
and some from outside sources, had 
them fill in applications, interviewed 
them and rated them before they were 
hired as salesmen. The general charac- 
teristics they developed for their sales- 
men are: 

1. He must be able to tell a convine- 
ing story. 

2. He must have a little of the spirit 
of the old Yankee horse trader in him 

3. He must feel and act as if he real- 
izes he belongs on the team; he’s a mem- 
ber of the varsity. 

4. He must be the eager beaver type. 

5. He must possess the knack of 
comparing his product with his com- 
petitor’s without knocking it. 

6. He must be a bit of an extrovert 
and like to put on a show. 

7. He must have the courage of his 
convictions. 

Once they are hired the salesmen 
still require training and this is best 
accomplished within the organization, 
Mr. Falk explained, and also by send- 
ing them to the factory for training 
there. An important part of his com: 
pany’s on-the-job training are regular 
early morning conferences, in which 
the salesmen, clerks, service dispatcher, 
ofice manager and others take part. 
Each gets a chance to make an actual 
sales presentation and eventually the 
program arrives at the point where 
each salesman tells the same coherent 
story and there is no fear that they will 
contradict each other. 

An important cog in the operation 
is a heating engineer who “supervises 
our service department and works with 
the salesmen.” When a salesman com- 
pletes a heating survey of a prospect s 
home, he makes a point of explaining 
that he is taking the survey back to the 
heating engineer to have it checked. 
The attractive brochure that he then 
brings to the homeowner contains an 
estimate for the installation, based 
upon the heating survey as verified by 
the engineer. 

In sales promotion, Mr. Falk d: 
scribed the use his company makes © 
newspaper, radio, television and dire: 
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101 Ferry Street ¢ St. Louis 7, Missouri 
FACTORIES: ST. LOUIS, MO. AND VANDALIA, MO. 





FOR OVER 50 YEARS 
MANUFACTURERS OF HIGH GRADE REFRACTORIES 
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NEW century Lo-boys with 


CONTROLLABLE HUMIDIFIER, AIR WASHER & PURIFIER 


Enthusiastic buyers increase Century dealers’ profits! 





Like all heating men, you realize the true facts about hu- 
midified heat. You know humidifiers are unsatisfactory 
unless they can be accurately regulated to compensate for 
weather changes plus differences in climate and home 
construction. You also know how easy and profitable it 
would be to sell a heating line offering built-in humidity 
that can be controlled to the exact degree desired. 

Only Century offers this important selling advantage. It’s 
a sales-closing exclusive for Century dealers. Century 
dealers proudly tell their customers, “YOU — not the 
manufacturer — determine the exact degree of humidity 
for your home. A simple humidistat, placed by your 
thermostat, permits accurate humidity control and makes 
your home a more comfortable place to live. You enjoy 
this heating ‘extra’ only when you install Century.” 
When you sell the progressive Century automatic heating 
line you profit from a line that’s years ahead of current 
standards. It’s a complete 
line too— 38 gas and oil 
units that sell and satisfy. 
Write today for the Century 


catalog and complete details. 
You'll be glad you did. 


CENTURY ENGINEERING CORP., 
Cedar Rapids, lowa. 


Advertised in Better Homes and 
Gardens and Small Homes Guide 


oe ase mime ee SR 
4 CENTURY ENGINEERING CORP. 
416 Third St. Cedor Rapids, lowa 


Z Please send me further details on your cowotetn | 


automatic heating line. 
Sy 









[] Gas Hi-boys 0D Oil Hi-boys | 

[) Gas Lo-boys LJ Oil Lo-boys 

[] Gas Counterflow (] Oil Counterflow 

(J Gas Conversion Burners (_] Oil Conversion Burners 
CL Hot Water Boilers 





d ... pioneers in automatic heating for over 26 years 
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mail advertising, as well as the com- 
pany’s participation in home shows and 
exhibits. The major theme, emphasized 
in all advertising and promotion is that 
the company sells oilburners, fueloil 
and service, hence, “All 3 is your guar- 
antee.”” Then, because the public has 
become pipeline conscious because of 
local public utility campaigns. Mr. 
Falk pointed out that all their fueloil 
trucks are labelled ‘Pipelines on 
wheels.” 

Success of the operation is evident 
in the figures he cited that showed 


equipment sales in 1946 totaled $100,- 
000 and in 1951 had risen to $680,000; 
fueloil sales during the same period in- 
creased from 1,700,000 gallons to 6,- 
000,000 gallons. 

Final speaker was C. M. Blickens- 
derfer, Sinclair Refining Co., whose 
topic covered retail marketing and the 
public services that embrace it. He be- 
gan with the observation that sales 


_ prospects for 1952 seem promising, 


with national income last year up 15%, 
disposable income showing a gain of 
8%, defense spending continuing and 










“NEWTYPE” 


STYLE R-43, PATENTED CONSTRUCTION 


FUEL OIL HOSE 


Here are the reasons why “NEWTYPE” is the 
profitable hose for fuel oil service: 


KINK-PROOF, NON-FLATTENING CON- 


STRUCTION, on or off the reel. 


FULL-CAPACITY FLOW from truck to noz- 
zle, regardless of sharp bends in the hose. 
LIGHT WEIGHT AND EXTREME FLEXI- 
BILITY—easy to carry out and re-reel. 
EXCEPTIONAL STRENGTH AND DURA- 
BILITY, with a tough, wear-resistant brown 
cover—assurance of longer service, lower re- 


placement cost. 


Play safe—put “NEWTYPE” Hose on your trucks, ‘ 


now, and make sure of the profitable advantages its 


use insures. 


CONTACT OUR NEAREST BRANCH FOR COMPLETE INFORMATION 


r a 
| MANAGEMENT AND FINANCING | 
| or 


o | 
| 

| KENTUCKY SYNTHETIC RUBBER | 
Soe 4 


] 
KN ae 









Branches: Philadelphia - 


Est. 1870 


Son Francisco - Seattle - 


GENERAL OFFICES, MILLS and EXPORT DIVISION, TRENTON, N. J. 


New York « Boston - 
Portland - Salt Lake City - Denver +» Houston «+ Distributors in Other Principal Cities 





Pittsburgh - Chicago « Detroit - St. Paul + Los Angeles 
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general business activity in this indus 
try being strong during the first tw 


months. All in all, he said, “There is 


increasing evidence on every hand that 
our shortages in 1952 will not be in 
terms of materials, but in terms of cus: 
tomers and sales manpower.” 

Gas competition, in all probability 
will continue to enhance its position 
Mr. Blickensderfer continued, particu- 
larly in pipeline areas, “but higher 
prices are inevitable, starting at th 
fields and continuing down to the con 
sumer. Natural gas should be priced on 
a reasonable basis and not priced s 
cheaply as to create an immoderate and 
insatiable demand.” Upgrading of serv 
ices in the oilheating industry is badly 
needed, he said, and perhaps gas com- 
petition will provide the needed stimu- 
lus. 

The fueloil supply situation is ex- 
cellent and the public must be con 
vinced of its long range availability, 
Mr. Blickensderfer stated, and there 
are abundant statistics to show that the 
supply of petroleum is ample for the 
foreseeable future. 

In streamlining his organization to 
upgrade his services, the dealer should 
be concerned with cultivating the prop- 
er attitude on the part of all his per’ 
sonnel and building good will by recog- 
nizing the customer’s viewpoint and in 
all ways making it pleasant and easy to 
do business. Such things as credit, serv 
ice calls, expressing appreciation for 
business and remittances should be 
watched carefully. Advertising, close- 
ly coupled with the other factors, serves 
two purposes. It builds public relations 
by telling the advantages of your prod- 
uct and provides selling support to your 
salesmen. 

In discussing oilburner service, Mr. 
Blickensderfer remarked that it takes 
two distinct patterns. First, where oil 
burners are installed by dealers who 
handle equipment only, the service 
usually is rendered by the dealer on an 
hourly basis. However, where the oil- 
burner installer also handles fueloil, he 
very often handles the service on a con’ 
tract basis. These package types of 
agreements are designed to average the 
cost of service to the customer in the 
manner of insurance and supply sei’ 
sonal work for service men. Many of 
the contracts include parts, almost «Il 
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Both of these trucks carry Gulf Solar Heat. But the truck that says 
“Gulf” will get the most business! 

Here’s why: 

Gulf is a famous name, known and respected by millions all 
over the country. It’s a name that means quality ... integrity... 
dependability. 

The man who handles Gulf Solar Heat and doesn’t capitalize 
on the Gulf name and reputation is missing a bet. And we mean 
a BIG bet! 

Take advantage of this name and make it work for you. You’ve 
got the finest product on the market. Tell everybody so! 


GULF OIL CORPORATION + GULF REFINING COMPANY - GENERAL OFFICES, 


eloil 











SOLAR HEAT 





PITTSBURGH, PA. 
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cover emergency service, some clean- 
ups and adjustments. Year-round serv- 
ice gives the dealer year-round reve- 
nue, reduces his sales costs and reduces 
turnover in manpower. “This agree- 
ment,” Mr. Blickensderfer added, 
“seems to offer the most satisfactory 
approach to a most troublesome service 
problem from the standpoint of cost. 
But, only the most closely supervised 
and thoroughly trained organizations 
can show a profit on service in these 
days of price ceilings and gas com- 
petition.” 


Active, aggressive top management, 
he continued, was never more impor- 
tant than it is today, particularly in 
these days of controlled economy. 
There is needed a thorough knowledge 
of costs to achieve the ideal point where 
unit cost to consumers will be salable, 
with adequate return to the manage- 
ment. 

The sale and service of fueloil and 
burners by a single organization, Mr. 
Blickensderfer said in closing, “is a 
logical arrangement to provide com- 
plete, responsible service from a single 





The Man With a Super 
Doesn’t Have To Wait= 
Business Comes To Him 


Cleaning old worn out heating 
plants with the Super Red Streak 
Model SH often produces the 
opportunity to sell the owner an 
oil burner. In addition to new 
business you make a nice profit 
from cleaning. 

The powerful new Super Red 
Streak Model SH provides both 
wet and dry pick-up, cleans all 
P+ ee of heating plants, cleans 

ebris from flooded basements, 
cleans boiler tubes. Super Chim- 
ney cleaning tools are standard 
equipment. They clean chim- 
neys from the basement, not 
from the dangerous roof. 










Super Red Streak 
Model SH — The 
heavy duty cleaner 
that has every- 
thing. 








@ NEW NON-CLOG FILTER BAG @ 


The new Supertex heavy duty suction cleaner filter bag is made of a 
special porous fabric with high resistance to clogging, and destruc- 
tive action of acids and chemicals in coal and oil soot and other dusts. 
These form a fragile film on the inside surface of the Supertex bag. 
This film breaks down and falls, leaving the pores of the bag ma- 
terial unobstructed and the fabric undamaged. 


@ Send for the FREE SUPER 
SALES PLAN BOOK. It tells you 
how to build a profitable furnace 
cleaning business. Your whole- 
saler can give you complete data 
on the Super Red Streak Model 
SH. Or write us. 






SUPER SUCTION 


“THE DRAFT HORSE OF POWER SUCTION CLEANERS” 


NATIONAL SUPER SERVICE CO., INC. 
1951 N. 12th St. Toledo 2, Ohio 


Sales and Service in Principal Cities 


in Canada: Plant Maintenance Equip- 
ment Co., Toronto and Vancouver 


“Once Over Does It” 





SINCE 191) ® 









source. I am confident of the continued 
growth of oilheating and in the ability 
of the industry to hold its growth.” 


Social Activities 


The Old Timers’ Club Jamboree on 
Tuesday evening, April 15, highlighted 
the week’s social activities. More than 
400 Old Timers jammed the Jamboree, 
welcomed a bumper crop of neophytes, 
and enjoyed the entertainment. 

A representative group of ladies 
came to Philadelphia and were wel 
comed by a committee, headed by Mrs 
H.R. MacAvoy. Mrs, T. A. Crawford 
was honorary chairman, Mrs. H. C 
Thorpe and Mrs. Lionel L. Jacobs were 
vice-chairmen, Other members on the 
committee were: Mrs. A. A. Abra- 
hams, Mrs. S. J. Bacal, Mrs. Fred 
Haab, Mrs. W. A. P. Henninger, Mrs. 
Frank L. Richdale, Jr., Mrs. J. H. 
Skaggs and Mrs. Walter A. Craig. 

They arranged programs for both 
April 15 and 16 for the ladies, The first 
day a morning sightseeing trip ended 
at the Philadelphia Navy Yard, where 
luncheon was served and the Yard 
toured, Again on the next day, activi- 
ties commenced with a tour of great 
national shrines in Philadelphia and 
then to the Sylvania Hotel for lunch 
and a fashion show. 

A sell out, OHI’s annual banquet 
had A.T. Atwill, Quaker Mfg. Co. and 
past president of the Institute, as toast- 
master. He introduced honored guests 
and presented an Aladdin's Lamp to 
T. A. Crawford upon the completion 
of his first term as Institute president. 
Charles C. Collins, former general 
manager of the May Oil Burner Divi- 
sion, also was the recipient of an Alad- 
din’s Lamp, in recognition of his un 
tiring service to the industry and the 
Institute, both as an individual and an 
officer and director of OHI. 

Conclusion of the presentation was 
the signal to turn the banquet over to 
the master of ceremonies for a fine en’ 
tertainment program, Last order of the 
day was the drawing for 14 prizes, 
those who had registered at the Enxi’ 
neering, Dealer or Industry Sessions 
participating. 

The next meeting of the board of 
directors of the Oil Heat Institute takes 
places on July 1 at Osterville (Cape 
Cod), Mass. 
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Gas Forced Air Oil De-luxe Flo-Warm 
Flo-Warm Furnace Furnace 


Tripl-ife Flo-Warm 
Furnace 














THE 


ILLIAMSON (7... 
HEATER COMPANY DZZ fein 


w 


AIR CONDITIONING 


zo rouR Gas, Oil, or Coal—there is a 
HEART'S Williamson Warm Air Furnace for 
CONTENT any size installation. Beautifully 

styled, built for life-time service, 
and designed for fuel economy, the 
models shown represent 60 years of re- 
search—and dealer satisfaction. For 
greater sales, easier installations, more 
enthusiastic customers and bigger prof- 
its investigate the Williamson Complete 
Line. Write for details— 


THE WILLIAMSON HEATER COMPANY 
Tripl-ife Square Cased Dept. FO-5, 4558 Marburg Ave. Tripl-ife Round Cased 
Gravity Furnace Cincinnati 9, Ohio 








Gas Gravity Furnace 


Oil Hi-Boy Furnace 


Pipe & Fittings 





Gas Burner Oil Burner 
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Wew WorKER 
FIRE TUBE STEEL BOILERS 


New Yorker Steel Boilers are designed and constructed 
to provide unsurpassed heating excellence, exceptional 
economy and long-life satisfaction. These outstanding 
boilers give the highest efficiency possible in hot water, 
steam or radiant heating. 


@ VERTICAL BOILERS AVAILABLE WITH ASME STAMP 


@ ALL BOILERS GUARANTEED FOR 1 YEAR AGAINST DEFECTS 
IN MATERIAL & WORKMANSHIP 


@ ATTRACTIVE BLUE & GRAY HAMMERTONE STEEL JACKETS 
Write or Call for Further Information 






























































NEW YORKER STEEL BOILER CO. INC. © Colmar, Pa. ® Lexington 784 or 838 








New Products liveliest action came from the demon- have air collection space, whether fit- 
stration unit that included the Taco ted with manual or automatic vents” 



















ee te ee Te Air Scoop, designed to rid hot water and “confidentially, only 37¢ addi- ’ 
cient, trouble-free performance; and heating plants of air bubbles. The tional on a trade-price basis provides 4 
4. The right price. manner in which the Air Scoop works —_- you with the air chamber.” Because 


The Atlantic #500 heating pack- was shown beautifully. Made in 34”, the “Chamber Vent” is made in all 
age, featured by the Atlantic Steel 1”, 14%”, and 1/4” sizes, this air sep- the different sizes needed to fit the 
Boiler Company, is designed for  arating device is something that every openings of convectors, all the installer 


easiest-possible installation; the man- — enthusiast for forced-circulation hot __ has to do is pick out the right size and 
ufacturer boasts that it comes com- water heating should know about. screw it in. Compared to the old- 
pletely piped and wired. To carry Dole Valve Company’s exhibit, as fashioned practice of making up an air 
things to an extreme, this oil-fired boil always, included some very attractive | chamber using pipe fittings, the 
er is mounted on a skid for easy han- items. Dole’s brand-new heating spe- “Chamber Vent” is supposed to save 
dling and shipping, and is shipped com- _cialty is the “Chamber Vent,” a com- —20 to 30 minutes’ time per radiator. 

pletely enclosed in a 500-pound-test — bination air chamber and automatic General Fittings Company’s new 
carton. It’s a watertube, wet-base boil- — vent for forced-hot-water systems. Use item for the show was the “Special- 
er fired by a pressure burner at from _ of this avoids having a steamfitter fool- Tee” for baseboard radiator installa- 
.85 to 1.25 gph; features a refractory ing around and wasting time with a tions. First, for the input or valve end 
firebox and a tankless water heater. mess of pipe fittings, says Dole. Also: of a radiator, this consists of a special 


In the Taco exhibit, probably the “All forced hot water convectors must reducing elbow, either 14%” x 14” or 


~OQ®O- 
PETROMETER 











Trade Mark 

Tank Gauge for Industrial and Home Oil Heating Installations aver, 

by No oil burner installation is complete 10 Models — for every size of fuel 

~ without a tank gauge. oil tank, from 20" to 50 feet in 

vertical depth, by any length. a 6 

6 . No finer Tank Gauge is manufactured Voie ato* 
OY than PETROMETER. Since 1926, Made and Guaranteed by 
ge very installation deserves a PETRO- LIQUIDEPTH INDICATORS, INC. 

® 43-22 TENTH ST., LONG ISLAND CITY 

4 METER Tank Gauge. STillwell 4-8042 
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THE SERVICEMAN’S BURNER 


Models Equipped with 
Shell Designed Combustion Head, 


INCREASE SALES & UNIT PROFIT 
Radiant performance is equal to the 
highest price burner — yet Radiant 


burners are priced to meet competition. 


PLUS 

* Low Upkeep 
Factory Guarantee 
National Distribution in Protected Territories 
Easy Installation with Minimum Servicing 





Write for The Biggest 
Oil Burner Sales Story Today! 


RADIANT UTILITIES CORP. 


8815 18th Ave., Brooklyn 14, N. Y. 








































WE HAVE MADE A 
MOVE TO GIVE YOU 


BETTER SERVICE 


Renick & Mahoney’s New Home 
Offers Greatly Improved Facilities 


We made so many customers and 
friends in our 25 years at 114 Liberty 
Street, New York City, that we outgrew 
our old premises. 


Now we are settled in our new, stream- 
lined headquarters at 380 Second Ave- 
nue, corner of 22nd Street. 


Our new location not only gives us 
more spacious and efficiently arranged 
offices, but affords greatly enlarged 
ground floor warehouse facilities for 
hundreds of oil marketing equipment 
items, stocked for quick delivery. 


Come and see our new home when you 
are in New York. The welcome mat is 
out. 


RENICK & MAHONEY, INC. 


380 Second Ave. (at 22nd St.) New York 10, N. Y. 
Telephone Algonquin 4-4202 


Complete Equipment for the Oil Trade 
SERVICE 




















. . . « New Products 


14” x 44”. Second, for the output or 
vent end of a radiator, this consists of 
the same sizes with a 1” vertical IPT 
port for the vent valve. Made espe- 
cially to facilitate installing fin-tube 
baseboard radiation, and said to save 
much time as well as improve the ap- 
pearance of the jobs, the same fitting 
comes in either iron or copper. 

Here’s another new item under the 
sun; another one of the new ideas that 
made it worthwhile for dealers to 
travel to the Philadelphia show: 


General Automatic Products Com- 
pany had a set-up showing its brand- 
new De-Airator tank for forced hot 
There’s a separator 
plate in the center of this tank; that’s 
what makes it entirely different from 
the ordinary basement expansion tank, 
which it does resemble. The separator 
plate provides two independent tanks, 
One is piped in the feed or supply line 
leaving the top of the boiler, and is 


water systems. 


effective at removing gases and vapors 
from the water leaving the boiler. 


The other tank is piped into the 








A TYPICAL 
INSTALLATION 


is shown here. 
Notice warm air 
outlet (grill at top 
of panel) is located 
high, so furniture 
can be arranged and 
used immediately 
in front of the 
furnace. 


New Oil Burning Forced Air Dual Wall Furnace 


A LOW COST CENTRAL HEATING 
PLANT, adaptable for houses with slab 
floors or low foundations, the new Kresky 
oil burning wall furnace incorporates sev- 
eral revolutionary improvements over any 
previous furnace of this type—the most 
important are in the following outline: 


CONTINUOUS AIR CIRCULATION is 
accomplished by means of a high volume 
fan, and a variable speed automatic control. 
With this combination a large volume flow 
of air at low temperature rise is maintained, 
eliminating drafts, hot zones and cold floors. 
The furnace has an output of 57,500 
B.T.U. per hour. 


WARM AIR, BUT COOL PANELS. 


Here, at last, is a wall furnace with panels 


you can touch anywhere without getting 


burned. This is true because of a Kresky 
engineering development: such a large vol- 


ume of air passes through the furnace that 


panels never get hot. 


YOUR USABLE FLOOR SPACE IN- 


CREASED. The unit itself takes up no 


space in the room,’and the 18” wall depth 
it requires is sufficient for extra book cases, 


storage or broom closets. 


INSTALLATION OF THIS FURNACE 


NEED NOT BE. MADE UNTIL HOUSE 
IS COMPLETED. No money is tied up. 
Just a simple framing job and provision for 
fuel and electric lines are required. Unit 
slips into place and can be in operation in 
an hour's time. 


SEND FOR FREE SPECIFICATION FOLDER, OR SEE YOUR KRESKY DEALER 


KRESKY MFG. CO., INC. 


2ND AND H STREETS, PETALUMA, CALIFORNIA 
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return line that goes to the bottom of 
the boiler, and will remove air and 
gases from water returning from the 
radiation system. Both tanks serve as 
expansion tanks as well as highly ef- 
fective de-airators. Automatic feed 
and relief valves are part of the tank 
unit; so are key-type air vents, used to 
balance the relationship of air to wa- 
ter, in the tanks. There’s lots to tell 
about this De-Airator tank, including 
points about “no air blocks in forced 
systems,” and the “spill and spread 
effect” of special baffles within the De- 
Airator tank. 

Ace Engineering Company had in 
its booth a completely-wired control 
panel and oilburner, horizontal rotary 
cup type of course, together with a 
boiler front plate on which the burner 
was mounted. Ace is now making a 
big point of tailoring its burner to boil- 
ers at its factory. All it wants is a 
boiler front plate or a blueprint of a 
boiler front plate, and it provides a 
burner properly mounted and wired. 

The Cleaver-Brooks Company an- 
nounced at Philadelphia a new model 
Hev-E-Oil burner, Model AMSH for 
up to 25 gph. This has the standard 
Hev-E-Oil features including low-fire 
start, use of No. 5 oil, all-electric 
(spark) ignition, and electronic con- 
trols. Fairbanks-Morse pancake mo- 
tors, 2 hp size for the size 5 burner, 
and 3 hp size for the size 6 burner, 
now are used in Hev-E-Oil burners. 
Pancake motors! 

Enterprise burner men, presenting 
a full line of horizontal rotary cup 
burners, had some new _ technical 
points to bring out in connection with 
their well-named P. D. (positive dis 
placement) metering pump, which in 
the Enterprise burner is the unit that 
gives the correct gph rate whether the 
heavy-fueloil used is extremely cold 
and thick or extremely hot and thin. 

Staffco Engineering Company had 
this news. Now it offers a complete 
“package job” consisting of the Staffco 
horizontal rotary cup burner alreacy 
mounted on a_ prefabricated steel 
mounting plate, plus standard or el 
tronic controls all wired up ready ‘0 
receive current and go to work. Tie 
mounting arrangement, developed by 
Staffco, includes a stand arrangeme:'t 
and a secondary-air damper. 
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COMBUSTION CHAMBERS 


Write us 
for 
«additional 
info rmation 
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HEAT-RESISTING 


STEEL 


SHEARED TO SIZE 











a 














=—] 


If you are using or contem- 
plating the use of heat- 
resisting steels for combus- 
tion chambers for oil burner 
furnaces, we are specialists 
in producing these types of 
steels. 

Whether you are a large 
or small user of these steels, 
our steel making facilities 
can offer exceptional service 
by especially shearing to 
your specified combustion 
chamber steel blanks, or 
multiples thereof. 


1 More quiet burner operation 
2 Cleaner heat 


3 Better temperature control 


4 Considerable savings 
on fuel costs 









BORG-WARNER CORPORATION 


Plant: New Castle, Indiana 





Ingersoll STEEL DIVISION 


310 South Michigan Avenue, Chicago 4, Illinois 


| 
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Make Extra Profits 


IN THE SLACK SEASON 





Keep your service crews profitably occupied all year 


round. Simply push furnace and boiler cleaning in 
addition to your present services. 

The G-E Heavy-Duty Cleaner is efficient, compact, 
mobile and easy to handle ... makes a big hit with 
cleaning crews (1 full h. p., weight only 43 pounds ). 
You can easily clean flues, air ducts and chimneys 
too, by adding the G-E Chimney Cleaning Kit. This 
includes shield, crank, flue brush, duct brush and 32 
feet of extensions. 

Start your crews now on this profitable addition to 
your business. 


YOUR FIRST STEP toward 


Lower Furnace Cleaning Costs and MORE 
Satisfied Customers is taken when you mail 
coupon below. 


Furnace and Boiler Cleaners 


GENERAL @@ ELECTRIC 


GENERAL ELECTRIC COMPANY, Dept. 22-1640 

1285 Boston Ave., Bridgeport 2, Conn. 

Certainly, I'm interested in more efficient Furnace Cleaning 
Equipment. Send details. 

NAME « dlshaas dais eS ates Seae thoes Sees : 

OUI oo saide czas Zseceaad Seecmeeendvees dA Meidegadeas aoe aed 
/, 1930): CS ee Brae ae Ae reee aa aI 
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. New Products 


Literature on the Patcomatic Boiler 
Protector turned up at the show, but 
which booth distributed it is a mystery. 
Made by the Patco Manufacturing 
Company, Inc., the Patcomatic is a 
low-water control for steam boilers. It 
seems to include a mercury switch and 
a low-temperature fusible element. 

The Weather-Man outside tempera- 
ture control system for large buildings 
and special installations, made by Au- 
tomatic Devices Company, Inc., and 
well-known to burner dealers interest- 


ed in large heating systems, had a new 
companion control at the Philadelphia 
show. This is the Weather-Flo con- 
trol. Governed also by outside weather 
conditions, this is aimed also to do 
better than an ordinary room thermo- 
stat. The Weather-Flo has great flex- 
ibility; it can be set for a maximum or 
design heating plant temperature rang- 
ing all the way from 70° to 220°, and 
is described as suitable for all types of 
hot water heating plants and all types 
of warm air heating plants. Its prin- 
ciple is to adjust the heating plant 
temperature precisely to match the 





WHY BLACKMER TRUCK PUMPS 
ARE EASIER™ 
TO INSTALL 


® _@-o- 


Flanged, 90° ells mount x 
three suction and four dis- 
charge connection positions. 
Optional on all sizes. 


Standard female threaded 
flanges. provide straight-in 
suction:and discharge 
connections, 





outside temperature, and to take sun, 
wind and other weather conditions 
into consideration also. 


McDonnell & Miller, Inc. turned 
up at the show with its impressive staff 
of heating and power plant specialists 
and its usual excellent display booths. 
This company proves that to do a good 
job an oilburner dealer must know 
much about control and safety devices 
for steam boilers, hot water boilers, 
hot water storage tanks, etc. The Mc- 
Donnell & Miller catalogues can give 
an equipment dealer a liberal educa- 
tion on these devices. New McDon- 
nell & Miller products at the show in- 
cluded No. 18 Series float valves for 
humidification, and the No. 201 tem- 
perature relief valve for hot water 
storage systems. 


Armstrong Machine Works, manu- 
facturer of the famous steam traps, 
brought to the show its brand-new 
control system for forced-circulation 
hot water heating plants. This is for 
all sizes of systems, from domestic to 
largest commercial and industrial. The 
system includes these parts: 1. A spe- 
cial room thermostat of unique design; 
2. A solenoid valve wired to the ther- 
mostat; 3. A pressure-differential 
three-way valve, made in 1” and 2” 
sizes. 


The thermostat is fitted with a Hay- 
don electric clock that in effect nudges 
its setting upwards once every min- 
ute. The result is that on cold days 
when the radiators should remain 
warm, the thermostat will be ‘‘on” 
once every minute, for a sufficient 
number of seconds to prevent the room 
temperature from dropping. 


The circulator runs continuously 
when heat is needed. A by-pass ar’ 











Twenty combinatio s for piping with the 
B 


rangement is used with the result that 


pump in any position make Blackmers the | 
the water continuously circulated 
| 


easiest of all truck pumps tall. This 
feature, with Blackmer’s outstanding’ pers 
formance, wins top rating for ac 
Truck Pumps. 


through the radiators either bypasses 
the boiler (because the thermostat cir’ 
cuit is open) or flows through the boil: 
er entirely or partly (when the thermo- 
stat circuit is closed). The solenoid 
valve, connected to the thermostat, 
serves as a pilot valve and signals the 
pressure-differential valve, causing it 
to open or close. A pressure differ- 
ence in the heating system, produced 
by the circulator, is what actually 
causes the pressure-differential three- 


40, 60, 100 and 200 G.P.M. SIZES e WRITE FOR TRUCK PUMP DATA 


A look “inside” Blackmer Truck 
Pumps shows why owners 
appreciate these pumps. 

- Write for Bulletin TP3. 


SINGLE 
& DUAL 


BLACKMER PUMP COMPANY e GRAND RAPIDS, MICH. 
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| INSTRUMENT WIRE a 
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Tested and approved 


| -for safety and 3 — = 
dependability beyond Ls 
IANC76 i 


APPROVED WIRES . 


80-90-105°C 
HOOK-UP WIRE 


SHIELDED WIRE 
AND CABLE 


FLEXIBLE CORDS 
COAXIAL CABLE 









All Chester wire and cable features the . 
extra dependability, long service life 


TELEVISION = and easier working qualities of plastic 
LEAD IN CABLE insulation. Their tough, impervious plas- 
GAS TUBE High Ss tic:«Coats provide maximum immunity 
TENSION CABLE to abrasion, weather, oil and most 


on guRNER chemicals. They are smooth, pull 
nition CABLE through conduit with minimum effort 
LE oo and present a fine appearance in ex- 
BLASTING WIRE posed locations. 


_ TELEPHONE WIRE There’s a Chester single or multi-con- 
“THERMOSTAT CABLE ductor wire or cable for practically 
every indoor or outdoor requirement 
, one pan including many special constructions 
ae a for the electrical, electronic, TV, radio, 
TW BUILDING AND. telephone and other industries. Why 
| FIXTURE WIRE = not write today for full information? 


CHESTER casiz corp € 


cue ER. N E W Yor K 

















Meise acticin OF QUALITY WIRE AND CABLE 
FOR EVERY ELECTRICAL AND ELECTRONIC REQUIREMENT 
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GAUGES! 


One sure way to avoid the headaches 
caused by faulty gauges is to insist 
on rugged Rochester “DUAL-DIALS.” 
Their solid, leakproof construction 
eliminates unnecessary service calls, 
gives long-life dependability and as- 
sures complete customer satisfaction. 





Why not profit by these outstanding ‘‘Dual-Dial’”’ features 


@ Solid head @ Permanent magnetic 
@ Pressure tight indication 

@ Easy to install @ Underwriters’ 

e@ Easy to read listed 


Ovér 214 million “Dual-Dials” have already proved 
theit dependability in service. Stocked by leading 
wholesalers for all standard basement oil burner stor- 
age tanks with 114” and 2” flanges. ORDER TODAY! 
Rochester Manufacturing Company, Inc. 8 Rock- 
wood Street, Rochester, N. Y. 


an DEPENDABLE Kan 


MANUFACTURING COMPANY, INC. Sls 
DIAL THERMOMETERS GAUGES AMMETERS 
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. . « » New Products 

way valve to open and close. The 
overall effect is continuous circulation 
of warm water through the radiation 
with a measured amount of hot water 
coming from the boiler once a minute 
and mingling with the continuously- 
circulated water. Exceedingly smooth 
heat should be the result. For what it 
accomplishes, the three-part system is 
simple enough. There’s good engineer- 
ing literature on this Armstrong heat 
control system, and it should be read 
by every dealer interested in highly 


developed heat control systems. 
Gasoroil Equipment Company dem- 
onstrated its new Safe-Fill Nozzle Plug 
at the Philadelphia show. This is a 
tapered neoprene nozzle plug, accord- 
ing to the manufacturer, designed to 
make it safe to tight-couple to a cus- 
tomer’s fill line when delivering fuel- 
oil. It is made, of course, for fueloil 
retailers. One model has a safety re- 
lief valve that opens at five pounds 
pressure and gives a loud hissing 
sound. Using tight-coupling to the 
customers tank and filling the tank 





NO BETTER BAGS THAN THE NEW HARVEY 


MMMM 


WS 


WD WRRNEN vac! 
VALLEN STREAM, REW NoRK 


BOSTON - BRIDGEPORT - 


MT. VERNON 
HIGHLAND PARK - NORTH PHILADELPHIA - WEST PHILADELPHIA - BALTIMORE - WASHINGTON - ARLINGTON 


HEAVY DUTY DUST BAGS 


Vl til VSO fy fy ppg yp, 


WY, 


IMPROVED FOR 
LASTING SATISFACTION | 


If you have a G.E., Premier, 
Doyle or Tornado Vacuum clean- | 
er, there's a Harvey Heavy Duty 
Dust Bag to fit. 


The Jumbo, with more filtering 
area reduces back pressure and 
gives maximum efficiency. For 


G.E. & Premier only. 


Bags for Kent, Pullman, and 
Harvey vacuum cleaners carried 
in stock. 


See the Sid Harvey catalog for 
new vacuum cleaners and re- 
placement parts for every Oil- 
burner, Stoker or Gas Burner. 





SID HARVEY’S ANNUAL OPEN HOUSE 
AND TROUBLE SHOOTING SCHOOL 


WILL BE HELD DURING THE MONTH 
OF JUNE. YOU WILL BE INVITED BY 
MAIL. IF NOT ON OUR MAILING 
LIST, WRITE FOR DETAILS. 











- HEMPSTEAD - JAMAICA - NEWARK - UNION CITY 





rapidly, the oil truck driver is warned 
by the hissing that the pressure on the 
fill line is higher than five pounds. The 
plug blows out of the customer’s fill 
connection at ten pounds pressure. 
The device is exceedingly inexpensive, 
and is said to save a fueloil company 
time and labor. It permits filling 
faster, according to its manufacturer, 
without chances of rupturing custom. 
ers’ tanks by putting excessive pressure 
on them. Other claims: It eliminates 
blow-backs, spillage complaints, and 
ruined lawns and shubbery. 

Fluid Systems, Inc., had an ex’ 
tremely educational display showing 
the unigue principles of its Therma! 
Electric System of transporting and 
heating No. 6 oil in connection with 
unheated storage tanks. The idea is to 
heat a 2” suction line on a No. 6 oil 
job, for example, by passing low-volt- 
age electricity through the pipe itself. 
However, there’s a great deal more to 
the story than that, and any dealer 
handling burners for No. 6 oil who 
missed the Fluid Systems display at 
Philadelphia should learn the whole 
story by studying the excellent litera- 
ture offered by Fluid Systems, Inc. 

Davis Engineering Company had 
equipment of great importance to 
dealers handling burners for Nos. 5 
and 6 oils, and showed to excellent 
advantage its Paracoil Type “GF” 
fueloil preheaters and its “PARA- 
PROBE” fueloil heater for below-the- 
waterline installation. The “PARA- 
PROBE” has a built-in monitoring 
device and a panel box with a signal 
bell and lights. It checks continuously 
the condition of the boiler water cir’ 
culating through the heater shell. 
Should an oil leak develop and permit 
fueloil to seep through the heater wall 
and find its way into the boiler water, 
the “PARAPROBE” instantly stops 
the burner and any oil pumps in the 
system. At the same time, it signals a 
warning to the boiler room operator. 
Davis Engineering declares that its 
Paracoil line includes every size and 
type of fueloil heater. 

Other new products and ideas 0! 
great value were at the Philadelphi: 
show . . . all too many to cover all o 
them in this show wrfite-up, eve! 
though this is by far the biggest shov 
write-up ever published. 
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Joe Keyhole 


(Begins on page 70) 


half of the burden with Wendell and their 
avency man, Nevin (Dusty) Rhodes, came 
all the way from Columbus to lend a hand 
when necessary. Some others, like N. S. 
Hearn, Dobbie Dobson, Bill Debler, Bill 
Kemp and James Maxwell helped control 
the mobs each day. 


George Fox and Ed Noland of The H. 
A. Thrush & Co., Peru, Ind., had good 
representation with G. O. Johnson, L. D. 
Grose, R. E. Lund, T. E. Fahey, W. J. 
Johnson, W. Hoenninger, R. E. Clegg and 
Joseph John Stone attending. They fea- 
tured the “Thrush #46 A.S.M.E. Relief 
Valve” and the Thrush forced circulation 
flow control for hot water heat. A round 
plastic disc with arrows circling a horiZon- 
tal flow control valve told the story. Lights 
concealed behind the discs flashed on and 
off to render animation and draw attention. 
Of course all units are in the usual tradi- 
tional Thrush green. Very good looking. 





Keyhole was happy to see the men from 
Bowser, Inc., Ft. Wayne, Ind., come into 
the Show this year with an excellent ex- 
hibit of the “Bowser Bulk Plant Meter,” a 
compact fueloil truck Meter and the inter- 
esting Expendable Cartridge Filter. The 
thre units were set up for easy inspection 
and explained by I. D. Bone with the help 
of jim Marsh, G. S. Mattingly, K. E. Sim- 
minger, John W. Clokey, Bill Powers and 
Jim Parenti. The equipment was painted in 
“Bowser Blue” and the draperies providing 
background matched the color of the equip- 
ment. Neat and practical. 

Mandy” Mandelburg and the charming 
Mrs. M. have a principle—*Thermo-Flo”— 
Which they expounded to many folks in the 
Manville Boiler Booth, No. 952. The “Pipe 
Organ” background made no music, but 
nodody missed it, because of the interest 
in the talks . . . one of the biggest drawing 
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forces at the Show was in the Pullman Sales 
Corp., display, from Boston, where those 
Powerful Vacuum Furnace Cleaners were 
drawing in bolts, loose bottle caps and large 
crowds. The growth of this outfit is amaz- 
ing. Bob and Stanley Berns, Jack Welker, 
Norman Ruby, Alex McCall, Harold Good- 
win and Leonard Thompson were writing 
orders all week. 

“More for your Money” was the big offer 
at Econo Products Exhibit in No. 871. Van 
Norstrand, Jack Glump, Morris Cohen, 
Bill (Carload Order) Herman, and John 
Lordan gave out with the “Adjustable To 
Every Angle” talk. One of these boys is a 
beer-and-martini-for-breakfast man, but I 
ain’t tellin’. They are plenty “Big Business” 
these days. . . . Now we get to some more 
real class in product and manpower: “Fulflo 





Filters—Time Tested.’ They are building 
a new plant in Boston to take care of busi- 
ness. The “Honeycomb” boys included Bob 
Fielding, (who knows the facts and gets 
the sales), Ralph Nichols, Corwin, Chis- 
holm and Chadler . . . M. Rosewhouse of 
Stanburt Chemical, Corona, L. I., stopped 
in to talk about those “Products of Merit” 
and sounded real convincing. 

Rochester Manufacturing Co. was sell- 
ing thousands of sure headache cures all 
week—their Rochester “dual-dial” gauges. 
After those five hectic days, Clark Hastings 
caught a plane to a boat at Daytona Beach, 
to ride up the inland waterway for a few 
weeks’ trip, and the charming Alice went to 
Boston for a visit. We were all glad to learn 
that John Kershaw knows his right hand 
from his left this time. What's this about 





DIFFERENT JOBS TAKE DIFFERENT BRUSHES 





SID HARVEY’S HAS THEM ALL 


You doa better, faster cleaning 
job when you have the right 


brush on the job. 


You save time and money when 
you have them all. 


Check your stock of Cleaning 
Brushes now and order what you 
need. See Sid Harvey's catalog 
for complete description. 


Chimney and Duct Brushes 
(not illustrated) also 
available. 





SID HARVEY'S 
IMPROVED 


SOOT DESTROYER 


Safest to use for OIL or GAS fired 
systems. Enables you to clean the 
corners and places that can't be 
reached by brush or vacuum 
cleaner. 





SID HARVEY’S ANNUAL OPEN HOUSE 
AND TROUBLE SHOOTING SCHOOL 


WILL BE HELD DURING THE MONTH 
OF JUNE. YOU WILL BE INVITED BY 
MAIL. IF NOT ON OUR MAILING 
LIST, WRITE FOR DETAILS. 

















VALLEN STREAM, REW YORK 


BOSTON BRIDGEPORT - MT. VERNON HEMPSTEAD - JAMAICA NEWARK - UNION CITY 
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. ... Joe Keyhole 


his personal interest in Bell Telephone? 
Bill Chase had to stay at home. Keyhole 
loves this crowd, because they are all so 
nice to us. Clark is due congratulations for 
the fine Accessory Div. Lunch, where Cape- 
hart answered questions, and talked like a 
business man ,. . Dan “OHOT” Bierman, 
and Art Bierman were greeting friends all 
over. Their Petrometer and Liquidepth 
equipment reports on tank conditions even 
if the tanks are away out in left field. 
Arthur is the only man in the field with a 
pink Chevrolet. Dan will be on the high, 
seas in the New Amsterdam when you read 
this after a hilarious bon voyage party. 
Among the “scouts” who came and 
looked for a while was Hugh Swan whose 
Superior Combustion Industries burners are 
widely used—latest oddity being installa- 


tion in a feather processing factory in 
Brooklyn. Other scouts: Uncle Fred Beck- 
with, OHI of New England head man, 
whose June 1952 Eastern Oilheating Show 
is already shaping up good; Carroll Baum- 
gardner of National Radiator, who proved 
that a man can have a good head if he lives 
right; Herb Hillman and Dick Amey of 
New Yorker Steel Boiler Co., at Colmar, 
who have some wonderfully big accounts; 
Ely Schoenderfer, the Albany Automatic 
Whiz; Lou Milos, Mayor of Clifton, N. J., 
and an oilheating old-timer; James Sargeant 
and George Day of Richmond Radiator; 
Ray Horan, the control group man who has 
more new ideas in 5 minutes than Keyhole 
has in five years. 

Dick Bardach and Jim Cowan of Ace 
Engineering, Chicago, came up with an eye- 
opener for Rotary Cup Burner installers. 
They introduced their new “COMPLETELY 
PACKAGED” unit which is their big “Uni- 
flow” Burner with a completely wired panel 
all packaged and ready for easy installation. 
Their exhibit showed an actual installation 
of the Burner-Panel job and the viewer 
could see the simplicity in hooking up a 
rotary cup burner to a boiler plate with all 
the wiring already taken care of. The unit 
they had on display is being shipped di- 
rectly to a school in Rock Falls, Illinois, 
where the heating dealer will bolt the burn- 
er with the panel right onto a big Kewanee 
7L84 boiler, throw a switch and that’s it. 
Sound simple? It is. (Get Keyhole to write 
your ads for a slight charge—of bourbon.) 

One of the newcomers to the Show was 
Quincy Stove Mfg. Co., Quincy, Illinois, 
practically across the Mississippi from our 
old home town. They exhibited their new 
“MONOGRAM Wall-O-Matic”’ Oil Fired Wall 
Furnace. H. D. Tow assisted by Clarke T. 
Welsh described the operation of the ex- 


clusive vaporizing burner which has a flame 
that can’t be distinguished from a gas flame. 
They proved this by switching the ful 
from oil to gas intermittently. Occasionally, 
they were helped by reps Ed Allard, Jim 
Pierce, Jack Muther and Eugene Brown. 

Eclipse Fuel Engineering of Rockford, 
another newcomer, enjoyed a very good 
play at the Show. Not only did they line up 
enough sales to make their first visit to our 
Exposition profitable, but they actually so!d 
their huge McKee boiler with the ‘“Fyr- 
Matic” gas-oil combination burner attached, 
right off the floor. Those boys are jumpin’. 
Congratulations to Wilcox, Sands, Mag- 
nuson and Quick. And a basket of roses to 
Nick Mason, Bob Pixler, Harry Platt, Bud 
Kramer and Maximon for pitching in to 
give the Rockford boys all that help. 

Mrs. “General Filters,” the First Lady of 
Detroit (that’s Grace Redner to all you 
newcomers), passed out cute little mus 
taches with copy that read “Don’t hide your 
best feature.” She took the tip herself and 
had a huge array of General Filters well 
spread around the booth. But in the center 
the featured new product was her Fueloil 
Filter for #4, 5 & 6 oil with a screen 
cartridge and a 4 inch pipe for high flow 
rate. Sons, Robert and Roland Redner, and 
Bob Gregory did a lot of good selling, too 
.. . For contrast in colors, Black and Yel- 
low are always good and these were put to 
the best use by Delavan Mfg. Co. of Des 
Moines. Their exhibit showed an oversized 
plastic oilburner nozzle in an inverted posi- 
tion, spraying oil into a pan to demonstrate 
the Delavan Hollow Cone. It “revealed all” 
of what happens inside a nozzle, beating 
Keyhole to the punch. Gene Olson, “The 
Get Hep” Engineer, gave a very interest: 
ing talk on “Why Nozzles Nozz.”’ And 
Dave Morganthaler, with the assistance of 





a business that 


has growing pains 


Time and again over the past 
decade, LEXINGTON has become 
a financial godfather to business 
firms with growing pains. Time and 
again our plan of financing their 
accounts receivable has enabled 
them to become bigger and stronger e 
until they are able to keep 
moving under their own steam. 


worth looking into, isn’t it? 


LEXINGTON CORPORATION 
M. S. LURIO, President 
Fuel Financing from Maine to Maryland 
10 Milk St., Boston, Mass. Liberty 2-6878 
60 East 42nd St., New York, MUrray Hill 7-1148 
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Look at these 
FEATURES! 


Reads in Gallons—no guess- 
@ Precision built, yet ruggedly 

Comes fully assembled—ready 
valuable 
Magnifying lens—instant read- 


Outstanding in appearance 
Also INTERNATIONAL for the finest in lever arm,type gauges 


APPLIED MECHANICS COMPANY 


167 OLIVER STREET, BOSTON 10, MASSACHUSETTS 


The Ideal Gauge 
For Basement Tanks 


Calibrated for each 
standard size 275— 
250 and 220 gallon 
tank with depths of 
44 42", 27", ‘ane 
26", with 1/2" or 2” 
tank openings. 


installation 
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Eight Books To Solve Your 
Heating & Air Conditioning 
Problems 
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Letters are received daily from readers asking us 
for Various Heating & Air Conditioning books 
which they are anxious to buy. 
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We, therefore, have compiled this list to acquaint 
all our readers with the books that are available 
and the price of each. 


PRICE LIST 
[_] BEACON BOILER REFERENCE BOOK . . $3.00 
[_] ESTIMATING MANUAL ........... $3,00 


[_] BEACON RADIATION REFERENCE BOOK . . $4.00 


[_] THE SELLING MAN ............ $4.00 
[_] HEATING & AIR CONDITIONING ...... $6.00 
|] DUCT CONSTRUCTION ........... $3.00 


(_] FIRST STEPS IN AIR CONDITIONING . . $2.00 


|_] WARM AIR HEATING & WINTER AIR 
CONDITIONING .............. $8.50 


PLEASE MAIL REMITTANCE WITH ORDER 


HEATING PUBLISHERS, Inc. 


2 West 45 St., New York 36, N. Y. 
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OIL FURNACE 





HAS THE MOST COMPLETE 
LINE OF FURNACES... 


Ready for Immediate Delivery 


Hi-BOY 


The new 1952 wniter air condition- 
ing furnace, completely assembled. 
Made of 12 gauge Steel to prevent 
rusting. Cold air return on right or 
left side. With Minneapolis or Perfex 
Controls. Precast Combustion Cham- 
ber. Size: 23 x 35 x 60. Capacity: 
70,000 B.T.U.’s and 106,000 B.T.U.’s 









‘LOW-BOY 


The Lowboy is engineered for maxi- 
mum heating efficiency at minimum 
cost. Gas-tight heat exchanger is made 
from heavy 12-gauge steel. Com- 
pletely factory assembled. Precast 
chamber. Complete line from 70,000 « 

to 1,000,000 B.T,U.’s, : 





COUNTER-FLOW 


For homes with Crawl Space, Radiant 
Heat or Perimeter Warm Air Heating. 
70,000 or 106,000 B.T.U.’s. Made of 12- 
gauge steel construction. 


SUSPENDED or 
LAY-DOWN 


For Service Stations, 
Stores or Basementless 
Homes. Completely assembled and equipped with QUIET 
AUTOMATIC OIL BURNER. B,T.U. Ratings: 75,000 to 
240,000 B.T.U. capacities. 





All furnaces equipped with world famous flanged 
QUIET AUTOMATIC OIL BURNERS 
WRITE FOR PRICES AND FULL DETAILS 


QUIET AUTOMATIC BURNER CORP. 


33-35 BLOOMFIELD AVE., near Broadway 
NEWARK 4, NEW JERSEY 
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. . « « Joe Keyhole 


Mac McNally, (he gave us high kicking 
for ice-o-batics), Harrington, Elder and 
Tamasi. 

Bernie Konopka (Pentwater Machinery 
Co., Pentwater, Michigan), wrapped up a 
couple of his newest creations, tucked them 
under his arm, grabbed a choo-choo and 
when he arrived in Philly, he unveiled his 
new sensations and garnered the attention 
of the entire Show. What was it? Why the 
new low cost, constant running PENTWATER 
WHIRL-A’ JET pump, of course. 

Dole Valve's products were shown white 
against a blue and brown background. Very 
effective, and so was that tall, beautiful 
model. Francis Lund and Stu Phillips 
worked very hard taking care of the Exhibit, 
assisted by Mike O'Neil, Carl Leswing, Bill 
Keller and Tom Colter, Sec. of GUG. 
“Satisfaction with Profit’ is the big story 
with these Double Dole-ing Characters. 
(Well, I tried, didn’t 1? Give me “D” for 
effort.) . . . At the Ritz-Carlton were the 
Ray Oilburner boys from San Francisco 
Russ Westover and Carl Draper. They 
prove leadership with the U. S. Dept. of 
Commerce figures, and were they ever busy 
in Phila! Even on Saturday morning, after 
the Show, they were hauled out of bed by 
a fanatic for Ray’s dual pumps, viscosity 
valves and angular-vane air nozzles, Frank 
Boyce of Ray Heat & Power, Chicago, came 
on to help. He goes to Ireland every two 
months to kiss the Blarney Stone . . . The 


big spinning wheel atop the Cleaver-Brooks, 
Milwaukee, display and those heavy red 
burners for Commercial and Industrial use 
were great attention getters. And all those 
photos of thousands of typical installations 


KENT 








Double 
Suction 


FURNACE 
CLEANER 


Designed for profits by one 
of America's foremost man- 
ufacturers of suction clean- 
ing equipment! 


Powerful, efficient double-suction . . 
dust passes through fans .. . 
dustbag! 


tension fight! 


V Check KENT for ECONOMY! 


repairs... 
cult conditions! 





CLEAN WITH 

















V Check KENT for PERFORMANCE! 


no outside 


V Check KENT for CONSTRUCTION! 
Low center of gravity, less chance of tip- 
ping! Separates into 2 parts for easy 
carrying! Live outlet at switch for ex- 


It's built to last . . . minimum time out for 
maximum service under diffi- 





Full information upon request 


Ke is IN| T EQUIPMENT 


The KENT Company, Inc. @ 434 Canal St. © Rome, N. Y. 








around the world showed ingenuity. Con- 
grats to all those stalwart boys who braved 
the perils of an eastern safari, Verne Resek, 
Frank Hopp, F. Wymbs & family, Feldman, 
Knorr, Gilbert, Chadwell. I hope you guys 
made an impression on The Veep, F. W. 
Hainer. How could you miss? 

At the Miller Co., Meriden, Conn., space, 
B. G. Tremaine, Hoff Beagle and Ralph De 
Lancey, another GUG member, showed 
how they licked a problem—using a gas 
pilot in their slick new .75 gph vaporizing 
burners. That was a real nice booth, boys. 
Take a bow, Harry Harrison, and the guys 
that did the hard work: Bill Sullivan, Bob 
Neyland, Herb Meehan and Don Haskell 
. . . If you can make tankless heaters 
glamorous, General Fittings, from Provi- 
dence, came as near as we have ever seen 
it, with a blue and white setting for a very 
















Licensed under 
U. 8S. Pat. 

















Write for full particulars about Exclusive Franchise for your terri- 
| tory on our full line of MAGIC-HEAT Boilers and Boiler-Burner Units. 


SEE US AT BOOTH 731-732 
MASTER PLUMBERS SHOW, ATLANTIC CITY 





Product of MARIETTA METAL PRODUCTS CORPORATION 








complete line. The “GF” (good fellow.) 
group included Horton, Jack Cotter, cur 
old pal Jack Jones, Simms, Roberts, Gowod- 
ing, Near, Billham, Maine and Bob Hui 


‘who knows and tells all . . Bob Birkins a 


d 
Jesse Donella, the “Swirling Fire Balls” were 
greeting friends all week in their Swirl ng 
Flame Booth, from Long Island City. Ot): e1 
“Swirlers” included Art Brammer, R. ), 
Schoenwetter (and his pipe), Hall, Sedlack 
and Toothaker. They had “Plus Advin- 
tages’’ over their competition. 

There was “Murder” being done in ‘he 
General Automatic Booth, where their rew 
*De-Airator Tank-within-a-tank” destroyed 
the bubbles in a forced hot water stream. 
Like all the “G/A” line (Baseboard Heating 
Package) (Temp RD Air Package) and 
Claude Schaefer and Howard Hughes, they 
are above the average. This crowd from 
Baltimore included Walter Way, Browning, 
Hight, much enthusiasm, a FUELOIL & Om 
HEAT cane for Howard, some out-of-this- 
world bow neckties for Claude, and many 
good wishes from Joe Keyhole. (Okay, boys, 
send over a Package and I'll build my house 
around it.) (Casa Keyhole—not bad, hey?) 

The traditional Orange and Black colors 
again draped the good looking Sundstrand 
Engineering (Rockford, Ill.) booth which 
featured, “Gus” Gustafson’s latest oilburner 
with an aluminum housing. “Gus” and Art 
Rutledge also showed some of Dave Sedg- 
wick’s ,equipment from the Waterman- 
Waterbury factory in Minneapolis . . . I 
saw the Waterbury “Downflow Highboy,” 
“Suspended Unit” and a basement W.A.C. 
unit. Dave was helped in his explanation 
of “What A Name Stands For” by Stan 
Halpern, Phila. Distributor, Otto Griefnow, 
Fritz Legler and Dick Klotz. : 

Purolator’s booth demonstrated their new 
concept of boiler water cleaning, in the 
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TANK vaLve ‘onreg 


ii This all brass valve with brass 
ees seat, is specially designed for di- 
Meine rect connection between oil tank 
ett 7 or drum and tube line to heater 
ul ly one or furnace. One, two, or three tank 


hook-ups are accomplished very 
easily with a minimum of effort. 


Always look to Leggitt for the newest in 
valves, filters, fittings, etc. — the BEST in 
BRASS at the MOST REASONABLE PRICES! 
Whether your order is large or small it 
will receive the same prompt and careful 
attention. 


@ GALVANIZED MALLEABLE (age 
IRON FITTINGS WatKat] 
@ BRASS FITTINGS | il i 
© COPPER TUBING — 
@ OIL FILTERS No. 18A32 
@ OIL VALVES tls 
Write for catalog and prices. 


SOUTHWESTERN 
OFFICE & WAREHOUSE 
San Marcos, Texas 
S. H. LEGGITT CO. 
325 N.E. High S?. 
MARSHALL MICHIGAN 











CERAMIC 
REFRACTORIES 


The Gem Clay Forming Company 


SEBRING, OHIO 


Established 1907 


Telephone: SEbring 8-6141 
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IT PAYS TO KNOW... 


: | There is a Rotary Pump that will 
fit your job. The following fea- 
tures of — 


OTARY PUMPS 


Will help assure you of it! 





1. Simple “gear-within-a-gear” principle—only 
2 rugged, moving parts. 

2. Positive suction and discharge. Self prim- 
ing. No pulsation. Integral relief valve on 
pump head if desired. 

3. Sizes ranging from } to 1050 gpm. 

4. Over 600 standard models from which to 


choose, plus thousands of specially con- 
structed units. 

5. Complete line of metals and their combi- 
nations to fit your needs. 


6. Complete range of drive, mounting and 
power units available. 


To start, send 
for free bulletin 
1507EE today. 





AN HONORED NAME 
IN PUMPING 





OIL TANKS 


for 
Basement or Underground 


Price domestic fuel oil storage tanks are man- 
ufactured to Underwriters specifications and bear 
Underwriters labels. 





Obround Basement 
. (Vertical or Horizontal) Round Underground 





Cap. in Cap. in 
Gals. Gauge Size Gals. Gauge Size 


275 140r12 27x44x 60 285 12 38x 60 
220 140r12 27x 44x 48 550 12 46x 76 
235 140fr12 22x44x 60 1000 10 52x 110 
275 12 22 x 44 x 72 











Write Today for Catalog and Prices 
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FIREPLACE HEATER & TANK div. 
PRICE NATIONAL CORPORATION 


152 W. Austin Street 237 Jackson Rd 
Buffalo, N.Y Hatboro (Philadelphia), Pa 








. ... Joe Keyhole 


Boiler Water Clarifier. They also had some- 
thing to say about the fueloil filter, which 
has great future promise in our field. Kane, 
Hall, Stoltz and Owens were the boys from 
Rahway Rah-Rahing about the service 
men’s kit . . . Don and John Patten from 
good old Sycamore, Ill., showed their new 
gas-oil convertible Warm Air Furnaces and 
told us that back home, they are develop- 
ing a full line of about fifteen units. This 
is good news for their distributors, two of 
whom came out to the show to lend a hand 
—A. A. Boyle and Sidney Gitterman. 

Saw Ward Brundage with his dad, 
“Series Xing around with eyes peeled for 
more business for their blower units. They 
make a great team to serve you—from 
Kalamazoo! . . . Clarence (Crescent Parts) 
Bartling of St. Louis, brought his good 
right arm along for the trip in the person 
of young Mr. Albers. Clarence buys more 
controls than some people sell! . . . Wanted 
badly to spend some time with my old 
buddy, C. K. Wiley, prexy of Gem Clay 
Forming, (they make light weight com- 
bustion chambers down in Sebring, Ohio, 
the heart of the ceramic industry) but was 
too busy passing out those horrible canes 
again. 

That whizzing noise that kept blowing 
up at the Exhibit hall was caused by the 
fast-moving Dick Demarest, the Ko-Z*Aire 
whip-cracker from Red Oak, Ia. Keep your 
eye on that boy this year. He’s going to keep 
his competition awake nights . . . Barney 
Peterson, that old clam-baker from Do- 
wagiac, Mich., proudly introduced his love- 
ly wife to all his business associates during 
the week. It was her first OHI Show and 
she made quite a hit. I wouldn't put it past 


Pete to split his territory with her now. 

It’s a duplication of superlatives to de- 
scribe the already mentioned L. J. Mueller 
Furnace Co. space since they walked off 
with top honors for best exhibit, but a word 
of credit certainly ought to be paid those 
hardworking boys who carried the burden 
of manning their beautiful booth, like 
Zimmie Zimmermany H. B. Smith, L. 
Walker, and all those boys from the Paul 
Thompson Company, Edgar, Smith, Fedder- 
man, W. S. Thompson, Seddentopf and 
those from the Ray Clewell Company, Carl- 
ton Ferris, et al. Nice work, fellas. 

Those Anchor people from Stratton & 
Terstegge, New Albany, Ind., had an ex- 


hibit that fooled poor old Keyhole. Looked 
like a revolving gold-plated burner, but 
turned out to be bronze. It was a beautiful 
job of the workmanship which they do at 
home. They also had some cast-iron garden 
benches, hitching posts, etc., that were un- 
usual in this setting. “Anchor” is not an- 
chored, from a progress standpoint, or do 
I make myself clear? By the way, friends 
Meagher, Doty, Litkenhous, Griffon and 
Whorley—did I win a firepot? 

Look! “It whirls and saves heating costs,” 
that’s what Ray Dietz, Bethlehem’s new 
sales manager, James W. Meissner, and 
Carl F. Wagner were saying about the Beth- 
lehem Dynatherm, and they really had 
plenty to sell. Clever idea, those smokes 
they were handing out, the packs told the 
Whirling Flame story very well .. . Ain't 
no foolin’ in Pittsburgh. When they said 
“A complete line of refractory products” 








at the Harbison-Walker booth, they meant 
it, friends. They had everything that goes 
with a flame, including those top quality 
“Lotherm™” combustion chambers which 
“Improve Furnace Performance” they say. 
Robert R. Miller and Joseph D. Custer 
came in from Pittsburgh with a big gang 
to man their impressive booth. 

If there’s an oilfired installation in the 
country not saving fueloil it’s not the 
fault of Edward R. Fiske of White Plains, 
New York. Seems like everyone at the 
Show stopped in at his booth to see how 
those National Fuel Conservation Com- 
pany products do it. And just in case 
someone couldn't find him, Fiske had 
a twelve-foot high column on his live: 
exhibit steam boiler, with a thick cloud of 
steam coming out the top . . . you could 
see it all over the hall, and the dealers 
came a-running to see the Heat-Lock, 














Use Horizontally, Vertically — Any Angle!!! 


ea le meal 
72? 


Price — so low that 
we cannot quote it!!! 





THE CHECK-VALVE 
YOU'VE ASKED FOR!! 


HOLD-TITE 


MODEL 380 


*GUARANTEED TO 
HOLD THE PRIME! 









HOLDS VACUUM. 
REPLACEABLE SEAT. 
OPERATES IN ANY POSITION. 


COMPACT, LESS THAN 2" 
LONG. 


COMBINATION— 


CHECK, ANTI-HUM, 


AND ANTI-SYPHON 















WITH 





@ VIBRATION PROOF— NO 
CHATTERING. 


@ FOR 1 OR 2 PIPE—GRAVITY 
OR SUCTION. 


@ MACHINED FROM SOLID 


*Guaranteed for 


Unconditionally. 
Write Now, Giving 





BRASS. 


1 Yeor — 


Jobber’s Name. 








HOLD-TITE VALVE MFG. CO. 


MANUFACTURERS OF QUALITY VALVES & SPECIALTIES 
NEW YORK 22, N. Y. 


735 LEXINGTON AVE. & 
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SMALL 
HOME 

BUILDERS 
MARKET 


; CASH IN 
| 











in the wall 
Oil Furnace 


An ideal heating system for small and 
medium sized basementless homes. 
Thermostatically controlled forced cir- 
culation ... 44,600 BTU/hr. Requires. 
simple installation in utility room or 
alcove . . . all controls and access 
doors readily accessible. Easier to in- 
stall and service than a floor furnace. 
For greater sales, stock up with Silent 
Sioux, write to: 


Silent Sioux Corporation 


Formerly Silent Sioux Oil Burner Corp. 


Dept. FO-2 Orange City, lowe 
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Therm-O-Glo, and the new Heat-Lock 
Draft Inducer. When you read of a his- 
torical novel to be published, written by an 
Edward R. Fiske, it ain’t a coincidence— 
this is the boy. 

Ed King (Mr. HomEase) had himself a 
big week. Those exclusive features, the 
Flame-izer and the Fire-Stat, made it easy. 
We watched a dealer buy his most expen- 
sive deluxe model from the booth, and so 
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One of the interesting organizations 
which appeared at the Philadelphia 
Show was that formed by ulcer-suffer- 
ers from various branches of the in- 
dustry. The front and back of the 
group's membership cards are shown 
here. V. P. Black, the founder, for- 
merly was with Perfex Corp., as vice- 
president in charge of sales and now 
is a vice president of Grant Advertis- 
ing, Inc., Detroit, handling the Air- 
temp account, Art Winkler, president, 
is advertising manager of FUELOIL & 
Om HEAT and Tom Colter, secretary, 
with offices at 250 Stuart St., Boston, 





GASTRIC ULCER GUILD 


OF THE 
HEATING INDUSTRY 


THE BEARER 


CLASSIFICATION 


IS A CHARTER MEMBER OF THE G.U.G. AND ENTITLED 
TO THE RIGHTS AND BENEFITS ON BACK OF CARD. 


V. P. Black, Founder; A. G. Winkler, President; 
T. G. Colter, Secretary 











EACH MEMBER IS ENTITLED TO— 


% Drink milk in saloons 

% Complain to non members to get sympathy 

% Trade pills and diets with other members without liability 

%* Attend ball games, nite clubs, hunt and fish during busi- 
ness hours to settle nerves and banish worry 

% Belch delicately without censure 

% Borrow pills from other members—no charge 

% Discuss his stomach and/or duodenum with members on 
the following basis:— 


is in charge of eastern sales for Dole ULCER —1I MIN. FOR EACH ULCER 
Valve Co. All oilheating industry HEMORRHAGE —-4 MIN. — 20 SECONDS 
members are eligible for membership OPERATIONS -—S5 MIN. MORE OR LESS 
if their ulcer background is in order, ULCER % HEMORRHAGE @ OPERATION A 


according to Mr. Black. 


SUSPENDED - SPECIAL APPLICATION 


OIL FIRED - FORCED AIR FURNACE 
by DELTA HEATING CORPORATION 





FACTORY ASSEMBLED — READY FOR INSTALLATION 
SUSPENDED — MODELS SU-75, SU-110 


applications — attic, 


Excellent for special-purpose 
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heating 
low-basement, ceiling and underneath the floor. 
—75,000 and 110,000 BTU/HR. Factory assembled with hanger 
Posts or base flange-stands. Ask your wholesaler for DELTA’S 


SUBSTANTIAL | 
PROFITS 
for ,YOU— 


a eaning Furnaces 


with the 
GRAND RAPIDS 
| DY Ie Th 
FURNACE 
CLEANER 





You can put furnace cleaning on a money making 
basis by using a Grand Rapids Furnace Cleaner. 
High velocity suction scoops up all deposits of soot, 
ashes and carbon, cleaning the heating plant and re- 
establishing full efficiency. Special attachments clean 
flues, radiators, right angle turns and other hard-to- 
reach areas. The job is done quickly and completely. 
Customers are highly satisfied. 


The Grand Rapids DeLuxe Furnace 
Cleaner is also your ‘‘in’’ for more 
than cleaning profits. By checking 
over and inspecting the heating plant 
as you clean it you are in a position 
to make timely recommendations for 
new equipment or repairs. This means 
better service for customers. . . more 
profits for you. 


Write for complete 
information and prices today, 



















Two sizes 












LOW PRICE or write for complete details. 


DELTA HEATING CORPORATION 


° TRENTON 8, NEW JERSEY ° 


oi 





DOYLE VACUUM CLEANER CO. 





233 Stevens St-. S.W. Grand Rapids 7, Mich. 
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help us, he took it without asking the price! 
This hard-working dynamo from Paterson, 
New Jersey, couldn't miss drawing the 
crowds, with his location—a triangular is- 
land right in the middle of the widest 
aisle . . . That Cities Service booth was an 
art director's dream. It had everything—a 
moving letter sign, sliding panel, and 
montage of drawings. There must be a lot 
to that Cities Service fueloil, it took T. J. 
Poppert, J. B. Gaffney, Henry B. Cook, 
Horace McCollough, J. DeVitas, Charlie 
Woolery, Philip Baker, and Bob Stewart to 
tell the story. and they were hustling all 
week. 

Turb-O-Tube Furnace, Inc. of Buffalo, 
New York, displayed a beautiful glass-pan- 
eled cutaway of their furnace unit, and 
kept the blower fan on all the time. Like 
the blower, those Turb-O-Tube lads never 
slow down. When the Show closed, Jack 
Carmichael, Don Haynes, and Eddie Kinkel 
had their fancy display unit air expressed 
to Buffalo in time for another Show open- 
ing the following Monday morning. A 
speedy outfit! ... We doubt if there was a 
visitor all week who didn’t make the Gen- 
eral Electric Apparatus Department one of 
his first stops. J. P. Coughlin, W. J. Hein, 
Phil Gomez, W. T. Goldsmith, M. W. Ed- 
gar, and P. H. Breimeier had vital news 
to tell about their new G.E. domestic oil- 
burner controls, the new “Floating Core™ 
ignition transformers, and that new small 
“Form G” motor that was revolving under 
a plastic dome. We liked them all. Nice 
fellow, that Don Pease from the Ft. Wayne 
Transformer Division. 

Arthur Hanson, Ed Wodecka, and J. J. 
Sweeney deserve a medal for kindness—the 
big mirror they put in the firebox of their 








Benjamin Franklin joined with Fitz- 
gibbons Boiler Co. at the Oil-Heat 
Exposition in Philadelphia to dis- 
play his original Franklin Stove and 
the latest heating improvements de- 
signed by Fitzgibbons. William 
H. MacFarland, who impersonated 
Ben Franklin, points out the old 
and new in heating. 











husky No. 4 boiler was easy on FUELOIL 
&@ Om Heat's Sparky's aching back—he 
could see exactly how those tubes up inside 
soak up the Btu’s without bending over. 
Those Jersey City lads have developed an 
idea that looks excellent—steel tubing 
sweated into copper fittings to replace 
scarce copper tubing . . . another Jersey 
City boy (transplanted from Maine), Hen- 
ry Carey, the; well insulated Dielectric 
Products man, spent more time around 











LEADERS 
IN THE 
OIL-BURNER 

FIELD 


tion. 


formers. 
price. 












Dongan ml among the first to build trans- 
formers for oil burners. In‘ fact, the Dongan 
was the first transformer approved by the 
Underwriters Laboratories for oil-burner igni- 


Equip your oil-burners with Dongan Trans- 
There is none better—regardless of 





“HANG-DOWN” 
BAFFLE 





Instant-Glo 








tdeal 


Boston Chrome Steel 










WRITE FOR 





Voltages from 5,000 to 20,000. 
A variety of sizes and mountings 


Dongan Electric Manufacturin 
2981 Franklin 


“The Dongan Line Since 1909"’ 


Co. 
Detroit 7, Mich. 





NOZZLE EXTRACTOR 





“COMBUSTION CHAMBER 






greeting friends than he spent in his booth, 
Phil Kreuger and Ted Roman stayed on tie 
job though. “Year after year,” the story 
goes—85% of all new gun-type burners are 
equipped with Dielectric ignition electroces 
... and with Henry much of the time was 
Bob Bell, the Rajah spring snap terminal 
man from Bloomfield, whom we've often 
said we wished we could send to the Sen- 
ate, where his ideas would bring us some 
relief. Now we change that. We’d rather 
send him to the White House! Say the word 
and we'll start a campaign. 

The Jackson & Church, Saginaw, Michi- 
gan, boys, unveiled their new 1,000,000 
Btu Suspended Furnace. That's blowin’ an 
awful lot of hot air, fellas. Howard Beck and 
the handsome new ad manager, Stan Rich- 
ards, made us yell “Uncle” on this one. 
They were all sweatin’ out that eleventh 
hour emergency that happened to Bus 
Adams just before train time. Ill be around 
for a cigar, daddy. In spite of the Ked 
Headed Salesmanager’s absence the J&#C 
gang stayed right on the ball spreadin’ the 
**3 Reasons Why” gospel including Frank 
Young, Herman Eichorn, Bob Beeman, 
Leor Tasior, Sam Neide, Marty Griffis, and 
Herb Robinson. We missed that Barber 
Shop Boy, Larry Redford. 

One of the busier small booths, due to 
the value of the contents—no foofaraw— 
was Herco, from Lancaster, Pa., where sim- 
plicity and real value in burner design and 
fiel¢ record, plus Harold Wilkinson; brought 
in che customers, my spies told me. Harold 
lost his voice the last day. Every Herco 
is factory fire-tested which is something 
special these days. 

One of the more interesting Commercial- 
Industrial exhibits was that of Davis Engi- 
neering Co., from Elizabeth, N. J., featur 
ing the Paraprobe Fuel Oil Heater and the 
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WRITE FOR COMPLETE INFORMATION 


BOSTON MACHINE WoRKS COMPANY 


Oil Heating Supplies Division, Manufacturers, Lynn, Mags. 
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Weatherall 


BOILER-BURNER UNIT 


COMPACT 


Jacketed in an attractive 
housing, extended to 
cover the burner. The 
complete unit presents a 
neat compact appear- | 
ance. The entire front 
panel is quickly removed 
for burner servicing on all! 
models. 


ECONOMICAL 


Maximum operating effi- 
ciencies are assured by 
the balanced design of 
the boiler and oil burner. 
No wasted heat up the 
chimney. 
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COMPLETE 


The Weatherall Steel Boiler comes to you fully equipped—no extras 
to buy. A famous oil burner—a famous steel boiler—complete 
water heating facilities, all in one attractive unit. 


Weatherall Engineers, Ine. | 
387 Charles St. Providence 4, R. I. 
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AUTOMATIC 






© VALVES DON'T LIME UP 
© NO STAGNANT POOL 


Our volume sales prove it... Thermo- 
Drip gives furnace owners greater cus- 










TO REHEAT tomer satisfacton. 
Prospects easily see the advantages of 
c i | 
P ee y humidifying by automatically dropping 
vu water on a sizzling hot stainless steel pan. 
© OUTSIDE SCREW Too, it’s easy to demonstrate why this 
ADJUSTER method is the most efficient, most dependable 





way to put moisture in the air. 
_Yes—Thermo-Drip gives faster, most effi- 

cient vaporization. .__ D 

Write today for FREE literature. Free 





* EASY INSTALLATION 
© ONE KIT TO PURCHASE 
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DRAFT-A-JUSTORS 


Cut Fuel Consumption by 


ears 








The Preferred Draft-A-Justor is the original, 
patented Draft-A-Justor . . . improved to in- 
clude the latest in engineering developments. 





Stainless steel ball bearings and weather SIZES 
resistant metals provide long-life service Store, domestic and 
without breakdown due to rust or wear commercial sizes 


from 4” to 24” in 
diometer. 


Irdustrial sizes from 
2227 tof = 2. 


. assure continuous fuel savings, 


Millions now in satisfactory use. 


WRITE FOR DESCRIPTIVE LITERATURE AND 
TRADE PRICES. 


PREFERRED UTILITIES MFG. CORP. 











1860 Broadway, New York 23, N. Y. Boston Office: 839 Beacon St. 








Helps You Build 
Profits and Prestige 


Combustion-testing builds business in two servation will work wonders for you. It will 


ways. First, it boosts service profits because 
with instruments any service job can be done 
in less time and by less experienced men. 
Second, it brings in new equipment business 
by spotting fuel-wasting burners through a 
dramatic ‘‘fuel-saving” check-up which will 
convince even the most skeptical customer of 
the need for replacement or modernization. 

Keying your sales and service to fuel con- 


establish you as a “‘fuel-saving” expert and 
help you corner an even larger share of im- 
mediate and future sales in your community. 

The MASTER KIT shown above will appeal 
particularly to those who want professional 
implements of highest quality and reliability, 
as well as of impressive display. The cost 
of the kit is very small compared to the 
sales and service profits it will bring you. 


Ask your Jobber or Write for Bulletin 733 


BACHARACH Industrial Instrument Co. 


7000 BENNETT STREET 


PITTSBURGH 8, PA. 
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Type “GF” Gas-Fired Fuel Oil Preheater, 
in a very handsome set-up. Rube Lisson, 
Mr. Jaeckel, Fox, Savoy, Dvorak, Smith and 
Daubner took turns with the interesting 
technical discussion. Rube did two swell 
jobs that week—directing traffic at the Ex- 
hibit and trying to protect his watch when 
the magician got to work on him at the 
Banquet. He was a real good sport about it, 
too. Gil Fox is a gifted man, for we saw 
him using a FUELOIL & O1L HEAT cane to 
point out all the equipment on the display 
panels . . . which brings us to a New Eng- 
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land group—H. B. Smith Co., of Westfield, 
who showed a sectional cutaway of the big 
Mills 440. This group is very hard-headed 
about the necessity for making a sound, 
technically right boiler. For their 99th Year, 
they are pretty young with ideas. John 
Reed, the Man who Studies The Markets, 
John Poyatt, Ed Weber, Leo Sudhaus, Wal- 
ter Todd, Dick Conway, Paul Ericksen and 
Jack Schreiber, were the cast-iron specialists. 

Another New England organization with 
many good ideas was Boston Machine 
Works with an exhibition, to which many 
service men made a bee-line. There were 
dozens of interesting items, and men who 
“Instant-Glowed” with sales ideas. Ralph 
Dennis, I. M. Nelson (Ah there, Old 
Timer), Walters, Pohle, Torrisi and Col. 
Allan Putt demonstrated a regular magic 
museum of things. 

An outstanding exhibit was “COLUMBIA” 
the Gem of the Boilers, where the high, 
well-lighted plastic letters in brilliant colors, 
were visible almost all over the Hall. This 
alert crowd from Pottstown, Penna., fea- 
tured a long, long row of equipment plus 
the new LB packaged job and a giant-size 
en route to Uncle Sam. The affable Harry 
Loughney, Joe Hughes, J. G. Hollis and 
George Mallis, with Boarman, Jr., did a 
convincing job with the crowds . . . rapid 
turnover was the theme at the neat Quiet- 
Heet spot, as Sam and Gene Peters, H. M. 
Spitzer and Senator Oscar Man insisted it 
was “America’s Biggest-Selling Oil Burner.” 
The industry owes Sam a lot more than it 
realizes. 

One of the brighter young men of our 
industry who has brought his organizaiton 
up with a healthy rush is Al Nathan, of 
Delta Heating Corp., Trenton, N. J., whose 
line is vast—we mean LINE and line. Get 
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RECESSED 
GRAVITY 


__ ALSO: 
— METER 


WELDED 
PIPE JOINTS 
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TWO HOSE EXITS 


Equipment is placed in our rear 
delivery tank trucks to permit easy 
handling of hose from 2 roller door 
hose exits on both sides. 









LlED Telephone... 
STevenson 7-1664 


‘TANK TRUCK EQUIPMENT CO. 


it? We were complimented when he dropped 
in to see us... “Super Sparks” were flying 
at the Super Electric (Union Spring) booth 
where Henry Winston and his handsome 
son, Bob Brechtbill and George Schatz, 
had some “Better Than Ever” transformers, 
made in Jersey City . . . The Keyhole Cita- 
tion for Clever Construction goes to Gulf 
Oil for that spectacular booth. It had every. 
thing—*Dark-Light” shadow boxes with 
moving panels, an animated figure, giant 
TV mirror with concealed magic lantern, 
and a sound-track spiel from a concealed 
loudspeaker. We saw our old friends Charlie 
Kramb, Andy Stapf, Bernie Markwell, Art 
Harris, and Bud Devlin explaining the Gulf 
Solar Heat branded dealer program to the 
tank-wagon crowd. 

Now we understand why commercial- 
industrial installations don’t have ‘big puff- 
backs—*Fireye” and “Firetron” won't let 
it happen. We feel a lot safer after talking 
with Larry Sibley, Rodey Capron, Burt 
Shaw, and W. Featherstone at the Combus- 
tion Control space. They’re moving across 
the Charles River to Boston any day now. 

Us kids loved that model railroad set 
up in the middle of the Thatcher space. 
T. A. Harper worked out the layout. It 
had perfect scale-model trains running by 
a miniature of the Thatcher plant in Gar- 
wood. It was sold after the Show for a 
cool grand, but it took 2500 hours to build. 
If you think that’s a lot of time, remember 
that 102 years of Thatcher engineering 
have proved those fine furnaces exhibited by 
Carl Sahler, Joseph Zalenka, W. Kihn, Ed 
Foster, George Caharack, Russ Cook, F, 
Cowell, M. C. Beard, S. B. Leigh, J. Price, 
S. Cheney, J. Ahearn, and Joe Leeson. 

We saw F. R. Brennan, the hard-working 
sales manager of Utica Radiator Corp.— 








24th & Brown Sts. 
Phila. 30, Penna. 


















Dealers! Jobbers! Insist on Shell 
Designed Combustion Heads 


on all the burners you sell! 


(Available to Oii Burner Manufacturers only) 


The Shell Designed Head's proven fuel-saving feature 
gives you a powerful selling advantage over competi- 
tion with ordinary equipment. Sell the best! 


MODERN DIE & MACHINE CO. | 
166 Pleasant St. / 


Boston 25, Mass. 








Compression Fittings. 





P, O. BOX 444 





Speed Up Installations! Cut Costs! Save Tubing! 
WITH THE 


UNIVERSAL DUPLEX fue ce | 


TANK BUSHING #750 


For Oil Suction and Return Lines 


soma oo Use only one bushing for suction and | $i 

ph return lines and save time and money. | 
The UNIVERSAL TANK BUSHING con- 
tains an additional tapping on the 
underside to permit installation of a 
rigid suction line, or suction line shield. 
Sturdy Cast Iron Body; Standard Brass 


Bushing sizes, 2'' & 3!//,". 
fittings for %"' or '/."' OD tubing. 
Order from your jobber. Jobber inquiries invited. 


UNIVERSAL VALVE CO. 


‘“Originators of the Union Check Valve’’ 
DEPT. F. 


Compression 





UNIVERSAY 





ELIZABETH, N. J. 
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_ give you this combination 
Wear 





@ Patented dual blade bi-metal assembly—insures 
trouble-free operation — supplies a wide margin 
of exfra power. 

@ More rapid heat transmission. 

@ Snap acting Micro-switch. 

@ Heavier, more rugged construction. 

@ Less service— greater customer satisfaction. 


for Vaporizing Oil Burners 











We will gladly furnish literature and speci- 
fications for your particular requirements. 
Write us today! 








».n. INCCORRIE co. 


Box E, Station A 


Berkeley, California 

















. Joe ‘Aichi 


scouting the competition? ... N. A. Yates, 
the big man at Skinner Electric Valve, was 
there too—he’s an old oilburner man from 
way back—you have to be sure of your 
ground before arguing about burners with 
him! 

Rudolf Ulrich, that smokeless ball-of-fire 
was packing ‘em in at the Bacharach booth, 
along with their instrument expert George 
Gardner, and Smilin’ Jack Smith. Jack had 
a bouncing baby reason to “hurry-hurry 
home” after the Show this time. Keyhole 
took a Fyrite reading on his own breath 
and only rang up 4% Ceeohtwo—maybe 
something needs adjusting? 

“V" for Victory and “E” for Excellence 
was the theme over at the V&E Boiler 





Bruce Jacobs, Young Frank Harbin and 
Ted Glassey told the Schuylkill Haven 
Story . . . Looked like a Hollywood setting 
for that Harlan & Hollingsworth tank dis- 


platform, with two transparent aitches on 
either side. Bill Hacker was working this 
one good. 

Mickey Perlman showed his AUTO-FLO 
Humidifier (Detroit) to literally thousands 
of interested prospects. His “Simple as 
ABC™ demonstration was a humdingerfier. 
All Mickey had to say was “Look! No Drip, 
No Float, No Clog” and then proceed to fill 
his pan with water and let the weight of the 
water close the water orifice. Don Suther- 
land pinch-hitted for Mickey in regular 
shifts. 

Neat booth Fluid Systems, New Haven, 
Conn., had—used a beautiful shadow box. 
of Honduras mahogany. A. G. Purdue, 
Warren Pond, R. F. Gill, G. S. Smith and 
Henry Jones were on hand to explain the 
Thermal Electric Method. If the astute AI 
Purdue, 150% academic about other classic 


exhibit, where Joe Eubanks, Lionel and 


play—one 275, all by itself on a plushy 


fields, besides about the none-better way to 


















All Electric 


OIL BURNER 


A complete line... with units 
for every oil-fired furnace or 
boiler. Nationally known. 












@ All Surfaces Machined 
@Variable Tube Lengths 
@ Completely Fire Tested 
@ Meets Local and State 
Requirements. 


SUNDSTRAND ENGINEERING COMPANY, 
ROCKFORD, ILLINOIS 
ES HRS 


DON’T JUST BAFFLE! 
ee ACTION 


Every Conversion 
heels a FIRE- 

SWIRL BAFFLE. =: 
Get the facts, clip hé 7 
this + to your letter- ae 
Bed, or see your jobber. 
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NEW. ..VECO 140-A 


COMBUSTION TESTER 


Get fast, accurate testing with Veco’s 
advanced analyzer. One dial shows YOs, stack 
temperature, draft. Electronic therm elaseseall for con- 
stant calibration. New 140-A is a rugged, trouble-free. 


Easy to operate; thrifty Vj 


to buy. Send today for 
ENGINEERING CORPORATION | 


literature. 
Mfrs. of thermistors under : 
Springfield Road, Union, New Jersey 3 


Western Electric license 











A. R. Webber Co. Inc., Has 


EVERYTHING FOR THE HEATING 
And OIL BURNER TRADE 


FREE! Write for Webber's 1951-1952 Catalog. 
It's Fully Illustrated and Priced. 


A. R. WEBBER CO., INC. 


424 Howard Ave., New Haven, Conn. 
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SINCE 1927 


STANDARD AUTOMATIC OIL BURNERS 


Shell Head Models Available 


IT TAKES 
PERFORMANCE 
TO MAKE A 
REPUTATION. 





Check our amazing VALUES on 
complete FUEL OIL TRUCKS! 


IMMEDIATE DELIVERY ANYWHERE 


in the United States * Trades accepted and 


Write for Territory 
open in your 
Locality 


Models from 3% gal. to 20 gal | 


STANDARD ARCOIL CORP. | 
Newark 4, N. J. | 


21-23 Broad Street 


per hr. 


BUDGET TERMS ARRANGED 


Side or rear installed equipment available on 
all tank sizes from 1300 gallon up to 2350 
*Includes chassis, tank, pumping and metering equipment 


300 LINCOLN AVENUE 


Write for 1952 catalog to 








HAWTHORNE, N. J. © HAwthorne 7-2100-01-02 





. . - « Joe Keyhole 


heat pipe lines that transport shaving cream, 
hair oil, or heavy fueloil, doesn’t stop pro- 
moting Moholy Nagy’s “Vision in Motion” 
everybody at ye olde magazine offices will 
be spending full time on the book. Friend 
Moholy must be giving friend Al a stiff per- 
centage for his promotional work in the 
vision field . . . 

The FueLtoi & Om Heat advertising 
department doesn’t know it, but Larry 
Knapp and Bill Steinen are still producing 
plenty of those Steinen nozzles in Newark 
these days. Larry acted as a one-man vig- 
ilance committee all week, as any Old- 
Timer will tell you who forgot to wear 
his hour-glass button . . . If you haven't 
figured out how to turn Shell Heads into 
Cadillacs, ask John Landerman, of Modern 


Tool & Die, Boston. He must know, he 
drives three of them now, and did it all 
with “The Highest Combustion Efficiency 
Known to the Oil Industry,” and sits in the 
front row at the Old-Timers’ parties, like in 
Phila. Nothing succeeds like good products, 
John says .. . Another Bostonian, John 
C. Dieselman was making the world safer 
for oilheating all by himself at the Firo- 
matic booth. What happened to Mr. Morse? 

Sinclair—a great name in oil! There 
wasn’t a speck of rust anywhere in the 
Sinclair Refining area, and C. M. Blickens- 
derfer, Fred Anderson, Al Golnick, J. R. 
Jones, Eddie Collins, Richard H. Nightin- 
gale, George Brink, Jr., Charlie Journey, 
John Burgoyne, and Jack Birney could 
tell you why—RD-1N9, Sinclair’s miracle 
rust inhibitor, did the trick . . . The big 
news at the Kingston-Conley booth (Hoover 
motors, that is) was a repeated dialogue 


performed by one Al Ott that went some- 
thing like this: “‘one inch shorter, two 
pounds lighter."’ This was echoed by R. F. 
Carey, R. A. Potter, W. T. Kirkpatrick, 
W. A. Pizzini, and C. W. Beam... In 
Joe Keyhole’s eyes, the most gorgeous ex- 
hibit at the show was “Mickey” Mosko, 
the lovely model at the Allied Tank Truck 
booth. She pulled more eyes than any equip- 
ment, and she probably sold thousands of 
“Rebel” tank trucks (“Designed with YOU 
in mind”) because she was designed for 
any man’s mind. Dave and Max Con 
stantine, Lou Goldfield, and Al Aspen, gave 
the “Rebel Yell” about their product, all 
week long, while Joe Keyhole fell in love 
with Mickey. 

“Scotty” Elder, who is a Malleable sales- 
man from Branford, Conn., but whose cus’ 
tomers are putty in his hands, moulded for 
their own welfare into good selling efforts, 








NEW SKINNER DEVELOPMENT 


for Domestic Oil Burners 


A QUIET CURE..... 


for misalignment, 


NEW V2-500 
TIME DELAY VALVE 


a 





This outstanding new Skinner develop- 
ment promises new customer satisfac- 


HELPS ELIMINATE 
SOOT & BACKFIRES 


* 


SMALL & COMPACT 
WEIGHT ONLY 9 OZ. 


SAFE & SURE 
* 
SAVES FUEL 
-* 
UNDERWRITERS’ 
APPROVED 


_ LOW COST 


* continuous duty rated at 9 watts max, 


PROMPT DELIVERY 


THE SKINNER CHUCK COMPANY 
141 Belden Ave., Norwalk, Conn. 


tion whether installed on new or old 
oil burners. The V2-500 operates as 
follows: After blower, motor and pump 
start, the valve delays 5 to 6 seconds 
* before releasing oil. At end of heating 
cycle, valve closes instantly preventing 
combustion while motor, pump and fan 
coast to a stop. This assures adequate 
air volume at start of combustion cycle, 
improves draftand helps eliminate sooty 
* conditions. Valve is two-way normally 


closed; rated at 115 p.s.i. max. Coil is 


Write for details and low prices! 








backlash, vibration, surge 


LOVEJOY 


Type UX Double Flex 


FLEXIBLE 
COUPLING 


For truly quiet operation of fans, pumps 
and blowers, always insist on dependable 
Lovejoy Flexible Couplings. 
rubber center unit greatly reduces noise 
and increases flexibility. 
plings are quickly, easily installed in dark 
or close quarters . . 
blower or pump units are serviced. 


A special 
Lovejoy Cou- 


. can’t fall off when 


SEND TODAY FOR BULLETIN 514 


IMPORTANT: Most fan manufacturers supply blowers with 
Lovejoy jaws on blower b 


LOVEJOY FLEXIBLE COUPLING CO. 


5012 W. Lake Street 


hubs. 


\ OHI, 


Chicago 44, Ill. 


Mfrs. of Lovejoy Flexible Couplings for all industrial services. Lo \ci0¥ 
Variable Speed Transmissions and Lovejoy Universal Joints. 


—— 
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SERVING THE ST. 


Use "CRESCENT PARTS" Service 


LOUIS TRADE AREA 





> 







Authorized 
Fuel Unit 
Service 
Station 


ete 





meme 
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"FACTORY REBUILT" Repair Exchange con- 
trol service on all popular makes at regular man- 
ufacturers list prices and trade discounts. 









STOKER 
AND 
OILBURNER 
PARTS 








SEND US YOUR 
ORDERS OR INQUIRIES 





CRESCENT PARTS AND EQUIPMENT CO., INC. 


825-831 S, Boyle Avenue 


St. Louis, Missouri 

















.... Joe Keyhole 


ran into many friends at our booth .. . 
and only one of the “GLOW” boys from 
Silent Glow, Hartford, “Air Seeled” in. He 
was Fred Hallgren, who married part of the 
Army, believe it or not, and works in New 
Jersey. Ross Sherman (first show he ever 
missed) stayed in Hartford, Washington, 
and other important places to help win the 
war... the only Gilbarco “Thrifty Heat” 
men who wandered in “Economy Clutch- 
ing” a “Bigger Profits for 1952” story in- 
cluded Harry Tapp, Harry Lanyon and 
T. C. O'Donnell, the v.p. . . . and the 
Great White Line” standard bearers 
marched in from York-Heat in York, Pa. 
V. Brennerman, Dave Wepman, Jack Hess 
and George Frank, were going about ex- 
postulating (talking it over, to you!) with 
everybody about the mone-e-e-e possib:lities 
which the presence of all colors in the spec- 
trum in one (white) has for dealers— 
whew! (That Keyhole and his langwidge!) 
... one of the oldest and best names in oil- 
heating — ‘Electrol’ — was nobly repre- 
sented by Bob Andler and Lou Schroeder, 
from Rutherford, N. J., Bob being happy 
about his own personal well-being, and hav- 
ing much to be congratulated on, and both 
of them happy about the Electrol horse, er, 
et—line, to which dealers may hitch them- 
selves. How much “pull” do you need, 
fellers? Incidentally, Lou Schroeder com- 
pleted his 25th year in the business on 
April 24. 

_ That's about all that any of us can stand, 
isn t it iolks? Comes the raavalution, you all 
will have to do the reporting, and Joe Key- 
hole will read at his ease. 

—Joe Keyhole 


te 





Oilheating Trends 
(Continued from page 14) 


a bad showing considering the substan- 
tial amounts spent for fuel by oilheat- 
ing families. 

A final question in this series on 
credits asked what percent of truck 
stops result in non-deliveries for any 
purpose whatevef. The ratio appears to 
be about one stop in each forty. That 
seems a small ratio but in an industry 
where profits are based on very small 


fractions these non-deliveries are fairly 
important. 

FUELOIL BULK sTOcKS: Stocks of 
fueloil distributors throughout the 
country were checked by a sampling 
method for the date of April 1. In the 
New England states on that date stocks 
of No. 2 heating oil were approximate- 
ly 1,685,000 barrels or 52% of sec- 
ondary storage capacity. In the Mid- 
Atlantic states they were approxi- 
mately 5,672,000 barrels, representing 
44% of secondary storage capacity. In 











GIVE YOUR CUSTOMERS THE BEST 








NEW SPARKLER 


FUEL OIL FILTER 


with the rayon filtering element traps all 
storage tank dirt, rust and moisture that 
could possibly plug the fine nozzle parts. 
Makes a smooth operating burner and cuts 
emergency service calls. 

Install a Sparkler Filter along with summer 
servicing of burners and make a sweet extra 
profit on the same call. 


FREE to all oil burner dealers—postcards for solicit- 
ing summer service business. Write for sample and 
particulars. 


FOUR FILTER SIZES AVAILABLE 





Recommended for 





For average annual 

oil consumption of 
OB-2 2000 gals. 
OB-4 4000 gals. 
OB-8 8000 gals. 
SH-3 1000 gals. 








Average home burner. 

Apartment building and light industrial. 
Heavy industrial. 

Space heaters and other small burners. 











Refill discs are conveniently 
The same discs are use 


acked 12 to a package. 
on all OB models. 


SPARKLER MANUFACTURING CO. munoetein, 111. 


Makers of fine filtering equipment for industrial use for over a quarter of a century 


ol 
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ODOR-CO 


Eliminates Fueloil Odors and 
Stains Due to Spills 


Efficient and Economical to Use 
ALSO: 
SOOT-GO for Cleaning Oil and Gas-fired Heating 
Plants 
SLUDGE-GO for Cleaning Fuel Oil Tanks and 
Will Emulsify Water. 
EZ-E WELD for Sealing Leaky Boilers. No After 
Odor. No, Draining. 
RUST-GO for Cleaning Sick Boilers. No Draining 
Necessary. WRITE FOR NAME OF NEAREST JOBBER 
KALMIDE CHEMICAL CO., INC. 
17 East 42nd St. New York 17, N. Y. 

















. Oilheating Trends 

this calculation Mid-Atlantic states 
embrace the area down to and includ- 
ing D. C. In the Midwest stocks of No. 
2 and 3 heating oils on April 1 were 
approximately 3,013,000 barrels or 
42% of secondary storage capacity. In 
the Southern states ranging from Vir- 
ginia to Texas the April 1 secondary 
stocks of No. 2 oil were about 278,000 
barrels or 44% of dealer storage ca- 
pacity. 

Adding up the four regions we find 


REIF-REXOIL, Inc. (1751 tse tien tome 





about 10,648,000 barrels in the area 
East of the Rockies which is about 42% 
of tank capacity at secondary levels. 

The fueloil distributors also reported 
their April 1 stocks of kerosene and 
No. 1 fueloil. In New England these 
represented 63% of storage capacity; 
in Mid-Atlantic states 24%; in the 
Midwest 42%; and in the Southern 
states 36%. 

The overall impression of these sec- 
ondary storage stocks is that they are 
higher than usual for this time of year. 


To some extent this reflects the mild 
winter in the East. More important it 
shows that the marketers are stocking 
up since they are quite sure that OPS 
will raise fueloil prices along the At- 
lantic Coast during the summer. 
Stocks of distillate heating oils at re- 
fineries, terminals, and in transit on 
March 29 were 38,642,000 barrels 
compared with 34,302,000 on the cor- 
responding date last year. On the East 
Coast there were 13,000,000 barrels 
this year, a slight rise above the 12, 
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YOUR 


ACME ELECTRIC CORP. 


505 WATER ST. CUBA, N. Y. 


A filter is 
only as good 
as its element 


—and only KLEMM has 
CHEMISTONE (the 
original controlled poros- 
ity element). 


Your customers will be 
quick to see the advan- 
tages of this superior 
filter. Right now is the 
time for you to stock 
KLEMM FILTERS so 
that every salesman can 
take one with him on sum- 
mer service calls. Write 
today for special intro- 
ductory offer. 


Mfd. in Canada by Elgee, Ltd. 
410 Hopewell, Toronto 


AUTOMOTIVE PRODUCTS CO. 
1718 N. Damen Ave., Chicago 47, Ill. 


Export Div.: Guiterman Co.,_ inc. 
35 S. Williams St., New York, N. Y- 
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HIGH 





Equipment manufacturers are 
invited to bring their special 
design problems to us. 






American Chambers are made 
from the finest, high grade 
refractory materials combined 
with proper ‘‘Kiln-curing”. They 
will withstand 2500 degree tem- 


peratures and will not crumble mum of effort. 
in water. 


FOR SATISFIED CUSTOMERS — INSTALL... 
AMERICAN COMBUSTION CHAMBERS 


D‘’ LIGHTWEIGHT 
EASY INSTALLATION 


Controlled manufacturing and 
careful design of American 
Chambers makes for fast and 
easy installation. The. flexible 


‘*KILN-CUR 
QUALITY 











pieces fit together with a mini- WH tion and sav- 





REFRACTORIES 


TOP PERFORMANCE 


Because of the high quality of ma- 
terials used in American Chambers 
they provide faster heat-ups, quieter 
burner opera- 















ings in fuel. 








JOBBERS: Write today for 


price sheet. a 





AMERICAN CLAY FORMING CO. 


TIFFIN, OHIO 











. Oilheating Trends 


777,000 barrels a year ago. 

WEIGHTED DEGREE DAYS: The Socony 
index of weighted degree days for the 
full heating season to March 31 shows 
that the weather in District I was 7.0% 
warmer than normal. In District II 
(the Midwest) the weather to March 
31 has been 0.8% colder than normal. 
This weighted index is a measure of 
heating oil demand on a broad base, 
giving each market its relative impor- 
tance based on normal consumption. 


COMMERCIAL-INDUSTRIAL OILBURN- 
ERS: The reporting dealers have been 
quite successful through several years 
in estimating future sales of domestic 
oilheating equipment. In each year 
where they have tried it, their forecast 
has turned out to be lower than actual 
sales for the year. They were asked this 
month to look over their local markets 
and make an estimate of the number 
of residual oilburners that would be 
sold in 1952. Their composite estimate 
from all sections of the country is that 


there will be about 7% more installa- 
tions this year than last year. New 
England dealers expect a drop of about 
6%; the Mid-Atlantic group looks for 
an increase of 17%; Midwest dealers 
expect the volume to be just the same 
as last year. 


>, 
“~~ 


Paul E. Ford, late member of the 
board of directors and corporate secre- 
tary, Penn Controls, Inc., Goshen, 
Ind., died March 18, 1952. 
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Soot Destroyer & 


Sell the burner 











(For fuel oil soot only.) Keep a supply on 
every Service Truck. Sell cleaning jobs. Use 
E-Z. One application does a thorough soot 
cleaning job. Saves time. Pays extra profit. 
Sell one-lb. cans to customers. If your Dis- 
tributor cannot supply you; order direct. 


- List $1.00 ea. 
. List $4.50 ea. 


No. 1 Pkg. approx, 1 Ib. .. 
No. 5 Pkg. approx. 5 Ibs. 





Special discount to Distributors on quantities. 





797 Hampden Avenue 





HEALY.RUFF COMPANY 


St. Paul 4, Minnesota 








that sells itself! 





Internationally knewn 





MAY OIL BURNER Division MAY FUEL OIL CORPORATION 
Baltimore 30, Maryland 











RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 





Code No. S-SOS 211 


THE RAJAH CO. BLOOMFIELD, NEW JERSEY 


Code No. C/T #11 














THERMOLOK MFG, CO, INC, 


Seen the new THERMOLOK models? 


GUARDS THERMOSTAT 
SETTINGS 
EASY TO INSTALL 


No nails or screws. 
No heat lock. 

No holes in wall. 

15 seconds to install. 


Models available for M-H, 
Penn, Perfex, Sampsel, De- 
troit Lubricator, and G.E. 
thermostats. 

Write for name of your 
nearest jobber. 


541 Rogers Ave. 
Brooklyn 25, N. Y. 
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A COMPLETE A steel boiler is a lifetime investment 
PACKAGED UNIT ee SCM “the best in steel boiler heat" 


for low-cost homes 
PRICED TO SELL! 


wows | [THE FITZGIBBONS BOLE 


lowest cost 


all modern features Sizes for every need from the small home 
° , 2 to the largest structure. 

counter-flow units available ‘ A.S.M.E. code steel construction—Hydro- 

statically tested—Hartford insurance in- 


Write, Wire or Phone spected—S.B.!. code rated. 


The Fwewel Co., Buffalo 25, N. Y. Fitzgibbons Boiler Company, Inc. 101 PARK AVENUE, NEW YORK 17, N.¥, 

















ApS ew thee aie hat atime ee ~ 


Harold F. Holtz has been named sales DEGREE DAY TABLES 
manager, Boiler Div., Cleaver-Brooks ———ONE MONTH ONLY SEASON TO DATE—-—— 
Co., Milwaukee 12, Wis., succeeding March Percent (Sept. 1 to Mar.31) Percent 
R. P. Tutsch who has resigned, Holtz Normal 1951 1952 Change* Normal 1951 1952 Change* 
was advertising and marketing man- 955 916 1000 4.7 Albany 3817 5697 + 30 
ager for the company. For the past 389 «6410 —s 4415 6.7 Atlanta 2794 2888 3 — 97 
three months he has been actively en- 650 611 667 2.6 Baltimore 4063 3765 3632 -~- 106 
gaged in sales development in the East. 852 797 856 0.5 Boston 5067 4437 — 
He is a former vice-president of the 1010 917 968 4.2 Buffalo 5782 5510 3.0 
Milwaukee Marketing Association and 871 907 904 3.8 Chicago 5410 5451 93 — 05 
a director of the Milwaukee Industrial 681 665 620 9.0 Cincinnati 4487 4309 3990 — IL] 
Advertising Association. 892 832 857 4.0 Cleveland 5281 5094 4897 — 73 
284 260 314 + 106 Dallas 2269 .2178 1903 — 161 
792 876 929 17.3 Denver 4990 4570 5025 4+ 0.7 
849 1122 975 14.8 Des Moines 5742 6456 6163 + 73 
943 878 945 0.2 Detroit 5681 5521 5544 - 2.4 
962 913 965 0.3 Grand Rapids 5817 5607 5708 — 19 
871 801 854 2.0 Hartford 5296 4882 5109 — 35 
982 1356 1161 18.2 Helena 6548 7204 770! 17.6 
154 28 148 3.9 Houston 1283 1116 966 — 24.7 


TRANSFORMERS 
Y VANE 751 796 734. — 23 Indianapolis 4890 5003. 4611. —- 5.7 


/ 657 803 781 Kansas City 4538 4625 4631 4+ 2.0 
@,) Jetamae 209 ™ 108 309 Los Angeles 1100 921 1313 
595 669 588 Louisville 4027 4185 3847 4.5 
Milwaukee 5994. 6447 6321 4 35 
Minneapolis 7063 7599 7444 5.4 
3.9 New Orleans 1175 1177 909 
2.4 New York 4627 4092 4161 
Omaha 5508 5850 5988 
4.4 Philadelphia 4227 3953 3875 


I+) +444 





P+ | +++4+4 | 








() 1043 
3 1199 
1: 125 


969 | 
1082 1 
130 

785 A 766 
813. 1055 972 
685 667 715 
cn | a: 5 Me © Pittsburgh 4809 4549 4337 


++) +4 | 


oe 


! 
I 


2.0 Portland, Me. 6085 5833 6201 
9.8 Portland, Ore. 3603 3453 3722 
3.9 Providence 5158 4356 4611 
6.3 Roanoke, Va. 3738 3944 3729 
8.8 St. Louis 4209 4509 4142 
defects. Write for details today! 709 814 922 30.0 Salt Lake City 4885 4439 5307 
3140—C 331 CSB 31.2 San Francisco 2048 1839 2305 

ART MEG. CO., m. 1303 1207 1279 — 1.9 Sault Ste. Marie 7587 7441 7620 
‘ , 595 686 «589 ~— 1.0 Seattle 3816 3597 3707 
eT ee! s. 6a: By 09 Toledo  -5442-«5614—-5445 


200 WAVERLY AVENUE : : : cities 
; 637 598 656 3.0 4133 3730 3614 
NEWARK 8, N. J. a Washington 


* Standard mountings or de- 1003 976 1023 
signed to meet your specifications. 530 669 582 

© Radio shielded and adaptable 866 758 832 
to any oil burner installation. 573 599 609 

© Unconditionally guaranteed 616 45 6 
against mechanical and electrical edie 4 970 


++++ )4++ 
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*Compared with normal. 
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